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SELL that wanted 


NEW CAR 


FEEL / 


You can depend on Perfect Circles . 
to restore lost horsepower! y «= 


Perfect 
When a customer comes in for an overhaul job, he wants Ciel 
’ , ircie 
to be sure of top engine performance and oil economy. You can 


—— 


be sure of giving your customers complete satisfaction when 
you install PC 2-in-1 Chrome sets 


— 


Good reasons why: T'op compression ring was specially designed 

to perform where pressures are greatest, heat is highest, and 
lubrication is poorest. New Type 98" chrome oil ring with 
self-expanding spacer assures uniform pressure against the cylinder 





wall and provides a positive side-sealing action on the ring 
groove. Both rings are plated with thick, solid chrome that resists 
wear, more than doubles the life of cylinders, pistons and rings 


= erie 


It all adds up to top engine performance —thousands of extra 


= 2 
‘9 
~y 


miles of sustained power and positive oil control. And more 


t 


satisfied customers and more profitable overhaul business for you! 
Perfect Circle Corporation, Hagerstown, Indiana 
The Perfect Circle Co., Ltd., Don Mills, Ontario 


PERFECT CIRCLE 


2-in-1 Chrome set with the New Type "98" Chrome oil ring’ 





ai GRAd, 


Mvérades a honey of a pump! 


LOOK FOR ME ON YOUR JOBBER’S COUN treated for extra strength. Valve 


reR. It’s my one aim in life to direct prings are phospl 


ior bronze, oi 
vour roving eve to this honey of afuel treated, remain permanently elastic 
pump. HYGRADE of course!— the pump 

that’s really built—with the MONOFLEX But 


vou haven’t seen anything yet 


diaphragm that lasts for the life of Want a picturesque pin-up of me 


the pump. It’s so tightly sandwiched = a complete Car Guide to HYGRADI 
between the mirror-smooth casting pumps’? Drop a line t HONEY 
urfaces that not even the smell of ga HYGRADE, 37-18 Blvd 


cape. The rocker arm is heat Island City 1, N. ¥ 
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STOCK UP NOW FOR PROFITABLE WINTERIZING AHEAD WITH 


PERMATEX COOLING SYSTEM PRODUCTS 


A COMPLETE LINE 





Z 


“ 
SOoLing syst! 


CLEANER ond 
CONDITIONE? 


Cirans 
Stats 


‘ {. 
” parvents 0” 


VAD 


No. 40D Block and Head Sealer. Seals « 
spiit valve seats and parts—cracks in water jack« 


heads 


No. 76M Radiator Sealer (liquid). Stops lea 
age in radiators, pump connections, water jackets. Compatil 


with all anti-freezes 


No. 38M Water Pump Lubricant and Radiator Anti- 
Rust. Affords full protection. Lubricates water pump part 
eliminates noise reduces wear prevent further rust and 


scale deposits 





No. ISE Heavy Duty Radiator Cleaner. Fo: 


lected cooling systems. Quickly dissolves rust 


completely restores radiator circulation 


3 pairs of Cannon Stretch Nylons No. 77L Cooling System Cleaner and Conditioner. 


A complete cooling system service in one package. Cleaner 


with any 2 cases of these money- of can) removes rust, scale, oil and grease. Conditioner 


stops rust reforming —stops leaks and seepage 


making Permatex Products Order from your jobber, 


or write us direct now! 


PERMATEX COMPANY, INC. 


Brooklyn 35, N.Y . Kansas City 15, Kan 
ks Septemaes - . Mec -_ ot More Than 50 Chemical Products 


botlom 


Full fashioned — flattering neutral shade 


60 gauge—15 denier—attractive gift box. 


for Better Automotive Maintenance 
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Build your sales with the one 





oil filter cartridge that keeps 


oil clean from filter change to 





filter change*—when replaced 
as normally recommended! 


THE REASON IS DENSITE — an amazing new type of 
filtering material. Made of millions of selected raw cotton 
fibres, pressure packed so oil must flow through countless 
tiny openings, pass many surfaces of fibres. The most 
microscopic abrasives cling to these fibres—and stay there! 


HASTINGS MANUFACTURING COMPANY ~ HASTINGS, MICHIGAN 


Oil Filter « Spark Plugs 


>. Bureau of Standards procedure 
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NEW Model “F” 
Torquers Meet 
Military Specs. 


> _ 


Design 

variations from 
standard Torquers to 
meet U.S. Air Force Specifications 

are found in the New Model F 

Torquers. Capacities range from 

5 to 4800 in.-lbs., with 4” to 34” drives, 


Just set the micrometer-type handle— 
the wrench releases automatically at the 
exact torque you want and instantly resets 
for additional torquing. No listening for 
clicks! No cumbersome dials, scales or 
pointers to watch! It’s fast. It’s rugged and 
accurate. Comes in 27 models, ranging 
from 5 to 4800 in.-lbs. and from 5 to 500 ft.- 


Eastern Factory, Jamestown, N.Y. 


Canadian Factory, London, Ont. 
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Oe 
FESSIONAL 
PRO 0 


lbs.—with plain or ratchet head. Buy them 
from your PROTO dealer today! Send 10¢ 
for catalog of entire line to 

PLOMB TOOL COMPANY 
2214M Santa Fe Ave. 
Los Angeles 54, Calif. 


TOuch 
A 


eA 
+ 
Give your work a 
the PROfesnsiona! Ale 
WY (\ 


PROTO meons FPROlessional TOols 
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Ford's Dallas assembly plant will have a part in producing the fifth 
gin coming out in the fall of 1957. The other southern plants wi ikely be assigned 
a big chunk of this medium-priced unit. WilliamT. Gossett, a native of Gainesville, 
Texas, revealed at Dallas last month that the plant there would assemble in part the 
as-yet-unnamed car. Ford's general counsel said the Dallas plant would be equipped in 


time to handle assembly operations of the "E". 





Is an all-aluminum engine a step nearer? Maybe so, i iew of the announcement 
sept. 4 by Aluminum Co. of America that "a wear-resistant coat of metal, thinner 
than a sheet of blotter Pal er, has removed a major roadblock in the development 
of America's first practical all-aluminum engine.” Alcoa, cooperating with 
Metallizing Engineering Co., Inc., of Westbury, N.Y., said "a highly wear 
resistant coating of sprayed steel on aluminum cylinder walls opens new horizons 
to designers of the lighter-than-ever all-aluminum engine of tomorrow." 

The serviceability of both aluminum pistons and the steel-sprayed aluminum 
cylinder surfaces was found "superior to similar components of a conventional 
engine” during tests of fully loaded aluminum internal combustion engines for 
hundreds of hours, according to Alcoa 





Labor union organizers may be breathing down your throat next, as you've 


J 
been repeatedly advised here. They were busy, among the latest report: 
i! Jy ; . : 


at Okmulgee, Okla. Often you can expect ne'er-do-wells and malcontent 
to lead the walkout parade, should it begin at your place 





Why do automobile dealers go broke? Whatever your stake in this industry, maybe you'd find 
interesting the four answers given by Alan G. Rude, executive veep of Universal C.I.T 
Credit Corp., in his talk before the annual convention of the Georgia Automobile Dealer: 
Association Aug. 27. Based on actual studies « e 1is firm's own records, he listed one or 
more of the following troubles in every case of dealer f: ure: 1. Inventory 
especially used cars; 2. credit losses 
salaries and wages and uncontrolled 
fixed debt. 





The "independents" are tightening their waistline: 
Chrysler is "shooting the works" on its brand-new ] 
some Chrysler Corp. dealers have brought back to 
powwows in Detroit. Studebakers will appear for 
Nov. 1 and the '57 Packard will bow in January. Amer 
$67,570,000 will steam behind the '57 Rambler, Hu 
emphasis will be to shove Buick from third place, and then 
to make its dealers acon more dependent on a volume car 





Look for more personal dealer-factory relations. 
Jacobson, who proved a whizbang at putting MoPar 
is going to take his wife with him 
assistants) when the big Chrysler 





the annual convention of the Miss 
where he’11 speak in his new capacity as 
tions for 


‘al 


maperer le and his colleagu: 


dealer convention, setting a new precedent 
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Conventional Valve 


Free Valve 





) 


Sodium-Cooled Valve 


Sealed Power Valves 
meet every replacement need 


Whether you're re-valving passen- 
ger cars, truc ks, busses or tractors, 


Sealed Power Valves will best meet 


your replac ement requirements, 


There’s a Sealed Power Valve of 
the right steel and right design for 
every installation in the complete 


Sealed Power valve line. 


Sealed Power Free Valves often give 
five times the service of ordinary 
valves, because rotation ends the 
main causes of valve burning. And 
Sealed Power Sodium-Cooled 
Valves run cooler and last longer in 
the special situations for which they 


are designed. 


Always install Sealed Power KromeX Ring Sets 


Any engine that’s worth re-ringing 
deserves the best ring sets you can 
buy—Sealed Power KromeX Ring 
Sets. Because so much of the cost 


is labor, and so little saving is re- 


alized by using cheap rings! 


SEALED POWER CORPORATION 


Every Sealed Power KromeX Set 
has a chrome-faced top compression 
ring, and chrome-faced side rails 
on the steel oil ring. They seat in 
fast, and save oil from the very be- 


ginning! And how they wear! 


* MUSKEGON, MICHIGAN 


Sealed Power Piston Rings 


BEST FOR RE-RING! 


BEST FOR RE-BORE! 
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"55 Anti-Freeze Sales 
Put at $280 Million 


Peay 110,000,000 gallons of 
anti-freeze solutions was sold 
last year to protect America’s 60,- 
000,000 automobiles, trucks and 
buses from winter freeze-up, the 
Chemical Specialties Manufactur- 
ers Association reported last 
month 

Nearly three-quarters of the 
total, or 79,000,000 gallons, was in 
the higher-priced permanent, or 
ethylene glycol, type products, 
while the remaining © 31,000,000 
gallons was of the methanol type 
Although not checked specifically 
in the CSMA survey, the retail 
value of the 1955 sales was esti- 
mated at at least $280,000,000 

The survey, first to be conducted 
in the anti-freeze field by the 
association, also indicated a def- 
inite consumer preference fo: 
sealed packages of anti-freeze 
preparations, as opposed to pur- 
chases of the required amounts 
from bulk containers, 

In the case of ethylene glycol 
type anti-freezes, nationally-ad- 
vertised brands of which sold 
at about $3.25 a gallon, 18% of the 
sales was in sealed quart cans, 
80% in gallon cans and only 
2% in 54-gallon drums For 





packaged methanol types, sales in 
quart cans accounted for 20% of 
the 31,000,000 gallon total, while 
46° reached the consumer in 
sealed gallon containers and 34% 
was sold in drums 


Delco-Remy Dedicates 
Kansas Battery Plant 


ee new battery plant 
at Olathe, Kan., with a pro- 
jected employment of 600 people 
and a potential annual payroll of 
more than $2,000,000, has officially 
marked its. start of battery ship- 
ments by presenting the first bat- 
tery built there to Olathe’s Mayo: 
Hal Robinson 

Officials of the Delco-Remy Di 
vision from the GM organization’ 
home offices in Anderson, Ind 
along with Mayor Robinson, rep- 
resentatives of the Olathe Cham 
ber of Commerce, and other com 
munity officials witnessed the 
plant's first shipment of batterie 
to the Kansas City, Mo., Chevrolet 
assembly plant. 

Eventually the plant will pro 
duce all the battery requirement 
for the two Kansas City GM car 
assembly operations and for the 
B-O-P assembly plant at Arling- 
ton, Texas. In addition, it will build 
both six- and 12-volt batteries for 


They Want a "Different" Car! 


Bree pg wee of modern manufacturing and merchandising cre 
ated by the public’s demand for distinction in automotive appeat 
ance and performance were brought out forcibly last month by a report 


from Chevrolet Motor Division 


To determine marketing trends, the company made a detailed 


tudy of passenger cars ordered in one month by deale 


zone 
Results showed that out of 


in a single 


orders for 8,349 passenger cars, an 


amazing 3,601 required an exclusive combination of specifications 

As an illustration, only 3.9% of the total in the two-door sedan 
One-Fifty series had the same specifications. In the same body type 
only 2.8% of the total in the Two-Ten series were alike, while in the 
Bel Air series only 2.9% called for identical cars 

Another illuminating example was found in the sport coupe. Th¢ 
month's orders called for 848 sport coupes in one of the series, Of the 
number, a total of 268 had no counterparts in the month’s orders. The 
largest number of sport coupes with identical color, trim and equip 


ment was 27. 
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For 25 years’ service as a Dodge 
dealer, Ray Cogdill (left), owner 
of Cogdill Motor Co., Sylvia, N. C.. 


receives his silver anniversary 
plaque from K. L. Heatherly, 
Greenville, N. C., district manager 
for Dodge. 
a 
replacement sale through United 


Motors Service retail outlets and 
GM car dealers over part of the 
United State 


Mack Trucks to Buy 
Brockway Motor 
going to 


Vi ACK Truck Inc j 
j acquire the Brockway Motor 


Co., Mack President P. O. Pete: 

on has announced, The agreement 
ubject to approval of Brockway 

tockholde: 

The transaction | 


be a cash purchase of Broadway 


understood to 


asset involving an outright pur 
chase of inventory and a two-yea! 
option to buy the Brockway plant 
and facilitie ituated at Cortland 
NY 

Peterson announced that Mac! 
will maintain the Brockway oo! 
ganization in its present form, but 
operate it as a division of Mack 


Truck 
duce and sell 


, which will continue to pro 
Brockway truck 
and other products. The acquisition 
would make Mack the largest in 
dependent heavy-duty truck man 
ufacturer 















“RIGHT NOW” financing 


helps lower your inventory 








New model time will soon be here. It should be one of your best seasons — 
especially if you can be ready with a clean showroom. 


Want to get that inventory down and still make a profit? Want to close every sale 
completely before your hot prospect has a chance to get outside for a last look-around? 


Here’s where Associates’ one-stop financing pays off. With fast credit approvals, 
insurance, and simplified paper work — the Associates plan works for you. 
It puts your salesman in control and lets him close the sale completely — “right now!” 


Let us prove it to you, just as we have to thousands of successful dealers. 
Ask the Associates Man in your community for a presentation 
of “Controlling the Time Sale” to your salesmen. 


~ we | “SELLING USED CARS" 


the 444-page encyclopedia of used car 


, ; advertising and merchandising 
Saves MA Saye a aha Ze published by Associates. This com- 
— ab, prehensive volume is jam-packed 
. with ads, classified copy, lot displays, 
radio and TV material. 


OF AUTOMOBILE ROW, \ It's available to Associates dealers 
as another Associates service. 


— 
' mis 
> 


THE PROSPEROUS PRO 


“When you feel your prospect weakening, 
give him a fountain pen to hang onto.’ 


, 








ASSOCIATES INVESTMENT COMPANY ‘ 
ASSOCIATES DISCOUNT CORPORATION SSOC1 a CS 
ASSOCIATES DISCOUNT (CANADA) LTD. 


EMMCO INSURANCE COMPANY prem < 
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These are among the leaders chosen at the convention of the Georgia 
Automobile Dealers Association at Savannah Aug, 27 (1, to r.): Seated, 
Clark T. Lyndon of Reidsville, retiring president; R. C. Dunlap, Jr. 
(Chevrolet), of Macon, president; J. C. Lewis, Jr., of Savannah and 
Joe Westbrook of East Point, vice-presidents, and James C, Downing 
of Atlanta, treasurer; back row, B. F. McClelland of Waycross, Dan 
Graham of Atlanta and Darrell Johnson of Thomson, directors; L. L. 
Austin of Atlanta, executive vice-president, and John H, Lander of At- 
lanta, NADA director for the state. Several hundred persons attended. 


South's Fast Growth 
Cited by Beacham 


pr aomgres economy is growing 
J twice as fast as the rest of the 
nation and people in the South 
should enjoy corresponding great- 
er gains, the general sales man 
ager of Ford Division told the an 
nual convention of the Georgia 
Automobile Dealers A 
Savannah Aug. 27. 

Charles R 
Georgian who sold his first car in 
Savannah years ago, pointed out 
that Ford Motor Co.’s investment 
in southern plants was three time 
greater than in 1946 

In another convention addre 
Charles L. Jacobson, vice-president 
in charge of dealer relations for 
Chrysler Corp., said: 

“It may very well be that in 
the years ahead one of the hottest 
kinds of competition between deal- 
ers will be in the service area.” 

(On page 175 is a digest of the 
talk by the third principal speaker 

a finance company executive.) 


ociation at 


Jeacham, a native 


Savannah Dealers Elect Donkar 


The Savannah (Ga.) Automobile 
Dealers’ Association has elected 
Jack E. Donkar president; Ray 


SOUTHERN AUTOMOTIVE JOURNAL for 


ident, and F. A 
treasure! Di 


Clanton, vice-pre 
Durden, 
rectors elected were J. C. Lewis, 
Jr., Melvin Karp, A. K. Dearing, 
Sr., and Bob Coleman 


secretary 
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Sept. 20-22—Annual convention of 
Automotive Parts Rebuilders As 
ociation, Edgewater Beach Hotel, 
Chicago. 

Sept. 23-24—Meeting of Automotive 
Trade Association Executives, Pea 
body Hotel, Memphis, Tenn 

Sept. 23-25 Annual convention of 
Texas Automotive Dealers Associa 
tion, Commodore Perry Hotel, 
Austin 

Sept. 27-29—Annual convention of 
Arkansas Automobile Dealers A: 
sociation, Marion Hotel, Little Rock 

Sept. 30-Oct. 2—Annual convention of 
Tennessee Automotive Association, 
Gatlinburg. 

Oct. 3-4 Annual convention of 
Kansas Motor Car Dealers Associa- 
tion, Hotel Baker, Hutchinson, Kan 

Oct. 14-16—Annual convention of 
Automotive Trade Association of 
Virginia, John Marshal! Hotel, 
Richmond 

Oct. 18-19—Fall con ition of Vir 
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nia Carolina Automotive 
nole ile! Association, Robert | 
Hot Winston-Salem, N, ¢ 
et. 21-22 Annual convention of 
Oklahoma Automobile Dealers As 
ociation, Skirvin Hotel, Oklahoma 
City 
ct. 21-23 Annual convention of 
Florida Automobile Dealers Asso 
ciation, Fort Harrison Hotel, Clear 
water 
ct, 21-23—Annual convention of Na 
tional Independent Automobile 
Dealers Association, Hotel New 
Yorker, New York City 
ket. 21-23—Annual convention of 
Automobile Dealers Association of 
Alabama, Buena Vista Hotel, 
Biloxi, Mis 
et. 25-26 Annual convention of 
Automotive Wholesalers of Texas, 
Statler-Hilton Hotel, Dallas 
wt. 27—Semi-annual busine meet 
ing of Automotive Wholesale of 
siltmore Hotel Okla 


W 


Oklahoma 
homa Cit 
det 28-29—Annual convention of 
Automotive Wholesaler Associa 
tion of Louisiana, Jung Hotel, New 
Orlean 

No 4-5 Annual convention of 
Mississippi Automobile Dealers As 
sociation, Buena Vista Hotel, Biloxi 

No 11-12 Annual convention of 
Kentucky Automobile Dealers As 
sociation, Seelbach Hotel, Louis 
ville 

Nov. 17-18 Annual convention of 
Florida Automotive Wholesalers 
Association, Hotels San Juan and 
Angebilt, Orlando 

Dec 8-16 
Show, Coliseum, New 

Jan. 26-30—Annual 
National Automobile 
sociation, Municipal 
San Francisco 

Feb. 4-7—30th anniversary National 
Auto Accessories Exposition, Coli 
seum, New York City 

Feb. 9-16—Albuquerque Auto Show, 
State Fair Grounds, Albuquerque, 
N. M 

April 4-7 Southwest 
Show, Fair Park, Dalla 

April 25-27 Biennial 
Automotive Show, Dinner Key 
Auditorium, Miami, Fla 

May 6-7 Annual convention 
Missouri Automobile Dealer Asso 
ciation, Chase Hotel, St. Loui 

May 9-12 Midwest Automotive 
Service Industries Trade Show, St 
Louis, Mo 

May 12-15—Annual 
Automotive Engine Rebuilder 
ociation, Sheraton-Cadil! 
Detroit 

June 20-23, 1957—Annual convention 
of Independent Garage Owners of 
America. Toledo, Ohio 


Automobilk 
York City 
convention of 
Dealers As 
Auditorium, 


National 


Automotive 
, Texas 
Southeast 


convention 





€CHLIN EXTRAS 
IN folded Parts 





The sleek beauty of ECHLIN Molded Parts is much 
more than skin deep. For, the beautiful, high- 
lustre finish of these famous Electrical Parts 
adds greatly to their dielectric strength which 
resists electrical breakdowns. This assures you 
of longer, trouble-free service. On every tune- 
up and engine repair job, inspect the molded 
parts for burned segments, carbon tracks and 
corroded tower inserts ... for the best preventive 
maintenance always replace with ECHLIN! 


ADVERTISED 1m 
The Saturday Bvening 


YOU CAN 

PAY MORE, 

BUT YOU CAN'T 
BUY BETTER 
MOLDED PARTS! 


CONTACTS 
COILS * CONDENSERS 
& OTHER AUTOMOTIVE 
ECHLIN MANUFACTURING COMPANY +* NEW HAVEN 5, CONN. + U.S.A ELECTRICAL PARTS 
ECHLIN IGNITION OF GANADA LTD. « 56 CONNIE ST. « TORONTO 15, CANADA 
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BRIEFS 


(Continued from page 9) 





Each of the above officials of R, L. Parnell Co., DeSoto-Plymouth 
dealer of Nashville, Tenn., has been active in selling and servicing 
DeSoto and Plymouth automobiles since 1931. Shown during ceremonies 
at which the company received DeSoto’s 25-year award, a sterling sil- 
ver commemorative platter, are (1. to r.): J. E, Davis, wholesale man- 
ager; R. L. Parnell, president, and H, C. Duncan, general manager. The 
president is also president of the Tennessee Automotive Association. 


Mercury Ups Three 
In the South 


F. GILES, Jr., has been named 
ey @ assistant to the southern re 
gional sales manager of Mercury 
Division, Ford Motor Co., and 
William D. Woods is his successor 
as Dallas district sales manager 
James C. Gates has been appointed 
assistant district manager in Dal- 
las 

Giles, a Ford employee in Dallas 
since 1916, will headquarter in 
Dallas where he will represent the 
regional manager, W. A. Toms, of 
Atlanta, Ga., in contacts with deal 
ers throughout the territory 

Woods joined the company in 
1938 in Columbus, O. He was trans 
ferred to Charlotte, N. C., in 1939 
became assistant district manage: 
of Lincoln-Mercury there in 1946, 
and moved to Houston in 1950 to 
open and manage the district sale 
office. Gates was formerly sales 
promotion and marketing manager 
with the regional office in Atlanta 


Ford Begins Erecting 
Plant in Alabama 


ae has begun on Ford 
AMotor Co.’s new aluminum 
castings plant near Sheffield, Ala 

A general contract for con- 
struction of the facility has been 
awarded to the Foster and Creigh- 
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ton Co. of Nashville, Tenn 

D. J. Davis, vice president-man 
ufacturing, said 
tarted last 
month and sub-structure work wa 
to begin early this month. Steel 
scheduled to begin in 


135-acre plant site wa 


erection 1 
November 


grading of the 


The new 
plant will be 
1957 and 
which will utilize about 64,000,000 
pounds of aluminum a year fron 
the Reynolds Metal Co. will be 
underway by the end of next yea! 
Davis said 

The 200,000 
will produce engine and automatk 
and other 


aluminum casting 
completed in mid 


production operation 


quare foot plant 
transm1l 
automotive parts. The plant will 
and will 
totaling 


ion component 


employ about B00 pel on 
have an annual payroll 
more than $4,000,000 


West Virginians Elect Wolfe 


The Kanawha Valley (W. Va.) 
Automobile Dealet A 
has elected Bert Wolfe of Valley 
Motors, president; T. M. Gardnet 
Gardner Buick, first vice-presi 
dent; Bob Hess, Lincoln-Mercury 
econd vice-president, and Scott 
Camp-Burdette Old 
treasure! 


ociation 


Camp, Jr., 


mobile 


Pontiac Hits 6,000,000 


The six millionth Pontiac auto 
mobile came off the i embly line 
Aug 17, two year after the five 


millionth 


This one-piece plastic truck cover, manufactured by Glas Laminates, 
Inc., of Costa Mesa, Calif., will convert an open-bed pickup truck to 
a panel model in a matter of minutes. Designed to fit 1/2- or 3/4-ton 
trucks, the cover effectively seals out rain and dust and is resistant 
to physical shock and temperature change. Molded from glass fiber re 
inforced polyester resin, the unit is lightweight (standard model is 
130 lbs. for 1/2-ton truck), resistant to impact and leakproof, The 
entire cover rests on sponge rubber and windows and doors are sealed 
in the same manner. Using four bolts with wing nuts, the conversion 
can be made in a quick time by two men with no need for special tools. 
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STEP-UP Your EARNING CAP 


























HOLMES 330 MODEL, 3 TON CAPACITY 


MODELS For EVERY SERVICE REQUIREMENT 
With UNITS FROM 3 to 30 TON CAPACITY HOLMES 400 MODIL, 3 Ton Copacity 


If your shop is in need of a new source of profits then here is 
an easy way to step-up its earning capacity. Put a new Holmes 
Wrecker to work in your community and watch this service unit 
bring a steady flow of new and profitable business into your shop. 


Modern Holmes Wrecker Service will broaden your service 
operation by enabling your shop to actually pick-up profitable cus- 
tomers it could not otherwise obtain. Through such service you earn 
extra profits from towing and all types of shop work, but REMEM- 
BER — these Big Profit Jobs NO NOT Drive-In — They have to 
be TOWED-IN and any shop not equipped to render such service HOLMES 525 MODEL, 6 Tons Each Boom 


stands little chance of getting such work. 


Why not Step-Up your Earnings with a New Holmes Wrecker? 
There are 6 New and Improved models to fit your needs . . . each 
varying in price, size and capacity. Write factory today for full 
details including name of Distributor in your territory. 
HOLMES 650 MODEL, 10 Tons Each Boom 


HOLMES 850 
| Medel, 15 Tons 
Each Boom 


ERNEST HOLMES COMPANY 


Chattanooga 7, Tennessee 
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Automotive NEWS BRIEFS 


{Continued from page 11) 





Officers installed at the annual convention of the 
Automobile Dealers Association of West Virginia Aug. 
26-28 at The Greenbrier, White Sulphur Springs, are 
(l. to r.): W. O. Davis, Sr., of Huntington, vice-president 
of Region 3; T. A. “Tag” Galyean of Charleston, secre- 


West Virginia Dealers 
Slap Sorry Ads 


Ws Virginia automobile deal- 
ers adopted a resolution con 
demning any “unsound and un 
ethical” advertising which de 
stroys the confidence in automo 


bile dealers as merchants and de 
bases the business at their 23rd an 


nual meeting Aug. 26-28 at The 


Greenbrier, White Sulphu 
Springs 

The association went on record 
as severely opposed to such ad 
vertising and urged its members to 
adhere strictly to ethical practice 

Speakers at the three-day session 
also touched upon the advertising 
situation. Patrick J. Crowley, ad 
ministrative assistant to Ivan L 
Wiles, 
vice-president in charge of dealer 
relations, called upon the deale: 
to build “mutual confidence’ by 
improvements in advertising, met 
chandising, sale and busine 
practices. He urged them to con 
tinue to cultivate increased public 
confidence a “your most im 
portant business asset.’ 

In the same vein NADA Directo! 
Walter B. Cooper of Fort Collin 
Colo., warned that price di 
counts, wild trading, excessive 
overallowance and frantic adver- 
tising “are leading us downhill 
rapidly.” Stressing business op- 
erated on an ethical, dignified 
basis, Cooper recommended the 
ise of quality sales policie 

Calling advertising “the be 
alesman we ever employed,” N 


General Motors executive 


L. Watlington, vice-president and 
used-car manager for Magic City 
Motor Corp. (Ford), Roanoke, Va., 
talked to the dealers on “‘Used-Ca 
Merchandising in Today's Market 
Using the “Dealer Responsi 
bility in Highway Safety” as hi 
topic, F. P. Lowery of the Inte1 
Industry Highway Safety Com 
mittee, Washington, D. C., com 
mended the dealer and the a 


tary-treasurer; John D. Queen of Wellsburg, vice-presi- 
dent of Region |; B. F. Sonderman of Wheeling, presi 
dent; Joe McWhorter of Parkersburg, vice-president of 
Region 2, and A. W. Orndorff of Montgomery, first 
vice-president. Ralph L, Ballard is the general manager. 


sociation for their support of traf 
fic safety 

President Andrew L. ( 
Princeton presided at the bu 
ession 

Approximately 340 dealers and 
their wive participated in the 
activities at the mountain resort. A 


golf tournament, a family party 


and a dinne! dance were ocial 


highlights of the meeting 


Harold E. Churchill (left), new president of Studebaker-Packard Corp., 
gave his engineers and sales planners the order to move ahead rapidly 
on ‘57 and ‘58 car development plans following this conference with 
Roy T. Hurley, chairman and president, Curtiss-Wright Corp. The meet- 
ing was the first since the Aug. 6 agreement between the two companies 
bringing S-P $35,000,000 in new financial resources. Dealer meetings 
were planned this month and a national press preview was set Sept. 12. 
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THERE ARE 18 MAJOR AMERICAN FE: 


CAR MANUFACTURERS \y, All recommend 
chrome 

top groove 

? compression 
rings for 


~replacement 
*K 


A FULL CH ROME RING SET Pre-seated Krome-Oil fits car manu- 


facturers’ ‘‘specs’’ best. Chrome top groove compression ring, chrome on the side rails of 
the oil ring. It’s a full chrome ring set to take costly comebacks out of your installations. 


AMERICAN HAMMERED 


Pre-seated Krome-Oil Piston Ring Sets 


FREE—helpful shop manual 


32 Reasons for Oil Consumption—an easy-to- 
use, Mustrated, indexed manual listing 32 
major oil consumption problems and remedies. 


be! el 7 = =) = = a is je] - =, E Prepared by one of the top technical staffs in 


Pre-seated for the field. Write—Oil Consumption Manual, 
American Hammered, Dept. G, 2001 Sanford 


instant oil control All-in-one Ring puaape—gvevents St., Muskegon, Mich 


mix-ups, contains rings in installation se- 
quence. Areal time-saver for the mechanic. 


sate vane 
ry 








Pre-seating is a factory-applied 

lapping process equivalent to ° 

hundreds of miles of actual engine American Hammered 

operation. Krome-Oil seats fast .. . AUTOMOTIVE REPLACEMENT DIVISION + 2001 Sanford Street, Muskegon, Michigan 
Manufacturers of American Hammered Automotive Replacement Piston Rings. 


delivers instant oil control. A Division of Sealed Power Corporation 
Handle the tough jobs right the first time . . . avoid costly comebacks, INSTALL KROME-OIL 


a This means top-profit jobs for you. And Krome-Oil means you turn the best work out of your shop. 
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(Continued from page 13) 





How the new 14” tire will help give 70% of the 1957 car models the 
stylish longer, lower look is shown here by W. F. Billingsley, acting 
technical director, B. F. Goodrich Tire Co. The fact that the 14” (on 
the right) is an inch smaller than the present 15” (on the left) is 
illustrated by the amount of white space between the tires and the top 
black bar. The narrower whitewall of the 14” also helps give the ap- 
pearance of being smaller. Section width will be about 10% greater. 


New 14"-Diameter Tires on 1957's 
To Be 10% Wider and Be Stronger 


serena who buy 1957-model 
cars this fall will ride on more 
teering 
they’re the new 14’ 
ize, according 


to E. F. Tomlinson, president, B. F 


dependable and _ easier 
tires, whether 


or the familiar 15” 


Goodrich Tire Co., Akron, Ohio 
“The latest engineering accomp- 

in construction, com- 

being 


lishment 
pounds and _ tread; are 
built into both sizes to meet public 
tires that match the 
epower longer, 
Tom- 


demand for 
higher hor 
tyling of new cars,” 


and 
lower 
linson said 

The first "57 model to appeal! 
will be the Lincoln this month 

The Goodrich executive said that 
approximately 70% of 1957 car 
will be equipped with 14”. They 
and the new, improved 15” tires, 
will help give the models the styl- 
ish longer, lower look because they 
appear smaller 

“The 14” tire,’”’ Tomlinson said 
“will be about one inch smaller 
in over-all diameter, but the sec- 
tion width will be approximately 
10% wider. Because it has a wider 


SOUTHERN AUTOMOTIVE JOURNAL for 


ection width, it will contain more 
materials and weigh 
than the 15” 

“With the over-all diamete: 
lowered and the width 
increased, an optical illusion is cre- 
ated and the tire looks smaller in 
than it really is.” 

Tomlinson said the 14” tire will 
carry 22 pounds air pressure, two 
less than the 24 recommended for 
the 15” 

“The load-carrying capacity of 
the 14”, however, will be 
equal to that of the 15” casing,” he 
pointed out. “Because the 14” size 
will have more air volume, it will 
carry the with less air 
pressure.” 

The new 15” white sidewall tire 
that some 1957 models—mostly the 
larger cars—will be equipped with 
will also appear smaller in over-all 
diameter because of the narrower 
sidewall, according to Tomlinson 
It is being redesigned and improv- 
ed along the lines of the 14” tire 
and will use the same tread design 
as the 14” size, he said 


sectional 


diameter 


about 


ame load 


SEPTEMBER, 1956 


lightly more 


Factory-Dealer Law 
Killed in Colorado 


A FEDERAL statutory court ha 
ruled unconstitutional a Colo 
rado state law regulating franchis« 


between automobil 
dealet! 


agreements 
manufacturers and thei! 
The three-judge 
the plea of Motors Corp 
that the law, passed by the 1955 
legislature, violated the U. 5S. con 
titution 
Judge Jean 
wrote the 
aid the act was 
in all respects and ordered the en 
a decree in of GM 
the law Moto 
contended it could not exercise 
its lawful 
tomers (dealers), 
its traditional sy 
vehiclk 


court upheld 


General 


sreightenstein, wh 
the 


unconstitutional! 


opinion fol court 


try of favol 


Under General 
rights to select its cu 

and as a result 
tem in Colorad 
through en 


under deale 


of selling 
franchised dealer 
elling agreements would be inop 
erative 

The law also proy ided that man 
ufacturer could not terminate 
franchise agreements with dealer 
their without 
court orders 


It also prohibited collection of 


or delay renewal 


cooperative advertising funds; re 
stricted the method of 
punl hable a 

failure te 
within 60 


prohibits ad 


pricing au 
tomobiles: made 
manufacture! 


dealer 


crime a 
deliver cars to 
days of 
any attempts by 
their dealer to bus 


part 


ordering, and 
manufacture! le 
auto 


tool 


induce 
mobiles, acce ore or 


and equipment 


Perfect Circle Erects 
Hagerstown Plant 


w= r Circle Corp. began con 
truction of a $1,000,000 plant 
at Hager Ind last month 
talph R. Teetor, company pre 
dent, announced 

The 
distribution center for 
cle products. Operation 
cluded in the distribution 
center include packaging 
and control of finished inventories 
as well as order ship 
ping and billing of piston rings and 
other products for the company 
replacement, manufacturer ery 


town 


structure will serve as the 
Perfect Ci 
to be in 
new 


storage 


processing 


ice and export market 


(More News Briefs on page 164) 
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POWERFUL ane 
PORT AE &_&: 








New Griffin Emergency Blinker 
plugs into cigarette lighter—for instant use! 


You're all set for any emergency—in seconds—with 
this new Griffin portable high-intensity emergency 
blinker. No matter what kind of trouble occurs, you 
can warn oncoming traffic, in all directions, with this 
360° danger signal fastened right on the trouble 
source. Perfect for police cars or emergency vehicles. 
This new portable blinker (Model No. 361) is 
equipped with large rubber suction cups bolted on the 
base. Mounts securely on any flat, smooth surface. 
Like all Griffin emergency blinkers, this new model 
has a special airport prism-type lens for better visi- 


360° Lamp with Screw-on mounting bility—farther. It projects a high-intensity light pattern 


New, also, is the Model 362 Griffin Emergency Blinker with in every direction—clearly visible in daylight or dark- 


screw-on mounting. Perfect for part-time service on police ness 
cars, ambulances-hearses, public utility cars, or other ve- vehicle or emergency vehicle. Available w ith plug 


10 feet of cord permits plugging into disabled 


les use | as al merge y. Le 
hic es used only occasionally for emergency duty. Lamp for cigarette lighter, or with battery clamps if desired. 
is easily screwed onto roof mounting which contains spe- . 
al electrical jack f rat mnt. C or f ack 
Re Ceeeree Geen VeY GES SUER, CONST Ver fe THE GRIFFIN LAMP COMPANY, HAMILTON, OHIO, SHELBY, MISS 


when lamp is not being used. 
Warehouses : Boston, Pittsburgh, Los Angeles, 


San Francisco, Seattle 


tas 


Model 360 Emergency Blinker 


Griffin conventional, permanently mounted 360° emergency 
lamp. High-intensity blinker—for fire, police, highway vehi- 


cles, ambulances, emergency trucks, utility trucks, 


AUTOMOTIVE SAFETY LIGHTING 
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The bearings you need 
when you need them 


Get the BCA ball bearings you need—when you need them—from your Federal- 
Mogul Service jobber. He can give you quick “on-the-spot” service —he knows auto- 
motive problems and can help you when you need help. BCA and Federal-Mogul 
Service—your double guarantee of the right automotive replacement bearing . . 


and the right bearing service. 





=O He pocteah -Mogul ee : FEDERAL-MOGUL SERVICE 


n of Federal Mog 


DETROIT 13, MICHIGAN 





BOWER rRo_L_LerR BEARINGS 


are used as original equipment by 
hundreds and hundreds of manufacturers 





So satisfactory and trouble-free is Bower roller construction skills gained in more than 50 years 
bearing performance, that many users of Bower- in the bearing business. From the standpoint of 
equipped vehicles don't even know that Bower operating efficiency and economy, it will be to 
works for them every day! This kind of perform- your advantage to specify Bower roller bearings 


ance stems from Bower's unique design and whenever you have bearing replacement jobs. 





sscnign erated FEDERAL-MOGUL SERVICE 


DETROIT 13, MICHIGAN 





Study the issues and the candidates— 
and then decide where you stand 


You wouldn’t buy a new car without at least 
driving it around the block. 

You wouldn’t buy a new house without 
checking up on the neighborhood, the schools, 
and any back taxes. 

So vote—but don’t vote in the dark in this 
exciting election year. 

Listen to what candidates are saying on TV 
and radio. 


Read your newspapers—especially the politi- 


r-------- WOTER’S CHECKLIST--------- 


1. Be sure you're regis- 
tered. 


2. Study the issues and 
candidates. Go to rallies. 
Ask questions. Read the 


papers. Listen to speeches. 


November 4th. 


3. Mark up a sample bal- 
lot in advance. (They are 
published in the papers.) 


4. Join your neighbors at 
the polls on Election Day 


cal news and editorial page. 

Talk things out with your neighbors over the 
back fence and at the filling station on the cor- 
ner. Take part in the discussion group at your 
church, club, lodge, or school. 

Think about the issues and the candidates 
and then make up your own mind. Remember, 
nobody is in that voting booth but you and your 
conscience. Step behind that curtain with pride 


on election day. Then vote as a free American. 


is your 
name 
in the 
book ? 


You can’t vote if you're not regis- 
tered. You lock yourself out of the 
polls, unless you're a registered 
voter. And you and only you can 
get your nome in the Registration 
Book. When they call the roll on 
election day, will you be there? Do 





bBeeeeceeeeaeeeeceacesse 


Seeeceee eee eS SS SSS SSS SSS SB aeeenaae you know onyone who won't? 
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napa Patade 
of Patts 


r 
OR CARS, TRUCKS, TRACTORS * ALL MAKES + ALL AGEs, 


~saginde 


°f Genuine Quality 


is “heed by this Seal 
for, by the Nation's 
*! Independent Auto- 
Ou, Ports Organization 


ih 
One a” Available from 
®oarby 


/ 


ADVERTISED TO YOUR CUSTOMERS IN 
THE SATURDAY EVENING POST 


Your N+A+*P+*A Jobber has the finest and most compre 
hensive group of automotive replacement parts and sup 
plies ever assembled under one banner, and available to 
you from a single, friendly and cooperative source of 
supply 

As part of the nation’s largest independent automotive 
parts organization, with 44 warehouses throughout the 
country, he has the advantage of complete master stocks of 
all these lines within overnight shipping distance, or less 

Within the next few weeks, your N*A*P*A Jobber 


will join with thousands of others in the nation-wide 


Source 


“Parade of Parts” to dramatize the service and selling 
advantages which you and other repairmen receive on/y 
through the N*A*P*A Jobber. Visit your N+A+P*A 
Jobber on this occasion, and learn first-hand how he can 
save you time and needless expense when you concentrate 
your buying with him. At the same time, get better ac- 
quainted with the wide range of nationally advertised 
parts and supplies he carries for your convenience. 

Finally, buy the October 6th issue of The Saturday 
Evening Post. Keep it in your shop, and refer your 
customers to the 4-page N+A+P-+A advertisement to show 
them that genuine quality characterizes the parts you use 
in their cars and trucks. 

Your N*A*P+A Jobber is a Good Man to KNOW 


National Automotive Parts Association, Detroit, in behalf of the thousands of independent 


JOBBERS 


who supply the automotive repair trade from coast-to-coast with these—and many 


other—nationally advertised brands of quality automotive parts and supplies. 


Want more facts? Use Reader Service Card Page 120 
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RIVETED 


For Top Quality...and Profit 


Riveted or bonded, American Brakeblok brake linings are 
first in quality, easy to install, and profitable to stock. That's 
why so many brake servicemen use American Brakeblok ex- 
clusively. American Brakeblok linings are available in bonded 
or riveted for all cars and light trucks, and in heavy-duty 
linings and thick blocks for trucks and buses 


AMERICAN BRAKEBLOK DIVISION + DETROIT 9, MICHIGAN 





a 








Fleet Bumper Lifts 


Whether you prefer a hydraulic or mechanical one-end bumper 
lift for fast service, it is available in the FLeet line of jacks. In 
addition to these popular service models, you can get 36 other 
sizes and types of Fieer hydraulic or mechanical jacks for 
every lifting requirement from your N*A+P+A Jobber. 


EDGEWATER AUTOMOTIVE DIVISION - ST. JOSEPH, MICH. 












ECHLIN 
= 


Good Ignition... 


Your customers will get better performance, and appreciate 
it, if you check Ignition Contacts and Condenser every 5,000 
miles; other Ignition Parts, Generator and Starter systems 


every 10,000 miles. This is profitable preventive maintenance 


NEW HAVEN, CONNECTICUT 


ECHLIN MANUFACTURING COMPANY - 









Sty 


D-107 


Displaymobile 
Stocks ‘em better 
Sells ‘em farster 


Vv Requires only 18"x 18” 
of floor space 
V Completely portable 


Vv For indoor or 
outdoor use 





Put the Spotlight on SAFETY SERVICE 


This new portable Displaymobile turns your Trico Stock 
Organizer Cabinet and Vis-U-Lid into a movable Wiper- 
Washer service department, It’s a step-saver, a sales-maker 

puts your merchandise where the car owner will see it. Use on 
service floor, lubritorium, or roll out to island near gas pump 
Available free of charge with a small stock of arms or blades 


TRICO PRODUCTS CORPORATION + BUFFALO 3, NEW YORK 


‘Parade of Parts -the greatest in the industry 


NAPA "PARADE OF PARTS” (continues) 

















TALENT 


PORTABLE TOOLS 


Job-Proved TALENT Tools 


Precision-built Talent Tools are the result of over 30 years 
of electric tool experience. Each model is power-packed, com- 
pact and easy-to-handle. Disc Sanders, Polishers, Valve Seat 
Grinders, Valve Refacers and a complete range of Drills from 
%" to |” capacities . . . all built to meet the most exacting 
demands of automotive mechanics and service shops. 


SKIL CORPORATION + CHICAGO 30, ILLINOIS 


Dittmer Transmission Gears 
Since 1919 Dittmer Transmission Gears have kept automobiles 
and trucks operating all over the world. DirTmMer products are 
recognized everywhere as top quality. They are truly “Second 
to None” in mathematical accuracy, metallurgical treatment 
and appearance. 


DITTMER GEAR & MFG. CORP. - LOCKPORT, NEW YORK 


WIGH PRESSURE 


pei Tree 


i : 
+t 





To all cooling systems, Thomson Thermostats bring the 
advantages of the tight-sealing, trouble-free poppet valve. For 
pressurized systems, the revolutionary “HP” Stat with the 
exclusive reverse-action valve . For other systems, the 
Thomson Electrofused bellows-type. Both widely used by 


vehicle makers—meet or surpass original equipment standards. 


STANDARD-THOMSON CORPORATION- VANDALIA, OHIO 


prired means dependability 
UNITED Hydraulic Brake Parts are replace- 


ment engineered and specifically designed to completely re- 
store the hydraulic brake system to peak operating efficiency. 
Automotive servicemen the world over have dependably 
applied UNITED brake parts for over a quarter century. Use 
UNITED. Your N+A+P+A jobber features this brand. 


UNITED PARTS MFG. CO. - CHICAGO, ILLINOIS 
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Of Parts’ ¥.... Y 


nationally advertised brands for CARS, TRUCKS, TRACTORS * ALL MAKES * ALL AGES! 


Brederal Ball Bearings 


Most complete ball bearing line for the automotive industry. 
Used as original equipment on millions of vehicles by leading 
manufacturers. Chosen by repairmen as the ideal replacement 
bearing. Federal Ball Bearings are dependable—backed by the 
dependable source of supply—your N+A+P+A Jobber! 

THE FEDERAL BEARINGS CO.,INC.- POUGHKEEPSIE, NEW YORK 


Allied-Monmouth Chassis Parts 


In Allied-Monmouth Chassis Parts, Ne A+ P+A Jobbers offer 
a complete line engineered and built to original equipment 
standards in materials and tolerances. Includes Wheel Sus- 
pension Parts, Coil Springs, Steering Parts, King Bolt Sets, 
Shackles, and Ball-Joint Suspension replacements. Make your 
N+A+P+A Jobber your headquarters for Chassis Parts, 


ALLIED MOTOR PARTS COMPANY + DETROIT, MICHIGAN 
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Fast Turnover with Standard Seal Stocks 


Standard Grease Seal Service Stocks make it easy, profitable 
to follow car manufacturers’ recommendations— install new 
seals every time old seals are removed. No. 6 Stock: over 100 
wheel seals for late model cars, light trucks. No. 7 Stock: 
over 50 front wheel auto seals. All fast movers. Free metal 
cabinet, stock check card with application, price data. 


STANDARD SEAL COMPANY + VAN WERT, OHIO 


ope on; 


__ DETROIT 


For Bigger Service Profits... 


Be sure to use genuine Detroit repair parts. Detroit service 
parts are identical to those supplied to vehicle manufacturers 
for original equipment. Your assurance of quality, fit and 
performance. Genuine Detroit Repair Kits and Drive Shafts 
are available from your local NAPA Jobber 


DETROIT UNIVERSAL DIVISION - DEARBORN, MICHIGAN 
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It's Powerful Quiet with a Soundmaster 


POWELREUL because each mutfler is designed to meet the 
to preserve all its flashing 





special needs of a specific engine, 
performance QUIET because each noise condition is met 
individually, with laboratory tests to determine the one best 


SAFE because Soundmastet 


construction to produce Quiet 
A | 


mechanical fit protects car owners against deadly “CO 


DE KOVEN MANUFACTURING COMPANY + RACINE, WISCONSIN 


For Wire Profits— Without Complaints 


the Wiring Line that’s complete for all service 


Use Belden 
jobs—easy to stock—at a surprisingly low investment. Easier 
application means faster replacements, Belden Wire and Cables 


are engineered for modern cars, trucks, and buses—the line 


most servicemen use. Ask your Jobber Salesman 


BELDEN MANUFACTURING COMPANY + CHICAGO, ILLINOIS 


OILOK Treated Paper Packing 


OILOK is a treated fiber sheet packing, impervious to water, 
gasoline and oil. Available in 18” and 36” width rolls Supplied 
in 'é4”, '2”, and 6" thicknesses, Its compressibility and sealing 
qualities adapt OILOK for oil pan, gear cover, and valve 
cover installation when ready-cut gaskets are not available 


MANUFACTURED BY VICTOR MFG. & GASKET COMPANY 
FOR BALKAMP, INC. + INDIANAPOLIS 


Monmouth Engine Bearings 
MICRO AND CLEVITE 77 
Designed Right—by the engineers who de 
equipment 
Made Right by the world’s largest beat 
Sold Right N«AePeA service 


CLEVITE SERVICE DIVISION CLEVELAND, OHIO 
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nationally advertised brands for CARS, TRUCKS, TRACTORS + ALL MAKES + ALL AGES! 


MARTIN- 
SENOUR 


Automotive Finishes 


Martin-Senour’s highest-quality finishes 
widest range of colors 


in the industry's 
help assure comple fe customer satis- 
faction! Best color match, best blend-in, best gloss. Factory- 
every- 
thing you need to do the whole job! Use Martin-Senour prod- 
ucts exclusively! 


MARTIN SENOUR, 2500 SOUTH SENOUR AVE 


packaged or custom-mixed colors, thinners, reducers 


+ CHICAGO 8, ILLINOIS 


fe | 
Vloomonte 


CLUTCH PLATES 


Dana Products 


Just as practically all vehicle makers depend on DANA-made 
Products, you can depend on Spicer and “*Mechanics-Type”’ 
Transmission Powel! 


Universal Joint Kits; Spicer Spicer 


Take-Offs and Joints, and Monmouth Clutch Plates. 


DANA CORPORATION + TOLEDO 1, OHIO 


B+K Prepo Torches 


A portable, light-weight and versatile torch adapted to a wide 
variety of uses in shop or home, Equipped with Utility Burnet 
Heavy-Duty Burner for big job: 
and Pin Point Burner for precision soldering; plus Diamond 
Point and Chisel Point Solder Tips, and Paint Remover lip 


Packed in all-metal fitted case, complete with fuel 


BeK SERVICE PRODUCTS +- INDIANAPOLIS 


for general purpose work 


INDIANA 


‘ast 


Briggs ““Hydro-Muscle’® Ride Control 


Car owne! What the 


dont understand hock 
want and will buy is Ride Control 
Ride Control. A year-round safety necessity. A 
for the high pront fast-action assortmet 
“Hydro-Musck potent Muscle Man sell 
FREI th big nal ad 


absort« 


to tic in Ww pace nati 


THE BRIGGS SHOCK ABSORBER COMPANY ~ CLEVELAND, OHIO 
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SELLING & SERVICE. 


SUPER 6O 
Brake Fluid 


© “Te 
* 


Brake Fluid 
Protect your profits. Only the best 
brake fluid is good enough for your customers and you can 


Puritan 
Protect your customers 


afford to handle and sell only the best—Puritan Super 60. It’s 
the top quality, top performance heavy duty brake fluid that 
meets and exceeds SAE Specification 70R1 by a wide range! 


OLIN MATHIESON CHEMICAL CORPORATION - BALTIMORE 3, MD. 


MRIS ¢ 


Jley fipriteti, 


Famous Hand Tools 


The complete Line of top-quality, professional Tools designed 
for mechanics by mechanics—including the great new Auto- 
matic Transmission Tools that open up this money-making 
service field for you. Ask for New Britain Tools. They're 
engineered to handle today’s repairs and service—faster for you! 


THE NEW BRITAIN MACHINE CO. + NEW BRITAIN, CONNECTICUT 


€CHLIN. (ic 


VISUMATIC «e Visual stock control ¢ Room for expan- 
sion ¢ Perpetually balanced stock ¢ Annual moderniza- 
tion e¢ Guaranteed against obsolescence e The part you 
want when you want it— 


ECHLIN MANUFACTURING COMPANY + NEW HAVEN, CONNECTICUT 
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Visall Safety Products 


Quality material . . . skilled engineering . . . know-how manu- 
facturing. Turn signals, Turn Signal Switches. Clearance 
Marker, Fog and Driving, Backup, Utility, Emergency, Stop 
and Tail and Stop Lights. Passenger Car Mirrors. Truck Mir- 
ror Arms and Heads. Reflectors, | iquid and Reflector Flares. 
Safety Equipment for all Vehicles. 


VEHICLE PRODUCTS COMPANY + CINCINNATI, OHIO 
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Balkamp Valve Spring Shims and Gauges 


The quick, economical way to restore original valve-spring 
tension lost through normal wear on keeper, keeper-groove, 
valve-face and seat, or as the result of grinding operations. 
The Balkamp Valve Shim Gauge shows you the wear to be 
compensated for. Balkamp Shims do the job. For Chevrolet, 
Ford and Mercury overhead valve engines. 


BALKAMP, INC.+ INDIANAPOLIS, INDIANA 


be ee Kan : i 


Prospect Contoured Floor Mats 
Prospect Floor Mats fit better and wear longer because the 
exact shape of the car floor is permanently built into the mat, 
and because they are engineered and constructed of the same 
quality materials supplied to car manufacturers. They are 
easier to install because holes for pedals, accelerator, etc., are 
accurately pre-punched, for old cars and new. 


PROSPECT RUBBER CO. + CLEVELAND, OHIO 


Duckworth Timing Chains 


Often a “ring” job isn’t the complete answer to motor “pep” 
. . . the kind your customer expects. Check the timing chain 
for wear and stretch. If replacement is needed recommend 
Duckworth (R) Monoflex Timing Chains for top motor per- 
formance, with gas and oil savings as an extra bonus, Result: 
“repeat” business that comes from real customer satisfaction. 


CHAIN BELT COMPANY +- SPRINGFIELD, MASSACHUSETTS 


Allied Motor Parts 
When new engine parts are needed, look to Allied and your 
N+*A+*P+A Jobber for the finest of parts, the fastest service 
and the most comprehensive coverage. The plants which pro 


duce Allied Motor Parts are all specialists in their fields, with 
engineering “know-how,” production facilities and manufac 


turing capacity unsurpassed in the industry 


ALLIED MOTOR PARTS COMPANY + DETROIT, MICHIGAN 
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B+K Automotive Brushes 


A complete line of brushes for every automotive use, with 
quality assured by the NeA+«P+A Seal 
one convenient source, your NeAe*P+*A Jobber. Fountain 
Brushes; Revolving Brushes; Wheel and Fender Brushes; Grill 
and Spoke Brushes; Engine and Parts Brushes; Tire Brushes 
Whisk Brooms and Floor Brushes. See your N«A+P+ A Jobber 


all available from 


BeK SERVICE PRODUCTS + INDIANAPOLIS, INDIANA 


Modac Quality Radiator Hose 


To make sure of contented customers, check the radiator hose 


when you add anti-freeze. If the hose is cracked, mushy or 
swollen, replace it with MODAC Easy-Flex Curved Hose, 
Designed to fit every car, MODAC gives taultless, sturdy serv- 
ice—is quickly and profitably installed. For the finest radiator 
hose, ask your Ne AePe*A Jobber for MODAC! 


HAYWOOD INDUSTRIES + WAYNESVILLE, NORTH CAROLINA 


Soundmaster Exhaust and Tail Pipes 


For safety’s sake, always check the exhaust and tail pipes 





when you check the muffler. Leaks, rust, fractures and loose 
connections can expose customers to the dangers of deadly 
“C.O.,” just as much as a rusted-out muffler. For prompt, com- 
plete service, see your Ne«AePeA Jobber for Soundmaster 


exhaust and tail pipes—engineered to fit, built to endure 


DE KOVEN MANUFACTURING COMPANY «+ RACINE, WISCONSIN 


BALK AMP, INC, mmDIAMAPOLIS 7, HOLABA 


Balkamp Switches 


Switches are like razor blades. You forget about ‘em when 
you're not using them. That’s why this Balkamp Plexiglass 
Display helps you sell so many switches. People see them! 
Shows 14 of the most popular switches of these types: Heater, 
Toggle, Ignition, Push-Pull, Door and Horn-Button. Ask for 


Balkamp No 31A Switch Display Assortment 
BALKAMP, INC. «+ INDIANAPOLIS, INDIANA 
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nationally advertised brands for CARS, TRUCKS, TRACTORS + ALL MAKES + ALL AGES! 


oe 
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Bridgeport COLD-HOT Replacement Valves DYTHOL Automotive Finish 


Bridgeport “Cold-Hot” Replacement Valves can be applied Newest, most revolutionary automotive paint! Has all the 
advantages of both lacquer and enamel! Dries in only 30 min 





either cold or hot for fast, sure replacements. Cost no more 








: ; , utes... assures quicker delivery of car when left for reltinishing! 
than ordinary valves. Another “first” from Bridgeport’s com- - 
: N In any of 26 beautiful colors, it leaves a brilliant, extra-hard 
“te > . we > ' . YO! - Da i 
plete line of tire valves and accessories. See your N*eA*P*A glossy finish that outlasts all other paints. Insist on Martin 
Jobber today. Senour DYTHOL Automotive Finish 


















BRIDGEPORT BRASS COMPANY + BRIDGEPORT 2, CONNECTICUT MARTIN-SENOUR, 2500 S. SENOUR AVE. + CHICAGO, ILLINOIS 








Other NAPA Lines 


CELORON® Timing Gears and Chain Sprockets 


Continental Fibre Division. Cleveland. Ohio 






CLEVELAND Universal Joints 
Cleveland Steel Products Corporation, Cleveland, Ohio 





HAARTZ-MASON Friction Tape 
Haartz-Mason, In Watertown, Massachusetts 






K. ©. LEE Valve Seat inserts 
K. O. Lee Company Aberdeen, South Dakota 





MICROTEST Automatic Transmission Parts 
and Kits for All Cars 
MicroTlest Gear Co [ vy. Indianapo 








MICROTEST Axle Shafts 
MicroTest Gear Company, Pottstown, Pens inia 






MICROTEST Drive and Pinion Gears + Flywhee! Geers 
Balkamp, Inc., Indianapolis, Indiana 






MODAC Auto Mats 
Worcester Rubber Company, Wor ter, Ohio 






MODAC Service Hose and Splash Guards 


This brand on heavy-duty lining means B. F. Goodsidh Commanr, Abson, Obie 
MORE STOPS PER DOLLAR RARITAN Roller Bearings 


Raritan Bearing Corporation Irenton . Jersey 


Insist on Ameen ROCKFORD Fasteners, Scrows, Bolts and Muts 
Rockford Screw Products C« pany K Kl 1] 
Brakebtok Heavy Duty Lining 


ZOLLNER Heavy-Duty Pistons 
Zoliner Machit Works, Fort W | 















AMERICAN BRAKEBLOK DIVISION - DETROIT 9, MICHIGAN 
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1-minute safety check. With Sales-clinching demonstration. Only Weast- Then switch on Safe-T-Beam ... show how the 
mechanical aimers you have inghouse gives you this golden opportunity new, exclusive 2-Beam Glare Shield gives a flat 
quickest, most convincing way to demonstrate the exclusive safety-advan- upper beam... prevents stray light and bounce- 
to make customers see when tage of the 2-Beam Glare Shield. Flick on back glare on either High or Low beam. Only the 
headlamps are faulty. Seta them ordinary headlamp: customer sees how High new Westinghouse Safe-T-Beam frees motorist 
up for your ‘“‘double-profit”’ Beam light strays upward to cause blinding to select the right beam for seeing safely under 
Weatinghouse Safe-T-Beamaale bounce-back glare in fog, rain, snow. And all road and weather conditions! It’s an exclusive 

. the lamps that are easiest this is true of every headlamp except sales point to double your profit by selling Safe- 
to sell in pairs! Westinghouse! T-Beam headlamps in pairs! See deal below. 


And Only Westinghouse Gives 


THE NEW 
SAFE-T-BEAM HEADLAMPS! 


Exclusive 2-Beam Glare 
Shield and Aimer Buttons 


Only Westinghouse gives you this safety exclusive— 
the glare shield that stops blinding stray light on both 
beams in bad weather! Better see-ability on clear 
nights too! Up to 25°; more light on both beams! 
Low beam up to 80 feet longer! More light on the 
right! All three types of the new Westinghouse 
Safe-T-Beam headlamps—5040S (6v.), 5400S (12v.), 
5440S (12v. heavy duty truck)—have the 2-Beam 
Glare Shield and Aimer Buttons. 


WATCH WESTINGHOUSE (¢:) 
WHERE BIG THINGS ARE HAPPENING FOR YOU! 
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Headlamp Sales this Fail! 


More night driving... more foul weather on the way — 
and that’s the good season for headlamp sales! Espe- 
cially if you sell the all new Westinghouse Safe-T- 
Beam™ headlamps and follow the 3 quick steps to 
profit shown at left. Only Safe-T-Beam has the 2-Beam 
Glare Shield for full glare protection on both High and 
Low beam! Only Westinghouse can provide the sales- 
clinching demonstration to prove how the exclusive 


2-Beam Glare Shield gives your customers almost the 
10-minute installation. : - we . , 
Seale us de Ga pee equivalent of daylight driving safety at night! It’s an 
sion-aimed, all in minutes! 


You do it in daylight indoors advantage that makes it easy to sell replacements in 


or out. Use only a screw 


driver and your mechanical ire — 7 . mh war 1 > 
simmer, Soo thn bin Wentian. pairs—to double your profit—every time. 


house deal in aimers below. 


You Everything You Need! 


Exclusive Demonstrator — Precision Speed-Aimer!/ 


A Choice of Deals to 
get profits rolling fast! 


( It’s a real salea-clincher that only West 
inghouse can demonstrate! Panel, brack 
ets, wiring —an $8.50 value—is yours at 
a special low price when you order Safe 
T-Beam Headlamps. Fill out coupon 
below, get your deal today! 


Here’s an aimer that any of — 
men can use for fast, precision work! 
Rugged, compact and does it right 
Complete kit of everything you need 
for extra profits from headlamp 
aiming. Send coupon below 


Westinghouse Electric Company My name and address 
Lamp Division, Dept. D-4 
McArthur Avenue, Bloomfield, N. J. 


Please send me the dope on the Big 
Westinghouse Safe-T-Beam Deal (A) 
Demonstrator (B) Aimer. My Distributor is 
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“WHY MECHANICS GROW OLD” 


F snwivow! Haws 


I WISH YOU COULD HAVE 


WHEN THAT SMOKE BOMB 

WENT OFF/ HAW/ HAW/ 
-- BET YOU THOUGHT TH’ 
WHOLE MOTOR WAS 
EXPLODIN’/ NOTHIN’ 
LIKE A GOOD LAUGH TO 
START THE DAY OFF, 

I ALWAYS SAY~-HEY GUS | 


HAW! HAW! HAWS. f 


OH,OH! Poor Gus X 

GOT CAUGHT IN ANOTHER -- HE'S ALREADY 
: ONE O’ THEM CORNY 
SEEN YOUR FACE,GUS, ia GAGS ~ AN HIMWITHA 


IN THE GAS TAI 
WEAK HEART/ _ /? PLASTIC SPIDERS 


AIS HEART ad 


CAN'T BE SO WEAK | 


LIVED THROUGH 
A RUBBER — 


\ DROPPIN’ DOWN 

Z FROM TH’ ROOF, 
AN’ FAKE EGGS 
ft} UNDER TH’ SEAT / 


on. O THESE DAYS = 
SOMEBODY'S GONNA GET HURT 
FROM THOSE PRACTICAL JOKES 
-- AN’ MY MONEY SEZ IT'LL 
BE LAUGHING BOY HIMSELF! 


THE VICTIM 


i 
Reprints,already framed,sent free on request 


—_— needs a sense of humor. But it’s no 


joke to be stranded with a broken water pump. 


Best way to save your customers from this fate is 
to install AIRTEX Water Pumps—the pumps with 


the indestructible nylon bearing retainer. 


If it’s | ° 


° 


- AIRTEX 


° 


SEE YOUR AIRTEX JOBBER... 
AIRTEX AUTOMOTIVE DIVISION © FAIRFIELD, 


Want more facts? Use Reader Service Card Page 120 


it's got to be good! 
°o 


° 


or write for catalogs today 


ILL. 
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HYPRESSURE 


Jenny 


STEAM 
CLEANER 





Mail an 7? = : 
C | 


says 
Mr. George B. Ferguson 
Owner and Manager 
Ferguson Sinclair Service 
Indianapolis, Ind 


“All service station customers 
need Hypressure Jenny Steam 
Cleaning service,” says Mr. Fergu- 
son, ‘‘especially radiator back- 
flushing. Several stations send me 
this kind of work. I value the Jenny 
as one of my best pieces of equip- 
ment. 

“I cannot accurately estimate the 
amount of money Hypressure Jenny 
earns for me each year, but it more 
than pays for itself in jobs; and 
when I clean up the station with it, 


Nome 
Company 
Address 


City 


t-———— — — — — 





~ 


“Every time | do a job with Hypressure Jenny, | gain 
the profit equivalent of pumping 100 gallons of gas, 
($4.50) and | do it much quicker...” 


which increases sales appeal, I get 
that free as an extra bonus. 

“I have recommended that a 
Hypressure Jenny should be stand- 
ard equipment in every station. 
Anyone can use it and it makes for 
a more profitable operation.” 

Mr. Ferguson should know for 
he has been a successful service 
Station operator for 35 years 

We'd like to send you complete 
information on the many business 
building, money-making advantages 
of adding Hypressure Jenny Steam 
Cleaning to your customers’ serv- 
ices. Just mail the coupon today. 


There is no obligation 


Without obligation send me full particulars on 


| Hypressure JENNY Jobber time- payment pion 


Title 





HYPRESSURE JENNY DIVISION 


HOMESTEAD VALVE MANUFACTURING COMPANY 


CORAOPOLIS, PA 


P. O. BOX 99 
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OUT-PERFORMS 
ALL OTHERS ! 


AN, Sm © 








ALEMITE 


Da) 


a0. v.6. par. OFF 


CONCENTRATE 


Ade it 40 the Motor of 
FOR cans, rave 


cKED BY 
8 ARANTEE 


fied 


A 
D- ~ | SALE 
eveRY © pamous GUA 


1s 
stome 
t cu 


satist 
must be 


the money — 
of it! 


—You 


or Alemite ref 
you keep the f 


unds 





--. and sales show it! 


Independent surveys prove Alemite CD-2 
is the fastest selling additive on the market 
today! And no wonder! Only CD-2 gives 
so fast! Guarantees 


such amazing result . 


smoother performance and greater protec- 
tion from the ra 


Just one can of CD-2 added to the crankcase 


vages of stop-and-go driving 


such a big difference that customers 
' Retails for 


make: 
come back repeatedly for more 


only $1.35 a can. 


... leads in advertising! 


stand-out advertising — month 
after month, all year long —in Life, Satur- 
day Evening Post, Look, True, Popular Sci- 
Mechanic¢ plus 


and dominant new: 


Consistent 


ence and Popular 


television, radio, paper 


keeps selling for you! 


coverage 


... leads in profits! 


You get a big profit of $12.00 for every case 
of Alemite CD-2 you sell! And because 
CD-2’s more effective performance makes 


! 


steady customers, you sell more 





ONLY ALEMITE CD-2 DOES ALL THIS! 


Be Gives 


performance e 


any engine new power new 

new life! 

, ss Frees sticky, nowy valves, rings, and 
hydraulic valve lifters 


Be Dissolves 


deposits on valves and pistons 


lac quer like 


and removes 


Contact your jobber or Alemite Distributor... 


Want more facts? Use Reader Service Card Page 120 


ALEMITE CD-2 


A Product of STEWART-WARNER CORPORATION 


4. Eliminates rust and bearing corrosion. 


S. Banishes 


and “‘goo.”’ 


harmful crankcase sludge 
6. Gives extra wear-resistant quality 
7. Keeps new engines new —helps avoid 


costly repairs 


TODAY! 


Dept. M-96, 1826 Diversey Parkway 
Chicege 14, Iilinois 





SOUTHERN AUTOMOTIVE JOURNAL for September, 1956 











...IT TAKES THE WHOLE 


om oF Ter Gi, | me) mas. 






COMPARISON PROVES IN 
A PISTON RING, TOO 
















Cam Shaped Reverse Loop 
Altinized Quick- Chrome Armored Expander 
Made of Seating Top Steel Rails — 
Electalloy Fire Ring — Uniform Pressure Top Chrome 
Finest Electric — Made to Fit on Entire Rings 
Furnace Process Resists Corrosion Cylinders Circumference Available 
and Wear Perfectly of Ring 
\EAK Root YES YES YES YES YES 
RING “A” NO NO NO NO YES 
RING “B” NO NO NO YES YES 
RING “Cc” NO NO NO NO YES 
RING “D” NO NO NO NO YES 


(@HROME = 
CONTROL a 


\EAKTRoot | 


PISTON RINGS 





¢ Balanced for positive control 
¢ For less blow-by + For quicker seating * For quicker profits 


McQUAY-NORRIS MANUFACTURING CO. 


ST. LOUIS...TORONTO 
LARGEST PRODUCER OF SMALL RINGS IN THE AUTOMOTIVE INDUSTRY 









E TEAM! 


AGE BARRIER 


The famous Torsion-Tight 


aviation fire ring 








Gee's 





The new DUO oil-compression 
ring with Chrome-Armored 


steel segment 







The new 400” oil ring 


—the most efficient oil ring 





on the market — with Chrome 


Armored steel segments 


J GUARANTEED! 


to out-perform any other 
ring set in the hard to hold 
jobs regardless of kind, 


design or price! 


a 


~ Complete 
" Bae Service 


2 ae McQUAY-NORRIS 


PARTS + PINS + SILENT-U SHACKLES - 
VALVES + BUSHINGS + BEARINGS «+ SLEEVES 
BOLTS + WHEEL SUSPENSION PARTS 


McQUAY-NORRIS MANUFACTURING CO. 


ST. LOUIS...TORONTO 









Engine Rebuilders Technical Committee 
« Gives 7 Reasons WHY CAMSHAFT 
REGRINDING IS A MUST! 
















pepe” 


a 
[ ONE HUNDRED THOUSAND 











rebuilt engines prove that Cam- 


WESTERN ENGINE REBUILDERS ASSOCIATION 








shaft Regrinding is a necessity 


Phone Richmond 9 6444 les Angeles 7, Californie 





2714 Se. Hill Street 





TO MEMBERS: — and it pays! 






Subject: SPECIAL REPORT ON CAMSHAFT 
REGRINDING FROM THE TECHNICAL 
COMMITTEE x 





(See statistical report at left) 





UTNE ee 









To clarify the divergent views relative to camshaft 


regrinding, the Technical Committee has prepared this OUR THANKS 


Statistical and technical data after a thorough study To Western Engine Rebuilders Associ 





__ 





wee 






and evaluation of all information available on the ation fo 
> ion r permi 
o the pooled experience of numerous F ssion to reprint the 





Subject and als 
W. E. R. A. members. 


“Special Report on Camshaft Regrind 






ing’ bulletin 






STATISTICAL DATA: 























‘ l. The membership of the W. E. R. A. have reground a_ 
cumulative total of approximately 100,000 engine Well over 90% of the 






members of W.E.R.A. 
regrinding was initiated has who regrind cam- 


camshafts. j 
‘ 
; 
Roe HETLER 7 4 : ' P aft . . 4 | 
wo M performance prior to camshaft regrinding. ~ 
| shafts, do it on a 
5 





‘Angeles 7, Co 2. The performance of all engines since camshaft 
far exceeded engine 








aA e 3. The incidence of "come-backs" as a result of 
Tre Bult Bangone operational factors pertinent to engine STORM-VULCAN CAM- 
SHAFT GRINDER. 


camshafts 








am porte has been reduced to a negligible level. 
objectionable valve train noise 
of 


4. The incidence of 
has been substantially reduced as a factor 













engine operation. 









‘ Ane 
ae 5. The developed engine horsepower is noticeably 
 Retnuit Raguae Pachange increased, when engine camshafts are reground. 
6. In general, engine performance equals or exceeds 
that of new engines when camshafts are reground. 
a 7. Warranted adjustment failures, pertaining to valve 










train, has been greatly reduced or practicaily 
installing reground 






eliminated as a result of 






camshafts. 
The above was compiled, in great part, 
experience of the membership who are regrinding 






from the 







engine camshafts. 
In summary, it is the opinion of the Technical 
Committee that regrinding camshafts is beneficial and 75-75 
many W. E. R. A. members advise it 15 4 vital 
essential to any rebuilding operation. 


















Two capacity 


Pl 


Grinders available 


” STORM-VULCAN INC. 


LY 2225 BURBANK STREET DALLAS, TEXAS 



















Send for “Camshaft Grinding Facts" and 


Te 


Wal “This Coupou { 





our complete Merchandising Program 


| Please send me ‘Camshaft Grinding Facts" and your mer 

Booklets, technical and car ] chandising program. Also information on Model 75 and 75A | 

specification data, adver- | Camshaft Grinders | 
tisin material | 

wre al, shop | NAME J 

clinics and other merchan- ! 

| dising aids are available ! 

to purchasers of our Cam- | | 

L J 


shaft Grinders 


FIRM NAME 
POSITION 


city STATE 
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they're 
blowing 
our horn 
for us! 


Car Life magazine names 


DE SOTO 7) 


Best Buy hy 


of all 14 cars in the medium pricé 


Now... more than ever before ...at pays to be a DeSoto Dealer 
™~ 
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ever-higher 


»st for ever-higher 
pinnacles of excellence, f inate a continu 
ever enhance 


on.’ Qut of 


ing cascade of notable qua 

the lustrous glow of every rown Jewel o 
this Crown Jewel engineering tradition, come true improve 
ments in ignition. These are made available for the broadest 


sweep of applications thru ve completeness of 


ne. So far-reaching ir pe I cascade of ignition 
cements, that it er fy 5 i near-unlimited variety 
from tractiona ) power es employed on 

rm and in the home Y } t vered engines 

1 on highway and in industs this exclusive com 


r th 


s which creates unbounded opportu } $e 


) would actually improve rather ; ist simply renew 


tion performance 


F. & B. Mtg. Co. 

4248 W. Chicago Ave, 
Chicago 51, iil 

Warehouses in: Los Ange! 4, 
Oakland, Miami, Fort Worth. 
New York, Boston, Atiants 
Cleveland, Lubbock, Little 
Rock, Philadelphia 








Arco 45 air-dries for delivery in 
only 45 minutes. Rain or shine... 


you can turn out paint jobs with 


production-line speed. 


And now Arco jobbers have Arco 
45 Sealer for recoating, sealing 
old surfaces, and for better hold- 


winiag : PAINTS 
THE ARCO COMPANY TESTED FIRST TO LAST! 


7301 Bessemer Ave. + Cleveland 27, Ohio 
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Here are just a few of 
the many advantages 
YOU GET WITH A CURTIS 





.» The New CV Models have 
been completely redesigned 
for performance and 
appearance, 

Positive Unloader unloads 
compressor whenever it 
stops... Not affected 


by power failure 


Fully Enclosed Vacuum 
Type Cranke ase 

Keeps oil in—keeps 
dirt out, 


. Other Important Features 
Timken Main Bearings 
Centro-Ring Pressure Oiling ; 
Curtis-Built 
ASME Tank with ASME 
Safety Valve... and 102 Write for Catalog C-100 or see your jobber 
years of manufacturing ; 
experience “‘built-in’’! 


Remember... 
you can count 


MANUFACTURING COMPANY © PNEUMATIC DIVISION 
1938 KIENLEN AVENUE « ST. LOUIS 20, MO CM. 


n- & 
|| Pa Wa: 


AUTO LIFTS HIGH PRESSURE NDUSTRIAL Aim 
SINGLE AND TWO POST CAR WASHER Alm ¢ MPRE ‘ Aim CYUNDER 
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easier 
engine 
work 
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Resilient, yet extra tough 


Yes, already tens of thousands of mechanics have 
discovered FELCOID—the last word in oil pan 
gaskets! So tough, you can twist it, bend it or fold 
it without affecting its sealing power. No gasket like 
it to make engine work easier and more profitable! 
Here are some of the reasons for Felcoid’s popu- 
larity; Comes off the pan in one piece—no scraping: 
always a perfect fit—shrink-resistant; stays in place 
during installation—will not distort pan at bolt 
holes when normal torque is applied. 


Next time you drop an oil pan, put it back with a 
better oil pan gasket—ask your Jobber for FELCOID 
by name! Felt Products Mfg. Co., 1548 Carroll 
Ave., Chicago 7, Ill. 


will not distort pan 


elcoid gasket 


another good reason why... 
on almost every car, there's a Fei-Pro Gasket 
doing a vital sealing iob. 
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Mr. Dealer—Here’s how to 


make a $7.15 per car sale 


on an operation as simple 


as an oil change! 


* Flare Liqui-Matic Fluid retails for 47K et Omani wy 
65c a qt. The average car uses 11 qis., TK ORM Amp vitae 
which mokes a total sale of $7.15. in addi- 
tion, many dealers make a charge for serv- 
ice. Your opportunity for greater profits. 


Over 10,000,000 Automatic Transmission Cars are Potential 
Customers ... Millions More Are Built Each Year! 


These units require a refill every 15,000 to 25,000 station can render this service. Your local jobber 
miles. The Service Manual which the Bell Com- has FLARE LIQUI-MATIC FLUID available in 
pany offers, fully explains how to service and convenient sizes. Contact him today. 


refill these transmissions. Any garage or service 


FLARE LIQUI-MATIC TYPE ‘‘A’’ IS RECOMMENDED FOR ALL POWER STEERING UNITS 


f - . ee @eeee eae eee eee eee eS eS eS = =| = 
PCE, $ " THE BELL COMPANY, Inc. per. sa 

ne | 411 N. Wolcott Ave., Chicago 22, Ill. 
New Service Manual On 1 


Automatic Transmissions 


An illustrated service guide for me- 
chanics ond service station attend- 
ants! Contains complete details on 
checking, draining and refilling all 
cats with automatic and semi-cuto- 
matic transmissions, and Hudson wet 
clutches. Mail the coupon today, 


Please send me immediately a free copy of your Service 


Manual on Automatic Transmissions. 


THE BELL COMPANY, Inc. 
411 N. Wolcott Ave., Chicago 22, Il. 
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Special analysis, high quality steel, plus precision 
manufacture make each HELLER Rotary File 
last longer—and cut faster. HELLER’S 
Regrinding Service restores them to service ata 
fraction of their original cost—thereby 
extending their useful life and saving you money. 


Popular Assortments of HELLER Available in a full range of shapes and 

Rotary Files available in four sizes, HELLER’S complete line includes Handcut, 
different combinations of Hand Ground-from-solid, Carbide Burr and Miniatures. 
Cut and Ground-From-Solid. 


For more than 100 years HELLER has been 
first in files. Now you can get HELLER quality 
in any type of file you need. 


Write for Catalog R-48 for Rotary File information. 


HELLER root co. 


A Subsidiary of Simonds Saw and Steel Co. 
NEWCOMERSTOWN, OHIO 


Branch Offices: New York * Detroit * Chicago * Los Angeles 


YOUR HELLER DISTRIBUTOR CAN 
SUPPLY ALL YOUR FILE NEEDS 
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FOR YOUR CUSTOMERS’ CARS ! 


The sludge on that tow car hook spells 
costly trouble for your customers. Grit and 
dirt picked up by motor oil can do real 
damage to engines . . . freezing hydraulic 
valve lifters and scoring cylinders and 
bearings...unless gritty sludge is removed 
constantly by effective motor oil filtration 


—W IX Engineered Filtration. 


WIX offers you the complete Line of top- 
quality, HEVI-DUTY Oil Filter Car- 
tridges for every car you service—to keep 
oil constantly clean for your customers 
and make more sales for you! WIX Car- 
tridges feature prescription-type Filtrants 
—Premium WIX-KNIT and Pleated 
POROSITE for full-flow systems, Resili- 
ent Density WIXITE for by-pass systems. 
And the WIX Merchandising Program 
features WIX-O-MATIC, the entirely new 
concept in Oil Filter Service that Guaran- 


tees Sales for you! 


OIL FILTERS 


AUTOMOTIVE e 


WIX CORPORATION 


Take advantage of this profit-making 
WIX program. Ask your Jobber or write 
for details on WIX-O-MATIC 


Automatie! - 


INSTANT CARTRIDGE SELECTION 
GUARANTEED SALE 
MINIMUM, CONTROLLED INVENTORY 
PERPETUAL STOCK CONTROL 


direct 


today ! 














ae 3 


. 
ewexcO-MATIC 
(ty, ‘ . The sensation 

: al new Oil Fil- 
ter Service, 
Stocking and 
Merchandising 
Program that 
Guarantees 
Your Salesand 
costs you 
NOTHING! 


10,19 10 ne 


fo 


CARTRIDGES 


INDUSTRIAL ® RAILROAD 


e GASTONIA « N. C. 


In Canada: Wix Accessories Corp. Ltd., Toronto 
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Just what is an “adjustable” shock absorber ? 


In one sense, every first-quality shock absorber 
made today is “‘self-adjusting.’’ Because, today, vir- 
tually all shocks incorporate spring-actuated valv- 
ing. Within a pre-calibrated range of control, these 
spring-loaded valves compensate for varying hy- 
draulic demands created by road and load condi- 
tions. In that sense, all Gabriel shock absorbers 


are “‘adjustable,’’ and have been for years. 


But it was not until Gabriel perfected and 
marketed the AjustOmatic that you could 
offer your customers adjustable ride control 

in a choice of three ranges. 


MAKE $30-$40 A DAY! Geta 
new, Gabriel Shock Tester. Tie in 

with powerful national advertising 

featuring AjustOmatics this month 
Show the need—sell the deal! 


1950 The Gabriel Company 


The Gabriel AjustOmatic is different from any 
other shock absorber on the market today. 

You can, in less than a minute, select and set for 
every customer his kind of ride—for his kind of car 
and his kind of driving. You do the adjusting: 
“soft’’ for ultimate comfort, “‘medium’’ for greater 
stability than with standard equipment, “‘firm”’ for 
utmost stability. 

There is a ready, steady market for adjustable 
shock absorbers today. Don’t be misled into giving 
your customers something less! Ask your Gabriel 


jobber for new fact folder giving full details. 


THE ONLY GENUINE 
ADJUSTABLE 
SHOCK ABSORBER 


abriel 


AJUSTOMATIC 
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Monmoutie 





Easy, sure procedure for you certain satisfac qualities offered b 


tion for your customers! That the keynote with bearing producer 
Monmouth bearings today. Consider ; draw on the most ce 


When you install Monmouth bearings you can 
take credit for “putting in” precision, quality 


and performance seldom if ever equalled —the 


onmnoutn se, 


ENGINE BEARINGS 


Clevite Service 
The Cleveland Graphite Bronze Co 
Division of Clevite Corporation, Cleveland, Ohio, U.S. A. 
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WHAT? 


WHEN YOU HANDLE THE SOUTH- 
INE YOUR BATTERIES ARE 
IVERED TO YOU WHEN YOU 
WARM THEM AND WHERE YOU 
WANT EM. 
Southland’s exclusive system of 50 


en 


factory warehouses assures you of 

quick delivery of factory fresh bat- 
et Gries. 

You don’t need a big stock to offer a 

complete line. You don’t have to buy 


large orders to enjoy low prices. 


For complete information call or write 
today. 
Custom Built for Hot Weather Abuse 


... Yet Meet All Standards for 
Cold Weather Use. 


SOUTHLAND BATTERY COMPANY 
2040 AMELIA, DALLAS, TEXAS 
Telephone LAkeside 5108 


f 


MANUFACTURED BY THE SOUTH'S LARGEST 
INDEPENDENT BATTERY MANUFACTURER 
ESTABLISHED 1933 


Southland BATTERIES 
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Easy does it—the WEAVER way 


The slightest Out-Of-Balance 
can be corrected on a 


WEAVER - 
COUNTERBALANCER/ 


) 
4 





1] 
sf 
j 
> 


~~ 











Wheel balancing is far easier and more profit- 
able the fast, accurate Weaver Way! The 
Weaver Model WJ-41 Counterbalancer bal- 
ances wheel perfectly THE FIRST TIME, both 
statically and dynamically ... completely elim- 
inates time-wasting “Cut and Try’ methods. 


Two levers do most of the work. An indicator 
tells when the wheel is balanced and gages 3 EASY STEP 

show how much weight to apply and where oP y 

to apply it, both as to location on rim and 

proper side of wheel. Any mechanic can han- 

dle the job with but 10 minutes instruction. 

Work can be instantly proved by merely start- 

ing machine again. Got afi the faces on thts 1 Put wheel on spindle 2 Start motor and if dial 3 Apply weights os auto- 
proven profit-maker from your Weaver Jobber and balance stotically. 


indicates unbalance, move matically indicated 
hand levers until indicator ° 


remains at rest. 


today or write us for Bulletin SAJ-603. 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL, U.S.A. 


SERVICE SHOP EQUIPMENT 


Complete Weover line includes: Twin Post Lifts Single Post Frame 
Type Lifts . Unit Lifts . Bumper Lift Cor Washers Wheel 
Alignment Equipment Headlight Testers Brake Testers Wheel 
Balancing Equipment . . . Jocks Wheel Dollys Air Compressors 
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“SURE sot 
| SAW IT! 
MY BRAKES ie 3 
DIDN'T HOLD!” ae 


Remember, your customers look to 
you to keep their brakes safe. The 
. a ™ 
& % 


°°  —=-- 





best way is to make sure: pull a wheel 
look at the brake system — show the 


customer what's needed. And when 


you reline, use Grey-Rock Balanced 
Braksets, the linings with the dif- 


and sell. 


ference you Can see, show 





SEE the difference. Distinctive 
Girey-Rock brake linings look dil- 


are different. You can see it 


ferent 
in the many different types of linings 
Garey Roc k 


neered to give balanced brake action 


combines in sets engi 


and longer lining life 


SHOW the difference... 


in distinc- 
tive Grey-Rock woven and molded 
combinations. Where they 
provide far better brake action than 
other 


used, 
molded linings alone. In 
Grey-Rock 


give best results 


sets, all-molded types 


SELL the difference. When you can 
see and show the difference, you can 
sell the difference. Explain how dif- 
ferent shoes, even in the same brake, 
do different work, and why different 
types of lining are necessary for bal- 


anced brake action and long wear. 


ASK YOUR JOBBER FOR GREY-ROCK FACTORY-BONDED SHOE EXCHANGE FOR HIGHER RELINE QUALITY, LESS LABOR PER JOB, GREATER PROFITS 


“Grey-Rock... 


BALANCED BRAKSET LININGS 


GREY-ROCK DIVISION of Raybestos-Manhattan, Inc., MANHEIM, PA. 


RAYBESTOS-MANHATTAN, INC., Brake Linings 


Asbestos Textiles « 


Products « 


Rubber Covered Equipment « 


Brake Blocks Clutch Facings 


Laundry Pads and Covers « 


Consistently advertised in the 


POST. 20¢ Farm Journal 


tit 


EY 


Industrial Rubber, Engineered Plastic, and Sintered Metal 


Packings 


e Abrasive and Diamond Wheels + Bowling Balls 








A TeIAeTIVve September, 1956 
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Trade and 
Mechanics ait vie 


Like This 


By ERLE R. KIRBY 
President, Kirby's Sales and Service, 
Inc, (Dodge-Plymouth), 
Arlington, Va. 


7) ROOM 
BESPLR, 
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Su0gG O01 


LL my life in the automobile 

business I have been troubled 
with small quarters that did not 
allow the free movement of cars : 

When our present building was | SPECIAL 
being designed, I was determined ecen TOOLS 
that no mechanic would ever be 12’ x14’ 
blocked in his stall. The mechanic SPECIAL EQUIP 
working on a short job was to be 
able to get out as fast as one tied 
up all day. 

I wanted easy accessibility to the 
building at all times for customers 
A building that was easy to drive 
into and easy to drive out of was 
part of my dream, When weather! 
was wet, cold or snowy, I did not 
want customers lined up waiting 
for their orders to be written 

My plans included the very best 
modern working conditions for my 
employees. Good mechanics are 
hard to find. We wanted good me- 
chanics to stay with us. Their com- 
fort and the equipment furnished 
them to do an efficient job in the 
shortest time were uppermost in 
our mind in planning. 

Today our dream is a reality 
Our building incorporates our three 
objectives: accessibility, comfort, 
efficiency. We doubled service 
volume within six months of oc- TRUCK SERVICE 
cupancy and have eliminated turn- 5 BAYS 
over of personnel, 

Our customers comment fre- 
quently on the convenience, clean- é; . 
liness and attractiveness of our io ed toed _ s = 
facilities 

Perhaps I can sketch in some of 
the facts and features that con- 66’ 
tribute to our efficient plant. We 


\ 
~ 
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KIRBYS SALES & SERVICE 


An electronic front-end machine 
has drawn an increasing volume. 


Strategically located on a two- 
acre corner of land where two main 
highways intersect with a day- 
long, continuous flow of heavy 
traffic into upper and _ lowe! 
Washington and into fast-growing 
Fairfax, we are accessible in and 
out from many points of the fou 
ides of the building. No custome! 
need ever be held up in the drive- 
way for lack of a spot to park. Our 
parking space around the building 
takes care of 150 cars in addition 
to our own. 

We have a safety lane with 12’ 
doors at either end for quick and 
easy entry and exit on state cal 
inspections. With analyzers, teste! 
for wheel alignment, brakes, head- 
lights, ete., lined up, inspection 
proceeds on a production line with 
a two-minute inspection per cal 

As specialists in front-end work, 
we have installed an electronic 
front-end machine. Two stalls of 
overhead lubrication equipment 
can proce four cars an hour. We 
promise customers no longer than 
a 15-minute wait on an oil change 
and lubrication, Our automatic ca! 
wash is handled in 30 minutes. An 
undercoating machine is part of 
our equipment 

In the 25 year I have been in 
the automobile busine I have 


Top: Attractiveness for the customer on the outside and attractiveness made it a policy to retain a per- 
for the customer and mechanic on the inside are the hallmarks of this nal relationship betweer 
ona elation Ip elLween Cus- 


Virginia dealership building. Ample parking (for 150 cars) on the 
exterior, as shown in photo in the center, is in contrast to the hurried 


tomer and mechanic, and between 


atmosphere of the busy street-highway on which the building is facing. customer and management 
Above: Fourteen overhead doors permit easy entry and exit to the shop. We invite our customers to talk 


are a two-floor operation with all 
production on the first floor and 
all records on the second floor. We 
have 14 stalls and 14 overhead 
doors; each stall has a twin-post 


54 


to the mechanic who is going to 

work on their cars. I am on the job 
lift. A customers’ covered drive-in 12 hours a day, with my door al- 
who wishe 
own radio 
50 


reception lane accommodates eight ways open to anyone 
cars at a time in writing up orders to see me. I do all my 
Neither customer nor employee i pots, ten of them a day, and 
left out in the elements of the direct mail reaching out 
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customers originates right from ou! 
own office. I want my customers to 

know me, to get the feeling that I 

am personally behind their deal- 

ings with our company 

The assurance a customer gets 
from contact with responsible 
management and the attention he 
gets from skilled mechanics keep 
alive the personal concern we have 
for each customer and his car. Thi 
feeling is imparted to the custome! 
right from the moment he has con- 
tact with us we have alway 
thought it of utmost importance 
that a new car placed in a cus- 
tomer’s hands be in excellent con- 
dition to begin with. 

A complete inter-communication 
ystem with a telephone at each 
location saves time and steps get 
ting messages between persons and 
between departments An employees’ lunchroom is maintained as clean as one’s own home and 


Truck service is separated from breathes a home-like air. Coffee and doughnuts are provided at cost. 


passenger-car service with five 
bays at the end of our shop. Ten 
foot doors admit the largest van work in. There is little heat los their own lunch, we provide cof 
down to the smallest pickup from the building and the floor i fee, doughnuts, tea and milk a 
Natural light floods the hop alway comfortably warm cost 
throughout the year and_ strip Air conditioning is maintained I would like to put in here that 
lighting supplements this on dark throughout the offices during the we furnish their overalls, pay 50 
days. Lighting is of an intensity warm month of their life and health insurance 
that permits newspaper reading Washup quarters for the me and hospitalization. Working on 
at work level in the shop. All win chan their own lunchroom « 1-50 flat rate, the cal home 
dows and doors are kept open dur- quipped with refrigerator and wages that are ps for their line 
ing seasonable weather. A com range where they can eat then of work in this area. Our most 
plete duct system in the floor cai lunch comfortabl in a homelike productive 
ries off fumes atmosphere or withdraw for a to $200 a weel 
Radiant gas heat with pipes un coffee-and-doughnut break any In a corne! 
der the concrete floor i et by a time during the day, were a part juare feet 1s a ry 
thermostat at a degree the me of our plan to furnish good work office of 149 square fe Phe 


chanics find most comfortable to ing condition While the bring ! manager doe { osting 
ta the pi | lainhs r doe ni 


ting-out ) { and then 


t 


mechanic make S200 


O0OU 


“Shopper!” records go } ond floor 
These are the people most capable 
of handling this processing 
A emi-circulat iowroom oO 
1050 square feet li three 
cal including one ) a4 turntable 
A built-in showca 
ore catche 
J Vaiting custome! 
; ... The modern furnishin 
; 3 custome! rest roon i! 
d you re “|— — 7 cleanline have been de 
HERE ¢ > { 


tomers i comparable 





ate home 
the pal 


ment wi rmined 








acce ibility oOo mechat 

receipt of part 

The office of the used-car 
as elevated and place 


ig the 


\ 
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We “Tamed” 


~ Automatics’ 


Above: Garageman Knupp explains to a cus- 
tomer why new seals are installed when an 
automatic transmission is being overhauled. 


Here he works on another “automatic.” Jobs 
of this type bring $3,600 annually to his shop. 


By LAWRENCE W. KNUPP 


Owner, Knupp’s Auto Service 
Arlington, Va. 


| FELT that I couldn’t take care when they completed their week fact, general repair volume in- 
of my customers properly un- training, could hardly wait to get cluding transmissions has expand 
less I took on automatic trans- their hands on automatic transmis- ed to the point where we are 
ion sions. They were so afraid they doubling our shop space with an 
It did not seem right to me to would forget or not get the ex adjoining building of 25’ by 60’ 
do their tune-ups, brakes and gen perience that is necessary to de Generally, customers bring their 
kill cars in thinking they need a tune- 
of ga mile- 


ml 


eral repairs and send them else- velop 
where for automatic transmission Today we are not afraid of au up. They complain 
adjustments, and even overhaul tomatic transmissions. We ave! age. We check transmissions and 

Your customer prefers a one age one major overhaul a week, find they need adjusting. We rec 
top shop. To keep up with a cus though we have never advertised ommend pulling the pan out every 
tomer’s car needs, you have got to that we repair them. We do good 12,000 miles, adjusting and clean- 
keep abreast of the latest develop- work, customers are happy and ing; changing the oil is not enough 


ment You will be out if you send us their friend Dirt gets over the strainer and 


don't, because more and more cars Automatic transmission volume fluid cannot get through the strain- 


are equipped with automatic shift makes up about 30% of our ove! er 
ing all repair volume at the present Automatic transmission volume 
is constantly increas- is a profitable volume. Replacing 


Now there are good, skilled me- time, and 
$60 


chan who learn to tear down ing. This is $3,600 annually that broken bands means a sale of 
an automatic transmission on their we would not have if we had not In an overhaul that may be caused 
own and analyze what is wrong taken the bit in our mouth and by running without oil, we put in 
with it, but that seems to me the decided to tame the beast. Inde new seals, disc and bands, which 


hard and costly way. You pendents and service stations in means a sale of about $185. Other 


long, 
in, like a governor that 


might have to tear down the unit our area are sending us their cu jobs come 


a second time, tie up the shop and tomers to adjust and repair auto ticks or rings breaking on the oil 


spend three or four days on it matic transmissions, and we have delivery sleeve, which may cause 
I believe in attending chool, noticed that our own custome! running in the same gear, 
getting your theory, principle of appreciate thi ervice without When we started out, we went 


operation, diagrams and bench having to shop elsewhere at it easy, working only with Hy- 


from the source. We They are ending u thei dra-Matic. It took an investment in 


work right 
tools and equipment of about $250, 


ent four of our mechanics to the friend for we are seeing many 
General Motors training class and new faces around the garage. In (Continued on page 82) 
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Shop Volume’s Up Despite Mechanic Shortage 


V OLUME is up for two-thirds of 
the shops in the South and 
Southwest, but the shortage of me- 
chanics has hampered management 
in many areas as the need fo! 
skilled repairmen in the face of 
rising registrations has grown 
more acute. 

Answers to a questionnaire 
mailed last month to 400 fran- 
chised dealers and 400 garage op- 
erators revealed 70% had experi- 
enced more volume this year than 
the same period of ’55. Twenty 
per cent said the shop production 
had been the same and 10% listed 
a downturn. 

Only an extremely small number 
of the replies indicated any decided 
effort to build customer labor sales, 
and usually this was confined to 
the long-standing use of newspaper 
and radio or follow-up letters, In 
some cases phone calls have be- 
come standard to seek business for 
the shop 

Volume took a big jump at Ran- 
del Motor Co. when this Chevrolet- 
Oldsmobile dealership changed its 
location in Panhandle, Texas. It 
has become an established postwar 
fact that service customers are dis- 
inclined to drive into a shop which 
lacks ample parking or waiting 
space. 

Welborn Chevrolet Co., Honea 
Path, S. C., has chalked up a 10% 
climb in shop volume. Reported 
Charles “Jim’’ Campbell: “We hired 
additional mechanics to take care 
of work and in that way we can 
give better service, more courtesy 
service and quicker service which 
the public seems to demand.” 

But the plague of the me- 
chanic shortage was best 
nailed down in two reports 
which were received from 
Oklahoma: 

A. L. Stephens, Stephens 
Super Service, Konawa 
“Our volume is the same as 
for last year. We cannot 
keep good mechanics. The 
industry needs some meth- 
od of training youn men 
with good character to be 
mechanics.’ 

R..R. Krone, Krone Mo- 
tor Co (Hudson-Willys), 
Oklahoma City—‘“Our vol- 
ume is up 10%. We are short 
of mechanics in our shop, 
however!” 

Letting the customer! 
know you want to do a good 


TTT . am + 
. + rr 


4 2 
A Reader Survey 


job, as exemplified by a follow- 
up letter, evidently still pays. Price 
Motor Co. (Chevrolet-Oldsmobile- 
Cadillac) at Williamson, W. Va., 
has tallied a rise of 24% 

Officials said their best promo- 
tion was the mailing of a question- 
naire to customers two days after 
jobs have been handled 

J. J. Altman of Altman Cadillac 
Co., Inc., Charleston, S. C., re- 
ported: 

“While our shop volume is up 
22%, the over-all volume is up 
12% over the same period of last 
year and profits accordingly 

“Our best means of promoting 
the shop is doing what the custo- 
mer wants and personally follow- 
ing it up in the shop to see that it 
is done. A well-done job bring: 
repeat and new business 

Not every shop is out for a great- 
er number of jobs, as reflected by 
this observation by Sam Brown of 
Brown’s Body Shop, Toccoa, Ga., 
where the volume is up 25% 

“I have been doing fewer job 
but getting more money by turning 
out the highest quality of work- 
manship possible and sticking to 
clean, late-model cat 

The best promotion for a shop 
aid L. D. Craig of Talley Cadillac 
Co., Tyler, Texas, is “doing the job 


Maybe Suzy has the right idea about how to 
lure mechanics, but just what are you then 
going to do when all shops acquire a Suzy? 
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right the first time at a fau 
His volume was on the up side 
take care of the littl 


Important 


“Alway 
things as if they were a 
as a complete overhaul he added 

Personal contact, which often 1 
a simpler matter in a small city 
than in the metropolitan areas, ha 
been the keystone of shop promo- 
tion at Chancey’s Garage, Pearson, 
Ga., reported E, M. Chancey 

Volume was up 6.43 at Delta 
Chevrolet Co. (Chevrolet-Oldsmo- 
bile-Cadillac), Greenwood, Miss., 
according to S. E. Watte1 

“Honest dealing, fair wages and 
prices and good customer rela- 
tions” have been kept uppermost 
in the operations at Martine’s Ga 
rage, Pineville, La., reported C 
Martine 

The volume rise of 20 is due 
partly to “good customer relation 
at Colonial Motors, Inc. (Buick 
GMC), Chapel Hill, N. C aid C 
S. Loftis 

The 20° increase in volume at 
Mo., was 

in shop 


Ridge Garage, LaGrange 

credited to “improvement 
elling jobs and also 
Warren 


a com- 


appearance, 
elling merchandise” by 
Ridge 
mission on all parts and accessorie 


also helped, 


Offering mechani 


they actually sell ha 
he said 

The 10° increase reported by 
Bazemore’ Garage Sylacauga 
Ala., Wa 


the firm having put in front-end 


largely charged up to 


and wheel-balancing equipment 
“and telling customers about thi 
The same volume was listed by 
Stanley R. Hesson of Stanley's Ga- 
rage, Oklahoma City, Okla 
He said 
First, the thing that ha 
affected my busine i 
many of my regular custom 
bought new V-8 


Cal and are not ready fo! 


Cl have 
any major repairing thi 
Veal au Wa 
Vea! 
With hi 
and automat 
ions, the lo 
formance 
the owner! 
Second 
that the V 
too compli 


dependent 


thi 


to the dealer 
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The New Mr. Chevrolet 


i man stepped from the wheel 
of the new Chevrolet with its 
power pack after showing how the 
great force would spin off rubber 
from a standing start before get- 
ting traction 

at GM’s 
Proving Ground—of tre 


It was a demonstration 
Detroit 
mendous acceleration, so great that 
tires at first couldn't catch hold of 
the ground, Edward N. Cole's neck 
took a good snap when the tires did 
take off with the car 

He was as delighted as any kid 
with a new toy to demonstrate for 
the several hundred press folk 

In fact, the new general manager 
(and vice-president of GM) of 
Chevrolet Division has a world of 
a rare 


boyish enthusiasm. He 


engineer in that he delights in ad 
dressing audiences on his favorite 
ubject, Chevrolet, about as much 


us he is pleased to “think engineet 
ing.’ 
(Cok l not a 


confided that he 


“power-race”’ 
fiend and ha 
ees little 
horsepower, but public demand ha 


reason for increasing 


generally t 
output 


forced car factorie 


tep up their engines’ 
‘Bill’ Fish, Chevrolet ales man 
over, recently attributed Chevro 


let lead thi year over Ford to 


58 


emphasizing safety in the 
while Chevy 
powe! Evidently the 
public prefers the latter, Fish said.) 

Cole has a habit of popping up 
on jobs not normally performed by 
top-ranking executives. After he 
became chief engineer of the com- 
pany he frequently stopped at the 
“just 


For d’ 
current 
tressed 


model 


proving ground on weekend 
to see how things are going.” Four 
or five hours later he would still 


be around, helping on technical 
problems. Once, when Chevrolet 
was studying the taxicab market, 
he called at the New York whole 
ale office and asked a staff man t 
accompany him 

“We spent most of the day riding 
in cabs, one after another,” re 
ported the 
“Mr. Cole would pump a driver, 
then we'd get out and hail another 
cab. Now I can conceive of an engi 
neering assistant inheriting an a 
ignment like this, but for the head 


man to take over made a terrific 


representative late 


lmpre ion.” 

Cole's inclination to conduct hi 
own inquiries and run his own 
tests is not due to a lack of faith in 
his subordinates. He is an energetic 
man, mentally and physically. H 
is impatient for action. And if he 


can advance a project by grabbing 
a wrench, he doesn’t stand on 
dignity. 

The new general manager of the 
world’s largest automobile pro- 
ducer was born Sept. 17, 1909, in 
Marne, Mich. Originally he set out 
to be a lawyer and attended a 
junior college in nearby Grand 
Rapids. Then a summer job at the 
Hayes Body Corp. whetted an in 
terest in mechanics. In 1929 he en 
rolled in the General Motors Insti 
tute at Flint as a ‘“‘co-op student,’ 
meaning that he would spend 
alternate months a 
in one of GM’s factories. On the 
basis of his qualifications, Cadillac 
ponsol hip 


a paid worker! 


accepted him for 
At Cadillac Cole 
superiors with hi 


impressed 
ndustry and 
intelligence. In his last term at 
GMI, the company asked him to 
leave schoo] and take over a spe 
cial project on the theory that he 
had already absorbed more engi 
neering knowledge than would be 
represented by a degree. (Nineteen 
years later, after he became chief 
Chevrolet, Cole re 


pec ial 


engineer at 
ceived his diploma at a 
ceremony 

Cole rose from a lab assistant at 


(Continued on page 146) 
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The author has been a franchised dealer at Wilmington, N. C., for the 
last 14 years. Earlier he owned and operated a used-car establishment. 


By W. P. SUTTON 


President, Sutton Pontiac Co. 
Wilmington, N. C. 


to me 


i ig model-year 1957 look 


like it’ 
franchised dealer an opportunity 
to make some profit, which most 


going to 


of us have not this year 

Several reasons lead me to that 
conclusion: 

] Much '56 business wa old 
last year. Too many car old last 
year were actually part of the '56 
market, which was prematurely 
old. By next year 
folks who bought car last yea! 
will have acquired most of the 
their cars and thus will 


however, the 


equity in 
be in position to buy again 

2 If you'll check back on the 
you'll find that the best 
ears in this industry when the 


record 


upply and demand have been in 
with the 


example 


balance were those year 
uneven numbe! For 
1940 was not much of a sale eal 
but 1941 wa 

3 It my belief that the fac 
tories by next year will have been 
forced to recognize the need for 
in the really 


nearly on the 


upplying the dealer 
mall town 
basis of their 
than encouraging them to sell well 
beyond their territory by 
units as they orde1 


more 
actual market rathe! 
hipping 
just a many 

T he factorl must take tni lat 


offer the 


ter step if the franchised deale1 
in the larger towns and cities are 
place of serv 
well as sales. Under the kind 
which ha 


to be considered a 
ict a 
of competition faced 


deale! from franchised deale! 


who perhaps have only a country 
their shop force, too many 
people have bought cars at those 
and late! 
erviced free at the better 


DOV a 


‘ 


place expected to ge 
them 
equipped dealership 

The market this year ha 


rough on many of u 


been 
In our opera 
tion we would have been happy if 
we could have 
car, The ituation thi Ve% 
been such that it 
be $350 in the hole on de: 
to make $50 profit 

The “pack is long ov 
the guillotine. Factoris 

ponsible for the idea of promot 
ing the pack, which ha 
lot of trading, but the dealers have 


lost money under it. It a figure 


made $25 net pe 


be en 


caused a 


juggling program and neither the 
alesman nor the sale manage 
what poin 
The pack has not 


? 


KNOW 


tomer a true equl 
t ha caused many 
With the end of th 


come from 
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A veteran dealer looks 
toward the future. He 
gives three reasons to 
support his expectation 
of profits during 1957. 


education of the public to the fact 
u ed Cal 


that clean, late-model 
bring price Che 


hould highet 
new-car market will continue to! 
muddied until the wide gap be 


tween new and | model cal 
price i le ened a bit 
Back to the 
More dealers must turn thumb 
people who buy 


matter of ervice 


down on. those 
? 


from a dealer FAS) 


price-cutting 
mile away in a little town and 
then expect to get every conside: 

ation in the shop of their home 

That the onl 
way the public will ever learn that 
bargain like 


elling deale! 


town dealership 


when they get a 
that, it 
figures he won't be bothered with 


because the 
the warranty service 

Let me cite the case of a barbe1 
He used to cut my hair; he doesn't 
any longer! He told me that he 
wa going to buy a car from a 
dealer in a small town because he 
could save $25. I advised him 
against it, pointing out that I 
could get a hair cut in that same 
town for 35c instead of paying him 
90c, but I preferred a more mod 
ern, clean shop. I told him also I 
preferred to do busine with the 
home-town folk 

He bought the car. though 
what he saved wa lost the 
month in the number of customer 
VNOo topped going to him The 
cal not a Pontia de 
wanted the 


veloped 
paint trouble and he 
local dealer to repaint the bod) 
free! The selling dealer didn’t ever 
have a paint shop. The car was re 
painted, but not free 

The barber didn't seem 
lerstand that if I had had n 
barber in that 
philoso 


apped up | a 
mall town, then under hi 
Ve demanded tha 


barbe! 


$120 000 
UpPpose 
how 


suld Duy 





ron ene 


This 70’ by 140’ addition, with a ground floor below, was added at the rear. 


Designed for Tomorrow -- and Efficiency 


i x M. “Tom” Callaway, Jr., 
e would like to tell you how 
hi repossessions the last 12 
months have been almost nil at a 
time when franchised dealers have 
been plagued more by this than at 
any time since World War U 

That's natural for him, because 
the president of Callaway Motors, 
Inc. (Oldsmobile), is a former 
finance-company executive, but 
the better report might be on the 
efficiencies and design improve 
incorporated in his enlarged 
suburban 


ment 
quarters at Decatur in 
Atlanta, Ga 

After the new, two-level, fully 
equipped, designed-for-continuou 
traffic-flow 
(top photo) was 


service department 


erected, the parts 


Dealer Callaway’s office, formerly the parts depart- 
ment until the building was remodeled, today includes 
these two windows, one permitting him to see into the 
showroom and the other overlooking the entrance to 


department and _ general offices 
were shifted farther aft, leaving 
which was _ redone into, 
among other things, his office, a 
depicted below. 

What he did to permit viewing 
of the shop and showroom could 
readily be copied by many other 
officials where it’s primarily a mat 
ter of knocking holes through 
walls. Handsome pine paneling 
now hides walls which parts bins 
used to obscure 


space 


The former combined entrance 
and exit for the service department 
is today the entrance only. Traffic 
then flows on back into the main 
shop area and thence on out, to re- 
omething of a “U”’ to the 
can take 


turn in 


main street, or custome! 


room purifier 





off on a side street, if they wish 

The ceiling of the new shop is 
composed of an insulating, light- 
reflecting and ound-abserbing 
material, while ample daylight 
can stream through the large win- 
dow area. 

For managements looking for a 
source of virtually pure, undiluted 
net profit, they might consider the 
vwsed crankcase oil which at thi 
shop is poured into a 1,000-gallon 
tank. Collectors pay 2¢ a gallon to 
haul this away! 

Storage of 
gallon drums on the 
has proved a hit at the grease rack 


lubricant in 55 
ground floo! 

Callaway is a former vice-nre 
dent of American Discount Co. of 
Georgia. At one time he was the 


service department, Draw curtains permit privacy, 
should it be desired. The office air conditioner has a 
attachment which is useful after a 
crowded sales session with some smoking salesmen. 


i y $V : 
: ih : 
a 

f; 


- 











Don’t frown too quickly on the 
humble crankcase drainings! This 
dealer expects to get $400 a year 
from saving the used oil and sell- 
ing it at 2¢ a gallon to a firm 
which periodically removes it 
from the 1,000-gallon tank on the 
outside. Tank connects to the white 
receptacle astride the pipe, situ- 
ated adjacent to the lube rack. 


Lincoln-Mercury dealer at Gads- 
den, Ala. later assuming the 
Dodge-Plymouth franchise in his 
now revamped building. He took 
on Oldsmobile early last year. He 
has served on dealer councils for 
all these factories. 

Incidentally, the telephone op- 
erator here never inquires if she 
may ask who is calling before con- 
necting them. 

“That always makes the caller 
feel that someone is trying to be 
a ‘big shot,’”’ asserted this dealer, 
who has one or two other ideas on 
public relations. 

Having worked in the Carolinas 
and elsewhere as a finance man, 
he has had ample chances to study 
human nature. For example, his 
attitude at his dealership is that a 
visitor there should be treated as 
he would if he were visiting in the 
Callaway home 

Maybe that’s why the men on 
the trash-collecting truck got such 
a cheery “Hello!” when they were 
interrupted for the picture made 
on this page. 

And maybe that’s why the trash- 
collecting bin was built 

Who would think of letting his 
home become cluttered up with 
trash? 











Top: Lubricants are piped into these overhead reels by pipes which you 
can see below ceiling. Pipes originate in ground floor, connecting with 
the drums which appear in photo above. The more valuable space thus is 
conserved in the streamlined, busy service department on the main level. 


This wired-in area on the back lot affords storage of discarded parts (at 
left) while awaiting junkman and trash collection bin (at the right). 
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Save ‘Em for Another RO 


By E. M. LOWERY 
Technical Editor 


ae MANY years our duties have made it necessary 
that we visit the “wreck department several 


times daily. The sights that we see and the gruesome 
reports that we hear of what happened to this one 


and that one and their occupants are always de 
pressing. Then we wonder if there isn't something 
more that we can do to stop some of it 

Sure, it’s a source of revenue, but it could be one 
of ours, and we don’t want that 

Of all the wrecks that we look at, only a very 
mall percentage are the results of a mechanical 
error or failure. In realizing this, we get a little sat 
isfaction out of knowing that the safety services we 
constantly recommend (when used) keep the vehicle 
in good condition. We have reached the conclusion 
that along with our advertised safety and mainte 
nance specials we should also get it across that the 
greatest safety factor is the operator. A few min 
utes’ look at the traffic on any city street or country 
highway will prove that to be correct 

They can be seen turning without signaling 
speeding across dangerous intersections paying 
absolutely no attention to warning signals. On the 
freeways or expressways they violate the truckers’ 
safety code in regard to tailgating. You can see them 
doing anywhere from 50 up bumper to bumper, when 
the minimum distance for safety is one foot per mile 
of vehicle speed. Under such conditions they cut in 
and out of traffic lanes, endangering themselves and 
others. It is too late when an emergency stop is re- 
quired and a “pile up” results, Causing serious dam 
age and injury 

We believe that our shops can do a great deal 
toward making the operators realize that they can 
make the safest vehicle in the world unsafe by thei 


action: 


62 


_ Let's admit the average shop customer has shown 


little interest in safety. However, with our su- 


perior knowledge of a car's mechanism, isn't it 


our obligation to encourage more safety thought? 
Here Ed Lowery, who directs a shop force of 97 


at Atlanta, states the case for you to consider. 


Some of us may think that we might offend our 
customers by asking them (through various media) 
to be careful. A very small percentage might take 
offense, but the vast majority will appreciate it, We 
know, because we have tried it 

For a long time we received safety materia] from 
various sources which was designed to get across the 
message that the safest car could be made a thing of 
destruction. This material usually found its way to 
the wastebasket until one day we decided to use 
ome 

We received from an insurance company a safety 
poster on which was the picture of a lovely little 
girl and the words, “Be Careful—I want to see you 
tonight.”” We posted it where every customer could 
see it when he checked his car out. We were amazed 
at the attention it attracted and the favorable com 
ments it caused. Since then we have continued to 
display all such material along with our variou 
“safety specials,” and we have found that instead 
of offending them they like it 

Maybe if all of us start and carry such a program 
we will contribute greatly toward reducing the num 
ber of accidents and deaths. They need to be reduced! 

Let’s all be Safety-conscious, think Safety. talk 
Safety and drive with Safety! 
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Our Answer to 


Wheel and Deal’ 


A former garage operator and now a 
veteran car dealer cites an example 
of how some profit can yet be made. 


By T. L. "LES" MYERS 


Owner, Camden Studebaker Sales 


Camden, S. C. 


= the answer to the wheel 
and deal” boys is to be found 
in an experience we had not long 
ago. If it can be multiplied often 
enough, there may return the old 
when a franchised 
could make some real money out of 
new cars 

Here's what I'm referring to 

A customer in our town came by 
He was obviously a 
interested primarily in price, He 
told us he had been offered $700 
more on his car than we offered 
and wanted to know what we 
thought of that. We told him 


days dealer 


“shopper’ 


“Sir, I recommend you go to 
that dealer and buy his car, It's a 
However, since we have 
been servicing your cars for around 


good Cal 


20 years, and since you know we 
always try to give you a good job, 
answering your night 
ervice calls, we would like to ask 


including 


you to bring your new car by for 
us to service it 

“If you'll do that, we'll wind up 
making more money out of you 
than the dealer who sells you the 
car.” 

The man went his way 
missed from our mind any 


We dis 
thought 


“Think I'll trade it in. The ash trays are full.” 





a 


Cee 44 
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f selling him a car, as we felt that 
hould 


when a dealer sells a car, he 
make some profit 
The next 


phoned and 


morning the man 
aid that he had been 
concerned over what we had told 
him. What we had said, he told u 
had worried him that night, even 
though he had returned to talk 
with the dealer who had made him 
the big offer 

The customer came around, we 
closed the deal with him and he 
never once mentioned price to u 
He evidently 
ment that we had to make a profit 


believed our com 


in sales and service—if we were 
to stay in business and be able to 
meet our obligation 

This would not happen every 
time, as any knows. The 
reason it happened this way that 
time, I firmly believe, | 
ervice busi 


deale! 


because 
ours is primarily a 
ne Jecause we had given service 
to this man—good service over a 
long stretch of year he was in 
clined to have faith in u That 
why he bought that car after all 

More dealers may have to sell 
this angle, especially in the smaller 
cities over the South where they 
have a chance to know their pro 
pects better than the dealers in the 
large citie 

Once we get across to our people 
that service should be considered 
right along with the initial price 
of a car, maybe we can checkmate 
ome of the wheel and deal 
tuff which ha 
for the last three year 

There's one firm resolve in our 
plans for the future: We're going 


(Continued on page 8&6) 


been plaguing u 





Air Conditioning 


Some cool dollars in 
sales and service a- 
wait you. As you look 
at next year's market, 
study this experience 
in a town which likely 
is smaller than yours. 


By C. Thomas 


Ik CONDITIONING installation 


LA and 
much bigger next year than this, 
although 1956 has been no piker 
in this market any way you look 
at it 
Maybe 
ing into thi 


ervice are going to be 


you ll want to begin look- 
field right now, well 
ahead of the demand next spring. 
Let's analyze what has been done 
this summer at a dealership in a 
very small New Mexico town. Per 


haps what has been done there, and 


- 


Blows Hotter 


7 i; 
ag / 


£ 


Dick Stokes uses this service board to help explain and sell air con- 
ditioning to prospects. That black device by the woman's head is call- 
ed an evacuator, used in getting the dirt and moisture from the system. 


Here a mechanic reloads system with 15-ounce containers of freon. This 
is preferred at this dealership to using freon in large carboys as it 
is a surer means of getting the correct amount, the small cans are 
easier handled and warmed up in hot water and there have been rumors 
reported by customers of servicemen putting back the used freon. 


Ao: hire just one 


the feelings expressed by that 
management, will assist 
whether you'll add this 


ervice 


you in de 
ciding 
ource of extra sales and 
volume next year. 

Take it from Dick Stokes, serv 
ice manager, Cragin Chevrolet 
Co., Anthony, that there i 
service and 


money 
to be made from the 
installation of air conditioning in 
this industry 

“During June,” said Stokes, “we 
installed 12 refrigeration unit 
These’ installations contributed 
their share to our June service 
volume topping $7,000 in custome: 
labor, plus getting credit for an 
equal amount of part 

Anthony is approximately 2 
miles north of El Paso, Texas. It’ 
a small town surrounded by cot 


99 


ton farms whose acreage has been 
cut to the bone. Regardle there 
are those who place driving com 
fort foremost on their list of nece 
sitie and they come to Dick 
Stokes to take care of them 

Tell your reader he said, “if 
a service department contem 
plating going into refrigeration and 
» expect to train only one man 
pecialist—tell it 
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to forget it. 

At Cragin’s there are four re- 
frigeration mechanics, including 
Dick Stokes. 

“This work never comes in on 
a schedule. It staggers in and piles 
up quickly,” he explained. “Once 
the customer has decided on re 
frigeration, he wants it right now 
During the hot months it’s not un- 
common to have all four of us on 
refrigeration—installation or 
ice.” 

Service is bound to bunch up 
Customers going away on their va- 
cations want a check up before 
leaving, and they don’t want to 
be delayed, even a day 

“It wouldn't swamp the one 
man,” Stokes said. ‘Customers, 
seeing how it was, would take 
their work elsewhere.” 

Needing shop revenue’ from 
every angle, Stokes got into re- 
frigeration work when it first 
started to become popular, and he 
made some mistakes 

He started selling refrigeration 
the natural way. That is, he sold 
what was available and units with- 
in the price range the various cus- 
tomers expected to pay. 

He forgot one thing: He has to 
service what he sells. Of course, 
he can’t stock parts for all those 
early models, so there is some de- 
lay involved in ordering parts. But 
of late, he has stuck to one line, 
and this works out most satisfac- 
torily. 

“No two makes can be installed 


in the same manner,’ he said 


" gE 


> « 


Soot 
i 

cf ; 

> e 


Mechanics never fail to explain the working of the system to a new 
customer. Note how the mechanic uses board at right to save the ex- 
pense of a helper. The large carboy of freon is used when first load- 
ing the system. Customer pays $7.50 to have his system recharged plus 
the cost of the freon used, four and a half pounds, at $2 per pound. 


taking us over to a '53 Dodge one 


of his mechanics was working on 
The installer had cut away a good 
portion of the radiator baffle and 
had reworked the radiator support 
brackets in order to move the radi 
ator forward to clear the fan blade 
and make a clearance for the bat 
tery 
: learns by « 
Stokes did, that 


4A one xperience 
he will learn, a 


manufacture! uggested 


Mechanic shows where he cut radiator baffle and reworked radiator 
supports when he was installing air-conditioning unit on a ‘53 Dodge. 
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prices 


are only a guide. He has had to 
go under on some jobs, and over! 
on others 

As Stokes has “sold’’ a number 
of installation he know the 
greatest sales resistance 
people are 


against 
refrigeration Many 
afraid of it. They have heard how 
dangerous freon is. It’s a gas, and 
gas is dangerou If the tem 
prings a leak, the gas will escape 
and can harm the car occupant 

Mechanics who have attended a 
chool on refrigeration have been 
taught the nature of freon and 
how it works a cooling refrig- 
erant 

A Stoke only ‘ 
containers of freon, it very easy 


fear 


15-ounce 


for him to dispel custome! al 
They lift a small bottle; it’s liquid 
stoke heat it in hot water and 
it become and that’s the 
Onl dangerou 


vapol 
nature of freon 

it directl 
“Liquid 


if one get in the eye 


metoKke explained 
r, back to liquid and 
That exactl what 
our refrigeration 
“In installing a 
cluded it} tne 
ponsibilit that gen 


are installed when needed 


a replacing 








SOUTHERN JOBBERS 


and FACTORY MEN _ 














He Excuses Salesmen Who 


Carry No Catalogs 


The new president of the Southwest Show, 
who built a reputation as a salesman 35 
years ago, soft-pedals the “toting” job. 


There's a reason why he “rolls his own.” 


M AYBE country salesmen do, but 
not one in ten city salesmen 
carries a catalog on call many of 
them don’t even have an order 
book—-and Hubert Braden doesn’t 
blame them much 

Braden spoke from observation 
of his own market, which is the 
metropolitan area of Dallas, Texas, 
where he owns and operates the 
American Gear & Parts Co 

“Moreover, I would hate to go 
territory in these days 


prevailing 


into any 
and times and under 
and attempt to make a 
myself and family a 


condition 
living for 
alesman for an automotive whole- 
aler,”’ he said 

“Competition is too tough. Up to 
about 1945 there were only about a 
dozen real aggressive jobber in 
the Dallas area. Now there are 86 
according to my count in the tele 
phone directory, And at least 25 of 
these are all after the same bu 
tie 

“IT would sure hate to have to 
take a catalog and try to make a 
living selling today. Have to work 
too hard. There are too many price 
problems in this busine today 
and too much competition,” 

Thirty-five year ago Braden 
was a salesman in East Texas and 
made himself a ubstantial local 
reputation in selling 


66 


By Baron Creager 
Southwestern Editor 


“But I wouldn't say that I used 
alesmanship, any more than pres- 
ent-day salesmen use salesman- 
hip,” he continued 

“I knew my lines and I knew 
my customers and that was about 
all I had to know. I made about 
50 calls a week and the commission 
was 8 to 10%, which is about what 
it is now. However, I had only 
about 10 competitors. Today, in the 
ame territory, I would have 20 
to 25 competitors 

‘And I alway 
on every call 

‘But I don’t much blame today 
alesmen for not carrying catalog 
In the first place, the catalog 
too big and heavy. And in the 


carried a catalog 


Dallas area salesmen call on deal- 
ers, fleets and tation 

“Tf the dealer i 
the bo is probably work 


ervice 
an independent 
PouAlrare 
ing with his men and doesn’t have 
time to go through a catalog. If the 
lealer | a car dealer, there ars 
only a limited number of items he 
is likely to buy oO the alesman 
doesn't need a catalog. The same } 
tation 


true of fleets and service 


The buyers are too busy to stop 


and look through a catalog. About 


the best you can do under the cir- 
cumstances is have the items firm- 
ly in mind you want to sell. with 
prices and other information. In 
ome places, if you try to show a 
catalog today, you get run out.’ 
3raden thinks that situation ha 
much to do with the difficulty of 
finding jobber alesmen, in the 
first consideration, and the diffi 
culty of keeping them. The compe 
alesmen don 


‘ 


tition is too tough 
make enough money, so they move 
on. He knows of one house that 
had a four-time turnover in sale 
men in 1955 

Braden thinks he knows why it 
is hard to get and keep salesmen 

“It used to be,” he continued 
“that after a young fellow served 
a while as delivery boy he wa 
taken into the house, in the ship 
ping room. Then he went on the 
counter and, eventually, he was or 
the territory as a salesman before 
he needed much money to live or 


“Now all the 


alesmen are married 


prospect for 
have chil- 
dren may be buying a home Ol 
maybe paying for a car. They have 
to have in the neighborhood of 
$100 a week to li 
men used to get 
as $150 a month 
with expenses was very good 
vorth a darn 


and $250 a mont! 


‘ 
NOU 


to get a delivery b« 
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have to 
maybe $250 

“That situation as generally out- 
lined is responsible for the fact, I 
believe, that very few salesmen 
at least in city territory—are earn- 
ing the equal of their drawing ac- 
counts 

“Competition is a big factor, of 
But another: that 
so many of today’s salesmen don't 
have the background. No 
edge of the business is one of ou 
worst troubles 
are concerned 

“Some of them 
counter 


you pay $225 a month, 


course reason 1 


know!l- 


as far as salesmen 
have had 
Some of them 
de- 
learn thi 
business in a car dealer’s parts de- 
partment. Some jobbers are taking 
high school graduates and trying 
to make them into 
young fellows from 
tions 

“It’s a where to turn 
now for sales talent, with compe- 
tition and the cost of living 
i.” 

Braden ha 
hand-made 


some 
experience 
come from a car dealer’s part 
partment and 


you cant 


salesmen, or 
service sta- 
problem 


what 


probably rolled more 
old 
keys and been chairman of 
than 
automotive wholesaler 
in Texas, perhaps the Southwest 
His Bull Durham cigarette 
easily explained. He 


cigarette more 
cotte! 
more nominating committee 
any other 
are 


imply doesn't 


flavor! 
“Cotter 
him, wa 


like factory-made 

Hi nickname of 
which still haunt 
acquired about 1921 
Braden wa ale 
Cotton wa 


Key 
King,” 
during a de 
pre ion man in 
the Hou 
to 6¢ a pound and rice 
Houston area crop Wi 10¢ a 
pound, So the cu tock 
greeting for a wholesale ale 

“Don't anything 


ton area down 


a bumpe I 
tome! 
man Wa need 
today hd 


jut Braden, he previously 





Autor 


might as we 


“The next Southwest 
how history, or we 
Southwest.” 

Those are the 
west Automotive 
American Gear & 
cheduled for Dalla 

“There is no use 

‘We have to make a 
can't have the best 


words of 
Show tor 19 
Part Co., | 


comeb 
how we've 
have a show and 


Our ‘56 


expect factor 
how wa di) 


jobber badge 


appe 
of pon 
desk 


oring 


to 
probable that 
the Southwest 
imong jobbers and ac 
We hi ve 


ome othe! 





Next Southwest Show Had Better Be Good! 


Hubert 


on April 4 to 7, 


kidding ou! 


Show must be the best in all 


‘ll forget 


notive 


about having a show in the 
ide nt I the South 
rator of the 


Show 


Braden, pre 
and Ope 


Southwe | 


ownel 
The 1957 


inclusive 


7 and 


Jalla 


Braden continu 
with the Southwe 


had in 7 W 


elve 
aChK 
evel 


ipport u 


yinting rtially 
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lime tho! 
had cotter 


pointed out, knew 


oughly 
key 


of course, he 
bolt mall priced 
He knew cotter 
bolt o thoroughly 
look at a cotter ke 


name the ive So 


and 
nuts and 
item for ale 


key nuts and 
that he could 
and correct) 
other sal 


Braden generall 


men were ellin 


when 

nothing mat 

iged to sell a box of cotter ke 

bolt 

volving little money bu 

thele a sale. Therefor 

came “Cotter Key King 

that depression 
Wherever Bi 

Automotive Whole 

Dalla Automotive 

Association 


Show he ha 


or some nuts and 


aden 

alers of Texa 
Whole 
Automotive 


ich asott 


alet 
Southwest 
become 
man olf 
that he 


that ca 


peater as member or chat 


the nominating committee 
is | 
pacity 

Braden 
that he 


nominating 


yractically x ! in 


committer 





MANAGER OF 


AUTO no parte. CO They Pushed Their Man 


1227 BROADWAY-NASHVILLE, TENN. 
_ PHONE - Al 6-9644 a B ILL Rosengren got some powerful pro- 
pane oo ae 10 motion when he became manager of 
Auto Bearings & Parts Co. in Nashville, 
Tenn., June | 
When the former captain in the Marines 
in World War II and the Korean War be- 
came manager of this division of Mills- 
Morris Co., Memphis, the company em- 
barked on an advertising program that 
established some kind of new high for 
introducing a new manager 
~. ' “ne A complete mailing list embracing over 
1,500 accounts served by the Nashville 
albnaie FOR FAST FAST. DELIVERY store received every three weeks an 81” 
s x 11” mailing card entitled “Meet Bill 


MEET BILL ROSENGREN By 


iereweed you KNOW — . 


Por All Makes of Passenger Care pails one 
Trucks, Tractors and Buses eer att) j 








Rosengren,” which included a full-length 
MEET BILL ROSENGREN ' photograph of Rosengren 
The initial card contained a condensed 
MANAGER OF ee account of Rosengren’s ten-year associa- 
i i’ e. 3] EA R | NGS tion with Mills-Morris as equipment buy- 
Al} 10 fn er, supervisor of branch stores and man- 
$ it AND PARTS... VW a ager of Muscle Shoals Auto Parts, Flor- 
e f ence, Ala., another Mills-Morris affiliate. 
1227 GROADWAY NASHVILLE, TENN. The second card covered a reproduc- 
PHONE - Al 6-4644 tion of some of the trademarks of na- 
Prk YIP oa tionally known brands distributed by Au- 
to Bearings & Parts. 

Ignition HASTING os The third card covered popular mer- 
caiman, esenasee chandise and prices. Subsequent mailings 
will cover store personnel, salesmen, de- 
CHAMPION livery service, as well as additional em- 
en eee phasis on the nationally-known_ prod- 
ucts distributed by this 37-year-old con- 

cern 
The address side of the June mailing 
card featured the new, modern, stream- 


eevee UUENY lined machine shop, with each mailing 


 — al 60006 FOR -FAST FAST. DELIVERY emphasizing complete engine rebuilding 
and guaranteed precision-rebuilt motors 
Beginning June 1 and continuing fo! 
ix consecutive months a 48-page min- 
iature catalog is being mailed to the 1,500 
accounts served by Auto Bearings & 
Part 
Since Rosengren became manager, an 
extensive remodeling program ha re- 
ulted in vast physical improvements in 
the property with plans for additional 
pace as the result of the increased vol- 
ume of busine during the past 90 day 
“Immediately following the mailing of 
the announcements, our salesmen report- 
ed not only increased busine from old 
customers but to date more than 320 new 
accounts have been added,” said Rosen- 
gren 
“Department howing ibstantial in- 
creases include paint and body shop sup- 


= Yo ‘ “an i plies, batteries and _ tire replacement 
ir? FO ALL ad parts, machine shop and steel equipment.” 

. In addition to the store at Nashville, 
operate tores 1n 


<L—- .. POR EVERY 
TT ert ge PHONE sop xa cA DELIVERY Auto Bearings & Part 
Al 6-4644 Madison, Tenn., and Bowling Green, Ky 
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Pretty Leilani Johnson poses with “Johnny,” not yet saddle-broken and 
the second horse this Texas lass won in contests within just 30 days. 


So You Have Inventory Problems? 
Betcha Can't Put This in the Bins! 


bes young daughter of Dean 
Johnson, manufacturers’ agent 
of Dallas, Texas, and former man- 
ager of the Southwest Automotive 
Show, has won so many contest 
prizes, with the winnings getting 
bigger and better progressively, 
that two really perplexing prob- 
lems were recently created for 
the Johnsons 

The daughter is Leilani (pro- 
nounced like lei and lawny). She 
was not yet 11 years of age at this 
writing, but she enters practically 
every contest that comes along and, 
as of early August, had collected 
25 prizes in 1956. 

These include, 
things, two bicycles, two pairs of 
roller skates, one dog, two western 
outfits, a wrist watch, one Shet- 
land pony and one nine-months- 
old pony, breed unidentified 

In July, Leilani won the Shet- 
land pony and the only place to 
keep the animal was in the 
Johnsons’ back yard, 50’ by 50’. 
Johnson soon tired of all the obli- 
gations of a barn and barnyard 
with no barn and its convenience 
for keeping horses, He went into 
conference with Leilani and then 
advertised the Shetland for sale, 
pros- 


among other 


getting several interesting 


pects. 


Finally, Dean and Leilani agreed 
to accept $150 for the Shetland, 
whereupon the buyer came with 
trailer and check. Hardly had 
Johnson accepted the $150 check 
when the phone rang. It wa 
another prospect, who said he 
would pay $250 for the Shetland 

“Sorry,” said Johnson, mutter- 
ing expressively to himself, “but 
I just sold the pony for $150.” 

Johnson returned to the 50-by 
50 yard to bid farewell to the 
Shetland and his barnyard chore 
and, as the buyer moved out of 
the Johnson driveway with hi 
trailer, the phone rang again 
When assured of Dean’s identity, 
the manager of a theater 
then said over the phone 

“Mr. Johnson, we are happy to 
daughter 


chain 


inform you that your 
Leilani, has just won a horse. A 
rine-mnonths-old colt to be pe 
cific.” 

Staggering from the telephone 
with this news, Johnson considered 
hi hovel-handle-blistered hand 
and came to two conclusion 

Leilani might hve been pre 
destined to own a horse, but not 
in a small backyard. So “Johnn 
the colt so named because he i 
the product of a Johnny Concho 


housed at boarding 


contest ] 
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stables in Mesquite, Texas, on the 
fringe of Dallas 

There he is visited regularly by 
Leilani—when she isn’t too busy 
working on her contest entrie 


Rooney Named Manager 
Of Alabama Group 


OHN W. Rooney was chosen ex 
Pine Ba ecretary of the Auto- 
motive Wholesalers’ A 
Alabama last month to 
Nathan M. Roberts, who resigned 
to accept a position with another 


ociation of 


ucceed 


association 

Rooney, 51, was associated with 
the American Water Works Co. in 
various capacities for 25 years, In 
December, 1949, he left to enter 


business in Montgomery with the 
Suburban Gas Co, It was through 
this connection that he helped form 
and became executive secretary of 
the Alabama LP Gas Association, 
in which capacity he served for 
approximately four yea! 

The manager is married and ha 
two sons. The oldest, John, Jr., 1 
now working toward a Ph. D, de 
gree in history, Thi tudy is in 
Europe and is on a Rotary scholar 
hip 

The manager holds a 
from Birmingham Southern and 
an LL.B. from Birmingham School 
of Law. He passed the state bar 
examination in 1935 

The selection wa 
D. B, Jones of East Alabama Auto 
Part Co Opelika, president of 
the association, The vice-president 
is John D. Lee of Anniston Auto 
Parts Co., Anniston 


degre 


announced b 


“Wally” Pemer Dies in Texas 


David W Wall Pemet a 
long-time representative of Minne 
ota Mining and Mf; Ci 
Southwest, died in Dalla 
last month 
(More Jobber Neu on pa 




















Squelching 
the Pesky 
Noises 


Meo ervice complaints, parti 
ularly with low-mileage cat 
evolve around noises of one type o1 
another 

The greater portion are caused 
running down 
fool the 
because a vibra 


by vibration, and 
the source can sometime 
That 1 
tion that develops i 


best of u 
often relayed 
from one part of the car to another 

We have seen many hou pent 
in the removal and replacement of 
costly parts in using the trial-and 


error method—-and many time 


without succe However, the me 
chanic who knows how to road 
test for a vibration, and the proper 
isolating the 
rarely ever stumped 
advisable for 


method to use in 
ource, 1 
Therefore ms. 4 
every shop to have one or more 
(depending on shop vol 
killed in the art of 


Otherwise, un 


mechani 
ume) highly 
vibration diagnosi 
necessary expense to the owner a 
well as the shop will be the result 

One important thing to keep in 
mind about a vibration is that it 
involves movement. If the move 


ment is fast enough, it produces a 


Fig. 1 


ound that you can _ hea All 
ounds, in fact, are the results of 
vibration. The vibrating diaphragm 
horn, for ex 


of an automobile 


ample, sets up sound waves and 
you can hear the horn 

Maybe 
fast something has to vibrate be 
fore it can be heard. Some people 


you're wondering how 


ounds that occur at the 
second. Thi 


can heat 
rate of 16 cycles pe! 
per second 1 


rate of vibration 


called the frequency. On an oscil 
loscope, 16 cycles per second would 
make a picture of a_ very-low- 
pitched note. At the other end of 
the scale, some people can hear vi 
up to about 15,000 cycle 
per second. This is a very-high 
the fre 
quency, the higher the note 


bration 
pitched note. The faster 
That can give you a general clue 


to the 
hear a high pitch, look for some 


ource of a vibration. If you 








October: Adjusting Automatic Choke 


Automatic choke-itis giving you the willies these days? If 
so, tune in your eyes next month on this page as Ed Low- 
ery will bang out some tips on correct choke adjustments. 








SERVICE and MAINTENANCE _ 





Gears and bearings are sources of vibration and noise. 


rapidly A low 
omething 


thing vibrating 
pitch would 
vibrating slowly 
You can “feel 
ide vibrations you can 


point to 


vibrations! Be 
hear, 
there are those you can feel 
Normally, this omething 
that 1 vibrating too lowly to 
hear Fo! 
owner uses hi 


mean 
instance uppose an 
brakes severely, or 
hits a curb occasionally, or some 
large chuckholes. That often cause 


By E. M. Lowery 
Technical Editor 


/wEUTRAL 
| 





SOUTHERN AUTOMOTIVE JOURNAL for SEPTEMBER, 1956 








wheel misalignment and results in 
uneven tire wear! 

wear, in turn, can 
ause vibration. The springs damp 
vibration. So do 
absorb 


Uneven tire 


out some of the 
the shocks. The 
more, the seat cushions and 
a little more. But whatever is left 
the driver feels through the seat of 


frame 
prings 


his pants 

That may not be enough to 
bother the owner. At other time 
however, it may be enough to 
light discomfort. It’ 
one example of how vibrations are 
throughout the car 


cause him 


telegraphed 
This relaying of the vibration from 
part to part makes it hard to pin 
Sometime the 
though it 1 
from underfoot ay from 
Actually, it may 
be coming from the engine com 


point the cause 
ibration sounds a 
coming 


the transmission 


partment 

Occasionally 
thetic 
when one 


there are sympa- 
vibration Thi happen 
vibrating part cause 
another part somewhere else to 
vibrate 
of such a condition 
thorough testing 
The most confusing thing about 


Running down the source 


require very 


vibrations isn't what people hear 
Instead, it’s how 
what they hear. An owner, for in 
report that he hears a 
ound, to you, 


people desci ibe 


tance, may 
queal. That same 
more like a squeak. To 
omebody else, it might sound like 


may be 


a scream 

In short, there are 
mon name for 
people interpret the same 
ound differently, there can be a 
lot of misunderstanding. Ask a 
group of people to describe a sound 


! many com 


vibration se 


Cause 


a 


and they'll talk about a grunt 
Proan, a rumble Oo! 


All different 


they might be describing the same 


a thump 


ft 


word and ye 


vibration! 
You can clear up this confusion 
easily by 


letting the owner drive 


making a roadtest and 
That way 
you'll be sure you know exactly 
what the 
matter how he describe the con 


owner has in mind, no 


aition 
When you go out 
mooth 


with a cu 
tomer, drive on a blacktop 
road, if possible. On that type of 
road, it’s easier to concentrate on 
there 


be so much other noise, such as you 


the vibration because won't 
get from expansion strips or othe 
rregularitie 

Characteristi of real axle 


Fig. 3—Removing the fan belt will usually tell if the fan, water pump 
or generator is involved. 


xe 
— 





r 
6 


ae 


. 


=) a 
“i _ 
‘3 <<" 


os 


» oS 


a 


Fig. 2—Out-of-round tires or wheels and unbalanced wheels and tires 
can be detected in the shop. 


Thi will be a combinatior 
























whine (Fig. 1 
If you ever test a car that pro 


duce a whine on acceleration 
one that increase In pitch as Cal 
peed increase ou might find 


the rear axle responsible 

A vibration of this type could be 
aused by pinion-to-ring-gear tooth 
pinion shaft 
whine could also 


ation, but in thi 


contact ol by the 
bearing Thi 
come in on decele! 
case it would decrease in pitch a 
the car low down 

It is possible to hear a rear axle 
whine on either acceleration or de 
celeration, but not on both, If 
were a noise on both, it 


growl than a 


there 
would be more of a 
whine. In this case, the more lke 
differential 
than geat 


would be 
rather 


ly ource 
carrier bearing 
teeth 

Characteristh of a beat v1 
Dration 

Another vibration occasionall 
heard is called a “beat This is a 
rhythmic kind of vibration It 
comes in at regular intervals when 
the car |} 
peed. Usually it is caused b 


driven at a constant 
tw 







or more vibration 

If the prop haft for in 
were unbalanced due to an 
pray from undercoating, it 


vibrate at a low frequen 


if ometning @ise on the cat 
vibrated but al 
quency, the two separate 
tion might combine to 
heat 

Sometime ou cal nei 
beat that occu! fade to 
reoccul fade to zero and 


brations where, at a cer 





BODY SHOP OPERATIONS 











Plymouth-Dodge Hardtop Door and Window 


REAR DOOR HINGE PLATE 


By E. M. Lowery BACK BRACES 
Technical Editor LONGITUDINAL BUTTRESS 


| E1 take a gander at the rea! LATERAL BUTTRESS 


4 door and window adjustment 
of the Dodge-Plymouth four-door! 





hardtop 
The rear door windows on these 





jobs offer something quite unique 
in design. So, again, prescribed 
procedures are sure to save time 
When making adjustment 

To begin with, the center pillar 
extends only to the belt line (Fig 
1) 

The rear doors are suspended at : 
the center pillar (B_ pos!) b» FRONT DOOR HINGE PLATES 
butt-type hinges.”” The upper FRONT DOORLATCH PLATE 
hinge mounting bolts are accessible 
on the front door side of the B post, 
u hown in Fig, 2. The lowe! 


CENTER PILLAR 


Fig. 1—Basic body construction. 


hinge are accessible on the rear 
door side, as shown in Fig. 3 doors with bolts that pass through a floating tapped plate 
The hinges are mounted to the a reinforcement panel and entet Should it become necessary to 
remove the rear door scissors win- 
dows, for replacement of parts, re- 
fer to Figs. 3 and 4, then proceed 
Fig. 2—Note that bolts are accessible on front door side of B post. as follows 

If the scissors window has a good 
fit, it is advisable to scribe loca- 
tion marks at the pivot bracket, 
front and rear guide channels and 
the regulator mounting screws, so 
at reassembly the window can be 
assembled in the same _ physical 
position 

] Remove the rear door gar- 
nish moulding and arm rest 

2 Remove the window regu- 
lator and door handles, using tool 
# C-3443 

3.—Remove rear door remote 
locking knob, using a 3/32” Allen 
wrench or cross recess screwdrivel! 
on later-built bodie 

4.—Using tool #C-3443, unsnap 
the trim panel, then remove ten- 
ion springs from handle shaft 

5 Carefully remove the weath- 
erproof paper from door panel 

6 Remove door inspection 
panel and bottom window stop (if 
‘ equipped ) 
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7 Remove the screw that re- 
tains the locking slide in the pivot 
window channel, as shown in Fig 
5 

8.—Temporarily install regula- 
tor handle, then lower the win- 
dow about half-way down. Slide 
the locking slide rearward and out 
of the channel in the pivot window 
frame 

9—Remove the two bolts that 
attach the pivot window pivot to 
the pivot bracket. (Scribe location 
marks before removing or loosen- 
ing bolts.) As the pivot attaching 
bolts are being removed, the pivot 
window will drop forward, Hold 
upright until bolts have been re- 
moved. 

10.—Raise window to top of 
travel, then slide pivot window 
(front end first) out of door 
Slightly tilt window toward rear 
to clear pivot, then slide out of 
door 

11.—Remove the bolts and nuts 
that attach the rear guide chan- 
nel to the door panel. Slide chan- 
nel forward at bottom and then 
twist slightly. Slide guide channel 
out of door. 

12.—Now lower the front win- 
dow apprximately half-way down. 
Reaching up through inspection 
hole panel, remove the two hair- 
pin clips and nylon washers that 
hold the regulator arms in the 
lower window frame. Tilt window 
in at the bottom to disengage arms 
from slots, then slide window up 
and out of door. 

13.—Remove the bolts and nuts 
that hold the front guide channel 
to the door panel. Twist slightly, 
then slide front guide channel up 
and out of door 

14 Remove the screws that at- 
tach the window regulator to the 
door panel, then slide regulator 
out of door through inspection 
hole 

Clean the regulator in a suitable 
olvent, then inspect for wear o1 
damage. Check for broken or dam- 
aged teeth, broken or weak reg- 
ulator assist springs. If any gear 
teeth are broken or damaged, in- 
tall a new regulator assembly. At 
re-assembly, coat assist springs, 
gear teeth and pivots with a liberal 
amount of Lubriplat #105 


Fig. 3— Rear door assembly: 1—front guide channel mounting and 
adjusting bolts (upper), 2—remote lock control shaft, 3—-window reg- 
ulator shaft, 4—remote control, 5—rear guide channel] mounting and 
adjusting bolts (upper), 6—pivot window pivot attaching and adjust- 
ing bolts, 7—pivot window bracket bolts, 8—rear guide channel mount- 
ing and adjusting screws (lower), 3—window stop mounting bolts, 10 

inspection panel, 11—front guide channel mounting and adjusting 
screws (lower) and 12—-window regulator attaching and adjusting screws. 


worked well into the moving part 3.—Slide the front window down 

Check the front, rear and pivot into door, aligning the guide 
window guide channels. If chan- with channel. Tilt window out at 
nels are badly worn, install a new the bottom to engage control arm 
one as required. If the insulating pivot pins. Coat the control arm 
material is worn off the anti- pivot pin slots with a generous a 
rattle, install a new part and check mount of Lubriplate #105, then 
contact with lower window frame, install nylon washers and hairpin 
when installed. The use of flat- clips, (Early production cars used 
washers between anti-rattle and a circular cone spring washer re 
door panel will shim out for con- tainer which should be replaced 
tact with the hairpin clip.) 

To assemble the se ors window, 4 Install the rear guide chan 
proceed as follows nel by sliding down into door with 

] Slide regulator assembly in the lower portion angled toward 
to door through inspection hole the front. Engage channel with 
and up into position. Install re rear guide, then install bolts, wash 
taining screw but do not tighten e! and nut Align with cribe 
just snug down, Check aligning marks, then snug down attaching 
cribe mark nut 

2 Install the front guide chan ) Temporaril install regula 
nel by twisting slightly and slid tor handle, then raise windoy 
ing down into position. Align with the top of travel 

cribe marks, then install bolts and pivot portion of piv 
nut Do not tight n down into door Work ove! 

position on the pivot bracket 


Ww indow forward an 








The body shop department will feature a twin bill next 
month, with Ed Lowery giving some details on servicing aft thn tactician elidi 
the Thunderbird top and care of “Country Squire" decals. ward in channel and 


front 


with channel. Insti 


October: Thunderbird Top, Squire Decals ing bolts, then check 


cribe marth In 
nug dow! 


enous h 
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Fig. 4—-Remove garnish moulding, remote contro] handle, window reg- arm re 


2.—Slide pivo 
and pivot mounting bracket down 
into the door, then work bracket 
into position. At the ame time 
engage pivot window guide with 
guide channel]. Install bolt and 
washer Tighten securel) 

3 With the rear window in the 
lowered position, install the lock 
ing slide. Raise and install locking 
lide retaining rew 

4 Install w hnerproot pape! 
trim panel ing remote lock 
knob, regulator and remote lock 
handles, arm 
moulding 

If suitable rib narks were 
made before di ib t should 
not be necessar‘ Oo re ju the 
rear window 

Removal and in 


door handle 
Should it becom } ar\ to 


remove the outside handle 


proceed as follow 
] Remove garnish moulding 


t, regulator handle remote 
] 


ulator handle and inside door lock handle to remove the trim panel. lock knob, trim panel, springs and 


top of travel, then install the lock 
ing slide retaining screw 
6.-—Adjust pivot window as de 
cribed in adjustment paragraph 
Should it become necessary to 
remove either of the rear door 
locks for installation of a new part 
proceed as follow 
l Remove garnish moulding 
arm rest, regulator and remot 
control handle remote lock knob 
trim panel and weatherproof pa 
pel 
/ With the rear window in the 
fully raised position, remove the 
locking slide retaining screw. Now 
lower the window ufficiently to 
remove the locking slide, Raise the 
window to the top of travel, Re 
move the bolt that attach the 
pivot mounting bracket to the door 
panel, Slide pivot window pivot 
and bracket out of door panel 
Remove the crews that at 
tach the remote control to the 
door panel Remove the remote 
lockin control rod, then remove 
holding lo to door 
back out of rece 
then disengage remote 
and remote lockin 
sand 4.) 
Crew that ftasten 
lock control to doo 
I light] 
ing the 


remo 


weatherproof pape: 

2 With window in fully raised 
position, remove the handle at 
moving = part with Lubriplate taching nuts (2), then slide han 
#105 and work well into mech dle out and awav from doo! 
anism Before installin handle coat 

Installing door lock moving part with Lubriplate 

] Slide lock into door then #105 
engage the remote lock control 1 Place outside handle against 
Engage the remote control rod opening in door. Hold in this po 
then slide lock into position in door ition. then install attaching nut 
opening. Install] attaching screw Tighten securely 
and tighten securely. Install the 2 Reinstall weatherp: pa- 
crews that attach the remote con per, trim panel pl 
tro] to panel, Tighten securely lock knob, regulator: 


“Bring that car in here again in that condition and I'll clobber you!” 
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— D> 


Fig. 5—Removing or installing lock slide retaining screw, 


lock handles, arm rest and garnish 
moulding 

To remove Ol 
door lock cylinder! 


install the front 
proceed a fol 


low 


] 


] Remove garnish moulding 


regulator and remot 


trim panel, spring 


arm rest, 
control handle 
and weatherproof paper 

2 Insert 
uitable tool through opening in 
liding 


crewdriver or othe! 


door panel and force the 
latch to the rear position 

} —-Reaching up through in 
tion hole in door, disconnect 
mote rod from door lock and 
move rod and locking cylinde: 
unit 

When installing lock « 


ure the key slot in the vertical 


linde ‘ 


position 
l Slide the rod and lock cylin 
der arm into door opening tilt 


htly and position lock cylin 


ing a screwar! r or othe 

tool, lide lock cylinde: 

plate forward to lock the 
linder in the door 


ote ro to door 1OC} 


Connect re 
Check Of 
if lock cylinde: 
Movement of 
lOcK po 


inlock 
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handle attach 


lide handle out 


Remove the 
ing nuts (2), then 
and away from doo! 
3efore installing handle coat 
moving part with Lubriplate 
+105 

l To install handle 
position against door and insti 
nut Tighten 

2 Reinstall 


pe! pring trim 


plac 


ecurely 
weatherproof pa 
panel gulator 
and remote control handl arm 
rest and garnish moulding 
Should it 
emove and install the f1 
lock proceed a follow 
l Remove garnish 


t regulator and ren 


become nec 


moulding 


control handl« trim pé 
and weatherproof pape! 
2 Remove the scr 
tach the door lock ren 
to the doo! 
3 Remove the 
the lock 

rod and the 
trol rod to their re 


panel 


handl 


on } lock assemb! 
rods from level! 
4 Remove cl 


| embly to the 10 


iOCK a 
inspection hole 
Before installing lock 
coat moving parts witl 
105 and work into mechi 
l Install slide 
into door and up into 
age remote rod 
pective§ level 
washers and sp! 
2 Install lock 
and tighten secure! 
; Reinstall 


pel pring trim pane 


weather} 
and remote contro] h 
rest and garnish m 
lock for operation 
Rear window adjustn 
A. Rear door front 
] Fore and aft 
made at the 
bracket at 
door panel 
fore and 
bracket 


distance 


“Think my headlights need adjusting.” 





MODULO) 





al 


a Wi 
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track mounting brackets by loosen- 
ing the guide track at the lowe! 
mounting brackets. Note: Since the 
window and front window 
guide track 
one guide, adjustment of the front 
window would affect the pivot 
window This would 
cause a bind at the window lock- 
ing slide, Therefore, it will be nec- 
to make in and out adjust- 
ments of the pivot window, 

3.—-Up and down, Adjustment i 
made by raising or lowering the 
window regulator assembly. The 
regulator retaining bolt holes are 
elongated, which should give ap- 
proximately %” up and down 
movement. However, in some ex- 
treme cases it may be necessary 
to enlarge these holes by the use 
of a rat-tail file 

B. Pivot window adjustments: 

All the adjustments of the pivot 
window are made at the pivot win- 
dow mounting brackets. 

l.-Fore and aft and up and 
down, The pivot window mount- 
ing bracket, mounted on the door 
panel, has large, round mounting 
bolt holes which allow the pivot 
window to be moved in these four 


pivot 
are combined on this 


adjustment 


‘ ary 


directions 

2.—-In and out, The pivot win- 
dow bracket is secured to the pivot 
window mounting bracket on the 
door panel by two retaining bolts 
The pivot window bracket has two 
elongated holes to allow for thei: 
adjustment. Note; This adjustment 
should be checked whenever an 
“in and out” adjustment is made 
on the front window 

If difficulty is encountered on 
fitting the rear door windows cor- 
rectly, elongate the adjusting 
guide holes with a rat-tail file 
lightly, until correct fit has been 
obtained 


Chevy Generator Brush 
Lead Positioning 


= saan ET Division has issued 
Athe following regarding gener- 
ator brush lead positioning: 

When 
extremely 
n planning brush lead ar- 
so that maximum brush 


ervicing generators it is 

important that care be 
taken 
rangement 
life can be obtained 

The flexible portion of the brush 
leads must never touch any part of 
the generator and the following 
precautions should be observed 

Locate the lead 
ance between it and the 
holder 

Arrange the brush lead so that 
it can never touch the commutator 


so there is clear- 
brush 


during brush life 


76 


The brush lead must be arranged 
o there are no loops to “hang-up” 
on brush holder as brush wears 


Removing Water Stains 
On Convertible Tops 


— Division issued the 
A following data last 
month on removing wate! 
from convertible tops: 
Water stains on the inner lining 
of a convertible top are usually the 
result of normal wicking. In most 
cases such stains can be removed 
by the following method: 
1.—Thoroughly wet the stained 
area with clear, warm water, using 


service 
stains 


Engine Distributor Changes 
Made by Chevrolet 


— Division issued last 
month this information § on 
1955-56 distributor adjustment: 
Since the start of 1956 passen- 
ger-car and truck production, V-8 
engine distributor changes have 
been made to improve engine per- 
formance through modification of 
the distributor advance curves. Be- 
cause of the changes, it is no longer 
possible to designate 1956 V-8 en- 
gine distributor specifications on 


Engine 


1955-56 passenger and 
truck six-cylinder engines 1112403 
All 1955  passenger-car, 

Corvette and truck V-8 

‘ngines 


1956 V 
engine’ with 
arburetor 


8 passenger - car 
two-barrel 


1] 
1110866 
1110869 


1956 ’-8 passenger-car 
ngine with four-barrel 
‘arburetor 1110866 
1110869 
1110878 


1956 V-8 Corvette engine 
with four-barrel carbu- 
retor 10872 
1956 Corvette or passen 
ger-car V-8 engine with 


dual four-barre] carbure 
tor 1110872 


1110879 


All 1956 V-8 truck (except 
322 cu. in, engine) 


Latest production distributor 


Distributor No. «@ Idle 


10847* 


1] 
1110879* 


a sponge as the applicator, but us- 
ing care to avoid rubbing the 
stained area during the water ap- 
plication. 

2.—Slowly run a 
attachment from a tank-type vacu- 
um cleaner over the stained area 
in order to remove the stains 
without the necessity of rubbing. 

3.—Allow wetted area to air- 
dry 

4.—Repeat operation, if neces- 
sary, on any area where the stains 


metal-ended 


persist. 

5.—In the event the stains were 
caused by wicking due to a water 
leak, reseal areas of top where the 
wicking originated 


the basis of engines and perform- 
ance equipment alone, therefore 
all specifications listed below carry 
the part number of the distributor 
to which they apply. 

While 1955-56 six-cylinder and 
1955 V-8 engine distributor speci- 
fications have not been changed, 
these are included in order to pro- 
vide complete distributor informa- 
tion in one table for your con- 
venience. 

In all cases, it is preferred to ad- 
just the distributor to the 1,000- 
rpm specification 


Spark Setting “ 
1000 RPM with 
Vacuum 


Spark Setting 
Disconnected 


5 et §° B.T.D.C 


B.T.DC B.TD.C 


S° B.T.D.C 16° B.T.D.C 
(Do not exceed (Do not exce 
10° B.TD.C.) 18° B.T.D.C 
8° B.T.D.C 14° B.T.D.C 
(Do not exceed (Do not exceed 
is” Bae. 18° B.T.D.C 


Baw 8° B.T.D.¢ 
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*,.. helped us penetrate 





our market to the 






fullest extent” 










says Plymouth-DeSoto-Packard dealer JESS HUNTER 
of Jess Hunter Motor Co., Pueblo, Colo. 






“ComMerciaL Crepir PLAN is important 





to us. Its flexibility blends into our 





selling plan because it provides special 






features to fit the financing needs of 






every customer. It gives us prompt 





service and facilitates sales with quick 






credit approval. These features plus 
the fact that the local office works 







closely with us have helped us pene- 







trate our market to the fullest extent. 


ComMERCIAL Crepir PLAN is also im- 






portant to us for the /ittle things such 






as the courtesies and personal interest 






and the security of knowing they 






stand ready to help if an emergency 





should arise.” 


Commercial Credit dealers 
are successful dealers 










Write or call our nearest office for complete 





information on the benefits of Commercial 






Crepir PLan. Why not do it today? 










COMMERCIAL CREDIT CORPORATION 


A service offered through whsidiaries of the 






Commercial Credit Company, Baltimore Capital 








and Surplus over $19 )0,000 offices in principal 





cities of the United States and Canada 





1956 PASSENGER-CAR SPECIFICATIONS 


WHEEL ALIGNMENT | BRAKES 





MAKE AND 
MODEL 


Bore 
and Caster Camber 
Suoke » } (Degrees) (Degrees | 


3 





BUICK Special & Century 122 4x3.20 | 51.2 | 220@4400 lon f in| \% to-1% tif e-t6 
| Ch +4 w-1%5 +k to— 


BUICK Super & Roadmaster od 1 4x3.20 51.2 255@4400 
CADILLAC 60 ; eset ie 423% | 61.2 | 285@3000 | Ch Ket to— 144 % tots 
CADILLAC 62 129 423% | 51.2 | 285@3600 | Ch -%4 emits -i% tos 


CADILLAC 75 ‘ 149% 413% 51.2 | 285@2600° | Ch Kin 1% —% tot 








16 414 to 1% | 0 to+1 | %w% | H| RW 
+44 to+-14 0 to+1 | 410% | H | RW 
Oto+1 | 0 to +1 ¢ |H | RW 


CHEVROLET6..««t«t«t« 115 3%x 3% | 3 140@4200 | G 
CHEVROLET 6 115 3% 23 ! 162@4400' | Ch 
CHEVROLET Corvette 102 34 x3 ‘ 225@5200 | Ch} 


CHRYSLER Windsor 126 3. 81 x 225@4400 | ¢ 

CHRYSLER New Yorker 126 3.94% 3. 280@4600 | Ch 
CHRYSLER Imperial 133 3.94 x 3.63 ¢ 280@4600? | Ch 
CHRYSLER Crown Imperial 1494) Val | 3.04% 3. 63 280@1600 | Ch 


CONTINENTAL 126 | val | 
DeSOTO Fire Dome ; 126 | var | 3 
DeS0TO Fire Flite ‘') 196 | Var | 3. 

L | 33 


| Lelt-+-34 Right 0 H | Ps 
| Left-+-+4 Right 0 Pa 
| Left V4 Right 0 ' 
| Lett 14 Right 0 Ps 
% tot 1M 0 to+34 | 
Lelt+4 Right 0| 
Left M4 Right 0 | 
25x Lelt+-% Right 0 ~ 
63x 189@ 4400 Left-+-}4 Right 0 | 
68x y 218@ 4400 OB | Left-+-+4 Right 0 % 
—|— el Den ; i. aan 
2x! 31.54 | 137@4200 op | ¥ ' 0°38’ to+-1°8) | “wk 
2x! | 173@4400 | C 0°8’ wef | t%| H|RW 
5x 45 200@ 4600 0°’ tote | igto% | H| RW 
x 3. 46.21 | 225@4600 OF oI" | bao M6 | H | RW 


neu 
4 0% H| Rw 
Vig to Me 
My to % | | RW 
Ot bet 
__ Otot¥4 | wo% | H| RW 
$M OP. | Gto% | H 


tit 0 Prt Vy to 
+4 0 Prf y4o% 


4\%| OB 
| 444) OB 
444) OB 
4% OB 


5 | on 


bh | 








Powel one a 
<<<) 


On ~~ 








<|<~<~K 


4 
43 

72% 230@ 4400 

73x 255@4400 


131@3600 


| 


RSESe 


OB 
| OB 





<< 


< 


OB 
OB 


“<< 








DODGE Coronet 6 | 120 | 6L 
DODGE Coronet 6. 120 Val | 4 
DODGE Royal 8 120 val 


3 
FORD 6 Main., Cust., Fair. 1154 61 | 3 
FORD 6 Mainiine & Cust. 11544) Val | 3 
FORD 6 Fairlane 11544) Val | 3. 
FORD Thunderbird. . 102 Val | 3 
HUDSON Wasp 6 1444, 6L| 3 24% | 21.6 | 120@4400 
HUDSON Hornet 6 1214| 6L | 343gxn4h4 34.88 | 165693800 
HUDSON Hornet V-8 121M) Val .-s a 51.2 200@ 1600 


LINCOLN ; | 126 | val. | 4x 3.06 “612 | 285@4000 
19 | var | ae “46.21 | 210@ 4600 


j 
| 
i 


one | Oone 


| H | RW 


6 
6 
7 


OOO ee 
<<< 


<i 


| 





|| 


MERCURY = | 9 | Val 


NASH Statesman6 ~| 141 Or | ate 4% | 23.44 | 130@4500 
NASH Ambassador 6 1214! 61 | 384x434 | 29.4 | 135@3700 
NASH Ambassador 8 1214| Val | 4 x 34 | 51.2 220@ 4600 





el owa|o| 


OLDSMOBILE “88” 22 | VSI | 3%x3% | 48 23004400 
OLDSMOBILE Super “88” ’ a 13% 48 240@ 4400 
OLDSMOBILE “98” 43 240@4400 


PACKARD Clipper GTRGROTE 51.2 | 275@2800 
PACKARD Caribbean (x35 | 54.45) 3 RES 
PACKARD - ; 54.45 | 290@2800 





mma | ene | nee 
<| xxx | << 








| Ooo! om 


PLYMOUTH 6 5 | OL | 325x463 | 25.4 | 125@3600 
PLYMOUTH 8 al | 3.754 3.13 1874400 


| 


+14+34 
thth 
+ to 


<< | <<} 


PONTIAC Star Chief (Safari)... 2 | Val | 3.04% 3.25 
PONTIAC Star Chief. st | 3.040% 3.25 


RAMBLER ; aves yx 1 23 120@4200 | Ch | io 
STUDEBAKER Champion, Petham. [on | 3x4% 21.6 | 101@s000 |G | 4|: 
STUDEBAKER Commander, Parkview 3% x 3h; 40 6 170@1500 |G 5 | 
STUDEBAKER Pres., Pinehurst 6 B%x 384 40.6 195@1500 |G 5 |! 
STUDEBAKER Golden Hawk 12044) V8I 4x34 51.2 275@ 4600 Ch; 5} 


| 
| 


<< 
sevanene | ve | ere 


| 
[+ [oo] o= 


< | 
! 


0to- 
Oto 
Oto 
Oto 





ABBREVIATIONS 


*—Eldorade 366@4700. 1—Valve-in-read. OB—Oil bath. 

'— 170@ 4400 with Powerglide. L—t-head. Prt.—Preferred. 

413405208 on Chrysler 3008. N—No Ps—Propeller shaft, rear transmission. 
G—Gear. NA—Modi fled Lincoln engine RW—Rear wheels. 

H 


~—Hydrauilie. announced as “adequate.” Y—Yes, 
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Accessories ... @ full line to increase the 
range of applications of your Black & Decker 
Drill: Assortment of grinding and buffing wheels, 
horizontal and vertical drill stands, hole saws, 
feed screw attachment, right angle drilling 
attachment, wire wheel brushes. 


We don't buy motors 
-we build them! 


The Aeart of your elec 
tric tool is the motor 
completely built by 
Black & Decker! All the 
power you need and then 
Borne bec ause enc h 
motor is built for a spe 
cific tool and the job it 
must do! B&D motors 
always stand up! 


Black & Decker electric drills mean low operating cost — 
more convenience, less noise—and they re 


POWER-BUILT 


TO LAST! 


‘lection of drills from 


The power, speed and accuracy of Black & Decker 
Drills mean faster, better repairs and lower costs. 
The Black & Decker-originated pistol-grip and trig 
ger-switch, the lightweight, balanced power GUAR 
ANTEE reduced operator fatigue! And unexcelled 
workmanship throughout makes your Black & 
Decker Drills thoroughly dependable, inexpensive, 


“low maintenance”’ shop workhorses. 


32 models offer you a wide s« 


KW" up... for intermittent or continuous heavy 
duty drilling! No matter what your requirements 

you can’t beat Black & Decker! Call your B&D dis 
tributor or write for free catalog to: THe BLack & 


Decker Mra. Co., Dept. 3509, Towson 4, Md. 


Look in the Yellow Pages under “Tools-Electric’ for Nearest Distributor 


Service __ . one of 44 Black & 
Decker factory service branches is 
located “‘next door’ to you. Staffed 
by experts to give fast, efficient ser 
vice, genuine replacement parts. 
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Black&: Decker 


PORTABLE ELECTRIC TOOLS 


Want more facts? Use Reader Service Card Page 120 





1956 PASSENGER-CAR 


TUNE-UP 


MAKE AND 
MODEL 


at ide 


BUICK Special & Century {12% Q 19-23 
BUICK Super ay Q 19-23 
BUICK Roadmaster 2% Q 19 


CADILLAC 60, 62 and 75 


CHEVROLET ¢ 
CHEVAOLET 
CHEVROLEY Rcate 
CHRYSLER Windsor 
CHRYSLER New Vorker 


CHRYSLER Imperial & Cr. imp. 


CONTINENTAL _ 

De80TO Fire Dome 

DeSOTO Fire Fite 

DODGE Coronet : 

DODGE Corenet 

OODGE Royal 6 aw Cust. Royal 


FORD 6 Main., Cust., Fair. 
FORD 6 Main., Cust., Fair. 
FORD Thunderbird 
HUDSON Wasp 6 
HUDSON Hernet 6 
HUDSON Hornet V-6 


LINCOLN 
MERCURY 
NASH Statesman 6 


NASH Ambassacior 6 
NASH Ambassador 8 


OLDSMOBILE “88” 
OLDSMOBILE Super 88" & “98” 


PACKARD Clipper Cust. & Det. 
PACKARD & Caribbean 


PLYMOUTH 6 
PLYMOUTH 8 


PONTIAC Star Chief (Safari) 
PONTIAC Star Chief 


RAMBLER 


STUDEBAKER Champion, Petham 20 
STUDEBAKER Commander, Parkview, 15-18 
STUDEBAKER Pres., Pinehurst 1318 


STUDEBAKER Golden Hawk 15 


'.Dynaflow 30° bte. Ca 


Powerglide 14°@ 1780. 
*—Powerglide 2654"btc. 
a@—Fairiane 13}4°@2.9". 
atc— After top center. 

Au— Automatic. 

b—Automatic wanemission 6°btc. 
B48—Bal. & Bal. 

bte— Before top center. 


ELECTRICAL 


i 


134°@17 10.5°@ 12” 
134°@17 10.5°@ 12” 


144°@170 10.5°@ 12” 


9 to 11°@2000 16.5°@174)" 


100 rpm 


18°@ 1750 
16°@ 1800" 
14 @i7 


13°to 15°@2020 
8% to 
1044°@2400 
A 
1044°@2400 
None 134°@ 1.88” 
7°@800 124°@15 
944°@2200 1344" Sis 
9°@1700 °@14" 


16°@2150 1344°@ 15” 
17°@2375 12°@15”" 
None 1344°@6" 


None j 
None 13.5°@2.19" 
1444°@ 1500 84"@"" 
9°@ 2000 5°@10\%” 
14°@1700 12°@12% 


None 134 “82000 
1.8 


None | 1344°@2:19" 
17°@ 1600 
15°@ 1350 
14°@1700 


26°@ 1400 2144°@ 16" 
26°@1400 214"@ 16" 


12°@ 12%” 
84° @ 1444" 


15°@2000 
12°@2000 


9° @1300 v@ii" 
16°@2100 1344 @15” 


8°@ 13%" 
8°@1i3" 


10°@ 3600 
10°@3600 


@ 1600 S@ii"’ 


14°@ 2800 18°@ 12” 


24°@2200 16°@ii" 
24°@ 2200 16°@il" 
20° 1700 20°@11" 


ABBREVIATIONS 


Carter. 

CP— Crankshaft pulley. 

FW— Flywheel. 

Ho Holley. 

M—Sad, Trans. 22°btc; Auto. Trans. 27°bte. 
N— Negative. 

NA— Not announced. 

Q— Usage not reco nmended. 

RP— Rochester Products. 


SPECIFICATIONS 


VALVES 


FUEL SYSTEM 


Cap. & Ter. Grd. 


S.-W W 


Ca-WCFB 
RP-4G 


Ca-WCFB 
RP-4G 


WCFB23338 
+ 24545 


7008750-51 
1044°bte 


18*bte* 
214 


7009254-55 
7008387 -88 
Z 


BBD23128 
WCFB23148 


WCFB23148 


N65 60A 


N66 BBD23088 
N60 | © WCFB23118 


3-124 
3-135 
3-138 


A 
A 
A 


WAI-2009-SA 
WDG-2252-4 
W DG-2231-8 


N65 ECU-9510D 


N55 ‘ h-1162-1A 
WCD-2350-£ 1244*bte 
Y H-895-S y 1244"bte 
WDG-2231-8 2-5 14°bte 
1144"bte 
N62 AGC 5 | 1114"bte 


N60 | ¢ e-5y OA 1i*bte 
N60 44-54 14°bte 


N50 BBS2293S iY 12°*bte 
N50 BBD2299S 5 Oho 2 2 14°bte 
BBD22598 13 
7008696 5 M 
7007900 5 M 


AS-2349 


St —Stromberg. 

T~ 1956 Packards have Carter WCFB-2394-S and Rochester 
4 GC-7008610 and 4 GC-700960 (Caribbean model only). 
Clippers have Carter WGD-2393-S and WCFB-2394-S 
and Reehester 4 GC-7008610. 

te—Top center. 

VD — Vibration damper. 

X—Std. and O. D. Trans., 3°btc; Auto. Trans., 6"btc, 

Z~—WCFB-2419S front, WCFB-2362S rear. 
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ETE Per pe 


Only ScoTCH Masking Tape 


Sticks so fast—conforms so well—unwinds so easily! 


ALL THE HANDLING CHARACTERISTICS YOU NEED to turn out neater 
repaint jobs in less time are yours in famous “SCOTCH” Brand Masking 
Tape. Instant adhesion . . . flexibility . . . dead stretch . . . thinness. . . 
easy unwind . . . “weather” balance. “SCOTCH” Brand gives you a 


superior masking tape that’s been a favorite for over 30 years! 


Where quality repainting is 
a must, remember — only 
“SCOTCH” Brand Masking 
Tape handles so well and so 
easily. Order some today! 








Automotive 
Products 


Order now from your 3M Jobber 


Ask your 3M Salesman about the 3M 
“Bumper-to-Bumper” Masking System 


“SCOTCH” MULTIPLE APRON TAPER set-up 

e . : — b— 

a Pe ss —O” s, 3” _— of 3 The term “SCOTCH” and the plaid design ore registered trade eeeean 
. 7o am : or anc rom upper morks of Minnesota Mining and Manufacturing Compony, St 

shelf unit. Unit on lower shelf of Paul 6, Minnesota. Export Sales Office: 99 Pork Avenue, New 

SCOTCH” stand furnishes aprons 12” wide. York 16, N.Y. In Conada: P.O. Box 757, London, Ontario 
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LION 
VALVE CAPS tu 
\ ACME 


Over 500,000,000 
Acme Valve Caps 
have been sold! 
It's no accident! 
Tire men really 
go for these 
heavier, sturdier, 
longer-lasting 
caps. They're 
precision 
machined of 
solid brass 
and nickel- 
plated for 
thousands 


#1000 Airline “i of miles of 


Gavee & ( ~ good looks. 
LS ’ if 
: . #251 
. Universal 


i 


Manufacturers of valve cores * valve caps * air chucks * air hose couplers * air 
hose * couplings * vulcanizers * airline, pencil, tractor, & service tire pressure 
gauges * air storage tanks * shur-call driveway signal & tubing * tank valves * valve 
fools * fishing tools * blow guns * nozzles * repair valves * rubber valves * drain 


cocks © screw fittings. Write today for our complete, new catalog 


ACME 
ACME AIR APPLIANCE O., INC 


100-120 Hinsdale St., Brooklyn 7, N. Y. 





The newly -appointed Memphis 
Mercury district sales manager, 
David C. Evans, was presented re- 
cently to 175 Mercury dealers from 
the district at a luncheon meeting 
held at Memphis. Principal speak- 
er was George Coats (left), assist- 
ant general sales manager for the 
Mercury Division, Detroit. Pic- 
tured are (1. to r.): Coats, William 
Brenner, former Memphis manager 
and new Atlanta district manager; 
Evans, and William A. Toms, 
southern regional sales manager. 


We "Tamed" “Automatics” 


(Continued from page 56) 


and no parts inventory had to be 
carried because we are in a metro- 
politan area and parts may be ob 
tained the same day 

With time and experience we 
have learned the repair of all au- 
tomatic transmission and have 
proven successful and competent 
with all of them 

There is one piece of advice I 
would give the garage that has 
held off handling this important 
and profitable type of repair, a 
ide from getting into it and learn- 
ing it: Approach your younger! 
mechanics on schooling and turn 
the job over to them. They are 
eager, quick to learn and are not 
frightened by 500 working parts in 
an automatic transmission. You! 
older mechanics frequently do not 
want to become interested: they 
just close their minds to taking on 
the new 

gut it seems to me every shop 
has only one choice: Either go a- 
long with the times or quit 


Trade, Mechanics Like 


(Continued from page 55) 


building has ample closet for 
alesmen’s coats and hats 

We believe we are the No. 1 
hop in the area. Our community 
neighbor that jampacked our 
place the day we opened respond 
ed with genuine appreciation. We 
keep in touch with them by di 
rect mail and newspaper in a pub 
lic education program on car buy- 
ing, Cal ervicing, car financing 
and car trade-in allowances with 
an explanation of pack prac- 
ticed in the current market 

We are an operation with an an 
nual gross of $1,500,000. Our new 
building culminate our lhfelong 
effort to guarantee the car-buying 
public its dollar worth of value 
for every dollar spent. Our repu 
tation has been built o1 hi ound 


poli \ 
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/ 
* New fall promotion promises 


\ even more sensational sales of 


~NEW CAR WAX 
BY DU PONT 





Now the fastest-selling new wax product in Du Pont New Car Wax will be advertised 
I 


years is headed for even greater sales! A big in your area. Your customers will be order 
new advertising campaign this fall tells car ing and reordering this great new one-opera 
owners the good news: for the first time they tion paste wax. Plan your display now —for 
can get winter protection with “‘paste wax a new volume record on fast-moving, fast- 


that’s as easy to use as a liquid polish.” waxing Du Pont New Car Wax. 


BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 


#16 us par orf 


DU PONT Ne “7 PRODUCTS 


From Chemical Research... for Easier Car Care 
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LEV-L-LITE or TRULITE 


G-E Aim-Right Headlamp Deal 





@ LEV-L-LITE 


A*41* value for only *2 g — 
YOU SAVE OVER 


1200 Both featur fling die 


st 
Both will check « ar -aled beam headlamp on any ca 


“4 
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and 8 G-EZ@Zz. 
HEADLAMPS for 


(with Aim-right Gizmoes) 
$ A 41.14 value 
onl 28 Q5 .. YOU Save 
over *12.00! 


4 Big Reasons why 1. You sell more headlamps in pairs 


you should get in 2. You make more money because you profit on aiming jobs, too 


on General Electric’s 3. You establish yourself in the profitable business of aiming 
Aim-Right Headlamp Deal 4. Your aimer will help build continuing sales 











Watch for this Headlamp Profit Plan “Cheyenne” Rides for General Electric G-E Advertising Builds Brand Preference 


You'll soon receive a complete and About 27 million people will see G-E During October and November, G-E’'s 
detailed selling plan that will help Gt Weatin Headlamp commercials—Oct national magazine advertising will ap 
you sell more pairs of G-E Q@tikeln 23 and Nov. 6—on General Electric’s new pear in Saturday Evening Post, Col 
Headlamps—as well as keep your television show, Warner Brothers Presents lier’s, Look, Popular Science, Popular 
aimer busy and profitable all year “Cheyenne”’. The show appears on 117 Mechanics, Farm Journal and Pro 
‘round. It’s being mailed to you about ABC-TV stations at 7:30 p.m. EST on gressive Farmer. General Electric ad 
Sept. 15th—so watch for it—it’s a ‘Tuesdays starting Sept. 25. “Cheyenne” vertising sells Q- Zhe Headlamps in 
money maker! will help pre-sell your customers pairs, 80 display and sell them in pairs! 


Don’t delay! Ask your wholesaler salesman about the G-E AIM-RIGHT HEADLAMP DEAL today sure! 
Offer exptres November 30, 1956! 


GENERAL GQ ELECTRIC 
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Our Answer to "Wheel" 


(Continued from page 63) 


to make a profit out of every car 
we sell and service or we are not 
going to sell or service a cal 

Every customer we have believe 
he himself is entitled to a fair 
profit. The job of the dealers is 
going to be stressing this point a 
little more than in the past 

When our customers al] tell u 
that they're not in the business to 
make money, then maybe we 
hould change our plans and run 


our business purely as an accom- 
modation! 

Many dealers are running an “‘ac- 
commodation” today; they're not 
running a profitable business. A: 
for us, we want to see some honest 
greenbacks resting in our cash 
register at night, and if that isn't 


possible, we'll close our doors 


SW Show President Braden 


(Continued from page 67) 


of that one, regardless of mem- 
bership on the nominating com- 





LOWEST 


PRICED 


Auld Rasvge 


BRAKE 
CYLINDER HONE 


LISLE Model BHX will cut or polish throughout 


its entire 34”-2" range, with the exclusive 


“Controlled Pressure” feature. 


“Bite” can be 


adjusted without removing hone from the 


cylinder. Flexible shaft makes it easy to hone 


cylinders right on the car. Hones right 


to the end of step-cut and 


blind-end cylinders. 


ORDER FROM YOUR JOBBER TODAY! 


4529000 tooy i. 4 


LISLE CORPORATION 


CLARINDA « IOWA 
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mittee. He had to be president. Fo: 
show and by-laws 
provide that the president must be, 
at the time of his election, an offi- 
cer of the show and he must be a 
wholesaler actively doing business 
in the host city 

Braden operated for years with 
a shop in connection. Last Febru- 


constitution 


ary he sold the shop 

“Couldn't make any money with 
a shop,” he now explain Wasn't 
operating it right to make money 
been too long 
customers to 


make 


and policies had 
established with 
change them so I! 
money. 

“Besides, I never was 
minded. So I didn’t pay enough at- 
tention to the shop. Anyhow, I’m 
hop busi- 


could 
shop- 
glad to be out of the 


ness. We need that 
space worse than we need a shop 


warehouse 


American Motors Offers 
New V-4 Powerplant 


MERICAN Moto! 

last month it ha 
development of a radically new 
air-cooled V-4 engine 

President George Romney said 


announced 
completed 


the new engine is one of a versa- 
tile “‘family which can 
be produced in units of two, fou 
either V 
type or horizontally opposed 

The V-4 occupies only 
half the 
gines. Although developing 62hp, 
it weighs only 200 pound 

It is especially suited for power- 
ing airborne military 
pable of carrying four men with 


of engine 
ix or eight cylinde! 


about 


pace of conventional en- 


vehicle Ca- 


complete battle gear, or two men 
with full equipment and two-way 
radio installation. A prototype in- 
stalled in an experimental light 
weight vehicle has undergone ex- 
tensive military field test 

The engine has a displacement 
of 108 cubic inche and a com- 
pression ratio of 7.5 to 1 
a bore and stroke of 3.: 
and uses a valve-in-head arrange- 
ment. Length, width and height 


are approximately two feet each 
Mercury Appoints Smith 


Appointment of George T 
Smith, Jr., a native of Turin, Ga 
as Houston district sal 
for Mercury Division of Ford Mo- 
tor Co, has been announced by W 
A. Toms, southern 
manager. Smith 
phis district sales manage! 
the company in 1950 a 


manage! 


regional ale 
Mem- 


joined 


formerl 


regional 


busine management manage! 


with headquarters in Atlanta, Ga 
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SELLING SLANTS 
o)] am Bo | —O te) ee 


Special report from dealers: 


“PRESSURE CAP SALES 
JUMP WITH NEW 

AC COOLING SYSTEM 
TESTER!” 





Here’s a PLUS!.. 


Tester steps up sales of other products related to cooling system! 
If you have any doubts, talk to AC dealers who have bought 


and used the AC Tester! Now, you can quickly and easily 


U 


spot cooling system troubles with this inexpensive iool, What's 
more, you can prove the need for replacement right in front 
of your customers’ eyes! 

The AC Cooling System Tester quickly pays for itself with the 
extra sales of pressure caps, hoses, hose clamps and radiator 
stop-leak solutions. 

Here’s an important reminder—The big, fall antifreeze season 
is just around the corner. Be prepared to garner these extra 
profits. Order an ample stock of AC Pressure Caps and an 


AC Cooling System ‘Tester now! 


Available from your regular AC supplier. 


Surveys Show: 4 out of 10 pressure caps should be replaced. 





AC SPARK PLUG **& THE ELECTRONICS DIVISION OF GENERAL MOTORS 


FILLER CAPS 
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SELLING SLANTS 


> AC Presents a BiG Fall 


You've never seen anything like this 
display before! A giant (30” high), 
eye-stopping, half-round, plastic AC 
Spark Plug that mounts on the OUT- 
SIDE of your show window. Accom- 
panied by brilliant Day-Glo win- 
dow posters to sell fall service and 
spark plug change. Ask your regular 
AC supplier how you obtain this 
powerful campaign package! 


‘ /, h, AO 
Pls = Pv) 


AC Spark Plug 
National 
Advertising 


ACT7/O MAGAZINES AND TELEVISION 


This fall, AC Spark Plugs will be advertised in leading 
starts consumer magazines having a combined circulation of 
with... over 38,000,000. 

And, millions of TV viewers will be exposed to AC adver- 
tising when they watch the big NBC Sunday afternoon 
spectacular — WIDE WIDE WORLD — shown on NBC 
BILLBOARDS channels covering 96% of all TV sets. 











Here is an attention-getting fall AC Spark AC SPARK PLuG Shop THE ELECTRONICS DIVISION OF GENERAL MOTORS 
Plug billboard — 5000 of "em in major mar- 
keting areas across the country. 
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Spark Plug Program for You! 


“WIN A CHEVROLET 
CORVETTE’’ CONTEST! 


10 Brand-New Corvettes to be 
Given Away to AC Dealers in 
This Big 60-Day Contest 


1956 Corvette 


INlustrated 


You may be one of the 10 lucky AC dealers 
(or dealer employees) who will receive this 
glamorous Christmas present from AC —a 
sleek, beautiful 1957 Chevrolet Corvette. 


Contest will run from September 15 to 
November 15. Your regular AC supplier has 
all the details, including official rules and 
entry blanks. Here are a couple of tips though. 
It’s easy to enter the contest and you can 


enter as often as you wish! 


ASK YOUR AC SUPPLIER 


hot tip 
spark plugs 
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‘AC SELLING SLANTS 





AC’s BIG Fall Oil Filter 


@2&O awarops: 


Win An All-Expense-Paid == 
Trip For Two To The Bowl 
Game of Your Choice! 


it’s Easy To Win the AC Oil Filter 
60-Day BOWL-ARAMA Contest! 


Picture yourself aboard a big airliner en route to the Bowl 
Game of your choice to be held this coming New Year's Day! 
Sounds terrific, doesn’t it? It is. It’s a three-day trip including 
the finest hotel accommodations, meals and reserved seats for 
all the parades and pageantry connected with the Bowl Games. 


The AC BOWL-ARAMA Contest is easy to enter, and dealers 


and their employees can enter as many times as they wish, 


Call your AC supplier TODAY! He has all the details, including 
official rules and entry blanks. Don’t miss this opportunity. 


AC SPARK PLUG o> THE ELECTRONICS DIVISION OF GENERAL MOTORS 
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Program for 


_ ° We vote for these 4 
A ALL-AMERICAN J*“\NE GUARDS j 


> 


on 
De eds me ee 


a POWERFUL AC FILTER NATIONAL ADVERTISING 





ALL - AMERICAN 

Engine GUARDS Sludgie’s whole family is on the 
billboards this fall. Millions of 
motorists will be reminded that 
this is the ‘change’ season as they 
pass the thousands of AC Filter 
billboards in all stotes! 


The millions of readers of Life and Collier's will 
see that “All-American Engine Guards” means 
your premium oil and AC Filters 

Yes, the All-Americon message will be heard 
on WIDE WIDE WORLD, the big Sunday 
NBC.-TV spectacular sponsored by AC 
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YOU!.... 


The ALL-AMERICAN 
Engine GUARD 
WINDOW DISPLAY 


To Sell Your Brand of OIL 
and AC FILTERS 


Here is a point-of-sale campaign package that is a sure 
sales touchdown! 

Coach Sludgie’s pups—All-American Engine Guards—on 
a multicolored four-dimensional display —to help you sell 
more oil and AC Filters during the big fall “change 

season. This display is die-cut to hold a can of your featured 
brand of oil and an AC Filter, 

A modern mobile for that “inside the station” traffic is 
also included in the package. 

Call on the All-American Engine Guards—to help make 
this season your biggest—for oil and AC Filters! This 
sales-upping campaign package is available to AC dealers 
free of extra charge. Have your regular AC supplier order 


your campaign package right away 


OIL FILTERS 
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Fall means longer hours of darkness 


Cash in by taking these 4 simple steps 





ORDER THE GREAT, NEW GUIDE 
a PULL THE SWITCH’ PACKAGE! 


Here’s the biggest bargain ever offered in the headlamp 
industry —the Guide “Pull the Switch’’ Package—to really 


put you in the profitable headlamp market. 


It’s a terrific offer—complete from 16 'T-3 headlamps to the 
pair of exclusive T-3 aimers, to eye-catching point-of-sale de 
materials—all wrapped up in a colorful, indus- SAFETY-AIM id 
try-first, supermarket-type headlamp floor or \) 
yfirst, uy -type headlamy HEADLAMPS 
counter display container. 
, ASSORTMENT 


CONTAINS: ' ght driving glare 


8 T-3 6-Volt Headlomps A fog rain Snow! 
8 1-3 12-V *l* Headlamns ® 
Order this SPECIALLY low-priced Guide "Pull 1 Poir 7.3 Aimers 


the Switch" Package today from your AC Aimer + yraye Pack 
supplier. Start now to cash in on the "fall ° Ren yo Pie ge re. 


darkness" profit opportunities! isl dt Meeiens Malis Leak proof aij glass 
Sr | ed beam Construction | 


ASK EVERY CUSTOMER TO 


«Pull the Switch” 


Thousands of motorists are driving with faulty headlamps. 
By merely asking each of your customers to “Pull the 
Switch,” you'll pick up extra Guide sales! What’s more, all 
your customers (whether they need headlamps or not) will 


appreciate your interest in their night driving safety! 
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©) me Bo | —e Oe) ee 


—and more night driving for everyone. 


to increase your Guide Headlamp protfits. 


DOUBLE YOUR GUIDE SALES BY 
m ALWAYS REPLACING IN PAIRS! 


This is important — because the new Guide T-3 Headlamp 
introduced last year gives up to 80 feet more road visibility. 
Naturally your customers will want to replace in pairs to get 
this extra safety margin. 


INSURE MAXIMUM VISIBILITY 
BY AIMING NEWLY 
m INSTALLED HEADLAMPS! 


The best headlamp in the world is not effective if it isn’t 
aimed properly. That’s why Guide provides the low-cost, 
exclusive, Guide T-3 Aimers that aim headlamps easily and 
quickly — even in broad daylight. 


Call your regular 


C SUPPLIER 


for 


GUIDE 


LENS-GLASS AIMING POINTS SAFETY-AIM HEADLAMPS 
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Readers are invited to contribute to— HOP TALK. 


Go Ahead and Guzzle That Coffee 
On Company Time, U. S. Court Sez 


It's okay now to drink on the Court of Appeals at Denver! 
job—coffee, that is! Short rest periods, during which 

The controversial coffee break employees are relieved of all 
has come into its own under a re- duties, have been given a mantle 
cent decision of the U. S. Circuit of respectability by the court, 








A column of informal 
comments about the 


Now...VAN NORMAN automotive trade and 
i) elves vou 
a; 


iA 


its problems. 





= | 


MACHINES which found that such breaks are 


to be counted a work time in 


figuring wage due under the 
in federal wage and hour law. The 
court held that while they are 
beneficial to employees, “‘they are 
. at a New Low Price! equally, if not more so, to the 
benefit of the employe! 

In a suit brought by Secretary 
Wy of Labor James P. Mitchell 
Je through Solicitor of Labor Stuart 

~~ Rothman, against one Phil 


— 


cae 
o -“Z 
a a Greinetz, operating as Los Wig- 


wam Weavers, the employer ad 
-_ mitted the beneficial effects of the 
breaks on production. However, 
= he denied his obligation to count 
the time in figuring earning 
No. 56} a . The court referred to interpre 
+ tative releases by the wage-hour 
Head ' ‘ 
administrator in 1940 and 1955 
Grinder 
declaring that rest periods up to 
and including 20 minut hould 
be paid for as hours of work, since 
the time involved could not be ef 
fectively used by the employees for 


controls stock removal. Power table feed. their own purposes and the bene 


Now greater profits can Work located above the grinding wheel fits to the employer were ib 


tantial 
Employer Greinetz further ad- 
' ‘ mitted that shorter hours and the 
block tops, manifolds . grinds more Write now to Van : 
breaks enabled four of the women 


accurately and faster, using 14” wheel Norman Automotive og who were the poorest workers to 


be yours with this new ‘Three-in-One”’ _ prevents all abrasive-laden coolant from 


machine. It wet grinds cylinder heads, flowing over and through the work. 


and 56 HP motor. New hydraulic clamps Equipment Company, become the best workers in the 


eliminate distortion . . . calibrated wheel Springfield 7, Mass. shop within two or three weeks 
and that the rest periods prevented 


his having to put on another shift 


The Best Equipped Shop 
Address any comments to: South- 
ern Automotive Journal, 806 
Peachtree St., N.E., Atlanta 8, Ga. 
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MISSING...2 Seconds Advance Warning! 


Ye ai 


...and Now it’s Here 


NIEHOFF SAF -|-F LASH SF.1 


Aulomilically Signals with Your Stop Lights 


* When You Let Up on the Accelerator sant / 
* Before You Touch Your Brake — 
* Gives an Automatic Signal 


Your safety insurance against tragic rear-end collisions. Uses 
your stop lights to send automatic advance warning of slow- 
down. The SAF-T-FLASH idea is so practical you'll say, “Why 
didn't I think of that?’ And it gives you such peace of mind 
that you'll be an inspired salesman after trying it on your own 
car. When you let up on the accelerator, SAF-T-FLASH auto- 
matically puts your stop lights on for 2 to 5 seconds —depend- apy, pace onnen Sf 


ing on speed of car and amount of “‘let-up” on accelerator. 


. . < 
This signal can be easily adjusted, and a dash light tells you , 
when it’s on. The vital seconds saved by SAF-T-FLASH can be 


the difference between life and death—your life. Try it on your . 
car, then go after new profits in this new market. Ask your Sells itself 
Jobber Salesman or write: in this DISPLAY CARTON 
Cc. E. Easily installed on all cars. Especially 
& co. recommended with automatic trans- 


missions. Uses vacuum power to 


4925 LAWRENCE AVE., CHICAGO 30, ILL. operate brake light switch. Kit in- 
Warehouses: 250 W. 54th St., New York 19, N. Y. © 1800 Fairmont Ave., Phila- cludes all parts, counter display, 
delphia, Pa, © 254 Brighton Ave., Boston 34, Mass. © 2715 Main Street, Dallas, window poster, Da-Glo bumper sign. 
Texas @ 95 Pine St. N.E., Atlanta 3, Ga. 

Branches: 1330 W. Olympic Bivd., Los Angeles 15, Calif. 
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to maintain production. 

Another more or less alarming 
fact was brought out at the trial 
The employer stated that women 
workers could produce in six and 
one-half hours as much as had 
been produced by young men in 
an eight-hour day before the war 

Perhaps the young men had bet- 
ter switch to coffee! 


STOCKHOLM AT N. C. 


Its fateful collision with the 


Italian ship Andrea Doria isn’t go- 
ing to keep the Swedish American 
Line’s Stockholm. from its date 
with the Wilmington, N. C., port 
this fall. 

That's the word from Mayor Dan 
Cameron, who’s a part owner of 
the big MacMillan & Cameron Co., 
which operates a wholesale parts 
and equipment business, a dozen 
or two service stations and othe: 
businesses in coastal North Caro- 
lina 

Dan and his 
3etty, 


charming wife, 


officially entertained the 





Peat? ? 


ny 


Nothing can take the place of 
VULCANIZING for safe, permanent 
puncture repairs. Monkey Grip 
“Sizzle Patches" with Filler Tabs 
make the job easier and faster .. . 


which adds to tire repair profits. 


SY and 
DFITABLE 


Vib 





EXPERT 
TUBELESS 
TIRE 
REPAIRS 


Each patch is 
covered with moisture 
proof Polyethylene 


Filler Tab 
Rubber 
flows into 
the holes for 
strong, vulcanized 
repairs. 


Z 


The easy lighting fuel 
board burns evenly 
for thorough vulcan 
izing 


Monkey Grip Tire repair products are manufac- 
tured under careful laboratory control from 


highest 
trouble- 


grote materials .. . assuring top quality, 
ree application. Complete product infor- 


mation without obligation. 


i 


MONKEY GRIP SALES CO. 
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skipper of the Stockholm last fall 
before the ship made one of sev- 
eral voyages out of that port and 
he reported last month receiving 
word that she would be sailin, 
again from Wilmington as sched- 
uled more than a year ago 


TROUBLE ON LEFT TURNS 


Long Island, N. Y 
Gentlemen: 

On a 1955 Chrysler New Yorker 
station wagon [ have run into the 
most unusual problem. The car 
has power steering with four-bar- 
rel carburetor and twin-engine 
points. Now this is what I found 
happens: 

I can make a right turn at any 
speed and everything is fine, but 
make a left turn at even 20mph 
and the motor dies. I have checked 
and tested out everything down the 
line on our equipment. I am at a 
total loss as to what can be wrong. 
Can you help me? This is the first 
time since I left trade school that 
I have asked for advice on my 
operations 

JOSEPH E, Farr, 
Fair’s Auto Service 

Under certain operating condi- 
tions there may be instances where 
a stalling condition will occur dur- 
ing left twrn on those Chrysle? 
with four-barrel carburetors. Thi: 
condition occurs because of a poor 
seal at the gasket surface around 
the connection between the choke 
suction passage and the bowl cover 
and the main carburetor body. A 
poor seal at this point will allow 
fuel splashed from the bowl to be 
drawn into the choke vacuum pass- 
age and momentarily flood the 
engine 

The procedure for checking thi 
condition is as follows 

1.—Tighten all air horn or bowl 
roadtest If 


follow step 2 


cover screws and 
condition still exist 

2 Remove the bowl cover and 
locate the choke vacuum passage 
hole in the main body. Insert bush- 
ing part No. 1676732 (Carter Car- 
buretor No. 145-142) into the 
choke vacuum passage. This bush- 
ing will act as a dam to prevent 
gasoline from being drawn into 
the vacuum passage 

3.—If the bushing is not readily 
available, another effective cor- 
rection is to insert a round punch 
or similar tool in the hole in the 
main body and roll the edge of the 
hole so that a metal ridge is raised 
to insure a good seal between the 
carburetor body and bowl cover at 


this point. 
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Lyclusive 


ARO 
WARRANTY! 


AL-207 
LUBE PUMP 


Performance of this new 
Pump is so outstanding, 
ARO backs the AL-207 
Air Motor with an ex- 
clusive 3 Year Warranty! 


fe te uae ote wthie othe othe othe + lite afte ate afte ots + othe he te 


ato -o------ 
14 


$4 





THE ARO 
“10,000 LUBE JOB’ WARRANTY 


The Aro Equipment Corporation 
warrants the AL-207 Air Motor to 





Sete 


eed 
ca aithalinalthainainalnabnanatn att one ae oe oer 


Sy 


— 
+ 


2 
; 


= 


ae ath 


*s 
; 


be free from defects in workmanship 
and material for 10,000 lube jobs or 
for a period of thirty-six months, 
whichever occurs first, from date of 


purchase. 


We warrant the remainder of our 
lubricating equipment, including 
hose, against defects in workman- 
ship and material for a period of 


twelve months from date of purchase. 
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This is the Lube Pump that does such a remarkable 
job—in extreme heat or frigid cold. It's one of 
many trend-setting features in the great new Aro- 
lube line that’s sweeping ahead in popularity every- 
where! See your Automotive Wholesaler now for 
full details. 


Cy 

ry mato’ THE ARO EQUIPMENT CORPORATION 
| Bryon and Cleveland, Obie 
l 
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Aro of California, 3141 S$. Grand Ave, Los 
Aro Equipment of Canada, itd, Teronte 15, 
Offices in All Principal Cities 





+ 
| 

, 

A 4 
as 


Flow Tests Prove ARO Superiority! ® 
The AL-207 Pump clearly outper- 
forms—as shown by chart compar- 
ing delivery by ARO and three 
competitors! A standard restrictor 
for NLGI flow test was used, with 
multi-purpose grease at controlled 
temperature 


LUBE EQUIPMENT 


Also... Air Tools . Aircraft 
Products . . . Grease Fittings 
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"| saw PEAK "| read the ads in 
on TV!” “news: 


TV Spots are sure to get ~ 
attention. The theme is new P eye-catching. They feature the 
and different: “If your car “blindfold test” idea some the 
could take a blindfold test, PEAK “Guarantee”. . . others sell 
it would choose PEAK!” ae : hard for NOR'WAY 


ONE WAY OR ANOTHER...CSC PRE-SELLS 


Powerful ‘HOMETOWN ADVERTISING” does the job! 
It's the best possible selling support for you! 


Here’s how you can cash in on 
“Hometown Advertising” for °56! 





The PEAK Lucky Driver Sweepstakes is the ’56 

extra that helps you build goodwill... attracts 
ors! 

new customers! e Display the colorful anti-freeze banners 


‘ re ave all the facts about America’s , : 
If you don’t already ha _— ne _— , s Put up the attention-getting “Lucky Driver 
No. 1 Anti-freeze promotion . . . get in touch with your ainneitiiend’ windiess aadinn 
CSC distributor right away! Grand Prize is a 10-day : —_— an 
Holiday for 2 in Hawaii! And there are 154 other won 
derful prizes for lucky drivers. Be sure to have Lucky ae 
Driver Sweepstakes Entry Blanks on hand for the Display PEAK and NOR’WAY out front 
motorists a neighborhood : because a e Promote the PEAK “Guarantee’’—hand out the 
ads will tell them to see their PEAK Anti-freeze dealer mime ' ; <ihine 

aa ‘ @ certificate with every installation 

for a free entry blank. To make it even more interest- 
ing .. , there’s something special in it for you, too! 


GD commerciat SOLVENTS CORPORATION, NEW YORK 16, N 7% 
Atlanta Office: 344 Williams Street, N.W., Atlanta, Ga. 


Hand out the Sweepstakes Entry Blanks 


@ Mail the CSC folders and postcards to customers 
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"I saw the PEAK "Farm magazine ads 
billboard! " UB sold me on PEAK!" 


Colorful outdoor messages — Farm Magazine ads with the double 

build you up as the anti barreled appeal of “thrift” and “safety” hy : 
freeze expert. They show a \\ Here® ie | are directed right at your multi . "Mines 
dealer holding PEAK 9 pe vehicle rural customers S 
saying: “Here's my choice!” a é 


YOUR ANTI-FREEZE CUSTOMERS 


You can recommend PEAK® 
and NOR’WAY® Anti-freeze to 


customers with confidence 


because they’re top quality 
CSC products! 

Remember these key selling points: 

For PEAK Anti-freeze: 

The modern anti-freeze for the modern 


car! Gives unsurpassed all-winter freeze 
A F protection plus better protection from 
|-FRE rust and corrosion than any other na- 
tional brand. And it’s Guaranteed by 
Commercial Solvents! 
For NOR‘WAY Anti-freeze 


The economical favorite of budget-mind 
ese” ed car owners! No better freeze protec 
Does Not 


re. tion at any price. It's high in strength, be Anti-Rust ' 
Boil Away = low in cost. Protects cooling system Nomical- Efficie" 


—— metals from rust, too 
PEAK ANTI-FREEZE + NOR'’WAY ANTI-FREEZE + NOR’WAY CHEMICALS 
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Shop Volume's Up 


(Continued from page 57) 


“Third, many 


ing V-8 cars who are not financial 


ly able to afford a thorough re- 


pair job 
tation and have spark plugs in 
talled, hoping that will be all they 


owners are driv- 


o they go to the filling 


the General Moto: 


transmission and Rochester car- 


pueretor school I also attended 


an automatic transmission course 


on four of the automatic tran 
mil 1oOn 

Our garage association put on 
a 12-volt brake 


( hool 


electrical and 


aulomatic 


framed and 
’ work- 


these course were 

displayed by the mechanic 

bench and in the office 
“Third, a 


made to inform the customer of 


greater effort 


ervices that are needed at reg- 
ular mileage intervals as they 
come in for minor adjustments 


“Fourth, and thi hould not be 


need Thi training improved oul necessary to mention but is great- 
knowhow and efficiency ly customers as 
Second, the customers were in- noted by their comments, and that 
formed of our efforts and capa- is a clean shop. I whitewashed the 
bilities by 
received for completion of I really believe that the inde- 
pendent shop that keeps its men 
trained and passes that informa- 
tion on to hi 
tinue to have a good business.” 
That there is work to be done 
which isn’t being done was clearly 
blueprinted by the report last 


Quality Tools month by the Inter-Industry High- 
way Safety Committee on results 

from checking nearly 2,200,000 

SAVE cars and trucks for safe operation 


during the 1956 national vehicle 
Shop Time... safety-check program 

One out of every five vehicle 

Increasing was found needing maintenance 

attention to one or more parts. Of 

PROFITS the ten items safety-checked, rear 

lights, brakes and front lights stood 

out as the biggest offenders, Oth- 

FOR ers, in their order of frequency un- 

covered, were: Exhaust system, 

you! tires, steering, windshield wipers, 


CARBIDE TIPPED glass, horn and rear-view mirror 
COUNTERSINKS A car in Muskegon, Mich., won 


the Non-Safe Cake when the vol- 
Outwear Regular. 


unteer inspectors found it had no 
brakes, no windshield wipers, no 
Available for Barrett 
and all other Por- 


muffler, no light dimmer switch, 
no glass in the door, no outside door 

ular makes o 

Reliners 


handles and a hood that would not 
latch. Police immediately im- 
pounded this bound-to-bring-dis- 
See Barrett 
Catalog, 
Page 43 


To meet the above condition appreciated by 
I have accomplished the following 
procedure 

“First, during the late wintel! 


months the mechanics were sent to cate 


direct mail. The certifi- walls and did some remodeling 





customers will con- 


Gannett Aunounces: 


QUICK CHANGE TQOL: HOLDER 
for All Makes of ‘Reliners 


Install this Quick Change Tool Holder 
on your Reliner (any make). 
Uses Barrett Punches and Knurls., Price 


#275 





How to Order: 

5 with 2” shank 
5-1 with %&” shank 
5-2 with 5/16” shank 
5-3 with taper shank 


#1 
#1 
1 
#1 


High Speed 
Countersinks 
also available 

for Barrett and 
Stiles- Barrett 


Reliners aster escapee from a nightmare! 


Incidentally, St. Petersburg, Fla., 
was so pleased with the over-all 
results of its community safety- 
inspection program that the city 


REPLACEABLE TIP now plans to continue safety- 
CARBIDE CUTTER checking one day a week until its 


for all Brake Drum Lathes full-scale program starts again in 
—either right or left hand. 1957. Officials there reported: “It 
41R Drum Kutter is also significant that we did not 
Price have a fatal accident for the entire 
awd al #G95 months of May and June, and we 
ate ore 
Biede feel that the vehicle safety-check 
Tools 41D x is entitled to some of the credit.” 
. rum utter 
in the ie available for 
all Lathes, right 
Barrett or left hand 
Includes: 1 ; : 
Line a — R. J. “Dick” Lewis, superviso! 


and 12 Re- . , 
placeable Tips. $2775 of fleet sales for Exide Storage 

21st and Cass Battery Co., spoke on “Latest De- 
BARRETT E IPMENT co. St. Levis 6, Mo velopments in the Battery Indus- 
try” at the August meeting of the 
Fleet Superintendents Association 
of Atlanta, Ga 


Contact 
Dept. L-9 ? 
for Cr) 
information Chenge Tip os 


on other 


Fleet Men Hear Lewis 





Want more facts? Use Reader Service Card Page 120 SOUTHERN AUTOMOTIVE JOURNAL for September, 1956 





inest 


tire service 
ven COATS TIRE-CHANGING EQUIPMENT 


ORTABLE ROLL-A-WAY ; : . 
BASE OPTIONAL Tire Engineers and Service Station 


operators all agree Coats Roller Action 


is best for mounting and demounting tubeless 





and conventional tires as well as safety-type tubes 


is C O A T 4 Advanced featurés of the new D-D Model Tireman include fast, new 
bead looseners that safely separate the beads from the rim without any 

chance of damage. Tire mounting and dismounting is done quickly 

T | i J M A N with polished rollers that eliminate the possibility of injuring the deli 


cate sealing ribs or scuffing the white sidewalls. The D-D Model 


$ 50 accommodates all sizes and types of rims for cars and light trucks, 
ONLY FREIGHT PAID INCLUDING THE NEW 14-INCH WHEELS. 


A TIRE-CHANGING TOOL v¥ 
FOR EVERY JOB 


io¢ 


TOOL RACK TIRE SPREADER WHEEL BALANCER TIREMAN JUNIOR TRUCK TIREMAN 


Hunting for mislaid Better than a second Fits on top of any Coats Newest addition to the Coats Another Coats first, the Truck 
tools wastes time, costs pair of hands when in TIREMAN and gives your line is this economical tire Tireman makes changing 
money. The Coats Tool changer. Designed for tube heavy truck tires as easy as 


specting a tire or making customers a needed service 
Rack is just another 


less as well as conventional handling passenger car tires 
tubeless tire repairs 


step toward higher efh R 360 d f plus profits for you The tires, it's ruggedly constructed Unique tilting action ends 
ciency and higher prof- tates S00 Cegrecs, Hts Coats bubble balancer is fast, to handle all the work done back breaking lifting. It's « 
on post of Tireman 


its accurste and economical by larger machines Must for all tubeless tires as 


well as conventional tire 


Just $10.00 Price: $12.00 Only $29.50 Only $69.50 Just? $295.00 


JACK P. HENNESSY COMPANY, Inc. 


GENERAL OFFICES: 12 DEPOT SQUARE, ENGLEWOOD, WN. J. 


Manufactured by COATS COMPANY WESTERN DIVISION OFFICES 
FORT DODGE, IOWA 3453 Cahuenga Boulevard 
Los Angeles 28, California 


PIONEERS IN MID-WEST OFFICES 
TUBELESS TIRE SERVICE EQUIPMENT 244 E. Pearson St. © Chicago, Ill. 








=e 


— 
available through GENERAL MOTORS DEALERS ( iM 
and nation-wide UNITED MOTORS SYSTEM .2..)2 

PARTS SALES 


WED MOTORS OFTEN 
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DELCO-REMY COMPLETE 
BREAKER PLATES MAKE 
REPLACEMENT EASIER, SURER 


There are plenty of customer advantages to help you sell 
Delco-Remy pre-adjusted, center-bearing type breaker plate 
assemblies . . . extra advantages, too, for the man who does the 
installing. Fact is, all he does is put the plate in the distributor! 
Contact points are already aligned, spring tension already 
adjusted, condenser mounted, and clearances already checked. 
Looking at it from the mechanic’s viewpoint, Delco-Remy’s 
complete replacement breaker plate assembly is a real time 
and work saver when servicing Delco-Remy distributors. 


And here are the mechanical advantages the Delco-Remy 
complete breaker assembly offers the customer: 


Oo Scientifically spaced support bearings provide maximum 
stability under all operating conditions. @) Smooth motion 
of movable plate on molded anti-friction bearings allows quick, 
accurate response to sudden engine speed changes. © Built- 
in oil-retaining felt provides dependable, long-term lubrication. 
4] Chemically treated support plate increases service life by 
resisting surface corrosion and “grooving.” 


Breaker plate assembly packages are available to cover the 
original equipment replacement needs of many 6- and 8-cylinder 
late-model passenger cars from 1949 through 1956. 


See your General Motors car or truck dealer or United Motors 
dealer for complete description and application data. Order a 
stock of these Delco-Remy complete breaker plates now. 


DELCO-REMY «+ DIVISION OF GENERAL MOTORS ANDERSON, INDIANA 


f 


GENERAL MOTORS LEADS THE WAY—STARTING WITH 


emy 


ELEGTRICAL SYSTEMS 
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Dear Bill 

Don’t tell me, let me guess what 
delayed you on your vacation 
trip! The fuel pump quit on you, 
no? We've been catching a num- 
ber of pump failures lately so I 
figure your trouble was probably 
right in the same category since 
you have only 12,000 or so on the 
speedometer 

Fuel pumps held up for so much 
longer than they were expected to 
in the past, I think most mechanics 
are getting a 
testing for pressure and flow and 


little lax in their 





) 


— ND tob hie oud 








a 











costs only *22" per month’! 


MODEL 3000 
SAFE-TURN 


DRUM 
LATHE 


Drum turning jobs are NEARLY ALL 
PROFIT when you use the speedy, extra 
rugged Safe-Turn Lathe. Its exclusive 
“Infimatic* Feed” has 002” to .020" 
range... adjustable while cutting to give 
perfect drum finish without grinding. Ic 
also features giant hardened steel Spindle, 
344" diameter Cross Feed Support, self- 


aligning Boring Bar, automatic Shut Off, 
oil bath gear lubrication, and Protective 
Boots to cover Spindle, Cross Feed Sup- 
Handles ail drums 
Ask your 


port, and Lead Screw. 
6 24” diameter, 7142” deep 
AMMCO Jobber to arrange a free dem- 
onstration in your own shop. Also ask 
for full details on time payment plan. 


l After a down payment of $75.50 


AMMCO TOOLS, INC.. 
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vacuum these days. I noticed our 
tune-up man had a time locating 
his gauge the other day when the 
boss asked for a quick test on a 
pump in the reception area. So 
many pumps ran 50,000 or 
before bowing out the boy 
expecting that performance 
all of them, and they just won't 
do it 

We've caught some tricky one 
in the last couple of years, cracked 
loosened seats and worn 
outnumbering the 
cracked diaphragm 
Have had a few 
that almost threw us when the new 
pump wouldn’t work and found 
the cam on the camshaft had been 
too soft and became so worn it 
wouldn’t actuate the pump arm 
at all. We suspected the parts man, 
the assembly line at the manufac- 
turer and everything else before 
we finally uncovered the real trou- 
ble 

Our body and fender department 
threw me a curve today. Sent a 
job over with an order to replace 
the horn relay ince the horns 
wouldn’t blow after they replaced 
them. Like a dope, I followed the 
order and installed the relay, but 
till no toot. Took a 
the wiring after I found the 
clicking the 
armature but no 
juice came through for blowing 
the horns. Checked that hot cir- 
cuit back and found the lead had 
been attached on the wrong side of 
the starter solenoid when they re- 

sembled the fender 

Just for ornerine I called the 


more 
began 
from 


valves, 
linkage jobs 
more usual 
jobs of the past 


econd look at 
but- 
ton circuit wa relay 
magnet and 


body shop foreman back and be- 
fore moving the wire or showing 
him the trouble, demonstrated for 
him that his wiring job would 
work okay if the starter was being 
turned, for the horns would blow 
if the horn button and the starter 
button were pushed at the same 
time 

He wa 
was much 


really confused then, and 


relieved when I 
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Get ready for a big boost in fall business! 


There’s a lot of parts and accessories business for you 
in cold-weather checkups. That's why it'll pay you 
handsomely to tie-in with the big, powerful cold- 
weather promotion MoPar is launching for you next 
month. It/ll send owners of Plymouth, Dodge, De Soto, 
Chrysler and Imperial cars and Dodge Trucks in to your 
shop for checkups. It'll reach one in four of the car- 
owning families in your neighborhood! 

Make this advertising drive bring more dollars to 


BIG, FULL-PAGE ADS IN 


October 13 
October 


THE SATURDAY EVENING POST 
POPULAR MECHANICS 


POPULAR SCIENCE October 


-— oe oe ee ee ee ee ee ee ee ee ee ee ee ee oe ee oe ee oe oe 
FREE FULL-COLOR POSTERS, PENNANTS, BANNERS AND 
MERCHANDISING PIECES are available from your MoPar 


Parts Wholesaler. Use them to make the MoPar Cold-Weather 


Checkup Promotion boost fall business for you! 
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CHRYSLER CORPORATION 





your doorstep! Take the few minutes needed to put 
up the free MoPar posters, displays and merchandis- 
ing pieces. They'll let car owners know your shop is 
the place to get the MoPar cold-weather checkup. 

MoPar parts are the only parts engineered and 
factory-approved by Chrysler Corporation. They are 
conveniently available in your area—from Plymouth, 
Dodge, De Soto and Chrysler dealers and MoPar Parts 
Wholesalers. 


Mi nPar 
PLYMOUTH - DODGE - DE SOTO - CHRYSLER - IMPERIAL 
PARTS & ACCESSORIES 


PARTS DiViSiOon 
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explained the trouble to him, for 
he thought his men really had 
done a major foul-up on the job 
and he saw his profit flying out 
the window while we were trying 
to untangle their spaghetti 

The boss is setting up for hi 
seasonal “appearance drive,” I 
guess. He’s moving the polish men 
up front near the 
and has them polishing used cars 
Usually about a week of this and 
the service customers squeeze out 
the used cars by ordering their car: 
the service 


reception area 


polished with other 


work, The old man says that mov- 
ing the “beauty parlor” up front 
periodically drags in a lot more 
polish and other appearance work 
than just leaving it there all the 
time. Of starts a sales 
drive on the work at the same time 
Let me know if I guessed right 
on the cause of your vacation de- 
lay 
Trust 
from your 
Let’s have another 


course he 


your rest 
Day 


you enjoyed 
on Labor 
holiday! 

Yrs, 

Ed 


labors 





ALL OVER T 


tempco’s NE 


SAVE LABOR= 





CUT COSTS! 
25 TO 150 TONS CAPACITY; 


15 Models —Manual and Power! 


Straighten axles, spindles, banjo 
housings, torque tubes; assemble and 
disassemble ring gears, bearings and 
sleeves, pulleys and hubs; rivet brake 
drums to hubs; broach connecting 
rods, etc., etc., LEMPCO PRESSES DO 
ALL THESE JOBS AND MORE! 


NEW waist-level Pump Operation, on 
Manual Models, greatly reduces 
operator effort, operator fatigue. 
SCREW TYPE RAM EXTENSION, on 
all models, speeds up work. 





WRITE FOR COMPLETE 
SPECIFICATIONS 
AND PRICES 


ae 
HE WORLD 
* a 


LOW COST presses 


MODEL 568-M 
50-TONS 
CAPACITY 
Manually Operated 


VIED 


LEMPCO PRODUCTS, INC., BEDFORD, OHIO builder of 
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Squelching Pesky Noises 


(Continued from page 71) 


they cancel each other. Then, they 
get out of step, make the beat and 
again. A “beat” noise 
really annoy 
ever hear a 

make very 


out 
type can 
So, if 


ure to 


cancel 
of any 
owner. 
“beat,” be 
careful tests 

Roadtest procedure 

To begin with, always start your 
roadtest with the owner at the 
wheel. Ask him to drive at the 
speed or in the manner that brings 
And, if the condi- 
cer- 


an 


you 


in the vibration 
tion is more noticeable 
tain kind of road surface, get him 
to pick out that particular type of 
road, Get him to point out the con 
will know exactly 
what he wants you to observe 
And here’s a tip: Just 

trate the condition the 
reports. If you happen to recognize 
youl 


on a 


dition, so you 
concen 
on ownel 
which, in 
objection- 


other conditions 


opinion, may be more 
able, make mental note 
them later. Don’t confuse the own 
er who is demonstrate 


some other noise 


to correct 
trying to 


Then You're Committed! 
As you know, once you 
agree to correct a condition, it’s an 
wrong 


may 


admission that something is 
That puts the burden of proof on 
you and the owner expects you to 
eliminate the condition complete- 
ly. 

In general, play it safe 
get all the facts. Be sure, however, 
to put the customer at ease. He’s 
usually mighty worried, or he 
wouldn’t have brought his car in 
for the checkup. He might feel 
something’s seriously wrong, or 
that the vibration ult in 
greater damage 

Actually, what the owner might 
could be 


until you 


could re 


be concerned § about 
omething most 
normal. It may even 
that’s too difficult, o1 impo 
ible, to minimize. In a case like 
this, if you’re normal 
operating vibration that 
won't trouble, explain it to 
the owner. Once he the 
cause, chances are he no longet 
will worry it because he 
understand , and that it 
isn't going to do any harm 
Basically your job is to n 
understand 
corrected. If the condition is not 
normal, assure the owner you'll do 
best to find the and 
what you can d 


drive! accept a 
be a vibration 


even 


ure it Is a 
and one 
Cause 


KNOW 


about 
what it 1 


lake 


what to be 


ure you 


youl Cause, 
then see 


it 


» to correct 


(Continued on page 110) 


SOUTHERN AUTOMOTIVE JOURNAL for September, 1956 





— Soundmaster 
HAS WHAT IT TAKES- — 


Comme l Slt) ai ial-Miaalel-tameoloh 4-laiel, 
—Talotial-t-Mmudlisteleim@cleh. 4-lam elt 3. 


P for POWER Q@ for QUIET E for ENDURANCE 


@ Remember these basic facts about muffler engi- @ EXTRA LARGE “FREE BREATHING” GAS 
neering: A good muffler must provide quiet, That is FLOW TUBES 
its basic job. But in quieting the engine it must not @ “TORQUE-RESISTANT" WELDED HEAD 
set up back pressure barriers which rob the engine 

CONSTRUCTION 


of its rated horsepower. 
Soundmaster meets the most critical car factory 08 SPECIALLY CONTOURED HEADS 


engineering standards for sound control and per- @ @ SPECIALIZED SHELL CONSTRUCTION 
missible back pressure. Because engines are dif- EO 
ferent, Soundmaster Mufflers are different—each 0@e ASBESTOS-TREATED SHELLS 
designed to meet the varied requirements of dif- 
ferent engines without adversely affecting their per- NON-CORROSIVE MATERIALS 
formance. (Shells, Heads, Partitions, Tubes) 

For powerful quiet performance, Soundmaster has @ ADEQUATE “CROSS-OVER” CHAMBERS 


what it takes: the proper balance between sound @ “COLD-CHAMBER” DRAINAGE 
control and back pressure, to preserve engine horse- 
power... the proper construction and corrosion- @ TUNED RESONATING CHAMBERS 


resistant materials to assure long service. For your 
next muffler job, get a Soundmaster from your @ HIGH FREQUENCY ROUGHNESS CHAMBERS 
NAPA Jobber. 0 SPECIAL BRACING PARTITIONS 


DE KOVEN MANUFACTURING COMPANY + RACINE, WIS. @ LOW FREQUENCY ROUGHNESS CHAMBERS 


ounamastler 


Mufflers, Pipes and Accessories 
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A CAR WITH WORN-OUT SHOCK ABSORBERS 


Certificate of Performance —“‘On May 21, 1956, at Monroe, Michigan, a 1954 
Plymouth Sedan was driven over a special test course of 249 feet containing 3 
railroad crossings at 30 M.P.H. in both directions 
“First run was made with the car with a set of worn-out shock absorbers 
“Second run was made after the worn-out shock absorbers had been replaced by 


a set of ‘Monro-Matic’ Shock Absorbers.”’ 


D-20 MERCHANDISING DEAL 
ZOOMS DEALER SALES! 


Monroe’s new [D-20 Merchan 

dising Deal makes it easy for you 

to join the ““Tune Up The Ride’”’ 

/ profit parade. This deal includes 
Bia ' twenty shocks that cover 85% of 
vj een ee your market, the industry’s most 


Get this < , A. ance for Monro- Matic Shock successful demonstrator, and the 


Absorbers kind of promotional aids that 
Sales Helps include attention produce action for you. And re 


Sales -Building getting display cartons . 
“Tune Up he Ride”’ kit member, you make up to $16 00, 


posters, post cards. Free including labor, on every set ot 


Demonstrator > : ne pon rl —_— oo Monro-Matics you install. See 





your jobber, or write us, Today! 











= 


MONRO-MATIC 
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Assant CAR WITH NEW MONRO-MATICS 


Results —‘“The first run with the worn-out shock absorbers showed severe jouncing which threw the car clear 
of the ground at both front and rear wheels and clearly indicated a period of most uncertain control 

“The second run made with the car equipped with the new Monro-Matic Shock Absorbers gave an excellent 
visual demonstration of the control and safety provided by the shock absorbers. The wheels held the road and 
no lack of control was evident, clearly demonstrating the desirability of | roper functioning shock absorbers 
from both a safety and comfort standpoint.” 


60-DAY FREE RIDE 
PLAN 


If your customer is not fully satisfied 
with Monro-Matics after sixty days’ use, 
just re-install the worn shocks. Through 
your jobber, you receive—FREE—new 
set of Monro-Matics to replace the ones 


GUARANTEED 
LABOR REFUND 


If you ever need to re-install a customer 
old shock absorbers, after he has had 
the 60-Day Free Ride, just fill out a 
jobber and customer report and we will 
send you a $4.00 labor adjustment. This 
Monroe policy protects your profits 


returned by the customer. 
bed Ede) 3 
AUTO EQUIPMENT 


ABSORBERS Eee 
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Squelching Pesky Noises 


(Continued from page 106) 


Said another way, it’s a “selling’ 
job. You keep the owner sold on 
the product, sell him into a better 
frame of mind and you protect 
yourself at the same time. When 
you take time to explain what’s be- 
hind the vibration, the owner ac- 
cepts your explanation and is satis- 
fied. What’s more, he no longer 
listens for the because 
he knows no harm will come from 
it 


condition 


On the other hand, once you 
know the condition is not normal, 
and you have an idea of what to go 
after, then you can make further 
tests without the owner to narrow 
down the possible source to either 
the chassis or the engine. Your 
over-all roadtest with the owner 
should have pointed out certain 
clues, but there are additional 
tests you can make to help isolate 
the source 

When you start out on a 
test, always connect a tachometer 
to the engine. Then drive the car 


road- 





in Millions of Cars! 


oe - 
ee, Longer Lasting Bond 


USE DISPENSER GU 
FOR EASIER, QUICKER REPAIRS 


: bh comes pocked with epoctel 4 pint cons—en exwe 
nozzle is included with each gun. ST. CLAIR Cements 
are also packed in gallons, quarts, pints and handy 
5% ox. tubes. 


RED and GRAY TRIM CEMENTS 


ST. CLAIR trim cements provide a stronger, 
more permanent bond between fabric and metal, 
wood and painted surfaces. 


ST. CLAIR WEATHERSTRIP CEMENT 


Is used for bonding weather- 
strips to doors, windows and 
windshields. It is the same 
cement used in millions of cars, 
by car manufacturers. 

Write for samples —prices. 


ST. CLAIR Cement will 
not set-up in cans 
with gun attached. 





In 25 YARD ROLLS 


Trim @ 
Runner 


CARPET 


CLAIR 


Manufactured by the ST. CLAIR RUBBER CO. 
Carpet-like Rubber material. All purpose for Trim, 
Runners, etc... . 36" width. Colors —Black, taupe, 
blue on gray, maroon on gray, green on gray. 


Write for Catalog Sheets—Prices 


MIDWEST GENERAL CORP. 
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AMCOR WOOL POLISHING DISCS 
Chemically strengthened fibres— 
washable—stitched sheepwool tufts 
—heavy canvas back—heavy duty 
—long wearing— economical. 


MIDTEX RUBBER MATTING 
6 sheets, 27” x 68” packed in cylinder 
carton. Colors — Black, taupe, blue on 
gray, maroon on gray, green on gray. 





and observe the engine rpm and 
the car speed at which a vibration 
appears, In many cases there’s a 
definite connection. 

As you roadtest the car, get an 
answer to this question: “Is the 
condition present while the car is 
in motion?” At the same time, find 
out if the condition comes in at 
any particular speed, or is 
present regardless of speed. Use 
the tachometer and speedometer to 
relate the condition to engine and 
car speed. 

Next, if the vibration does occur 
at a particular car speed, find out 
if you can drive through it on ac- 
celeration. If you do drive through 
the noise, see if you can get the 
same vibration on deceleration at 
Both tests are 


car 


the same car speed 
important 


Here's Another Good Test 


Another good test for separating 
engine from chassis sources is to 
get the car up above the speed at 
which the condition occurs, Shift to 
Let the engine run at idle 
speed. Then coast down through 
the speed at which a vibration oc- 
if the condition is 


neutral 


curred and see 
still noticeable. 

It also pays to if you can 
bring in the same condition while 
the engine is running and car is 
standing still. Just remember to 
run the engine at the same rpm as 
the tach showed when the vibra- 
tion came in while the was 
moving. 

While the car is moving, see if 
the vibration is tied in with each 
wheel revolution. If so, it might be 
due to a tire bump, noticeable be- 
low 40 mph, or a wheel assembly 
that’s out of balance noticeable 
above 50 mph. Balancing the tires, 
or the entire wheel assembly, 
would correct this 
vibration (Fig. 2) 

Thorough roadtesting, naturally, 
is a “must.” Always try to isolate 
the condition to a general area. 
When you know what units are not 
related to the condition, it’s easier 
to concentrate on those that might 
be responsible. 

As an example, suppose you're 
fairly sure the vibration source is 
in the engine. Your next step 
then would be to eliminate parts 
of the engine. You might discon- 
nect the fan belt (Fig. 3) and run 
the engine -at the speed during 
which the condition is present. 
That would usually tell you if the 
fan, water pump, or generator 
were involved. 

If running with the 

(Continued on page 
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car 
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soon 
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Sara Nou-SIGANTIC 


PRESTONE Aniti-freeze 


BRAND 


AD CAMPAIGN! 


Helps bring in early sales! 


\ 
Ln 
peace PRESTONE 


ANTI-FREEZE 


NEWSPAPERS 


Selling right in 
your community, 





3 
Youle Sage 
SURE 


BILLBOARDS 


Selling wherever your 
customers drive. 


Now's the time to sell your customers “‘Prestone”’ 


brand anti-freeze — and you'll cash in on extra, 
related winterizing services. There’s bigger 
profit for you when you start promoting, dis- 
playing, selling “Prestone” anti-freeze early. 
And you'll beat that costly, last-minute rush to 
your station. 


Put Up Your Display Material Now! 


Last Call! Free Merchandiser Postcards help 
you sell winterizing services. Yours with orders 


placed before October 1, 1956... ACT NOW! 


The terms “'Prestone” and “Eveready” are registered trade marks of Union Carbide and Carbon Company 
NATIONAL CARBON COMPANY : A Division of Union Carbide and Carbon Corporation + 30 East 42nd Street, New York 17,N.¥ 
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Gives you complete coverage of cars with overhead-valve 


V-8 engines. 


bio 


Hudson Imperial Lincoln 


Cadillac 


Mercury Nash 


Your biggest volume for top spark plug profits is in 
overhead-valve engines. The new 18 mm. BRF82 fits 
all 1955-56 Ford 6’s and 8’s and all 1955-56 Mercurys 
and Lincolns. You need only 8 numbers of Auto-Lite 
Resistor Spark Plugs with Power Tip for complete 
coverage of the big overhead-valve V-8 passenger car 
market, as well as the market for most cars with over- 
head-valve 6-cylinder engines. Your customers get top 
satisfaction from Power Tip’s better performance and 
economy at all speeds. 

Power Tip was tested and proved in the laboratory 
and in road tests on 17 makes of cars. Many hours 
and thousands of miles in heavy stop-and-go traffic 


“ear Chrysler 


rrr TTT 


Oldsmobile Packard Plymouth Pontiac Studebaker 


and at turnpike speed limits proved the outstanding 
performance of Power Tip at all speeds. Original equip- 
ment on all new Chrysler, Imperial, De Soto, Dodge 
and Plymouth V-8’s, Power Tip already offers you a 
giant replacement market. 

Stock up on Power Tip now. Be sure you have plenty of 
Auto-Lite Resistor Spark Plugs with Power Tip, in both 
the 14 and 18 mm. sizes. Serve your customers with 
the only spark plug ignition-engineered for today’s 
engines and today’s driving—Auto-Lite Resistor Spark 
Plug with Power Tip. Order from your wholesaler today! 


THE ELECTRIC AUTO-LITE COMPANY TOLEDO 1, OHIO 








AUTO-LITE 


RESISTOR SPARK PLUG WITH 


POWER TIP 














POWER TIP GIVES UP TO 5 ADDITIONAL 
HORSEPOWER COMPARED TO NEW STANDARD 
TYPE SPARK PLUGS! 





Dynamometer tests prove 
that Power Tip gives up to 
5 additional horsepower 
compared to NEW stand- 
ard type spark plugs op- 
érated in the same éngine 
under identical conditions. 
Gain in horsepower is due 
to protruding tip that pro- 
vides more effective initia- 
tion of combustion 

In addition, the Auto-Lite 
Resistor Spark Plug with 
Power Tip is hotter at low 
speeds to prevent fouling, 
and cooler at high speeds 
tocheck pre-ignition. Power 
Tip is the only spark plug 
ignition-engineered for to- 
day’s engines and today’s 
driving conditions. 


ORDER FROM YOUR 
WHOLESALER TODAY! 














smart apple,,....... 


knows AERO-SEAL Hose Clamps — the new quick attach JET or 
REGULAR. They never shake open! The precision worm gear drive 
assures positive self-locking under toughest stress and strain. No 
thin, pinching, hose-damaging clamp here! AERO-SEAL’s wide, smooth 
band provides even pressure all around. No leaks. Stainless steel 
band resists corrosion. AERO-SEALS are re-usable many times and 
available in a complete size range. 

Insist on genuine AERO-SEALS for complete satisfaction, bigger 
profits, happy customers. Ask your jobber. 


4 
and AERO-SEAL REGULAR WORM GEAR HOSE CLAMPS 


4 a 


BREEZE CORPORATIONS, INC., 700 LIBERTY AVE., UNION, N. J. 





The R. D. McKay Motor Co., Inc., 
Chrysler dealership in Wichita, 
Kansas, passed 28 tests for honesty, 
integrity, sales techniques and re- 
conditioning practices to win the 
Chrysler Quality Used Car Dealer 
plaque. Taking part in the pres- 
entation ceremonies in Wichita 
were (l. to r.) Dick Griffiths, 
Chrysler district manager; W. C. 
Walsh, Kansas City regional man- 
ager for Chrysler; Robert Bottom- 
ley, general sales manager for the 
dealership; Don McKay, general 
manager of the dealership; R. D. 
McKay, president of McKay Motor 
Co., and David Pitts, Kansas City 
regional used-car manager for 
Chrysler Division. 


Squelching Pesky Noises 


(Continued from page 110) 


moved didn’t bring in the vibra- 
tion, install a belt that drives only 
the generator to see if it is the 
source. A further test would be to 
remove the fan blades and leave 
the fan belt in place. If the vibra- 
tion’s gone, it means the fan blades 
were responsible 

When it comes to _ isolating 
chassis vibrations, more tests are 
involved. Take the prop shaft as a 
vibration possibility, for instance 
If you roadtest the car and notice 
that the vibration comes in at the 
same car speed whether the trans- 
mission is in low or direct drive, 
you have a right to suspect the 
prop shaft. Overspray from under- 
coating can unbalance a_ prop 
shaft. Wrong angularity at the 
rear joint can make it vibrate, too 
If angularity is at fault, it’s an 
easy thing to correct 

In summary, remember, vibra- 
tions are deceptive. They are often 
telegraphed through the car. So 
postpone any replacement of parts 
until you complete all tests needed 
for a thorough diagnosis 

Since different road _ surfaces 
can be a factor, be sure you know 
on what kind of road the owner 
notices the vibration. Then test the 
car on the same kind of road. Cer- 
tain roads can scramble sounds to- 
gether so that it’s difficult to pick 
out the vibration 

Connecting a tachometer to the 
engine before making a roadtest is 
important. Both the tach and the 
speedometer readings should be 
noted during the roadtest. 


The automobile industry in this 
country uses almost $80,000,000 
worth of cotton in its products in 
one year. 
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PORTABLE 
SANDERS 


it isn't the same old grind because smooth, powerful, Sioux 

Sanders and Sioux Abrasive Discs operate with cost cutting 

speed and ease. Sioux Sanders are precision engineered and Mo. 1980 9 tah Seced 
quality built for fine performance. And there’s a dependable Heavy Duty Sander 
Sioux Sander to meet each requirement. It’s an investment 

you'll feel good about as it repays you with year after year of 

dependable service. 








Sioux Resin Bond Abrasive Discs cut fast and last long. 
Tempered aluminum oxide grain assures maximum action. 
They are tough and flexible. Cutting action is not affected by 
grinding heat. Industrial, Regular, and Open coat types are a henll p ath 
available for each purpose. 


a i Wt, Sy «= No. 1256 7” 
% PF bijes Lightweight 
773 EES Electric Sander 


USE SIOUX ALL THE WAY THROUGH 


STANDARS THE WORLD OVER... 
FIND | im THE 


ALBERTSON & CO., INC. || 1 | mc | 


SIOUX CITY, IOWA, U.S. A. 


ELECTRIC IMPACT WRENCHES © GRINDERS © FLEXIBLE SHAFTS © POLISHERS © DRILLS 
HAND SAWS © SANDERS © VALVE FACE GRINDING MACHINES © ABRASIVE DISCS 
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TIE IN YOUR OWN WINTERIZING SERVICE WITH 
“ANTI-FREEZE WEEK” AND YOU WILL PROFIT 


FROM DU PONT’S ADVERTISING AND PUBLICITY 


Zn , Ad 
sr 
re he 


“ANTI-FREEZE WEEK” SELLING SLANTS 
GET READY FOR THIS BIG, PROFITABLE PROMOTION. PUT UP YOUR COLORFUL 
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Life Magazine 
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T “onsen ENOUGH OF BOTH 


ZERONE’ & ZEREX 


ANTI-FREEZE 


He tmaoes 


DUPONT ZERONE”’ and“ZEREX” DISPLAY PIECES "x0whaven't yet received your hit, call your supplier today! 
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FREE! 





On this and the following pages is an excellent selection of free 
Automotive literature. List numbers of those desired on the coupon 


and mail to SOUTHERN AUTOMOTIVE JOURNAL. 
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146 NEW HI-LO LACQUER SOLVENT 
LITERATURE — Colorful, & page 
booklet, which relates the complete story 
and practical application of Hi-Lo Lacquer 
Solvent now available. Attractive literature 
pictorially tells how to apply to fenders, 
panels and complete jobs. Included in book 
let are prices and descriptions of many out 
standing features of the Solvent. Zac-Lac 
Paint Lacquer COorp., 350 Simpson 8t 
N.W., Atlanta, Ga. 


] 4 NEW LIGHTING SPECIFICATIONS 

BOOKLET -— Illustrated 12 pages 
lists all the new American Trucking Associ- 
ation recommendations. Gives uniform speci- 
fications for wiring and lighting of com- 
mercial vehicles, Write to Bignal-Btat Corp., 
528 Kent Ave., Brooklyn 11, N : 


148 COLORFUL 12 PAGE BOOKLET 
Outlines the quality features that 
make the Silvernode a high profit, low ad- 
est battery. Explaing each feature of 
attery in detail showing you how you can 
increase your battery sales, Vitalic Battery 
Oco., 2040 Amelia St., Dallas, Texas. 


150 HEAVY DUTY HYDRAULIC 
PRESSES — A new line of heavy 
duty 150-ton presses, to take care of heavy 
pressing jobs, has been developed and is now 
available. Write for catalog information. Man. 
ley Div., American Chain & Cable Co., Inc., 
York, Pa. 


153 SERVICE MANUAL FK SPARK- 
PLUGS and how to properly service 
them is completely described in the new 
SERVICE MANUAL No. 7K now offered 
by Champion Spark Plug Co., 900 Upton 
St., Toledo, Ohio. 


154 BLUEPRINT FOR PROFIT -—— A 
booklet with case histories of deal- 
ers and shops who have increased profits 
servicing radiators. Information about neces 
sary equipment, tools and supplies needed 
to set up.—lInland Mfg. Co., 1108 Jackson 
St., Omaha 2, Neb. 


15 ARROW CATALOG NO. 550 — 

Describing complete iine of gener 
ators, starter motors and armatures. Com- 
poets car application data is included in this 
ooklet for all passenger cars, tractor and 
farm implements through 1955. Arrow Arma- 
tures OCo., Dealer Service Dept. P. O. Box 
1428, Spartanburg, 8. OC 


159 CONNECTING ROD RECONDI- 
TIONING — Bulletin for automotive 
shops describing a new simplified method of 
grinding and honing connecting rod caps 
and bearing bores, It gives operation details 
and full information about the new model 
125 Rodmaster connecting rod grinding and 
honing machine, The new machine tool fits 
in small space on a bench and ia fast and 
accurate. Storm-Vulecan, Ine., 2225 Burbank 
St.. Dallas, Texas. 


164 AIRTEX FUEL PUMPS AND ANTI. 
PULSATION GASOLINE FILTERS 
—New and Rebuilt Fuel Pumps, Combination 
Fuel and Vacuum Pumps. Repair Kits and 
Anti-Pulsation. Catalog AX68-1. Airtex Auto- 
motive Division, Inc., Fairfield, I)! 


165 NEW LINE OF MANLEY WRECK. 
ERS —— Catalog describing the new 
line of wreckers from 3-ton to 10-ton capac 
ity. Completely new. Many new features 
Write for catalog. Manley Division, Amer 
lean Chain & Cable Co., Inc., York, Pa 


166 CYLINDER HEAD STOCK RE- 
MOVAL CHART a handy pocket 
size showing year and model of car, stand- 
ard compression and the amount of cylinder 
head stock removal necessary to attain the 
increased ratio Storm-Vulean, Inc., 2225 
Burbank St., Dallas, Texas. 


16 TOOL CHEST BULLETINS — De 

scriptive literature of the Huot tool 
chests and cabinets including the Huot Porta 
Cab designed for you to have rolling storage 
for tools. Huot Mfg. Company, 587 N. Wheel 
er St., St. Paul 4, Minn, 


16 ADVANTAGES OF FILT-O-REG 
COMBINATION FUEL PRESSURE 
REGULATOR-FILTER — On every gasoline 
engine, Solves carburetor troubles caused by 
excessive fuel pump pressure. Explained in 
a new bulletin. Write Alondra Sales, Inc., 959 
Crenshaw Bivd., Los Angeles 19, Calif. 


17 HYDRAULIC PARTS —— Complete 
master catalog of the complete line of 
Eis hydraulic parts. Lists and illustrates the 
complete line of repair kits, hoses, stop- 
light switches, brake-master and wheel as 
semblies. Information complete up to 1954. 
Eis Automotive Corp. Middletown, Conn 


180 THE LAMSON WO. 56-A AUTO- 
MOTIVE CATALOG -—— Completely 
revised, illustrated reference book of fasten- 
ers used daily by automotive maintenance 
men including Plated Cap Screws and Nuts 
——Brass Nuts, Expansion Plugs, Assortments, 
Brake Lining Fasteners, Bumper olts, Tap- 
ging Screws, Flat and Lock Washers, Truck 

heel Studs, Stove Bolts, Cotter Pins and 
many other items. List prices, dimensions and 
carton quantities are given. Lamson & Ses 
weno Co., 1971 W. 85th B8t., Cleveland 2, 
Ohio, 


18 SERVICE ENGINEERING BRO 

CHURE -—— A new brochure com- 
prised of 14 Service Engineering articles 
covering oi! consumption problems, ring 
problems, oil control problems peculiar to 
the modern high compression-high vacuum 
engines, piston and piston ring nomenclature 
and several articles on scuffed rings and how 
to avoid scuffing and scoring, Perfect Circle 
Corp., Hagerstown, Ind. 


] AUTO LITE BATTERY SERVICE 

MANUAL — An authentic reference 
and guide for everyone interested in testing 
and servicing automotive storage batteries 
Simply written and thoroughly illustrated, 
it is so complete in its coverage of the sub 
ject that service men and fleet operators 
will find it easily understandable. Distributed 
by Auto-Lite Battery Corporation, P. O. Box 
931, Toledo, Obio. 


19 DOPE SHEET — Tells how to get 

best results from Arco 46, fast air- 
dry enamel, Proper application methods are 
discussed to assure excellent product per 
formance, The Arco Co., 7801 Bessemer Ave., 
Oleveland 27, Ohio. 


19 WIRE & CABLE CATALOG — A 

condensed catalog of electric wire 
and cable, complete with specifications for 
all passenger cars. The Electric Auto-Lite 
Oo., Toledo 1, Ohio. 


19 NEW CATALOG material on Yank 

eo's fender or body mounting mirror 
line. Locking mirror heads are featured, as 
well as new painted Pacesetters and 24 
Karat Gold Plated Pacesetters, Ask for cat 
alog sheets 56001-4, Kalamazoo punched for 
filing. Yankee Metal Products Corp., Nor 
walk, Conn 


2 BEXTRA PROFITS WITH STEAM 

CLEANERS - 20 page booklet 
showing several models of Hypressure Jenny 
steam cleaners, and illustrating many prof 
itable usages of equipment in automotive 
and allied industries. Also fo'der on Cool 
ing System Maintenance. Hypressure Jenny 
Div., Homestead Valve Mfg. Co., P. 0. Box 
848, Coraopolis, Penna 


21 COLUMBUS SHOCK ABSORBERS 
—Now available, 16 page “‘M.O 
booklet (Method of Operation) designed to 
show how average dealer can make §1000 
a year selling Oolumbus shock absorbers 
Heckethorn Mtg & Supply Co., Littleton 

Cole. 


21 THE WHYS AND HOWS OF VOLT 

AGE REGULATORS — Fxplaing in 
simple language every detail of Voltage Reg- 
ulators——how they work, why they are im 
portant, how to adjust and service them. In 
16-page handy pocket size edition with 
many working drawings to clarify and i! 
lustrate the text. Standard Motor Products 
Inc., 87-18 Northern Bivd., Long Island City 
1, N. ¥. 


21 LAHER CATALOG PAGE - Both 

sides feature passenger car overloads 
and booster springs. Includes specifications 
and price. Laher Bpring & Tire Oorp., 300 
Madison Ave., Memphis, Tenn. 


216 ‘‘BEHIND THE SCENES’ Vacts 
and figures on how heavy juty ig 
nition parts differ from others and why they 
are needed. ‘BEHIND THE SOENES'' de 
scribes how long life, peak performance are 
built into heavy duty ignition parts. Written 
in non-technical language. Standard Motor 
Products, Inc., 87-18 Northern Bivd., Long 
Island City 1, N. ¥ 


219 HOMESTEAD HOISTER Folder 
describing truck and auto front-end 
lifts, showing many applications of combin 
ing speed and safety. Homestead Valve Mfg. 
Co., P. O. Box 848, Coraopolis, Penna 


220 19653 LASCO BRAKE SHOE AP- 
PLICATION CATALOG Complete 
listing of brake shoe number, F.M.8.1. num 
ber, year, make and model of sutomobile 
Available upon request. Laher Spring & Tire 
Corp., 800 Madison Ave,, Memphis, Tenn 


‘“‘WHAT PRICE QUALITY'’ 
Read how ignition parte should be 
made and why. ‘‘WHAT PRICE QUALITY" 
tella the story of the making of quality ig 
nition parts, Written in non-technical lan 
uage tandard Motor Products, Inc.,, 57-18 
orthern Bivd., Long Island City 1, N. ¥ 


224 AFTER BREAK-IN DRIVING A 
36 page booklet ‘‘After-The Break 
In'’ period giving technical facts on oi! filter 
operation with illustrations, The booklet dis 
cusses oil contamination during the period 
after an engine is broken in. Write for 
**After-The Break-In'' period, Walker Mar 
ufacturing Co., Racine, Wis 
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2Zi = td PUMP TROUBLE SHOOT. 

~~ Olearly describes and illus- 
trates ous procedure for testing fuel and 
vacuum pumps, and how to use properly « 
fuel pump pre seure gauge, Four page pamph 
let also includes complete fuel pump pressure 
tlie. Go. 20 and car application data. Kem 

Oo,, 20-21 Wagaraw R44. Fair Lawn, 


ELECTRICAL TOOLS A new 44 


230 page catalog listing complete line 

of portable electrical tools, including drills, 

polishers, sanders, valve face and seat grind 

era, bench grinders, abrasive discs and flex 

ible shafts. Also included are electric tools 

for home work shop and crafteman. Albertson 
Oo,, Ine., Sioux City, lowa 


234 SAFETY EQUIPMENT Miro 
Flex Oatalog, & pages fully illus 
trated in two colors. Gives up to date ape 
cifleations of the Miro Flex complete line 
of flares, mirrors, lamps and reflectors. Also 
catalog info on new Economy Heavy Duty 
mirror line. The Miro Flex Co., Ime 1824 


KE. Beecond, Wichita, Kans 
23 NEW MODEL 519 CRANKSHAFT 
GRINDER A 2 page informative 
bulletin just published by Lempco Products, 
Inc. Complete with illustrations, dimensions 
and reference data on this low-cost pre 
cision crankshaft rinder with outboard 
counter-balancing rite Lempco Products 
Inc., Dunham Road, Bedford, Ohio 


25 


reference 
handy simplified 


RUBBER PRODUCTS A con 
densed catalog designed for parte 
work just released It contains 
identification and illustra 
tions of floor mats, pedal pads, motor mounts 
and rubber bushings. Doan Mfg. Co 1725 


London Road, Cleveland 12, Ohio 
26 OIL FILTER SELLING AIDS — 
Wix-O-Matic the guide te extra 
profits in oll filter service sales. A revolution 
ary merchandising concept featuring mini 
mum, controlled inventory, guaranteed sales, 
perpetual steck control, Dial-O-Matic cart 
ridge selector, cartridge installation charge 
guide, dealer franchise, plus choice of two 
de catching, money making merchandisers 
oor cabinet or wall rack, Ask for brochure 
givine complete details. Wix OCorp., Gastonia, 
0, 


26 


Tools for all 


HAND TOOL CATALOG NO. 56M 
~#4 celorful pages of modern Hand 
phases of automotive repair 
and maintenance, showing the right tool or 
tool set for practically every job. The New 
Britain Machine Oo., Box 1820 New Britain 
Oonn 


304 ILLUSTRATED FOUBR-PAGE COL- 
OR FOLDER —— Showing the oper- 
ation and construction features of the new 
Storm-Vulcan Turbo Blast, a parts and motor 
block cleaner, with handy specification table 
Storm-Vulcan, Inc., 2225 Burbank 8t., Dallas 
0, Texas 


305 KOTAFIN CRANKSHAFTS In- 
CREASE BEARING LIFE — A new 
service booklet, ‘‘Stop Bearing Failures,’’ for 
the benefit of users of reconditioned crank.- 
shafts. Booklet clearly shows the cause of 
most early bearing failures, and how the 
KOTAFIN process prevents them, alse length- 
ens bearing life. Storm-Vulean, Inc,, 2225 
Burbank 8t., Dallas 9, Texas. 


314 WAGNER BRAKE PARTS CATA- 
LOG — A handy ONE-POINT ref- 
erence to fast-moving brake parte and lining, 
covering popular models of cars and trucks. 
Catalog also lists complete stock of shoe ex- 
change sets, as well as CoMax bonded lin 
ing segments available to those interested in 
bonding lining in their own shops. Wagner 
Electric Oorporation, 6862 Plymouth Avenue, 
St. Louis 14, Missouri, 


3] BETTER IGNITION by Delco-Remy 

~——16-page, 8% x 11 inch booklet 
covering theory, operation and maintenance 
of Delco-Remy ignition equipment. Contains 
71 illustrations. Will help automotive elec- 
= understand and service ignition e- 

ulpment. Deleo-Remy Service Department, 
ye erson, Ind. 


320 NEW DBALER CATALOG OF MO. 
TOR REBUILDING UIPMENT — 
Features the complete Storm-Vulcan jobber 
line of engine rebuilding machines. Attrac 
tively printed in twe colors, punched and 
slotted for inclusion in jobber salesmen s 
catalogs, Storm-Vulcan, Inc, 2225 Burbank 
St., Dallas 9, Texas 


336 NEW FILKO IGNITION PARTS 
CATALOG — Big 160 page catalog 
contains complete listings of al! Filko Igni 
tion Keplacement Parts for practically every 
make and model of car, truck, bus and trac 
tor. New simplified listings make the new 
Filko Oatalog exceptionally easy to use. F & 
B Mfg. Co., 4248 W. Chicago Avenue, Ohi 
cago 51, Tl. 


33 AUTO LAMP SERVICING GUIDE 
Illustrated and bandy reference 
with replacement charts and instructions for 
aiming, adjusting, fecusing, installing and 
servicing trucks and auto lamps. Also com 
plete informatien on servicing directional 
signal flashers. Tung Sol Electric Inc 95 
Eighth Ave., Newark 4, New Jersey. 


340 RADIATOR AND WATER CLEAN- 
BR — Ontaleg describing new radia 
tor and water cleaner 


Unit easy to install, 
priced economically, two mode's fit al! cars, 
trucks and buses. 


Cartridge easily and quick 
ly changed. Fram Corporation, Rumford Post 
Office, Previdence 16, KR. I 


341 SERVICE MANUAL FOR AUTO- 
MATIC TRANSMISSIONS Details 
and illustrations fer 


checking igvel and 
changin fluid on HUydra-Matic naflow, 
Power Glide, Ultramatic, Chrysler Flu d Drive 
and Hudson Wet Cluteh. The Bell Co., Inc., 


411 N. Woleott Ave., Chicago, lil 


Post Card Valid For 90-Days ONLY 





Send me these FREE catalogs and Bulletins 










































































| want details on these New Products 
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Send more info on advertisements 


(List page No. also company name if more than one ad on page) 


My Name 
Company Name 
Type of Business 
Street 


City 


Position 





345 HYDRAULIC BRAKE WALL 

CHART — Spiral bound listing uy; 
to-date parts information for passenger care 
and trucks, including listings for master 
and wheel cylinder repair kits, stop light 
switches and brake hoses. Eis Automotive 
Corp., P. O. Box 701, Middletown, Conn. 


36 


easy-to-find 
practically all 


NEW ‘QUICK REFPERENCE’’ 
GASKET CATALOG — Complete, 
listings of Fel-Pro Gaskets for 
makes and models of cars 
trucks, tractors, buses, etc. New cataloging 
style makes gasket selection simple and 
easy. Write for your free copy today. Felt 
Products Mfg. Co., 1508 Carroll Ave., Ohi 
eago 7, LL 


363 


MOTOR LIFE EXTENSION — A 
Tune-Up Digest plus periodic serv 
ice bulletins on Fuel Pump testing & main 
tenance, Voltage Regulators and Ignition 
tune-up. Descriptive information on Fue! 
Pumps with the Lifetime Bunalon Diaphragm 
Fuel Filters and Ignition Parts. Motor Life 
Extension Institute ¢/o Kem Mig. Compan) 


20-21 Wagaraw Rd., Fair Lawn, N. J. 

37 EMEROL MFG. CO. — Complet« 
printed information on entire line 

Marvel Mystery Oil, Marvel Inverse Top Oy 

inder Oiler, Hi-Rev Motor Tune-Up (il 

Shows uses, prices, description, dealer in 

fermation. Emerol Mfg. Co. 242 W. 60th 


St... N.Y. 23,N.¥Y 
383 TIME SAVING ELECTRIC IMPAC 
TOOLS — Price list, complete de 
tails on electric Impactools, sockets and ac- 
cessories, and twelve multipurpose uses where 
Impactoola can save up to 90% of time re- 
quired by hand methods. John K. Uh'er 
Ingersoll hand Co., Phillipsburg, N. J. 


389 : 16 page booklet on com 


mon me _. ye. and corrections, with 
emphasis on the non-mechanical tune-up. l) 
lustrated§ throughout Gives the complete 
story on oil additives, also selling tips and 
inatructions for use, Casite Division, Hastings 
Manufacturing Ce,, Hastings, Michigan. 


40 TIRE SERVICE -—~ A 24 page book 
just published by Bowes ‘‘Seal Fast Cort 
Complete with illustrations and how-to-do-it 
instructions. Outlines latest tube and casing 
repair techniques as well as reconditioning 
trade-ins for profitable resale. Bowes ‘Sea! 
Fast'' Corp., 147 North Pine Street, Indian 


apolis 2, Indiana 
410 NEW AIR BRAKE MAINTENANCE 
BULLETINS Series of bulletins 
each devoted to a single unit. Fully illustrated 
with cross sectional, exploded and schematic 
drawings explaining every nase of the op 
eration and maintenance agner Electrix 
Oorp., 6400 Piymouth Ave., St. Louis 14 
°o. 


ot OF LIFB’’ ENGINE 


A B C's OF SAFE PROFITABLE 


4] TALL PIPE REPAIR KIT A four 

page color catalog describing the 
Quaker heavy gauge, seamless tail pipe re 
palr kit. Four sizes to fit all cars. Quaker 
Supreme Chemical Corp., $15 Whitman &t 


Montgomery, Alabama 

4? SIOUX TOOLS—lIllustrated and de 
scriptive condensed 18 page Catalog 

No. 109-D of BIOUX Portable Electric Tools 

for Automotive repair and maintenance. A|- 

berteon & Oompany, Inc., 3100 Lowel! Ave., 

Sioux City, Iowa. 


TEAR OUT AND MAIL 
TODAY! NO POSTAGE 
NECESSARY. 

Please be sure to fill in your Firm's 
Name and your position on the Cou- 
pon. This service cannot be extended 
to you unless this information is 
complete. 














600—Steering Wheel Puller 


A steering wheel puller with ad- 
justable legs said to permit use on 
practically every type of steering 
wheel, and which can also be used 
as a two- or three-jaw puller, has 
been announced by Owatonna Tool 
Co., 306 Cedar St., Owatonna, Minn. 

A steel ring against which the pull 
is made is split to slide past the steer- 


ing column easily. It is equipped with 
rubber cushions to prevent marring 
the finish. Quickly set in place, a few 
turns on the forcing screw eases the 
wheel off without damage, the man 
ufacturer said 

Want more info? Use coupon on 

page 120 and ‘you will get it! 


601—Power Tool 


An electrically-operated hand pow 
er tool for running nuts, with full 
power and speed to a positive preset 
torque, and then automatically shut 
itself off when the preset torque i 
reached, has been announced by In 
gersoll-Rand Co., 11 Broadway, New 
York 4, N. Y 

The tool has 
and take bolt 


quare dr 
up to 


ameter. It weighs 6% Ib 
an over-all length of 10%” Ie tor 

sion bar with ide to enter di 
mension of 1 15/32”. It has an ap 
proximate free speed (forward or re 

verse) of 1,900 rpm and delivers 1,900 
impacts a minute, the manufac 

said, Setting the tool to desired torque 
is accomplished by using a wrench 
to stress the “torsion bar while it 
is held in a vise. After the bar is set 


and ha 
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to the desired reading, it is held in 
that setting by engaging splines on 
the calibrated torque locking sleeve 
with similar splines on the torsion 


bar driver. Two bars are available, 

giving a range from 20 to 90 ft, Ibs 
Want more info? Use coupon on 
page 120 and ‘you will get wu! 


602—Battery Chargers 


Bulb-type battery chargers—half 
and full-wave types—have been an 
nounced by Baldor Electric Co., 4351 
67 Duncan Ave., St Louis 10, Mo 
Half-wave units charge either six 
volt or 12-volt batteries at a six 
ampere rate, offered in 36- and 72 
volt ratings. Full-wave units charge 
up to 72 volts of batteries, either six 
or 12-volt, at a rate up to 12 amperes 
Want more info? Use coupon on 
page 120 and you will get tt! 








You Can Check Their Superiority 


JUST BY LOOKING! 


2) 
2) 
3 
© 


Even a visual inspection of P & D Voltage 


Regulators is enough to prove their quality — 


(1) Insulation — Top grade phenolic plate 

(2) Contact—Alloy of special metals for maximum 
stability of operation and longest service 

(3) Temperature compensated, and constructed 


of finest materials available 


(4) Large size copper magnet wire in windings 


for long, dependable service 


(5) Factory set and sealed against dust, water 


and trouble 


(5 


PART: 


P & D Regulators are 
typical of all P & D 
Products in their Pre 
cision and Dependa 
bility—the character 
istics that have built 
our reputation, and 
will build yours 





MANUFACTURING CO., INC. 


tablished 1920 


19-02 Steinway St., Long Island City 5,N.Y. 


Export Sales: Borg Warner International, 36 So. Wabash Ave., Chicage 3. ‘Il 


Wont more facts? Use Reader Service Card Page 120 








603—Scratch Remover Kit 


A kit containing a felt polishing 
wheel, mandrel, a tube of polishing 
compound, marking pencil and a cel] 
ulose sponge for removing 
and “sleeks” from 
been introduced by Bristol Sales & 
Mfg. Co., Bridgewater, Ma 

The polishing operation j aid to 
require only four simple steps and 
about five minutes time for most 
sleeks and scratche First, the felt 
wheel j aturated with water. The 
operator then outline the scratch 
with marking pencil Next, the 
mandrel! is secured in the chuck of a 
M4” drill (slow speed) and the felt 
wheel is mounted by tarting drill 


cratche 
windshields ha 


and placing tip of mandrel into hole 
in wheel. “Glaskit” compound is then 
applied on windshield and scratch i 
readily polished out, the manufac- 
turer said 
Want more info? Use coupon on 
page 120 and ‘you will get it! 


604—Bolt Wrench 


A distributor bolt wrench that re- 
portedly services al] 1955-56 Chrys- 
ler-built V-8’s and can be used with 
drive handle or ratchet has 
been introduced by Herbrand Tools, 
1111 Stone St., Fremont, O 

An addition to a matched set, the 
wrench is made of drop-forged alloy 
tee] with a nickel chrome ‘finish and 


any “%” 








peak 


PERFORMANCE 


P that 


a line of piston rings . . 


it's performance that counts! 


The continuous record for more than forty years of PEAK 
PERFORMANCE ...... never a product failure—always con- 
sistently satisfied customers—has proven CONTINENTAL to be 
a highly valuable line to its customers. 


——{ 69/0 AV Jat edd 


THE ONLY COMPLETE RING LINE 
MADE IN THE SOUTH BY SOUTHERNERS 


CONTINENTAL PISTON RING COMPANY 
MEMPHIS, TENNESSEE 


CHROME-FLEX 
STEEL-FLEX 
| PISTON RINGS 
{ 


it's not 
. . the price 
. . the package 
. . the sales program 


establishes the value of 











Want more facts? Use Reader Service Card Page 120 


is said to require less tool-box space 
It is accurately broached ind clears 
the engine compartment obstruction, 
according to the manufacturer 
Want more info? Use coupon on 
page 120 and ‘you will get it! 


605—Valve Shims Chart 


An application and data sheet il 
lustrating in diagrammatic chart 
form the five major points of wear 
of valve and valve seat, together with 
data on how to gauge the exact num 
ber of shims, or inserts, to use when 


VALVE SPRING SHIM'S & GAUGES 
OO A 108 NOTHING ELSE CAM 00! 


overhauling a motor or doing a valve 
grinding job on popular cars and 
trucks from 1932 on, listed by make, 
year mode] and engine type, has been 
published by Houser Engineering & 
Mfg., Inc., Bluffton, Ind 

Want more info? Use coupon on 

page 120 and ‘You will get it! 


606—Brake Fluid Device 


An automatic device which fas 
tens to firewall and flashes a red 
warning light on the dash when fluid 
in the master cylinder reaches the 
danger point has been introduced by 
Lifeguard Products, Inc., Sharon, Pa 

The red plastic cylinder is mounted 
on the firewall with two screws and 


-_ 
ee 


i 2 


enon (08 


A ed 


UFEGOARD PRODUCTS. HC recs saree 
SAO PS YY \ 


SOP set 
woe 


fluid through an 
easily spout. Cylinder i 
connected with the master cylinde: 
with a length of copper tubing and 
as fluid in the master cylinder de- 
creases it is replenished from the 
reserve supply in “Lifeguard.” A 
float establishes electrical contact 
when the fluid has reached a low 
but still safe point and lights the 
warning lamp. Fluid level may also 
be checked visually and added by 
removing brass screw in filling spout 
The unit will hold about one-half pint 


filled with brake 


accessible 


of fluid. 


Want more info? Use coupon on 
page 120 and you will get it! 
(More New Products on page 126) 
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MAC’S sais vou DEAL 


3 New Fast-Selling Now; 
PROFIT-MAKERS ‘See below, 


NEW! MAC'S IT...NEW CAR FINISH 


The ultimate in beauty! In speed! In durability! Only 

product of this type that REALLY CLEANS! A gor- 
AC's y ee . a 

ragpen wt all geous glaze job in fraction of usual time. Won't finger 

\ mark. Contains coal tar resins, carnauba wax and 2 


plasticizers that give you jobs you can guarantee for 
durability. Order now to avoid back orders. BREAK- 
ING ALL SALES RECORDS. Production limited. List 
price: 8-oz. can, $2. 


SSS 


mac's nll iT 


No. 2 Deal: Buy 77 Cans, 
Mac's It...New Car 
Finish —Receive 12. Gives 
you $2 extra profit. 


MAC'S NEW LEATHER and PLASTIC C 


A sensational new cleaner for leather, leatherette and 
even plastic upholstery trim. Wonderfully fast and effi- 
cient. Contains Lanolin, Neat’s-foot Oil and Silicone to 
soften and preserve. Just try it; see how much better 
it works! List price; 8-o0z. can, $1. 
12 FREE SPONGES 
WITH EACH CASE. 


arr 


tare your car with NEW DO-IT-YOURSELF MAC’S-IT KIT 


Last hong For super-glazing any car. Handy kit contains full pint 
BEAUT Mac’s Special Cleaner plus 4-o0z. can of Mac’s-It Super 
Glaze. Mac’s-It is over three times as durable as wax 
because it hardens lacquer and enamel...and its hard, 
glass-like glaze can be applied, after using the special 
cleaner, in about a third less time. List price of kit: $2.50 

No. 1 DEAL: BUY 117 KITS...RECEIVE 12. 

GIVES YOU $2.50 EXTRA PROFIT 


MAC’S SUPER GLOSS CO., INC 
LOS ANGELES 42, CALIF. 


ORDER NOW...FROM YOUR JOBBER OR DISTRIBUTOR DON’T WAX IT, MAC’S-IT! : 
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Get the FULL energy of your 


Note these ; 


BIG Advantages 

No trouble making mute oF bolts 
2 Guerentecd corrodeless 
3 Cen’ slip or work loose 
@ Longer bettery ite 
5 Road tested in hundreds of cort 


lan two yeor? w 
performance record 


ully 50% of Cables 
now in use ore faulty 


»wes Dealer check yor 


iding 
ach Term oi Bottery Coble. 


() 1d style nut and bolt tyf 


BATTERY 
CABLE 


TERMINALS 


battery 
ADS LIKE THIS 


in these leading magazines 


with 


OWES qonsiet 


TERMINAL TRUE * PROGRESSIVE FARMER 


POPULAR MECHANICS 
FARM JOURNAL * OUTDOOR LIFE 


ye battery ca) 
lop energy stealing corrosion 
¢ the full energy of 


kers. They will deve 


ble ma 
anes, work loose and rob 


in many * you OF 


your battery 


are making 


With the new Bowes Tension Lock Terminal Battery Cable 
there are no bolts or nuts Instead, a heavy duty tempered 
orrosive terminal 


« steel chp 


eprin die cast into the none 
which qué kly and easily removed or applied with spec ially 
igned reverse pliers 

orrosion but also 


only of no « 


e thus assured not 
our battery to 


ontact enabling ¥ deliver its 


fect ¢ 

anteed for the life of your cor 
guaranteed to provide full 

of your battery at all times 





Get New Customers 
and increased sales 
and profits with the 
nw BOWE s 
nse 


TERMINAL 
BATTERY CABLE 








’ owranio CANADA” 1oNoOn EnG.aned 


ana want 
CALIFORNIA 


ave? 


, ime 
roRroRA tion 


| DEALERS 
BATTERY CABLE 
Headqua rters 


Increase Your Sales! 


r 

This ¢ . 

s advertisi ; 
sing 1s ¥ P 7 

tomers your advertising, bes 
tod: ... the outstanding Ing, veamed squarely at 

woday. g national advertising on | at JOU Cus- 

; 1 Dattery c 
Q cables 


Be a . 
a service leade e 
» : ader in y . , 
ment in battery cables } your community with the 
Have you nie ; a since invention of the ote x, improve- 
Y e ‘nN sellin y . ‘ . age yatte ft 
tomers? You can do a cables to 50% of y ja 
corrodeless Tension | : and do them a favor a ged regular cus- 
ck Terminal Battery C 1 the new Bowes 
. ables Get . 
) new cus- 
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s...and increz 
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erminal Battery C s and profits witl 
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CIFIC CORPORATION, RIVERSIDE ine eataaaas een a 
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Want moref _ - 
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chs? U e Roader Servic Ca dPa e120 
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You” customeRs WILL BE 


sabiog f° 


THE NEW 


op svon 
TERMINAL 
BATTERY CABLES telling 


LY endless thousands © 
Because of these Radical Improvement in Battery Cable Terminals 
BIG Advantages Will make old style trouble-making bolt 


and nut type terminals obsolete 


Bowes National Advertising 's 


this factual story to 
f car owners 











No bolts or nuts to corrode and | 
cause trouble — guaranteed com- Save your time, save your temper, and save your customers from 
needless battery troubles. The new Bowes Tension Lock Terminal 
, ; . Battery Cable fits the battery post snugly ... under constant ten 
Can't loosen under vibration or sion of a tempered spring steel loop die cast in the corrodeless alloy 


pletely corrodeless. 


weer. terminal, providing constant, perfect contact. Yet, the cable is 


No breaking of battery because instantly installed or removed with simple reverse grip pliers. No 


of stubborn, corroded terminals. 


Guaranteed for life of car and YOUR SALES OPPORTUNITY... 


guaranteed to provide full capac- aia . 

ty of batt tall times rhere is a tremendous replacement market for battery cables, and 
oy oy —_—— Bowes national advertising on this radical improvement is getting 
Bowes Dealers the BIG share of the replacement market. 


terminal lifters, wrenches, or other tools needed. 











BOWES “SEAL FAST” CORPORATION, INDIANAPOLIS 7, INDIANA « HAMILTON, ONTARIO « LONDON, ENGLAND 
BOWES PACIFIC CORPORATION, RIVERSIDE, CALIFORNIA 
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3cp. bulb and all wiring, the manu 


More New Products . , facturer said 
. : Want 


(Continued from page 122) - , s more info? Use coupon on 
, . Wit page 120 and you will get it! 








608—Tune-Up Chart 


A 24-page ignition tune-up chart 
and parts specification guide in two 
colors, size 84% x 10-5/8”, said to be 
mercial trailers and tractors, which the “No. 478” lamp teatures a plastic a comprehensive ll-year reference, 
can be installed individually or in shatterproof lens, in either amber o1 making selection of correct tune-up 
a series and is available for either red, with a chrome-plated metal specifications for all makes and 
6-8-volt or 12-16-volt systems, ha: housing. Gasket-sealing reportedly models of cars easy, with convenient- 
been announced by Auto Lamp Mfg assures waterproofing and dustproof- ly arranged facts and parts informa- 
Co., 2909 South Indiana Ave., Chi- ing and a concealed rubber cove! tion so that a flip of a page produce: 
cago 16, Ill protects wire connections. Each lamp a complete year tune-up, has been 

Designed to meet many state law: is individually packed complete with published by Wells Mfg. Corp., P. O 
Box 71, Fond du Lac, Wis 

Want more info? Use coupon on 

page 120 and you will get it! 


607——-Marker Lamp 


A marker lamp for heavy-duty 
trucks, house trailers, buses, com 





609—Tire Buffer and Clamp 


A low-speed electric buffer and a 
universal swivel clamp designed for 
use on truck-size tubeless tires have 
been announced by H. B. Egan Mfg 
Co., 425 North Main, Muskogee, Okla 

The buffer reportedly requires only 
light pressure against surface for 


rqument 


“why change... 
my old muf fler’s good 
cnough for me.” 


Well, why not point out the advantages 
of changing to Porters next time you’re 
confronted by that “ostrich” answer. 
Tell your customers how softer-toned 
Porters ... give greater power, better 
mileage, more economy, reduce back- 
pressure to provide smoother running 


engines, 


Porter Dealers say their sale of Porter Quality Exhaust prod- 
ucts is one of the most profitable in the entire field of automotive 
products. They earn a substantial profit margin on each sale. 
And they benefit by the peerless integrity and the nationwide 
reputation of the name that is “First in Mufflers.” There’s good 
profit in selling Porters... Write today for details of the Porter 
Profit-Making Sales Plan. 


PORTER MUFFLER MANUFACTURING co Inc good buffing. The slow-speed buffing 
oF ° eliminates deep cuts or grooves and 
11820 West Olympic Blvd., Los Angeles 64, California does not scorch or burn rubber 
surface and insures better bonding, 
the manufacturer said 
The swivel clamp is said to be easy 
to place in position in the tire and 
pivot base assures the patch being 
held in place. Constructed of strong 
aluminum alloy with a fixed spider, 
it is said to fit both passenger- and 
FIRST IN MUFFLERS truck-size tubeless tires 
Want more info? Use coupon on 
page 120 and ‘you will get it! 
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GREATER RESISTANCE 
TO OVERCHARGE 


GREATEST KILLER OF BATTERIES 


G o u L Lo) Greatest improvement in Automotive Storage Batteries 


Industrial Batteries in 50 years. Ask your jobber or write us for details 


For Your Fork Lift Trucks — 


GOULD-NATIONAL Batteries, Inc. 


“Beced on 8.4.E. M Saint Paul 1, Minnesota 


SOUTHERN AUTOMOTIVE JOURNAL for September, 1956 Want more facts? Use Reader Service Card Page 120 





610—Solder Repair Kit 


A solder repair kit containing a 
can of epoxy solder resin and a can 
of hardener which, when mixed in 
equal parts, produces a mixture with 
pot life of approximately four hour: 
at 70° for use in repairing cut, dent 
tear or rust damage, has been an- 
nounced by Bakelite Co., a division 
of Union Carbide and Carbon Corp., 
30 East 42nd St., New York 17, N. Y 

When hard, the resin reportedly 
resists moisture, corrosion and 
weathering, holds tight enough for 
rough or finish sanding, machining 
and drilling with no time lost “ad- 
justing” feathered edges. Mixed with 
its hardener, the compound sets at 


room temperature in from four to 
six hours. If solder torch is used, 
hardening takes place in as little as 
one minute, or with infra-red lamp, 
eight minutes, it was claimed. 
Want more info? Use coupon on 
page 120 and Yyou will get it! 


611—Battery Charger-Tester 


A unit which provides push-button 
checking and charging of both six- 
and 12-volt batteries has been intro- 
duced by the Marquette Mfg. Co., 
307 E. Hennepin Ave., Minneapolis, 
Minn 

Models “318” 
company’s exclusive 
charge” and 20-second 


and “317” feature the 
“minutes of 
battery test. 





Get this FREE wall chart 


that tells we] r UL. f h 


about brake safety 





{mn Sodely Thats Real 
Check from Pedal to Wheel 


it pays to have hecked 
your whole br 


bad brakes 


PICK REPRESENTATIVES: 


ROY BRIDGES, 1202 S. W. Ist Ave., 
HENRY G. McHUGH, 1233 Larue Ave., 


Want more facts? Use Reader Service Card Page 120 


Gainesville, Fia. (S.C., N.C., Ga., Fla., Ala., Tenn., 
Louisville 13, Ky. (Kentucky) 

WILLIAM S. KNEAVEL, SR., 655 East 25th St., Baltimore 18, Md. (Del. Md.. D. C., Va.) 
STAFFORD JONES CO., Thomas Bidg., Dallas, Tex. (Ark 
EDWARD J. ROELANDT, 594! Baum Bivd., Pittsburgh 6, Pa. (West Virginia) 


ake system © 


Miss.) 


La., Okla., Tex.) 





og 


Battery analysis is 
“instant-read” meter 
and power cable store in 
weatherproof unit 
Want more info? Use coupon on 
page 120 and Yyou will get it! 


612—Leather Polish 


A product to clean, polish and pre- 
serve leather and plastic interiors, 
bottled in squeeze-type polyethylene 
dispensers for ease of application, has 
been introduced by The Bell Co., Inc., 
411 North Wolcott, Chicago 22, III. 

A few drops applied to a sponge 
or soft cloth are said to go a long 


> 


indicated on an 
sattery cables 
rear of 


> 


I i 


Way in polishing and shining worn 
areas. Its creamy consistency prevents 
it from running when applied, it was 
claimed. An attached hinged cap can 
be pried up with the thumb and a 
gentle squeeze of the bottle dispenses 
the contents a few drops at a time 

Want more info? Use 

page 120 and you will get it! 


613—Buffing Liquid 


A liquid which ji aid to replace 
effectively and rapidly power wire 
buffing and hand wire brushing of 
punctured tubes and tubele tire 
prior to application of hot or cold 
patch has been announced by Gen- 
eral Liquids Corp., 4730 Reisterstown 
Road, Baltimore 15, Md 

The non-abrasive chemical is said 
to be harmless to any make or com- 
position tire or tube. Applied with 
a cloth, it duplicates wire buffing 
faster, easier and safer with no dry- 
ing time required before applying 
hot or cold patch, it was claimed, It 
reportedly removes soapstone, etc 

Want more info? Use coupon on 

page 120 and Yyou will get it! 


eoupon on 
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the rings that make you look 


like a knight in shining armor 


“Equalizer's” 
continuous 
contact and 
uniform 


pram you look like a knight in shining armor when 


allow ring 


your motor jobs show immediate results 





rails to be 


radially : When your customers feel the instant new-car pep and power you 


thinner, thus can restore to their car engines with a Pedrick Formflex Chrome 


. Ring job—you become a “knight in shining armor” to them. 
more flexible 


ond mere Pedrick Formflex rings deliver such immediate and outstanding 
results and make the repairman look so good to his customers 
largely because of the ‘Equalizer.’ This provides the greatest 


flexibility and the most uniform pressure all around the cylinder 


conformable. ¢ 
f 


wall. It insures a more perfect seal, higher compression, and 
greater gas and oil economy, even in badly worn cylinders. Only 


Pedrick has the “Equalizer.” It is an exclusive feature of the 


Formflex ring. 


DEPEND ON od FOR THE RINGS 
[——~ FQuat pressure >» THAT MARE YOY 
EVERYWHERE... LOOK GOOD TO 
MEANS A YOUR CUSTOMERS 


PERFECT SEAL 


av it rea 
| WILKENING MANUFACTURING CO., Philadelphia 42, Pa. (( -s 
IN CANADA: Wilkening Manufacturing Co. (Canada), Lid., Toronto ; 








After Millions of Miles 
on Commercial Vehicles 


-»-the Fuel Pressure Regulator 
that convinced the experts is 


NOW available to You! 
Here's why it's needed... 


Milesmaster prevents flooding, percola- 
tion, and so-called vapor lock caused by too 
much fuel being forced through the carburetor 
with insufficient air to provide proper mix- 
ture. Pressures of fuel pumps force raw gas 
past the carburetor float needle into the 
engine. This fouls the ignition, prevents ef- 
ficient combustion. Unburned fuel washes 
lubrication from upper cylinders and pistons. 
Raw gas drains into the crankcase, dilutes the 
oil, forms harmful gums. 

Milesmaster cures these troubles simply, 
by absolute regulation of required pressure. 
Milesmaster is controlled by pressure built up 
between carburetor float and seat. It keeps 
the fuel pump from forcing surges of fuel past 
the needle valve assembly which is set for a 
pressure below that of the pump. Milesmaster 
provides a regulated pressure that is always 
right regardless of throttle demands. 

If you want tostop complaints and give your 
customers smooth, economical engine oper- 
ation, install a Milesmaster. It’s years ahead 
in design and efficiency. It will save its cost 
to the owner in the first few thousand miles. 
Write for literature and the Milesmaster 
guarantee. 


MILESMASTER, INC. 


Factory and Sales: 
Box 25, Exeland, Wis., U.S.A. 
Executive Office: Suite 703 
6N. Michigan Ave., Chicago 2, Ill 


Want more facts? Use Reader Service Card Page 120 


r 


What MILESMASTER 
does for any car 


© Saves up to 20% 
on fuel costs 
@ Reduces engine wear 
© Prevents oil dilution 
@ Makes engine start 
quicker 
@ Provides smooth idle 
@ Eliminates “jerking” 
at all speeds 
@ Eliminates stalls from 
Flooding 
Percolation 
Vapor Lock 
© Filters the fuel 
© Magnetically traps steel 
and rust particles 
©@ Reduces carburetor wear 
© Pays for itself quickly 


~ 
ONEY .sacx SUAR ANTES 


install MILES. 

Drive it 

satisfied, completely 
refunded in fol money will be 


MILESMASTER 
INC 





614—Tire Kit 


A kit for easy permanent repai! 
of tubeless tires on the road or at 
home has been announced by Ace 
Rubber Co., 2310 Yuma St., Dalla 
Texas 

The “Presto” patches in the kit re- 
portedly also vulcanize without heat 


a. 

uch household rubber articles as hot- 

water bottles, rubber gloves, boots, 

bicycle tires, footballs, etc. The clear 

plastic box contains five patches, tube 

of cement and small metal buffer 
Want more info? Use coupon on 


page 120 and ‘you will get it! 


615—Testing Kit 


A cylinder compression testing kit 
contained in a shockproof metal box 
for testing over 90% of engines has 
been introduced by Auto-Test, Inc., 
600 South Michigan Ave., Chicago 5, 
Ill. 

Equipment consists of 
gauge with easy-to-read dial and 


pressure 


\ 


shatterproof lens, for readings to 220 
psi; flexible mneoprene-covered ex 
tension 10” long; full-fist plastic knob 
1 %” in diameter for forcing and 
holding cone into spark plug hole; 
two lengths of non-breakable seam 
less curved steel stem, 54%” for Fords, 
9%” for General Motors cars, one 
straight stem 91%” long for Chrysler: 
and remote control starter extension 
switch for heavy-current-carrying 
fine silver contacts, which may be 
used separately for other testings, the 
manufacturer said. 

Want more info? Use coupon on 

page 120 and you will get it! 
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NOW! A new dry charge Ford battery 


to put new voltage in your Ford Service sales 


ae eee _ 
Wieigil , : Bir rorin ty 


“Sw eHES ee 


ai i . Detar 


= 


ges “ 
L/ Ht "| HA 


ORY CHARGE 


Now you can stock as many 


Ford batteries as you’ve got room 


for...because you never have to 
“trickle charge” them! 








GET THIS SIGN... 


Display a Genuine Ford 
Parts oval and bring in 
more Ford business. 
Ford owners watch for it. 
Mail the coupon for the 
full story. 











They're factory fresh! 


A Genuine Ford dry charge 
battery's acid is packaged 
separately and added when 
you sell it. That means no 
power loss in storage and a 
longer life in your customer 

Fords. Added to that, a Ford 
battery ha i larger “acid 
bank” which means even 
longer battery lile. 


You can forget those bothersome monthly battery 
inspections completely! With Ford's new dry charge 
battery, you can stock as many as you want and have 
each one factory fresh when you sell it. 

And it’s a wise idea to stock plenty This month 
national advertising in Lire, Loox, Conurer’s and 
THe SATURDAY EVENING Post will tell your customer: 
this longer-life story. Ford owners will be asking you 
for the new dry charge Ford batteries. Make sure you 


have plenty on hand. 


PARTS AND SERVICE SALES PROMOTION DEPT. 


Ford Division, Ford Motor Company, Box 658, Dearborn, Mich 


Please send complete information telling me how independent garages 
can get a Genuine Ford Parte sign. I'd like to cash in on this, too 


FIRM NAME 
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) TORSION BARS 
Torque Control 
IMPACTOOL 


G 
for PRECISION NUT RUNNIN 


« SIMPLE TORQUE ono 
AINS CO 

« SETTING REM ri 

° ELIMINATES “OVER-TOR 


REVERSIBLE 7 
: REMOVABLE “TORSION BAR - 
: "ON" OR “OFF” TORQUE CONT 
= ” 


‘a . 





Now ... for the 


|| first time .. . an Impactool that 


| gives you positive torque control 


for automotive nut running jobs 


Runs nuts to preset torques for any 





job. The torsion bar automatically 
shuts off the tool when the preset torque 
is reached. Torque setting can be done 
in seconds... remains constant until 
reset. Converts to a standard Impactool 
for multipurpose use by slipping off 
the torsion bar. 


Torque is quickly and easily 
set in a vise, as shown 
See your Ingersoll-Rand 
jobber now about a free 
demonstration in your shop 


ONSTRATION 
NOW! 


Ingersoll-Rand 


11 BROADWAY, NEW YORK 4, N.Y. 


& A> T 


a8 (Omem moms ae Viaetwn, 


nc rom morons 


Originators of Impactools—AIR & ELECTRIC 





616—Oil Ring 


A stainless steel oil ring said to 
have three times the endurance of 
previous expanders, with superior 
ventilation and oi] drainage, has been 
announced by Sealed Power Corp., 
2001 Sanford St.,. Muskegon 61, Mich 

The expander-spacer reportedly 
has an initial tension of 21% lbs. and 


retains a tension of 19'% Ibs. while 
operating at 350°F, It is said to be 
free from cracks because of forming 
well within the ductility of the ma- 
terial and can be produced without 
the heat-treating so essential to car- 
bon steel expander 

The design provides side support 
for the steel rails all the way to the 
top of the hump and the controlied 
slope forces the inner edges of the 
side rails to hug the ring groove 
snugly, with a side sealing effect 
which prevents excessive escape of 
oil around the assembly, according 
to the manufacturer 

Want more info? Use coupon on 

page 120 and ‘you will get it! 


617—Generator Regulators 


A “three-pack” of generator regu- 
lators to give coverage of over 170 
different models by years of 13 dif- 
ferent makes of cars and trucks with 
the company’s regulators, as original 
factory equipment, has been an- 





nounced by The Electric Auto-Lite 
Co., P. O. Box 931, Toledo 1, O 
Complete application information 
on the regulators is given on the 
outside of carton. Each regulator is 
also individually boxed 
Want more info? Use coupon on 
page 120 and Yyou will get it! 
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reportedly makes diagnosing engine 
troubles a matter of seconds has been 
announced by the Technical Products 


aj 
Division of Allen B. Du Mont Labora- — K 
tories, Inc., 750 Bloomfield Ave., Clif- 
ton, N. J. 
In operation, the TV-type “Engine- = 
Scope” is connected to the ignition £ GT 


618—TV Engine Device 
An electronic device resembling a 
portable television receiver which 


IMPACTOOL 


weighs only 5 Ibs. 


system of the engine by two simple 
clip-on leads. Engine troubles show 
up on the instrument’s picture tube 
in the form of patterns of light. It 
reportedly detects practically all ig- 
nition troubles, including fouled, mis- 
firing, open or shorted spark plugs, 
defective coils, condensers, wiring 
and switches, worn distributor cam 
and shaft bearings and burned dis- 


tributor points. The device may be Lb 
used either with a standard 117-volt “AIR REGULATOR LETS YoU 
AC source or receive its power from 


the car being tested. The latter 


feature permits the car 0 be red | SELECT THE POWER YOU WANT / 


enough for the instrument to be 

placed on the floor of the car, ahead 
of the front seat No 

w, a premium quality, top performing, high- 

Want more info? Use coupon on P i y Pi ‘ ’ 


page 120 and you will get it! speed Air Impactool is available at a price every 


mechanic can afford. The light, compact Select-Air 
Impactool gives you extra power for all but the 


619—Control Panel 


An electrical control panel for 6- 
and 12-volt installations, consisting 
of a combination ignition-starter easily convert it into a multi purpose tool 
switch, a momentary push-button 
switch and a pilot light all mounted 2 : 

reamer 
on a chrome-plated, basketweave ° : @ wire brush 
design panel, has been announced by @ screw driver @ hole sawer 
Cole-Hersee Co., 20 Old Colony Ave 
wy o . very ® tapper 
Boston, Mass PP @ wood borer 

The ignition-starter switch has two @ stud driver 
removable coded keys, screw term- 
inals and automatic self-return to Ask for a demonstration of the amazing Select-Air 
‘Ignition” from the “Start” position . 
The push-button switch has a Impactool in your shop. Call your Ingersoll-Rand 
chrome-plated button, screw termi- iobk 

Der now ‘ 
nals and is said to be ideal for use } thee 
as an electric choke control, signalling 
device or other momentary applica- 


tions. The pilot light has a large red = 

lens shaped for front and side re- TL ey ‘SO Al i 
flection and two 6” wire leads for 
connection into any circuit. A 6-volt 1! Broadway, New York 4, N.Y, 


bulb is furnished, while 12-volt bulbs 
are available upon request. Two o. Fr Cem, oe 
mounting screws and nuts are furn- rn 
ished with the panel. a8 Commeneecss | a a Vo ' moncwnnns  | o | oo wane 


[| « eorves . 
Want more info? Use coupon on y 7 ra ; my 
page 120 and ‘you will get it! Onunaid rs YF ¢gyeUaes AIR & ELECTRIC 


largest nuts on cars and trucks—lets you control 
its power for lighter jobs. Standard attachments 
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620—Anti-Freeze Tester 


An anti-freeze tester said to be 
easy to read, with large figures her 
metically sealed under glass and fur 
ther enlarged by a magnifying slide 
calculator, has been introduced by 
The Imperial Bra Mfg. Co., 1200 
W. Harrison St., Chicago 7, Ill 

A factor which reportedly simpli 
fies reading is a zebra-type float cal 
ibration, All generally used types of 
anti-freezes are tested by the “Im 
perial Universal” tester, which is the 
direct-reading type. It will make ac 
curate tests even at temperatures in 
excess of 180°F., eliminating need to 
wait for motor to cool, it was claimed 
Thermometer is marked to show 140 


and 180°F for quick identification of 
type of thermostat being used, Float 
is cushioned in rubber and extra 
heavy glass is used throughout to 
make tester rugged and durable, the 
manufacturer said 

Want more info? Use coupon on 

page 120 and you will get it! 


621—Valve Guide Reamers 


guide reaming sets, designed 
late-model! engines which 
guides cast as part of the 
have been introduced 
Aberdeen, S D 

The guide is said to be simple to 
extremely accurate and to 
true alignment with orig 


Valve 
to service 
have valve 
cylinder head, 
by K. O. Lee Co 


operat 
proviae a 





NEW! merit’s 
INNER-RIBBED SHELL 
SILENCES SHELL VIBRATIONS 


Die? RAC RRR = ls 


Ee — 


Merit's muffler shell is 048” thick. The magnified cr 
section of the shell thickness illustrates its 45'4 heavier 
shells on all oval 


Attractive display rack has wheels—easy to move in and 


out even when fully loaded 


Want more facts? Use Reader Service Card Page 120 


New this year, the exclusive inner-ribbed 
Cushion-Aire® shell quiets at last all shell 
noise produced by high compression engines, 
and insulates against heat. 

The addition of the new shell to all Merit 
ovals is One more reason why Merit is the 
top-quality line. Individual engineering and 
the finest craftsmanship go into Merit’s one- 
third heavier construction—heavier gauge 
shells, heavier heads. Controlled range tun- 
ing chambers give maximum silence without 
power-robbing back pressure. And rigid in- 
spection is maintained throughout manufac- 
ture. No wonder Merits last much longer. 

With Merit, you can sell every car, truck 
and tractor that comes down the pike. It 
gives you a complete line—factory dupli- 
cates, Hollywood types, duals and headers, 
and heavy duty truck systems. Merit’s labor- 
saving muffler tool will cut your installation 
time to less than 30 minutes. You'll make 
about $9.00 on every Merit muffler and pipe 
combination you install. 

And Merit helps you with smart advertis- 
ing aids—electric signs, inspection tags, en- 
velope stuffers, decals, display racks 

Merit is easy to sell, easy to install, lasts 
longer. Be a Merit Muffler Merchandiser 
Get in touch with your Merit wholesaler or 
write us direct—today 


Remember, Merit is not better because it 


heavier is heavier because i's better 


MUFFLERS AND PIPES 


Dept. 5-J, 619Smith St., Toledo 1, Ohio 





inal guide bore using the coupany’s 
self-expanding pilots, The reamer is 
held rigid at top end with guide bush- 
ing during reaming operation, Ample 
pilot guide on lower end of reamer 
insures true hole, according to the 
company. Ball joint allows for angu 
lar adjustment 

Want more info? Use coupon on 

page 120 and ‘You will get it! 


622—Car Clothes Rack 


A clothes rack to fit over the back 
seat of any car with nothing to at 
tach or fasten, which can be taken out 
with all clothes on it for removal] to 
motel or home closet, has been intro 
duced by Eldon Mfg. & Engineering 
Co., 6547 W. State St., Milwaukee 13, 
Wi: 

Said to carry 
the rack affords 


wrinkle-free, 
and rear- 


clothe: 
full side 


window vision and does not interfere 
with getting in or out of car or oper- 
ating doors and window according 
to the company 
Want more info? 
page 120 and ‘you 


623—Cable 
A cable 


terminal 
and a 


Use coupon on 
will get it! 


heavy-duty lead 
corrosion 


with a 
that eliminates 
patented spring-steel insert 
which gives extra rigidity, yet per- 
mits repeated flexing, has been in- 
troduced by The Crescent Co., Inc., 
20 Central Ave., Pawtucket, R. I 

The cable is insulated with red 
plastic ‘“Fire-Gard” insulation said 
not to support flame and to be five 
to seven times more resistant to dam- 
age by abrasion, oil, acids and 
moisture. A shell-type lug reportedly 
provides for easier installation by the 
mechanic 

Want more info? 

page 120 and ‘you 


Use coupon on 
will get it! 
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Hot Water Car Heaters 


Both 12 and 6 volt sizes— Simple to install 


Series 


“90” 


Universal Recirculating Heater-Defroster — Compact, perfect fit 
for ’most all cars and trucks — new and old Much lower priced 
than car-factory heaters! 


A heater with a stout heart that gives fan moves 150 cu. ft. of warm air per 


peak performance any time, anywhere. minute. Circulates all the air in car or List price only 


Its great core has 2800 sq. in. of rad- truck cab every 2 minutes. 
iating surface in a 6 x 8 x 2!4”" honey- Space-saving shape and size fits small $ 95 
comb design. Complete c hange of water or odd-shaped spaces. Sensational low 


every 2 seconds at normal driving price gives you a trading edge on close 
speeds. The king-size, 8-blade, 7-inch deals, a profit edge on good deals Liberal Dealer Discount 


NOTE Both the Arvin 20" and the Arvin “55"’ are available in 6-volt 
size for models prior to 1956 that have 6-volt electric systems 





Arvin Series “55” 


Pressure Forced Heat and Defrosting 


AS A FRESH-AIR HEATER the Arvin ‘'55"’ fite '55 and ‘56 Ford* and Chevrolet 
passenger cars. High-speed impeller pressure-forces big heat volume within 
seconds throughout the car and to the defroster. The large core refills with hot 
water every 2 seconds. Fast, easy installation 


LIST PRICE ONLY $44.95 


Defroster, with Fresh Air Kit, $9.95 extra. Liberal Discount 


AS A RECIRCULATING HEATERthe Arvin 55" fite Plymouth as well 
*1966 Ford without radio 





Arvin FIRST IN CAR HEATERS SINCE 1921 


See your Arvin distributor « Arvin Industries, inc., Columbus, Indiana 
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624—Tachometer 


A tachometer which 
fits the mechanic’s hand, goes into 
his tool kit, under the hood, into the 
car, or wherever the mechanic 1} 
working with no long-distance read- 
ing or complicated controls to operate, 
has been announced by Kal-Equip 
Co., Box 567, Kalamazoo, Mich 

The unit features one-hand opera- 
tion with two simple controls for 


reportedly 


8-cylinder operation 
and high or low range. Switches are 
thumb controlled. Dual range dial is 
calibrated for 0 to 1,000 rpm 
Unit serve 6- or 12-volt circuits 
without setting and con- 
nection interchangeable so that 
either may be attached to dis- 
tributor or ground without observing 
polarity to the company 
Alse the manufacturer claims that 
Kal-Tach ha exceptionally low 
load characteristics which eliminate: 
motor misse inaccuracy. The 
mechanism is hatter- 
chrome-plated case and _ re 
ha internal protection 
burnout and battery failure 
info? Use coupon 
and you will get 


electing 6- or 


change olf 
are 


lead 


“ce ording 


and 
protected in a 
proof, 
portedly 
against 

Want 

page i20 


more on 


it! 


625—Tubing Dispenser 


designed 
and dealer hop > 
tations and said 
eliminate waste, 
Dorman 
Cincin 


Copper tubing di 
for gfarage fleet 
as well a ery 
to save pace 
ha 
Product 
nati 2, O 

The dispenser includes 
of 3/16”, 4%” and 5/16” 


penser 


ice 

and 
announced = by 

1004 Sycamore St., 


been 


100° spools 
tubing, or 


any three of the following sizes: “%&”", 
3/16”, 44”, 5/16”, %”. It presently 
available. “Layer-wound” coils un 


136 


wind like thread from the steel spoois 
Tubing, marked every foot, straight- 
ens as it uncoils with no kinks, ac- 
cording to the company. 
Want more info? Use coupon on 
page 120 and you will get it! 


626—Valve Adjusters 


Automatic mechanical valve ad- 
justers which are said to keep valves 
in proper adjustment as quietly a: 
with hydraulic lifters, with less ex- 
pense, have been announced by Allied 
Precision Products, Dunedin, Fla 

The valves reportedly operate 
cooler with the automatic mechanical 
adjusters because they are on the seat 


a larger percentage of the time and 


hot gases 


reauced .O 


because wire drawirg of 
over the exhaust valve 
a minimum. 
Want more info? 
page 120 and ‘you 


627—Leather Cleaner 


A leather cleaner said to condi- 
tion and protect as it cleans, to pre 
vent stains and to waterproof leath 
er, keeping it soft and flexible, has 
been introduced by Liquid Glaze, In« 
704 Sheridan St., Lansing 6, Mich. 

An emulsion of oils, waxes and 
chemicals, it reportedly will protect 
leather without stretching it 

Want more info? Use coupon 

page 120 and ‘you will get 


Use coupon on 
will get it! 


on 
it! 





Ads in National Magazines 


Continuing campaigns in the Saturday Eve- 
ning Post, Collier's and Look of attention- 
adve 


of customers in 


compelling color rtisements reach 


thousands your area, 


up ? 
quickly re? * you 
me Y 
pusines* 


ne 
( ay 
pistributor tode 


pRiput’ yRS 


w series of 


TO 1 1S 


Onterw 





Want more facts? Use Reader Service Card Page 120 


Television Commercials on 


on) 
>. 
‘. 


en % 


NBC Meet the 


commercial announcements are showing 


On the Television Network 


Press 
car owners and fleet operators how and why J-M 
Brake Lining provides long, dependable service, 


The Johns-Manville name and Johns- 
Manville products are known for quality to 
millions of car owners. 

Brake Business is big business, profitable 
business. And here is why the Johns-Manville 
Dealer is in the best position to satisfy more 
customers, capture a greater share of his 
brake lining market —now and for the future. 

Along with intensive sales promotion— 


Johns-Manville 


SOUTHERN AUTOMOTIVE JOURNAL for September, 1956 





628—Wheel Bearing Kit 


A wheel bearing service kit, weigh- 
ing approximately 20 lbs., said to pro- 
vide all the tools necessary to make 
front-wheel lubrication a_ speedy, 
efficient and profitable service, has 
been announced by The Aro Equip- 
ment Corp., Enterprise & Trevitt Sts., 
Bryan, O. 

Included in the unit are for 
knocking out the union bearing, block 
for replacement of the seals, plastic- 
type hammer, pliers, container for 
new cotterpins and a tool for removy 
ing both the wheel cover and bearing 
dust cover. The kit has on top 
for actual plac ing of after 
they have been cleaned bear- 


! 
tools 


space 
bearing 


Wh el 


ing 


on the work 


pac Ker is 


pace for clean paper towels and a 
small size container of cleaning fluid. 
Want info”? I on 
page 120 and it! 


629—Ignition Parts Kits 


Ignition parts kit 

clear plastic o that 
with car application printed 
: x 6 have been in 
troduced by Motor Parts 
Co., Fond du Li Wi 

Designed to be di p 

rack merchandiser, 15” wide 19” 
high, 8” deep, that accommodates 24 
card two each of 12 assortments, the 


‘ oupon 


will get 


more S¢ 


You 


factory-sealed 
in contents are 
visible 

on a x 


L® card 


American 
ic, 


iyvea on a wire 


mounted 
contains 


pel manently 
shelf. Cabinet 





“Meet the Press’ 


ast are being 
Identify 
colorful signs 


Brake lining users from coast to co 
urged to look for the J-M Dealer 
yourself with Johna-Manville wit! 


posters and merchandise dispensers 


Program tia the 
Sel /M Brake Sets 


Johns-Manville offers a line of quality prod- 


ucts that meet all your requirements... a 
policy that brings you these quality products 
at prices that assure you adequate profit . . . 
a company name known to more people than 
any other name in the brake lining industry 
. . . a company that is constantly invest 
ing, planning, researching and expanding in 
your behalf! 


alee Brake Lining 


SOUTHERN AUTOMOTIVE JOURNAL for September, 1956 
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630—Battery Grid Alloy 
\ 


to combal 64 

by 

and to 
performi 


torage 


{ iused 
4-A P. GB. Sets are power built for 
power brokes on passenger cor and 
light trucks. Hard, deme ling that 
has no equal for power systems 


charge 

el 

been introduced b iré 

Battery Division, 246-286 
Vi 


St., Cleveland 1, O 
ht | er-Metalex no 
~ the compan Super Ma 
= batterie l i patented a 
ing ) element rn 
110 vhich 


in propo! 


ana 


into all 
line of 
contain 
er, 
otfer 
mum resistance 
Longer lif 
of the 


4-M Custom 4 Star Sets for pawen maxi 


ger cors ncrease the efficiency of 
any stondard brake system 


DW 


5-00 Fleet Tested Sets specially com 
pounded tor greater mileage on tax: 
cobs and light trucks 


corrosion 

pendability 
no 
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631—Stabilizers 


| oid for ari 
Buick 
Mer 


not 


er arm stabilizer 
nobils 
Lincoln 


at 


oat o! id 

Pontiac, Ford 
and Dodge « 
powell ! 


rT 
Ply 
equipped 
been announced by F 
Phoenix, Ariz 
tabilizer reported § to 
recting 


moutl 


with eering have 


M. Engineering 


Corp 
Ihe 

highly effective 

J- Lined Brake Shoes — hondy vanderil 

packaged brake shoes relmed with hoch 

Custom 4 Stor or °.B. maternal. Ex : 
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632—Heater Tubing lengths, plus connecting parts. This mixed before entering the manifold 
assortment is said to be adequate to by a specially-designed mixing cham 
Aluminum heater tubing, said to handle heater hose replacement on ber which eliminates wet spots in the 
outlast rubber hose while costing no any car or truck. fuel 
more, has been introduced by Ever Want more info? Use coupon on Shutoff of fuel when the engin 
hot Products Co., 2001 W. Carroll page 120 and ‘you will get it! is not operating is accomplished by 
Ave , Chicago, Il. - - an electric solenoid valve connected 
rhe aluminum has been given a 633—Fuel Injection Device to the ignition circuit and mounted 
flexibility which makes it easily at the inlet of the regulator and a 
workable without the use of tools, it A single-unit fuel injection device vacuum lock-off at the outlet of th 
was Claimed. It reportedly has a high for users of liquefied petroleum gas, regulator operated by the vacuum 
resistance to vibration fatigue, i to replace the conventional carbure of the engine According to the man 
100% rustproof and boosts heater ef tor, has been introduced by National ufacturer, mixture ratios are not af 
ficiency by 30%, functioning with Products Mfg., Inc., Route 3, Box 15, fected by changes in altitude or 
boiling water, alcohol or permanent Lubbock, Texas. temperature; the engine idles on a 
type anti-freeze. “Alumiflex” is avail The fuel is carried through the lean mixture and there is no enrich 
able in 50’ coils, individually boxed unit under two pounds pressure and ening during deceleration. There is 
or comes in a kit containing 20 pre injected into the air flow as demand said to be no power fade on long 
and ed by the engine. Fuel and air are pulls. Instant starting in any weather 
without use of choke or primer is 
claimed by the manufacturer. 
Want more info? Use coupon on 
page 120 and ‘you will get it! 


curved tubes of various shapes 





634—Frame-Lift Jack 


A passenger-car jack which lifts 
the car by frame contact from the 
side with a few “foot strokes” on the 
handle, eliminating bumper § strain 
and extreme high raise, has been an- 
nounced by Walker Mfg. Co., of Wis- 
consin, 1201 Michigan Blvd., Racine 
Wis 

The jack’s rack bar and twin bases 
are integrally formed for strength and 


No. AR-3 


New Anthes 


B LA ZER re ve Stability, it was claimed. The “canti- 


3-Inch Aluminum Reflector lever-boom” action reportedly raises 
\ the pivoting lifting cap vertically 


: ° “s : : ; throughout its entire travel, ass 4 
The aluminum frame for this unit is formed in one piece. 4 = ae Saas an i Sateen ant 
This unique production feature permits Anthes to price —” all times. The removable handle i: 


this item very low. A new high standard of quality at evIeHERs also designed for use as a lug wrench 
lower price is also achieved in the Lucite lens (now made se AF and tire tool. Base unit is zinc-coated 
‘ Want more info? Use coupon on 


in the Anthes plant). The Blazer is a light weight, non- ww. page 120 and you will get it! 
rusting — low priced — approved reflector that merits - 
your immediate consideration. Now packed 25 to the 635—-Anti-Freeze Tester 
carton, compact to store — convenient to use. Write 

A pocket-size, 342-oz. device for 


for — and sample order. testing safe cold-weather temperature 
ANTHES FORCE OILER CO., FT. MADISON, IOWA of any anti-freeze solution unde 
- actual operating conditions has been 
introduced by Darbo Enterprises, 2158 
University Station, Madison 5, Wis 
To make the test, a thimbleful of 
anti-freeze solution is taken from 
IRST LINE OF SAFETY the radiator and put in a small metal 
cup on the tester. The solution i: 
then frozen, either with a 2” sparklet- 
type capsule containing CO, or a 
CO, fire extinguisher. The freezing 
0int is read on a thermometer set 
..- and proud to serve the safest oe fe oS) ee 
. needed and tests can be made while 
drivers on the road / the engine is cold 
- Want more info? Use coupon on 
page 120 and you will get it! 
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ties. know how — 


MODERN TOOLS MAKE MONEY 


NMC-10 
Chevrolet 
Distributor Socket 


No doubt about it, you can’t keep up 
with today’s exacting automotive service 
and repairs without the modern Tools 
that put you in the ballgame. In fact, if 
you don’t have the modern Tools that 
have been designed by New Britain to 
make your job easier and service better, 
you just don’t make the bigger dollar in 


today’s automotive repairs! 


In addition to the scores of standard 
New Britain Sockets and Drive Parts 
that thousands of good mechanics have 
depended on for years, there are many 
new Tools, that can save time and trou 
ble for you, and probably should be in 
YOUR Kit right now! Ask your Jobber 
about these modern New Britain Tools 


that make more money for mechanics! 


@/U2 — ARE JUST A FEW OF THE TOOLS 
THAT SHOULD BE MAKING 


MONEY FOR YOU 


gl now / 


PLUS THIS GREAT NEW 
FAMILY OF AUTOMATIC 
TRANSMISSION TOOLS 





P-65 
Brake Spring 
Pliers Adapter 


FG-12 
Ford Feeler Gauge 


AH-10 
HYDRA-MATIC 
Band Adjusting Tool 


E-41 
Ya Inch 
Distributor 
Wrench 


7-125 


M-110 


2-in-1 Brake Tool ATL-2 


Tube Cutter 
HYDRA-MATIC 
Throttle Arm Gauge 


>~ 

" : 

E-42 ~ter 
9/16 Inch a 

Distributor Af ATL-3 
Wrench y : oan HYDRA-MATIC 


Throttle Arm Bender 


ASD-6 
Seal Driver 


E-40 


RW-14 to RW-28 Point Bender 


Ratcheting Box Wrenches 


a nacune co.-new ssirain,conn, HAND TOOLS 
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TIME SAVERS 











Making Tool to Install and back glasses. It also works for Repairing Steering Gear 
Windshield Seals removing the new-type maseconr =a Foes Fares 


handle on late-model Chrysle1 

A HANDY tool for installing the product Aubrey Whitesell, M pereen repairing 1949-51 Ford 
rubber around a windshield W. Whitesell’s Service, Waynes- steering gear boxes with 

or back glass can be made from a boro, Virginia tripped threads in the lower 

common screwdriver mounting holes, use a 3/8” x 5” 


Heat the end of the screwdrivet Marking the Thickness bolt and grind off half the head 
red hot and bend it in the position of 12" Feeler Gauges and mount bolt in the top hole 


hown. This curved end can ke which goes through frame in the 
used instead of a string for work- H™= is an idea which has proved opposite direction from the orig 
ing the rubber around windshield very helpful to us: inal and place nut on the outside 
On 12” feeler gauges where the The same procedure will apply to 
printer’s ink marking wears off lower mounting hole 
and leaves you guessing the thick- This will save the customer the 
ness, we put a spot of solder on cost of a gear box and approxi- 
the end and put the mark on this. mately three hours labo! Walter 
Not only does this mark the gauge S. Powell, Service Department, 
but it also keeps your hand from Magic City Motor Corporation, 404 
lipping off the end.—C. E. Yeager, W. Salem Avenue, Roanoke 5, Vir- 
Yeager’s Garage, Lawton, Kansas ginia, 





“FAUTOMOTIVE ALIGNMENT EQUIPMENT 


aC wor pen eeeetfss 
RS t,. 
WILL MAKE MORE MONEY FOR you! 





re eae a DIRT-FREE 


AUTOMATIC 
“PUSH-BUTTON” MULTIPLE USE TOOLS “KING-PIN TYPE” 


CONTROL TURNING ALIGNERS 


“COMPLETE ACCESSABILITY” 
COMPLETE REMOVABLE RUNWAYS FASTER-PRECISION 


HYDRAULIC OPERATION MAGNETIC GAUGES 


TE TODAY 
Vivestigate the VAIZQG AIL MAD 


Bee-Line ay: 
DAVENPORT, IOWA U.S.A. 
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of the hinges. The little time spent about an inch longer than the one 


GOT A GOOD in doing this pays off double in the it replaces, this calls for a space 
total time spent in replacing the to be installed at the rear mount- 


N I D E A ? hood hinges Tony Baradzie), ing bracket 
. Landon Ramsey Motors (Ford), P When the proper spacer is not 
will be paid for every O. Box 316, Mt. Vernon, Texas at hand, it is not necessary to lose 
time - saver or shop time making one. The spacer shij 
' short - ¥ accepted Making Suitable Spacer ped on all new generators in place 
for publication in this section. of the pulley is just the right 
A photo or rough sketch will For Larger Generator length, If desired, thi pacer can 
make your idea more valuable. LARGER generator of greater be spread and slipped over the 
Only original items, not previ- A capacity is being installed on mounting cap screw after the latte: 
ously published, offered for our ome of the 1956 Ford products, is started in plac Lynn I 
exclusive use, can be consid- uch a the Lincoln and some Snoddy, 1622 \ an Street 
ered. Send them to: Southern trucks. Since the new generator i Shreveport, Lo 
Automotive Journal, 806 Peach- 
tree St., N. E., Atlanta 8, Ga. 














Making a Filter 
For Automatics 


+ ALL who service automatic 
transmissions, I have trouble 
with trash and metal getting in 
the working parts after an over-all H 7” MASTER 
job, regardless of how well it is 
cleaned JOYC frame lifts 
To help prevent this, I made a 
filter by reducing the sleeve of a 
4” pipe to fit the pipe entering 


give accessibility 


transmission from the line which 
water-cools the fluid. Then on the 
first reducer in union transmission 
end I soldered fine screen mesh 
which can be screwed out and 
cleaned when transmission is serv- 
iced 

This filter can be installed on 
Ford-O-Matic, Merc-O-Matic, o1 
practically any water - cooled 
transmission Clyde Kenning- 
ton, Walker Motor Co. (Ford), 
Broad at 14th Street, Augusta, Ga 


To Join Horn Wire 
Upon Replacement 


HEN replacing horn wire on All under-car parts requiring mainte 
mance are readily accessible . . . taster 


cars with built-in ignal 
lights, many short turns are re service... bigger profits! 


quired. If replacement wire is tied 
to the new, it may pull apart o1 
knot too large to pass through 
To prevent this, butt ends of 
wire together, using one or two 
drops of solder to join them. Thi 
connection will flex easily and be 


Relaxed wheel suspensions for better 
lubrication, exposed wheels for efficient 
tire and brake work .. . faster service 
...» bigger profits! 

Proper working height, smooth floor add 
as strong as any part of the wire to comfort and efficiency of service 
C. Kernaghan, 2324 Harris, Inde men... faster service... bigger profits! 


pendence, Missouri 


Replacing Hood Hinges 
On "52."54 Fords Write today for Bulletin No. 134-HL 
...- four models to choose from! 


W HEN replacing hood hinges on 

"ae 's, y > > ‘ > 

ee ae yOu THE JOYCE-CRIDLAND COMPANY 
bolts which are difficult to reach : 


I have found that considerable yr oS 8: On eee 


time can be saved by removing the wen ene 


ventilator valve assemblies in front 
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Preventing Hard Starting 
On '55-'56 Fords 


] HAVE found an aid in starting 
‘55 and ’56 Fords with four- 
barrel carburetors 

Remove the clip which covers the 
vent hole in the bottom of accel- 
erating pump shaft. (This vent is 
ituated just above screw which 
holds the pump linkage.) This par- 
ticularly helps start hot engine 

When the vent is closed, pres- 
ure builds up, forcing gas into 
the manifold, Opening the vent 


prevents flooding - Walter §S 
Powell, Service Department, Magic 
City Motor Corporation, 404 W 
Salem Ave., 5, Virginia 


Roanoke 5, 
Repairing 1956 Ford 
Glove Compartments 


a the lock on the glove 
J compartment of the 1956 Fords 
has been adjusted too tight and 
the little bar on the lock embed 
itself too deep in the catch on the 
door. Pushing on the button will 
not lift the latch far enough away 





HMC 


the Complete 
VALVE LINE 





that gives GREATER JOBBER PROFITS 


AUTOMOTIVE 
INDUSTRIAL 
FARM & MARINE 


WRITE FOR 
NEW CATALOG 


You'll make more actual dollars and cents when you 


buy and sell rmc valves. Your greater than a maximum 
rebate, is clearly listed as a discount on each valve 
purchase invoice. Why wait for compounded yearly sales 
figures to determine your valve profits. Get the facts from 
yourself 


your rmec warehouse distributor—see for 





SUPER-DUTY VALVES 
for heavy duty application 


Popes Our, 


rmc ‘‘Super-Duty" seal on the box. 


Shorter strokes, larger bores, demand 
valves built to take the “high com- 
pression goff.”’ rmmc''Super-Duty" valves 
with their Austenitic high heat heads, 
stellite faces and (where required) exclu- 
sive heat bands cannot be matched for 
heavy duty performance. Ask for the valves with the 





VALVES for 
AIR-COOLED ENGINES 
The only catalog offering com- 
plete application data on valves 
for lawnmower, garden tractor 
and other air-cooled engine 
uses. Also lists the component 
valve train parts. Order your 
copy from your FMC warehouse 





rmc “‘serrated’’ VALVE SPRING INSERTS 


y _ A must for every valve grind job. Re- 
a SS) stores spring tension and compensates 
Recommended by 
_—<Sitee. ‘eading car and truck manufacturers 
‘<< al ) Offers complete coverage passenger car 


- for torsion relax. 


and truck engines. 


WAREHOUSED & SOLD BY: 


PIONEER WAREHOUSE CO. (Herman Shields) 
2314 Front St., Meridian, Miss 


DISTRIBUTOR'S WAREHOUSE, 2436 Dennis S1., Jacksonville Fic 


AUTOMOTIVE WAREHOUSE, INC., 320 Fifth Ave., $., 
Nashville, Tenn 


7. L. KIDD COMPANY, 123 Shuman Ave., Charlotte, N. C 


distributor 





Complete the Valve train 
with rme 
VALVE 
SPRINGS 
nd LOCKS 











FRANK J. MERRYMAN CO., 419 Peachtree 1, N. E., Atiante, Ge 
NEAL GREENFIELD SALES, 509 E. Third St., Fort Worth, Texas 


NEAL GREENFIELD SALES, 2916 Main S$1., Dallas, Texas 


RICH MA?.UFACTURING 


BATTLE CREEK 
MICH.,, U.S.A 
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BASIC VALVE MANUFACTURER 
FOR ORIGINAL EQUIPMENT 
SINCE 1908 





from the catch to let the door drop. 

To open the door easily when 
this occurs, you can reach over 
the top of the glove compartment 
box and raise up on the catch to 
the lock and the door will release, 
This will also open the door when 
it is locked.—Arden Grubb, Britton 


Ford Sales, Louisa, Kentucky. 


To Eliminate the Cracking 
Of Starter End Plate 


()* SOME 1956 Fords the starter 
works loose and cracks the 
end plate and flywheel housing 
The reason for this is that there 
7/16” hole and one 
tarter is bolted 


are two 
5/16” hole where 
to housing, yet 5/16” bolts are used 
in all three place 

To eliminate cracking of end 
plate and housing, use 5/16” bolts 
with 7/16” shoulder in top and 
bottom hole: tarte! 
from moving around E. L. Smith, 
Walker Motor Company, 1402 
Broad Street, Augusta, Georgia 


to prevent the 


Silicone Compound 
Squelches Noises 


Gp rvecsanen Division has issued 
the following service bulletin: 

Dow Corning four silicone com- 
highly recommended fo! 
queaks caused 
door 


pound ] 
use in eliminating 
by the movement of the 
against the weatherseal or in othe: 
places where rubber-to-metal con 
tact results in squeaks 
It is also very effective in elim 
inating many general body noises 
which are difficult to locate. Very 
often they are the result of the 
door sticking to the weatherseal 
When the door sticks to the weath- 
erseal it remains firm enough so 
that the door mechanisms tend to 
move independently and set up 
vibrations. In this case, applica- 
tion of the compound to the weath- 
eal will permit the door to 
“float” and prevent vibrations 
The compound is like petroleum 
jelly in and consist- 
ency. It is non-melting, 
and translucent, and retains its 
grease-like consistency even after 
long exposure to extreme tempera- 
tures. It is water-repellent and 
chemically inert and will not rot 
the surfaces to which it is applied 
It is easy to apply. Clean the 
surface thoroughly. Smear it with 
the fingers over the contact area 
of the rubber. A thin coat is all 
that is necessary, so apply it spar- 
ingly, Rub off the excess compound 
with a cloth. 


appearance 
odorless 
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wae MORE 


mane profit 
maze Opportunities! 


WHEN YOU'RE THE MAN WHO STOCKS AND SELLS... 


CARTER ~é FUEL FILTERS 


Sell the world-famous fuel filter assortment a that fits inside any Carter fuel filter. The 
_ m=. | Magnatrap* is a powerful permanent magnet 


that traps and holds the smallest particles of 
iron oxide which no porous filter can catch, 


featuring Carter's microscopic-pored ceramic 
filtering element (sizes to fit practically any 
make or model of car or truck.) Increase 


your profit with Carter's exclusive Magnatrap* For information, call your Carter supplier today. 


*Trademark Registered 


CARTER CARBURETOR 
DIVISION OF INDUSTRIES 


INCORPORATED 


ST. LOUIS 7, MISSOURI 
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mean a big demand for 


wt 0 


WARE WP 


elt 
Hi 
4 


Minvutemats 


Econ-O-Mats 


Doan MANUFACTURING CORP. 


1761 LONDON ROAD «+ CLEVELAND 12, OHIO 
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The recent convention of the 
Kansas Independent Garage Own- 
ers took time out for this photo at 
Pittsburg. Art Kittell of Pittsburg 
was elected president, Bud Down- 
ing, vice-president; Vincent Sitter 
of Arma, treasurer, and Max 
Shannon, secretary. Speakers in- 
cluded Harry Barrett of Barrett 
Equipment Co., St. Louis, and 
Ralph H. James of Tulsa, Okla., 
executive director of IGO-America. 


Southern Garagemen Show 
Association Interest 


. ARAGEMEN in several] southern 

Vareas are howing growing 

interest in the Independent Ga- 
Owners of Americ: 

Thi association enthusiasm 
was reported last month by the ex 
ecutive director, Ralph H,. Jame 
of Tulsa, Okla 

At a meeting contemplated a 
Nashville, Tenn., this month, a lo 
cal association is expected to be 
formed. The Chattanooga chapter 
has been active for several year 

R. O. Green ecretary of the 
Automotive Service Association of 
South Florida Miami advised 
James he had been instructed to 
write him regarding affiliation 
with the national. The local ha 
83 member! Its president is Chris 
Nolen, with D. C. Brook vice- 
president and Norman E. Wooten 


/ 


treasurer 

Seventy persons attended a re- 
cent meeting of IGO-New Mexico 
at Albuquerque, including 58 ga- 
rage owne! three manufacturers’ 
representatives and nine jobber 
A film on brake howing the 
proper procedure to reline and ad- 
just all popular types of pasenger- 
car brakes, wa hown. Officer 
are W. N. Haskeu, president; 
Charles Gatewood, vice-president 

Thirty-four manufacturers and 
Nationa] Standard Parts Associa- 
tion are now allied members of 
I1GO-America. Newest addition is 
Mustang Engine Division of Re- 
builders, Inc., Garland, Texas 
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THOR AIR AUTOMOTIVE 


CONTROLLED 
moves G2W TORQUE! 


Only 614" ong!) | @ | Most Powerful 
e 14" Square Drive 

Impact Wrench 

on the Market! 


x Completely new impact mechanism — 
only FOUR MOVING PARTS! 


x Finger-tip push-button reverse for 
easy one-hand operation. 


Equipped with speed 
and torque regulator. 
Popular accessories and 
attachments available 
Other Thor Automotive 
Air Impact Wrenches 
available up to 1%” 
bolt capacity. Ask your 


sieguiiocunniieimnvmighiuan ae oe 
THOR POWER TOOL COMPANY, Aurora, il. Thor Power Tool Co. 


Branches in all principal cities 
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ble at Chevrolet for broadening of decades in the United States 

the company’s passenger-car and Cole was shifted by General 
truck lines, including heavier-duty Motors from the tank plant to chief 
models and a new automatic shift engineer of Chevrolet on May l, 
in the latter field; a magnificent 1952. (He had previously been 
new Chevrolet engineering facility chief engineer and works manage! 
at the Tech Center and expanded of Cadillac.) He proceeded to re 
more modern quarters at the GM organize the engineering staff 
Ground: an engineering along committee lines. He believes 
method of meting out re- 








Proving 
taff two and one-half times large! that this 
trong emphasis on ponsibility produces the best ove! 


than 1951, with : 
forward planning and _ research all results. It is also probable that 
and the sporty Corvette, one of the the committee report system kept 
production him well informed on activitie 


most revolutionary 
and permitted maximum time fo! 


line automobile in the last two 





John K. Boone (seated) is about to 
sign the franchise opening his new 
dealership, Nash of Jacksonville, 


Inc., in Jacksonville, Fla. Standing 
(from left) are C. D. Keller, Amer- 
ican Motors’ Atlanta zone man- 
ager, and William H. Meadows, 


secretary-treasurer. The dealership 
has an eight-car showroom. 


$2.30 WITH EVERY 


The New Mr. Chevrolet 


(Continued from page 58) 
Cadillac to technician and de- t 
signer and in 1938 was named an we e 


engineer on technical problems 
Research on passenger-car cooling 
led to his transfer to similar work 
on experimental tanks where en 
gine overheating was a problem CLEAN 
Since Cole came out of World 
War II as chief design engineer for Saou cane Wikies Gea CONCENTRATED 
Army light tanks and combat Cleaner betete een odd 
vehicles and a reputation as a anti-freeze. Powerful 
foremost tank expert, the govern- 
ment logically turned to him at CleHoot —- aise 
the outbreak of the Korean War oe 2 
He was named manager of the 
Cadillac tank plant in Cleveland 
and is credited with somewhat of a 
miracle in getting production in 
even months, three months ahead 
of schedule. He accomplished the 
feat by personally going into the 
plant to solve difficulties, by fly- 
ing his own plane to all parts of 
the country to ease material bottle- 
necks and an alertness that kept his 
procurement needs a few steps in 
front of everybody else. ' j i for 
Although Cole is not as well sihesftsi | eutemetive 
known in civilian as in military S18 F S system +4 
engineering circles, his develop- : ty tthe ttt 
ment of the Cadillac short-stroke YTS Gaease a onl ‘ 
V-8 and his direction of the com- hesitate va ee {S pust a Scaut = 
ALLIC — DEPOSITS , YSTEMS OF AUTOM 


plete re-design—from body to en- Seturdey Evening pS a 
aim CRAs AnD (tt AND TRAC! 


gine—of the 1955 Chevrolet pas- : 
“OBLES TRUCKS AN 

senger cars and trucks have given 

him prime stature in the automo- —_— 


tive industry. 
He is at least partially responsi- 


non-acid action cleans 
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first-hand test of vehicles, in 
which he displays marked ability 
Cole has the acute 
crack mechanic. He can isolate a 
single sound out of a tumult and 
analyze it. 

In tackling one of the key posts 
in industry, there is ample evi- 
dence that Cole possesses. the 
talent and instinct of a good man- 
ager. His support of  stock-car 
racing, which many saw merely as 
a reflection of an intensely com- 
petitive nature, developed an ex- 
citing, interest for the 


senses of a 


common 


engineering department. His dis- 
regard of protocol when there is a 
job to be done has also boosted 
morale. One mechanic tells, for in- 
stance, how Cole insisted on taking 
the wheel of an old station wagon 
carrying spare parts on a tedious 
cross-country experimental run 

At 46 and looking younger, Cole 
is a person of tremendous enthusi 
asms. More important, he is able 
to transmit his 
others in the manner of a natural 
leader. 

“One trait you soon learn,” says 


enthusiasm to 











hd get this FREE 

















WARNER 


&-piece Ekcoware set! 










°95 


8-piece kitchen tool set— 
free with every order of 
3 dozen Warner products... 
any one or assorted. This 
beautiful set is heavy nickel 
plate with rich coppertone 
handles. 





Bonus offer ends 
September 30, 1956 








BLOCK 
REPAIR 





*torectoF 







-+.a@ famous name in 
automobile history 


WARNER-PATTERSON COMPANY, 920 S$. MICHIGAN AVE, CHICAGO 5, tL, 
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an associate, “is that Ed doesn’t be 
anything is impossible. Of 
you've been taught other- 
wise. After awhile, though, you 
begin to feel as he does. It makes 
quite a lot 


lieve 


course, 


doing the _ possible 


easier.” 


GM Engineers Endorse 
Free Piston Engine 
J ies newly-developed GM-14 
free piston engine has a vot 

of confidence from General Moto 
Research Staff engineers as a fu- 
ture contender in the commercial] 
power field 

This was reported last month to 
the Society of Automotive Engi- 
neers’ west coast meeting at San 
Francisco by Gregory Flynn, J! 
of GM Research Staff's Mechanical 
Development Department 

A total of 25,000 hours of test 
ing by GM, he said 
development will 


indicates fu 
ture improve 


output, econ 


the engine’ 
omy and reliability 


“Since we 


power 
began development 
work on thi 
have increased the rated 
by 25%. The life of all 
been extended until we 
4,.500-hour test 


The engine 


free piston engine, we 
powel 
critical 
parts ha 
can run a with 
availability 


run atisfactorily on heavy fuel 


over 90° 


with absolutely clean exhaust h 
reported 
GM 14 l a free 


primarily de 


piston gasifiet 
or generato! igned 


for hip propul ion or power sta- 


tion operation. It is an experi- 
mental prototype of six gasifier 
unit GM Cleveland Diesel En- 


gine Division i upplying the 
Office of Ship 
Repair of the U.S 
ministration 
Basically the GM-14 
like a huge air pump or compre 
or, utilizing the diesel compre 


Construction and 
Maritime Ad 


‘ 
operate 


sion ignition principle. A pair of 
compressor pistons bounce’ back 
and forth in a single cylinde: 


pumping hot gases into a gas tur 
bine from which shaft horsepowe1 
is obtained 
It is rated at 250 gas horse 
power and has a thermal efficiency 
of 43'42%. Flynn said 
development problems 
sentially the same as those familiar 
to engineers working on high-out 
put conventional diesel engines in 
the industry 








some of it 
were @ 


A midget version of free piston 
power is now being tested on thi 
XP-500, an experimental pass- 
enger automobile 
nounced by GM 


recently an- 












Tarheel Hopes Brighten riodic vehicle inspection law by the ty-check programs in their local 
For Inspection Law 1957 General Assembly communities. 


“Over half a million vehicles “Three national awards were 
{pewter are looking brighter for were inspected in May during the made to North Carolina cities and 
enactment of a safety inspec- afety-check campaign conducted counties for conducting outstand- 
tion law in North Carolina in 90 North Carolina communities ing vehicle safety-check programs 
Commented Jesse F. Jones, Jr., Items checked for safe vehicle op- Craven county was judged to have 
executive secretary of the North eration at the community check conducted the ‘most outstanding 
Carolina Automotive Wholesale: lanes during May and June were county program in the nation.’ 
Association, last month brake front light rear lights, Gastonia wa judged to have con- 
“The succe of the voluntary teering, tires, exhaust ystem, ducted the ‘most outstanding city 
vehicle safety-check program in glass, windshield wipers, rear-view program in the nation.’ Gates 
North Carolina during the month mirror and horn county received a ‘National Award 
of May and June offers brighte1 “Many NCAWA members coop- of Excellence’ for the top county 
prospects for the passage of a pe erated wholeheartedly in the safe- in its population cla : 
North Carolina Motor Vehicles 
Commissioner Ed Scheidt, in ap- 
praising results of the safety-check 
program in the state, indicated “the 





renewed interest in mechanically 


ACCO Manley Presses ound vehicles is indicative of a 


products new attitude toward a mechanical 
inspection law 


Some previous efforts to revive 
the inspection law have failed 


BeBop Records Lose 


Newly Designed— Ground in Cars 


* : _ type music does Mr. Mo- 

Complete Line torist like best on the road? 

Does he travel happiest with Be- 
7 models— a a ee ee 
sop, Bach or Boogie 

25 +0 150-ton capacities A survey of HiWay HiFi record 

. ales since Chrysler introduced the 

industry’s first automobile record 

player in its 1956 Chrysler and 

Imperial ca! hows that neither 

6 ” :; dn ate driv- 

Look for these new, } poms a classics dominate driv 

S aste 

improved features | Biggest seller, according to Co- 

on 125-ton and | lumbia Records, is so-called “mood 

150-ton models —_— music’’—popular tunes done in a 


Hydraulic cylinders are welded = emi-classical tyle Topping in 
units —no porous castings ; ales all 100 hour-and-one-half 
Cylinder construction permits ( records available is ““Columbia Hall 
rams of various hydraulic travels of Fame, which features the 

mooth, relaxing orchestras of 


New improved table-raising 
mechanism gives accurate control Mitch Miller, Percy Faith and Le 


Krames are welded to assure ri 5 MODELS Elgart playing standard selection 

gidity and longer life. No bolts MANLEY in faney orchestral stvle 

Improved movable-head mecha- Popular with parents who moto 
TRESTLES ' 


nism allows horizontal travel 
with restive children are uch 
Improved-type locking device ( from 2 to 10 ton : aes 
“th quieting HiWay HiFi hits as “Peter 
Improved type 3 speed pump on capacities ) Rabbit.” “H Cc} t And 
60 and 80-ton units allows vary Make every job seNws i. an iristian Ander-~ 
: easier, faster, on Fairy Tale and “Rocky Jone 


ing speeds depending on pressure 
and the Space Pirates.” Only prob- 


lem, say parents, that soon it’ 
impossible to go for a family drive 


required safer 


Safety overload valves protect 
presses from damage 
9 Improved-type packings on rams without the , , 
Oo pace pirate 
and pumps stop oil leakage let Us Tell uw More... Once the tykes are asleep, how- 
10 Side openings permit long ma- MANLEY DIVISION SAJ | ever. parent : can enjoy ast other 
terial to be positioned American Chain & Cable, York, Pa. Rate ss ; : mY 
hit “mood” records as Michel Le- 
Please send literature and prices 
on MANLEY Hydraulic Presses and 


ACCcO Manley Division Trestles with name of nearest Dis day in Rome a couple of sub- 


tributor 
7 jects certainly suggestive of travel 


/ 
AMERICAN CHAIN & CABLE 
i Name Equally in demand are Lee Rains 


. York, Pa, Chicago, New York, Portland, Ore iene orchestra playing “Top Melodies’ 
y) San Francisco, Bridgeport, Conn é . ¥ 
| and the late Ken Griffen’s “Anni- 
wnane in Canada < ‘ : oa 
wee 6 Dominion Chain Company, Ltd , Niagara Falls, Ontario versary song: 
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The beat-equipped shop geta the profitable business 


Grand’s “I Love Paris” and “Holi- 
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The brand of brake fluid 
you supply may make the difference 
between a safe stop and an accident — 
for Safety's Sake... standardize on genuine 


Wagner Lockheed BRAKE FLUID 


s:.there’s none better... 


Your customers place a lot of confidence in you The y 


literally stake their lives on your judgment and integrity. ...none safer 
When brake fluid is needed—supply genuine Wagner 

Lockheed Brake Fluid It's chemically balanced Sur- 

passes specifications of Society of Automotive Engineers 

(S.A.E. ) 


The chemically balanced formula of Wagner Lockheed 
enal les it to function perfectly in all seasons and under all 
driving conditions. It lubricates the brake system, and 
protects the system against vapor locks, freeze-ups, gummy 


residue deposits, swelling of rubl 


cr parts ind rusting and 
corroding of metal parts 


No. 21 is for passenger cars operating under moder 


conditions 21-B Heavy-Duty is for trucks, buses 
cars where a heavy-duty type fluid is recommended 


Get all your brake service requirements from one reliable 


source your nearest W agncr Jobber You can depend 
upon WAGNER Ql JALITY because Wagner Products are 


used as original equipment by car, truck, trailer, and bus 


manufacturers 


Wagner Electric @rporation 
6362 Piymouth Ave., St. Lovis 14, Mo., U.S.A. 
(Branches in principal cities in U.S. and in Canada) 


LOCKHEED HYDRAULIC BRAKE PARTS and FLUID...CoMaX BRAKE LINING...NoROL...AIR HORNS 
AIR BRAKES... TACHOGRAPHS...ELECTRIC MOTORS...TRANSFORMERS...INDUSTRIAL CRANE BRIDGE BRAKES 
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Nothing beats this extra-rugged 
to renew 


it’s original equipment 

on more cars, trucks 
and buses than all 

other makes combined. 





ee 
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Packard 404° low tension cable 


electrical performance! 


Put the electrical system of a 
customer’s car back in new car 
shape and you’ve got a happy 
customer. So, why replace 
worn cable with a substitute 
when you can renew perform- 
ance with Packard “404” low 


tension cable? 


Use the 


cable that withstands cable- 


That’s right —renew! 


damaging conditions as no 


other cable can, 
rugged ‘404’ insulation —de- 
veloped by Packard research 


specifically for automotive use. 


This is the same low tension 
cable that is the largest selling 
original equipment 
its kind. 

Because of this tremendous 


volume, initial cost is low. And, 


because of 


cable of 


because Packard offers you the 
fully packaged and complete 
line, you get the extra ad- 
vantages of a single source 

lower accounting and inven 
tory costs, and quick deliveries. 
It pays to stock the fast 
moving cable. [t pays to stock 
Packard Cable, the 


equipment line that outsells all 


original 


other makes combined. 


FOREMOST BUILDER OF 
AUTOMOTIVE WIRING 


A Gtnteat moroes PRODUCT A UNITED mOTORS tine 


DISTRIBUTED BY WHOLESALERS EVERYWHERE 








/ 


\ 
~ 


+ 
BATTERY CABLES 


Special design gives full start 


LOW TENSION CABLE 
Stranded copper conductor 
ing power, extra flexibility and 
strength. Additional features 


at no extra cost make replace 


covered with tough coat of 
Packard “404” plastic. Small 
diameter, highly flexible and 


ment easier, deliver top wear resistant 





electrical performance 





HIGH TENSION 
IGNITION CABLE 
Packard "440" and TVRS 
high tension cables con 
tinue to be used on more 
vehicles than any other 
similar-purpose cables. 
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NOW...an all-new 
: WI LLARD 


R\ Lip 


Retaine 
FACTORY- FREGH 
POWER 
Far Longer / 


SILVER-METALEX attov 
Gites Linger Sewive life / 


A revolutionary new grid alloy that greatly increases over-charge 
life protects against sulfation damage assures factory-fresh 
power far longer... that’s new Silver-Metalex, used exclusively in 
the all-new Willard Super Master 

Hard-hitting advertisements, in leading national magazines, will 
announce Silver-Metalex to your customers, starting September 22. 
Get ready NOW to cash in on the tremendous profit possibilities 
of this sensational new Willard—available factory-fresh wet or 
Charged Bone-Dry® in a full range of 6- and 12-volt types 





Ford's Special Products 
Selects Montagnet 


‘ EORGE P. Montagnet, a native 

¥ and long-time resident of New 
Orleans, has been named manage! 
of the Special Products Division’s 
outhern regional sales office of 
Ford Motor Co 

Simultaneously the division an- 
nounced the establishment of five 
regional sales offices which form 
the nucleus of a nation-wide sales 
organization for the marketing of 
a new car line to be manufactured 
by the division. Offices will be lo- 
cated in Chicago, Detroit, Newark, 
N. J., San Francisco and New 
Orleans. 

Montagnet joined the Ford sales 
staff in New Orleans in 1923. He 
worked in variou ales activities 


’ 


George P. Montagnet 


until 1934. when he was named 
wholesale manager. He became re 
tail manager in 1936, and three 
ears later was transferred to the 
Louisville district. He returned to 
New Orleans in 1940 as assistant 
district sales manager and 
promoted to di 
1944. Six 
to Kansas City a 

istant regional 
Ford Division 

Montagnet late 
born as national cal 
and returned to Kai 
he was named regional mana 
for Ford Division in 1955 

A former student at Tulane U 
versity Montagnet ha one on 
who is a member of Ford’s Dalla 
district sales office 

The Southern } 
Special Products Division will em- 
brace 11 southern state 

The new car is expected to be 
announced next year. It will then 
give Ford a complete five-car line 
to compete against the five auto- 
mobiles manufactured by GM 
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Know your engines are good 
before they’re installed! 


a) 
ROGERS 


se -yebslalthae- Lona tiga -te 


ENGINES 


The Finest Replacement Engine You Can Buy 


Be sure they’re DYNAMOMETER-TESTED! 


Here's where you order Rogers Remanufactured Engines! 
Serving the Tarheel and Volunteer States in 32 key locations. 


NORTH CAROLINA 
Ashevill 
\uto P 


To our knowledge we're the largest Dynamo 
meter-equipped rebuilders in the United States, exclud 
ing the U.S. Government — and we're proud of it. Our 
nameplate on an exchange engine means it has stood the 
same rigid test the finest quality new car engines do Saluting North Carolina and 
Usual rebuilt or overhauled engines are NEVER Dy Penneenaentee af eaven 

namometer-tested . . . just installed with a hope that 


‘ a , Southeastern states we serve! 
they will work satisfactorily. With Rogers Remanufac 


tured Engines you take no such risk. At no cost to you, 
each engine is Dynamometer-tested and adjusted under JOHN ROGERS co. 
operating conditions. Why accept an untested engine’ 


Look for the Rogers nameplate on engines you install! 300 Hunnicutt 8t., N. W., Atlanta, Ga. 
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HYDRAULIC VALVE TREATMENT 


For Top Engine Performance 


CORRECTS! 
Frees hydraulic valve lifters 
Permits valve lifters to operate quietly 
Dissolves engine sludge and varnish 
Increases power and gas mileage 


one ever’ 


pe iishgy 


MAINTAINS! 
Keeps valves and lifters free 
Cools as it lubricates 
Protects engine parts 
Increases the life of your car 


DO YOUR CUSTOMER A FAVOR! TELL HIM ABOUT THIS 
EASY Two-Step Treatment — He'll show his appreciation in 


repeat business! 


Order from your jobber, or write to Dept.169 


EMEROL MANUFACTURING CO., INC. 


242 WEST 69TH STREET, NEW YORK 23, N. Y. 


Want more facts? Use Reader Service Card Page 120 


: 





W. W. Hardy of Chicago (center) 
receives Walker Mfg. Co. Shattuck 
trophy as the outstanding com- 
pany district manager for 1955 
from Wayne E, Rapp, vice-presi- 
dent (right), in a ceremony at the 
company’s headquarters in Racine. 
Present at the ceremony was H. 
Fletcher Jones of Atlanta, Ga. 
(left), southeastern district man- 
ager and two-time winner of the 
trophy. 





Jobber News 


(Continued from page 69) 





Noznesky Is President 
In Change at Bowers 


— Jattery and Spark Plug 
Co. has undergone a change in 
management 

Control] of the firm and it ub- 
idiarle has been acquired by a 
group headed by William A. Shea, 
New York City attorney; Alex- 
ander J. MacRae, former Bower 
vice-president, and Harry P. Noz- 
nesky, former vice-president and 
ales manager of Price Battery 
Corp., of Hamburs 

Noznesky a one-time vice- 
president in charge of sales for 
30wers, ha ucceeded Clarence P 
Sowers, founder of the firm, a 
president. Noznesky also will be 
general saies manage! 

MacRae has been named execu 
tive vice-president and general 
manage! 

sowel 54, will remain active 
with the firm in the newly-created 
position of board chairman 

Since it tart in 1922, when 
Bowers built his first batteries by 
hand in his father’s Reading ga- 
rage, the firm has steadily boosted 
annual sales from $4,000 to $10,- 
000,000. Subsidiaries included in 
the transfer of ownership include 
the 30wel Battery and Spark 
Plug Co., of Massachusetts, a sale 
ubsidiary; the Patterson Corp., 
of New Philadelphia, Ohio, an- 
other battery firm, and the Gen- 
era] Lead Batteries Co.. of Pater- 
on, N. J. 

Bowers retains ownership of the 
Royal Battery C« of Paterson, 
N. J., and Pacific Wood Product 
Co., of Grant’s Pa Oregon, man 
ufacturer of electric lift truck 


Dole thermostats have been add 
ed by Automotive Distributing Co., 
Wichita, Kan., H. L, Cox, partner, 


announced 
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Texas Session to Hear 
Robert E. Phelps 


R OBERT E. Phelps, president and 
general manager of Phelps- 
Roberts Corp., Washington, D. C 
will address the third annual booth 
conference and convention of the 
Automotive Wholesalers of Texa 
at the Hotel Statler-Hilton in 
Dallas Oct. 25-26 

Other speakers will be J. Byron 
Saunders, chairman of the Board 
of Insurance Commissione! Aus- 


Robert E. Phelps 


Wm. J. Rogers, regional direc 
r of the Wage and Hour Division 
5. Department of Labor, and 
nes R. D. Eddy, dean of the Ex 

on Division, University 
Entertainment for the wives of 
members attending the convention 
will include a luncheon and style 
how An informal dinner-dance 
will be held on Frida night 
October 26 

Convention committee chairme 
are Albert Taylor, Automotive 
Appliance Co., general chairma! 
Joe Egan, Motor Mart Inc., fi 
nance Jack McMean Strau 
Frank Co., booth conference chai! 
man; Sam Bealer, The Schoellkopf 
Co program and _ advertising 
Maury Giller, P-M Auto Parts, en 
tertainment; Albert May, Beard & 
Stone Electric Co., meal and 
meeting halls, and Joe Ashby, Ash 
by Auto Supply, registration 


Du Mont Labs Appoints Agents 


Allen B. Du Mont Laboratori 
Inc., has appointed L. D. Tuttle Co 
of Dallas, Texas, a elling agent 
covering Texas, New Mexico, Ok 
lahoma Arkansa Loulsiana 
Mississippi and western Tennessee 
Edward Leahy of Prairie Village 
Kan., will be responsible for the 
area including Nebraska Kansa 


and Missouri 


DIK BUILDINGS 


TRaOt wana 


for garages, shops, storage 


IMMEDIATE ERECTION » AMAZINGLY LOW COST 


DixisteeL Burtpines are planned to suit your specific needs, 
Virtually any length, width, or sidewall height can be obtained 
from standard units. Rigid-frame, clear-span, post-free construc 
tion. A full variety of accessories available. You can own a 


DixisTeEeEL Building for as low as $1.50 per square foot. 


PYPICAL OF THE WIDE VARIETY AVAILABLI 





GARAGE 


This 60° x 80° insulated build 
ing is ideal for general re 
pranr ind ervice Rear en 
trance is large enough for 


tractor-trailer unit to enter 











REPAIR SHOP 


This cle if-espan ty x Of 
building has three bays, each 
with roll up door. Overhead 
crane easily installed, No pil 


lars or obstruction 





eevee ee eee eeeaeee 








? TRUCK DEPOT 


~? 


“=e This 50’ x 120° building is de 


Sr 
tt . 
| a z signed with canopy and load 
> 1 | ls | A ing platforms on both side 
SE lice space provided intron 
fend or mS Of j j t 


Maximum usable space. 











FREE ESTIMATES—NO OBLIGATION 


STEEL BUILDING DIVISION 


Atlantic Steel Company 


P.O. BOX 1714 + ATLANTA i, GEORGIA TRinity 5-3451 
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Change TUBELESS Zace 
FASTER and EASIER! 


KEN quality + job-designed 


T-6 TIRE TOOLS 


Passenger Cars @ Light Trucks 

Used and recommended by leading tire 

makers, New, improved design for both 

tubeless and tube-type tires. Won't dam- 

oge tubeless sealing features. Length: 18". 
USED IN PAIRS 


Mounting first bead 





Demounting first bead 


Pua ea 


“ar 


ae we 


Final demounting operation 


SEE YOUR JOBBER 


SAVE LABOR, TIME AND MONEY. 
INSIST ON KEN TOOLS. Finest Quality 
and Design. Largest Exclusive Mfgrs. of 
Tire Changing Tools and Equipment. 


The KEN-TOOL Mfg. Co. 
AKRON 5, OHIO 


Want more facts? Use Reader Service Card Page 120 





AERA Offers Membership 
Machine Shop Catalog 


7 Automotive Engine Rebuild- 
ers Association is offering to 
its membership its 20-page revised 
catalog listing all regular machine 
hop operations identified by code, 
a feature which enables member: 
to use it with their own price 
heets 

Special data 
compression ratios, engine specifi- 
cation valve lift dimension, 
crankshaft listing by forging num- 
ber and car model, and how to 
grind V-8 OHV engine cylinde! 
head 

Entitled ‘Custom Machining En- 
able You to Offer Complete En 
copies may be or 


changing 


cove! 


gine Service, 
dered from Automotive Engine Re- 
builders Association, 419 N. Cap- 
itol Ave., Indianapolis 4, Ind., at 
$20 per hundred with $5.50 extra 


for imprinting 


Piston Groups Smile 
On Boston Show 


R ESOLUTIONS agreeing that their 
members would exhibit only 
at the New England regional show 
at Boston next year have been 
adopted by the Piston Ring Manu 
facturers Group and the Piston and 
Pin Standardization Group 

The resolutions, announced by 
Executive Manager Frank M 
Speaker, set forth this agreement 
on exhibiting “with a possible ex- 
ception dependent upon future de 
velopments of the attempt to re 
vive the A.S.I. Show or of a MEWA 
national convention at an accept- 
able place other than the New Eng- 
land regional show at Boston 

The resolutions further stated 
that “because the newly-conceived 
idea of retating the national con 
should be given a fair 
opposed the 


vention 
trial,”” the member 
reinstatement of the ASIS 

The resolutions did not apply to 
AERA or SAE meeting 


Strausz Appoints Bill Allen 


Strausz, Inc., Atlanta, Ga., ha 
appointed Bill Allen of Nashville 
to cover Tennessee and Ala 
Allen has been in the auto 
and | 


Tenn., 
bama 
motive field for many yeat 
a director of the Nashville Booste! 
Club 


Parko compound, Tyre-Trim 
whitewalls and Ascot wheel rim 
have been added to the lines of 
Bridges Auto Parts Co., Forest 
City, N. C., D. C. Turner, owne: 


announced 


Counter Sales Double 
With Drive-Through 


— business has doubled 
A since a drive-through area was 
created nearly two years ago at 
Jewell & Strickland Auto Part 
Co. at Wilmington, N. C. 

That’s the report from Bert 
Jewell when asked the result of 
this innovation 

“People call u 
order and say ‘get it ready because 
I'm on my way down there to 
pick it up,’”’ he said 

This service, first announced in 
the February 1955, issue of 
SOUTHERN AUTOMOTIVE JOURNAL, 
was made possible when the ad- 
joining Kaiser-Frazer dealership 
folded up. The intervening wall 
was knocked out and the forme: 
ervice entrance to the dealership 


up, give us an 


became the front door of the 
drive-through 

Exit is 
at the rear of the building, for 
privilege the wholesale: 


through a used-car lot 


which 
pay the lot owner $15 a month 

The area along the sides of the 
drive-through affords ample space 
to display Some 
pace at the side i 
with the shop and racks for tail- 
pipes and mufflers. The driveway 
extends about 150’ 


merchandise 
also taken up 


J. H. Pitts Dies in Dallas 


J. Hilary Pitts, a retired veteran 
of the automotive aftermarket, 
died last month in a Dallas, Texas, 
hospital, following a heart attack 
uffered two weeks earlier. Pitts, 
who lived in Dallas for 17 years, 
moved to Houston in 1942 where 
he was active in the affairs of 
Automotive Booster Club No. 30 
He was a native of Georgia and a 
graduate of Georgia Tech 


Liew Keller Opens Agency 

Llew Keller, formerly sales 
manager of Quick Charge Inc., 
Oklahoma City, Okla., opened hi 
own manufacturers’ representa- 
tives firm of The Llew Keller Co 
last month in that city. The com- 
pany can provide three-man cover- 
age from Oklahoma City, Dalla 
and Houston, he said 


Jewell & Strickland Auto Parts 
Co., Wilmington, N. C., has been 
named distributor by SKF for a 
large area of eastern North Caro 
lina and South Carolina, Bert 
Jewell and Alex Strickland re- 
ported. 
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3 REASONS WHY 
VELVET-RIDES ARE THE 
MOST PROFITABLE SHOCKS 


FOR YOU TO SELL 


engineering 


Designed and built for modern driving—Velvet-rides 
are engineered to adjust automatically for the exact 
holding power needed for each road requirement. 
No gimmicks...no gadgets...no get out or get under! 


performance 


The Airtrap Dome prevents fading—gives smooth, 
positive performance. Oversized piston with double- 
action valving keeps wheels on road for sure trac- 
tion, greater control, easier handling... resulting 
in increased driving safety. 


price 


These exclusive Columbus engineering and perform- 
ance characteristics, found in Velvet-ride shocks, are 
available at a competitive price to produce greater 
profit for you by offering your customers greater value. 


s om 
suggested list price.... ra - O.> 


quality product 
HECKETHORN MANUFACTURING AND SUPPLY COMPANY, LITTLETON, COLO. 
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90% Report Higher Sales for 1956; 
Floridian Says Gross Profit Lags 


N\ INETY per cent of the whole- 
alers answering a question- 
naire mailed to 350 over the South 
and Southwest last month said 
their sales volume the first seven 
months of this year was higher. 

A good sprinkling reported in- 


crease ranging between 20 and 


HRSAEESt cant? Sai 
A Reader Survey 


istioseinatits 


25%, while the bulk lodged around 
10” 

One Florida West Coast execu 
tive hit the nail on the head for 
many thinking when he 
aid his rise of 5% this year “i 
not enough to offset reduced gro 

















jobber 


profit si 
Anothe I 


were up 12'4<¢ 


Floridian, whose sale 
commented 


‘Busine continues to be very 


good. No reason to doubt but that 
it will continue to be good, but 
there must be some way to keep 
collections up there, too. How?” 

Collections were a bother, and 
more and more officials indicated 
they expect this thorn to remain 

Five per cent said their sale 
were down and the same percent- 
age listed the same volume as for 
the comparable period of 1955. 

A Texan reported an upturn of 
21% due to automobile air-con- 
ditioner sale 

The _ increase were reported 
from virtually every area of the 
19 states in which SOUTHERN AU- 
TOMOTIVE JOURNAL circulate 


Thor Elevates James 


Richard E, James, Jr., of Bir- 
mingham, Ala., has been appointed 
manager of Thor Power Tool Co.’ 
new Indianapoli 
ing to J. A. Hill, vice-president and 
Formerly he was a 


branch, accord- 


ale managel 


branch service enginee! 








7 


tractor unit owners 


paper. 


to give you full information. 





Perfect Balance on 
Heavy Equipment at Top RPMs 


Racing car owners have long relied upon Standard 
to provide perfectly balanced assemblies of crank- 
shafts, pistons, connecting rods, and flywheels. Now our enlarged plant and 
new equipment permit us to offer the same service to heavy truck, bus, and 


to provide far better performance and longer service. 


Standard’s equipment includes ultra-sensitive Dynamic Balancers and 


“Shadowgraph” Scales which will record the weight of one-half a cigarette 


Standard’s Balancing Service is worth many times its cost. We will be glad 


> 





Standard Crankshaft and Hydraulic Co., Inc. 


117 Southside Drive, Charlotte, N.C., Phone EDison 3-5122 
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Tarheel Salesman Gets 
40 & 8 Spot 


B. “BEN” Halterman, a sales- 
B. man for Hughes Bros., Inc., 
Wilmington, N. C., has been elect- 
ed chef de gare of the grand voi- 
ture of the North Carolina 40 & 
8, the American Legion’s fun or- 
ganization. 
North Carolina has 49 voiture 
(chapters). 
Wooster Appoints Fredericks 
Edward J. Fredericks has been 
named assistant sale 
the automotive division of The 
Wooster Rubber Co., Wooster, O., 
Division Sales Manager William F. 
Coulter announced. Fredericks, 


manager of 


many years’ ex- 
merchandising, will 


who has had 
perience in 
concentrate on outside marketing 
activities. 


Georgian Appointed by AP 


Joe L. Powell of Doraville, Ga., 
has been appointed southeast sale 
representative for The AP Part 
Corp., Toledo, O., Sale Manage! 
H. C. “Skip” Stivers announced 
Powell entered the 
field in 1946 as a 
agent and 


automotive 
alesman for a 
manufacture! went 
into busine for hin If in 1950 


“Bennie B. Blavlock is our new 
announced Edwin E. 


manager and buyer of 


counterman 
Scott, sale 
Scott's Automotive Products, 
Leland, Mi 


Appointment of Noble H. Hale as 
manager of advertising and sales 
promotion for McQuay-Norris Mfg. 
Co., St. Louis, Mo., has been an- 
nounced by Executive Vice-Presi- 
dent C. R,. Wippern. Hale, who has 
had 18 years’ experience in ad- 
vertising and marketing in the au- 
tomotive field, will be responsible 
for all advertising for the company, 
He will headquarter in St, Louis. 
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Michigan Hi Therm engine bearings for profit 
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DETROIT ALUMINUM & BRASS 
CORPORATION 
OsTrar MICHIGAN, U.S A 
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In your sale of engine bearings for replacement, there’s only one 
key to profit—MICHIGAN HI THERM. Make us prove it. 


DETROIT ALUMINUM & BRASS CORPORATION 


DETROIT 11, MICHIGAN 
MANUFACTURERS OF ENGINE BEARINGS FOR ORIGINAL EQUIPMENT SINCE 1925 
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From a tin warehouse on an out-of-the-way street in Today a big recapping business goes on and two 
Wilmington, N, C., Sellers & Greer, Inc., specialty job- warehouses on railroad sidings are necessary for part 
ber, has expanded into the handsome building at the of the tire inventory. The building at left is still 
right. The second home was the building at the left, used, adjoining the new facility. Officers of the 
but a large inventory of tires, batteries, seat covers eight-year-old firm are G, D. Greer, president, and 
and some other items demanded far more space. T. T. “Ted” Sellers, who is the secretary-treasurer. 


Duncan of San Antonio ome time, will remain as manage! 
Bought by S. W. Bass 


W. Bass, a life-long resident 
e of Texas, has purchased the J. M. Young has been appointed 
San Antonio branch of Duncan & a_ sale representative for the 
Co., Fort Worth, Texas, which will outheastern territory of Leece 
operate at present under the name Neville Co., Cleveland, O., accord 
of Duncan & Co. of San Antonio ing to Wendell Smith, sales man 
A. FE, Duncan announced ager for distributor sale Young 
Sam Slatter, who has been as- will work with company fran 
ociated with the company foi chised dealer in Florida, North 


Leece-Neville Names Young 





PRESTO arcues 
VULCANIZE WITHOUT HEAT 

WINNING DEAL IN TUBELESS TIRE 
AND TUBE REPAIR 


Me 


mJ +? oP i i rs 4 $ Ace 4 


and break 


PRESTO PATCH 
No. 501, 502 and 503 
Revolutionary new tubele 
and tube patches which vulcanize 
without HEAT Press | 
PRESTO, it's fixed 


No. A-11 Buffer-Stitcher 
ACE RUBBER COMPANY 


BOX 6147 DALLAS, TEXAS 





Carolina, South Carolina, Georgia 
Tennessee Alabama and Mi 1S- 
ippi 


J. H. Crutchfield Resigns 
Georgia Managership 


H. CRUTCHFIELD has resigned as 
@ executive ecretary of the 
Georgia Automotive Wholesaler 
Association to join a mutual in- 


vestment firm in Atlanta 

Until a new manager is em- 
ployed, the officers, headed up by 
the president, Ernest G. Spuhle: 
of John A. Harris & Son, Inc., At- 


lanta, are carrying on the duti 


VCAWA Sets Fall Meeting 


The fall meeting of the Virgin- 
ias-Carolinas Automotive Whoele- 
salers Assoeiation will be held 
Oct. 18 and 19 at the Robert E 
Lee Hotel in Winston-Salem, N 
C., President Frank G. McKenzie 
of Bluefield, W. Va., announced 
The association is composed of 
more than 50 firms in the four 
states. 
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They'll all come back if you give ’em the best. When it’s 
a bearing job- .. Just tell ‘em it’s a 


A floor show, with a 3-piece combo, trade-mark “Timken” on every bear- 
might bring ‘em in. But your car- ing! The Timken Roller Bearing 
Company, Canton 6, Ohio. Canadian 
plant: St. Thomas, Ontario. Cable ad- 


. . ’ . ; dress: “Timrosco 
in service the name that’s music to his 


ears is “Timken”. So, when you're 
replacing bearings, give your customer 
rT" t-war ta s Ff , 


Timken tapered roller bearings. To 


keep ‘em coming back, point out the TAPERED ROLLER BEARINGS 


owning customer is more interested in 
service. And when it comes to the best 


r4 
WOT JUST A BALL C)) NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER C—> BEARING TAKES RADIAL AnD THRUST ~-@)— LOADS O8 ANY COMBINATION HE 
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NATIONAL ADVERTISING 
CREATES A BIG DEMAND! 


UNIVERSAL ACCEPTANCE 
INSURES RAPID TURNOVER! 


CUT CLEANING 


COSTS WITH THIS 


= mM fe X 





Hany wat wartmisss 
9 C\tamen wire 


i WEXACHLOROPHEME 97 
\ 


For Dispensers, 4)4 and 
5 ib. For general use, 14 
o1., 3 Ib. and 5 gal, 


1t delivers just the right quantity with 
one pull of the lever. To refill insert 
ee ee ee ee ae | 


throw away when empty 


The ORIGINAL 
Cream Type 
HAND CLEANER 


with Hexachlorophene and Lanolin 


A guaranteed and insured product 
that removes stubborn grime and 
grease gently, and thoroughly. 
Guards against skin infection and 
Dermatitis. No abrasives or sol- 
vents to irritate the skin. 


Firat and Finest for Over 


Dyin ens Gears / 


DL HANDI-CLEANER USE 
WITH OR WITHOUT WATER 


’ 
eed Made only by 
@ BUFFALO 4, NY. 
BANITE CO 
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For THE FRANK CORP 





Robert F. “Bob” Coleman (center), 





the new general manager and vice- 


president of The Frank Corp., stands in front of a solid trailerload of 
tailpipes and mufflers received by the veteran Savannah, Ga., firm. 


Consolidation of Associations Tops 
AWTAE Program Set for Memphis 


_ can and may be done to 
consolidate MEMA, MEWA 
and NSPA will be aired at the 
meeting of Automotive Wholesaler 
Trade Association Executives at 
the Peabody Hotel in Memphis, 
Tenn., Sept. 23 and 24, President 
Keith Broyles announced 

sroyle executive secretary of 
AWTAE, said that representative 
from most of the state and regional 
wholesaler groups were expected 
to be on hand along with some of- 
ficers of their associations 

He added: 

“The hopele 
our national industry as presently 
organized is apparently well rec- 
ognized by officials of both ma- 
jor associations and certainly by 
wholesalers generally. Any meas- 
ure toward correcting the inherent 
weakness and failures within the 
industry from an_ organizational 
tandpoint must come from the 
present leaders of the industry, 
i.e., those wholesalers who now 
and have for many years actively 


s ineffectiveness of 


upported one or more of the na- 
tional associations 

“It is my own conviction as well 
as that of the officers and mem- 
bers of the board of directors of 
the Automotive Wholesalers As- 
ociation of Tennessee that only 
through the consolidation of our 
present national associations or the 
reorganization of the entire indus- 
try organization picture, possibly 
along the lines of the National Au- 
tomobile Dealers Association, can 
the ‘effective representation of 
and coordination within’ so neces- 
ary to our industry be ac- 
complished.” 

Contrary to previous practice, he 


AWTAE President Broyles 


aid, “representatives of none of 
the national associations have, for 


reasons, been invited to 


obvious 
this particular meeting and have 
been so notified.’ 

New officers will be elected at 
the meeting of AWTAE. Jesse F. 
Jones, Jr., of the North Carolina 
issociation is vice-president and J 
H Crutchfield wa ecretary- 
treasurer, but he recently resigned 
from the Georgia association 


Green Auto Parts Opens 
In Harrisonburg, Va. 


‘“ REEN Auto Parts Corp., organ- 

¥ ized to take over the business 
of Bear Auto Parts Co., founded by 
the late E. H. Bear in 1921, has 
opened in Harrisonburg, Va. The 
new firm is composed of forme! 
Bear employee 

Walter F. Green is president and 
on Runion, 
vice-president and manager of the 
hop; Allen M. Green, a salesman, 
secretary-treasure! 


general manager; Eme! 
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Cluda-Master Pict-()-Poem 


When cars come in 
with engines dragging 
and pinging—and when 
motors are hard to start. Don't worry about taking 
the engine apart to clean 
— rings, valves and 
ubricating system... 








One can of Sludg- 


Master in the There's no surer way to 

crankcase dissolves bring customers back 

— win new customers 

rg . ni —and build profits 
ol | thickening _ than b idi 

aa re y providing 

gives new engine - " e top service at low 

performance .. . Bee “et cost and by helping 

them to keep their 

cars in top shape 

with all Rust Mas- 

ter Products. 


\ 





— 
AS 
RUST MASTER — LEAK MASTER — SLUDG-MASTER — CARB MASTER — PARTS MASTER 


peooucts work wis 


C= Rust Master 


CORP 


50-56 CREIGHTON ST, CAMBRIDGE 40, MASS. 


silent parlnsrs of motor “giciency 





The TULDEX is an entirely new idea for 
protecting and locating tools. It was de 
signed particularly for the master mechani 
who appreciates and wants the best of 
care and protection for his equipment 
Saves those many hours that are lost 
hunting for a misplaced tool 

Six tool holding panels, 12” x 20’, are 
made of tempered, perforated hardboard 
and move on separate tracks with geared, 
self-lubricating nylon bearings. Doors 
swing completely out of the way when 
open. Panels and doors together have 
more than 24 square feet of tool storage 
area—twice as much as most tool chests! 
Top and bottom locks are built-in 

rhe cabinet of heavy steel is finished 
in attractive blue and grey baked enamel 
and is grease proof, The big drawer is 
just right for power tools or bulky items 
You can place the Tuldex on a bench, 
hang it on a wall or mount it on top of a 
portable Huot Porta-Cab. Overall size 
eo” x 26" x 13%" 

Warehouse Stocks 
Carried in Dallas 


Made by America's leading manufacturer of 
** Modern tool storage systems for modern tools.”" 





HUOT MANUFACTURING CO 
587 No. Wheeler St., St. Paul 4, Minn. 
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Automotive NEWS BRIEFS 


{Continued from page 15) 





This experimental model was made by Ford Motor Co. engineers who 

think the free piston engine has a promising future. The engine is made 

of simple metals and can be adapted to run on many kinds of fuels, 
such as diesel oils and low-octane gasoline. 


Major Problems Face 
Free Piston Engine 


oe major problems must be 
\7 overcome before a free piston 
turbine engine can replace the 
present-day powerplant, accord- 
ing to experts at Ford Motor Co.’s 
Research and Engineering Center. 

Ford engineers are highly 
pleased with the durability of the 
free piston engine, so much so that 
they feel units may be marketed 
some day as sealed packages 

“At the present stage of develop- 
ment, the noise level of the en- 
gine is relatively high for passen- 
ger-car operation, and engine con- 
trols must be improved,” Paul 
Klotsch, of Ford’s Scientific Lab- 
oratory, said 

Klotsch, who is manager of the 
laboratory’s mechanical engineer- 
ing department, explained that the 
engine makes a pulsating sound 
which changes in volume with in- 
creased load 

He said that controls for regu 
lating speed must be simplified and 
made more effective, adding that 
during idling, acceleration and un- 
der light loads, the engine controls 
must operate differently than un- 
der full load: 

Cost and economy of operation 
are not significant problems. One 


phase of economy which will favor 
the free piston engine is that it 
can operate on many fuels, in- 
cluding propane gas, diesel oils 
and low-octane gasoline. High- 
octane fuels will not make it run 
any better or worse. 

Ford engineering staff has com- 
pleted several free piston engines 
since it began its research in thir 
field in February, 1954. 

“None of these required any 
critical metals with high nickel 
content, such as are needed for 
some gas turbine components,” 
Klotsch pointed out. “Most of the 
parts were made of low alloy 
steels.” 

Transmissions may be simpli- 
fied with the free piston engine 
Spark plugs also will not be need- 
ed for the engine of the future. 
A pneumatic starting system prob- 
ably will be used with a diesel- 
type compression ignition. 

On the basis of its potential ad- 
vantages, Klotsch predicted that 
in the future the free piston gasi- 
fier may replace the gas turbine 
compressor system 

Detroit’s top engineers have va- 
riously estimated the free piston 
engine's arrival for common usage 
at from five to as much as ten 
years away. “Bug remain yet 


to plague any accurate estimates 
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Now with 
E-Z AIM 
PLATFORMS 


for use with all approved 
aiming devices 


NEW FILAMENT 
CONSTRUCTION 


means 25% more light 


FOG CAP 


minimizes annoying 
stray light 


IMPROVED LENS 
PATTERN 


distributes light more ef 
fectively and helps reduce 
stray light 


NEW REFLECTOR 


gives better control of light 





~ weep TWO NEW VISION-AID HEADLAMPS 


That's quite a market . . . totalling well into the millions 
of cars with outdated headlighting! Peek through the 
lens at the headlamp filaments. If you don’t see fog caps, 
they're old-type lamps and you've got a live prospect fot 
a pair of new Tung-Sol Viston-Aid Headlamps. You can 
boost your sales substantially just by a quick and con- 
vincing demonstration of these great headlamps 

Point out to the customer the more powerful beam 
that gives 80 extra feet of seeing distance. Demonstrate 
the Fre glare control features of the fog cap. Once he 


TUNG-SOL IS TH 
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realizes the added safety and driving comfort he's miss 
ing, he'll switch over to Vision-Aids! 

And don't forget: when replacing a burnout, sell that 
second Vision-Aid headlamp for balanced lighting! 

For full details, including self-explanatory demonstra 
tion kit, contact your Tung-Sol supplier 


TUNG-SOL ELECTRIC INC., NEWARK 4, N. J. 
Sales Offices: Aclanta, Columbus, Culver City, Dallas, Denver, 
Detroit, Melrose Park (Ill), Newark, Philadelphia, Seattle 
Canada Montreal 


“ONE-STOP” LIGHTING LINE! 


TUNG-SOL 


AUTO LAMPS 
SIGNAL FLASHERS 
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DWELL-TACH 


TESTER 


Paid Off with 
$195.75 in Tune-Up 
Jobs in One Week! 


T. H. ALBERDING 
Alberding’s Service Station 


et a Ce 


A HANSON Dwell Angle-Tachometer 
Testerpinpoinits everyday engine 
troubles quickly, accurately . . . which 
you correct at a good profit! Tests engine 
performance on virtually all cars. Handy 
size and battery operated, it's ideal for 
road testing. Here's a precision instru- 
ment that’s easy to understand and 
operate. Ruggedly built for years of 
trouble-free service on 6 and 12-V 
systems. Mechanic's price $ 95 

without battery. 49° 
Write today for illustrated literature. Use 
coupon below. 


Starter 
Current 
Indicator 


@ Engine Vacuum \ Power 
Fuel Pump Tester Timing 


Pistol Grip 
) Compression Light 
Tester 
= Sorter Switch 


All Hanson Auto Testing Units 
are Tops in Quality and Fully 
Guaranteed! Why Pay More? 


HARVEY £. HANSON CO. 
171 W. Commercial St., Paw Paw, Mich. 
Send by return mail free illustrated literature 


covering Basic Automotive Test Equipment. 


NAME_ — ———————— 


ADDRESS 





crv... 


HARVEY E. 
HANSON-CO. 


171 WEST COMMERCIAL STREET, 
PAW PAW, MICHIGAN 


Want more facts? Use Reader Service Card Page 120 





L. R. McCarty Retires; 
Mayers Assumes Post 


& Is with regret that the pub- 
lishers of SOUTHERN AUTOMO- 
TIVE JOURNAL have accepted the 
resignation of L. R. McCarty (top 
photo) as manager of the Phila- 
delphia district 

“Mac,” as he is known to his 
many friends in the _ industry, 
joined the W. R. C. Smith Pub- 


lishing Co, as advertising repre- 
entative April 1, 1919, after hav- 
ing taught 
erving two years in the Navy in 
World War I 

When SOUTHERN AUTOMOTIVE 
JOURNAL was founded in 1921 he 
became the first eastern manager 
and continued in that position un- 
til 1954. At that time he became 
Philadelphia manager so that he 
could do less traveling and spend 
more time with his family. 

‘Mac’ devoted over 37 intensive, 
loyal years of his life in the zealous 
effort of giving his uttermost to 
the building of the automotive in- 
dustry of the South,” said William 
J. “Bill” Rooke, chairman of the 
board of W. R. C. Smith Publish- 
ing Co. “His conscientious efforts 
have been an important factor in 
the bringing of SOUTHERN AUTO- 


chool for a year and 


MOTIVE JOURNAL to its present 
widely recognized position in the 
industry. 

‘Mac’ plans to continue to re- 
side at Bryn Mawr, Pa., and to 
devote much of his time to his 
extensive gardens. While he is giv- 
ing up the intensive coverage of 
his territory, he will always be 
‘on the team’ as advisor and coun- 
selor. His many friends, we are 
sure, will join us in wishing him 
all happiness in this new phase of 
his life.” 

The Philadelphia district will be 
served by Karl H. Mayers (bottom 
photo). After wide advertising ex- 
perience in the automotive and al- 
lied fields, Kar] joined the com- 
pany in 1954 as manager of the 
New York, New Jersey and New 
England district. His territory is 
being extended to include eastern 
Pennsylvania, Maryland, Dela- 
ware and Washington, D. C 


Smith of Austin Named 
New Texas Director 


C B. Smit of C. B. Smith Mo- 
e tors (Dodge-Plymouth), Aus- 
tin, Texas, has been elected NADA 
director from southern Texas. Hi 
three-year term will begin with 
the second session of the annual 
meeting of the directors to be held 
in conjunction with the 1957 con- 
vention in San Francisco 

Smith has been president of the 
Texas Automotive Dealers Associ- 
ation and has held other state a 
ociation posts, including a chair- 
manship of Texas state public re 
lations and safety 

The election resulted from a re 
cent NADA board of directors’ ac- 
tion when it was decided to have 
two directors from Texas. One di 


committee 


rector will represent southern Tex 
as and the other northern Texa 
Previously Tom Abbott of Fort 
Worth had been the ole director 
from the state 


Cadillac Purchases 
Old Hudson Plant 


NADILLAC Division of 
Motor ha 
former Hudson plant on Detroit’ 
east side, a GM spokesman has 
announced 
Included in the 
property, building 
parking lots amounting to a mil- 
lion square feet. The space will be 
used primarily for the division’s 
sheet metal fabrication operation 
The Hudson plant has been idle 
for two years since a move to 
Wisconsin by American Motor 


Ge neral 
purchased _ the 


purchase are 
roadways and 
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Shock 
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“The poor man’s power steering,’ says Jobber Tom Mills 
demonstrating the Moog Ball-Bearing Idler Arm for Garage 
man “Pop” Niebling, as Joe Giebe (r.) of Moog looks on 


means more ‘‘under-the-car’’ business 


E. W. “Pop” Niebling has operated an auto repair Repair to simplify ordering of parts 

shop in St. Louis for 36 years. He recently de Today “Pop” Niebling’s “under-the-car” business 

cided to go after more “‘under-the-car’’ business <s iaaae , , 

. is increasing fast with a Moog stock. And Jobber 

because . . . Mills’ sales figures show that more and more 
*“‘When you sell a front-end job, you're selling garagemen are following ‘“‘Pop’s’’ plan for beating 
safety. So the customer has his pocketbook open, rising operating costs. Sales of Moog parts at 
and there’s no bickering over price. And there Auto Parts Company are up more than 100% 
are fewer headaches due to come-backs.”’ over last year! 

Don't overlook ‘‘under-the-car"” profits! Cash in 

on all six of Moog’s great product groups: Leaf 

ways. First, he went over the complete Moog line Springs, Coil Springs, Coil Action, Tie Rod Ends, 

of chassis and suspension parts with “‘Pop.”’ He Shackles and King Bolt 

the special profit opportunities in Kits. See your Moog Job 

exclusive Moog items, such as the Ball-Bearing ber, or contact Moog In 

Idler Arm and PH Helper Spring. Finally, Tom dustries, Inc., St. Louis 

Mills put up a Moog Wall Chart in Niebling Auto 14, Missouri. Make it soon! 


As a Moog Jobber, Tom Mills of Auto Parts Co., 
St. Louis, was able to help Mr. Niebling in many 


pointed out 
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begins something like this, accord- 
Demonstrator Is Available Instantly WT Wine 4 cotedity teen 


e e e ciate the fact that time is important 
Under Program Being Used at Miami to you, and that it would be dif- 
ficult to set a definite hour when 
A DEMONSTRATOR is available in encountered in setting a time you could drive the Imperial. 
less than a second—in fact, convenient for a prospect to try However, if the car were sitting 
instantaneously—when some sales- out a car, a telephone-equipped jn front of your home right now, 
men are seeking to arrange for a Imperial is driven to the pros- would you take the time to walk 
demonstration of an Imperial in pect’s home. (Many business and ouyt to see it?” 
behalf of .Munroe-Zeder, Inc., professional men have tight sched- The reply almost always is, 
Miami, Fla ules that do not leave much free “ves.” And, in many cases, the 
It works like this time. ) prospect thinks he now will have 
To combat the difficulty often Then the conversation by phone one less salesman to worry about. 
Then comes the startling reply. 
“Fine, Mr. Johnson, I’m calling 
from our Imperial demonstrator, 
and I’m only 20’ from your front 


’ 








door.’ 

The prospect may be surprised; 
may be curious. But the result is 
almost always the same. He comes 
out and agrees to take a demon- 
stration 

The telephone - demonstrator 
method is paying off as sales are 
ahead of 1955’s 


Tennessee Group Will Hear 
Keasey of Associates 


O. KEASEY, vice-president of 
Ve Associate Investment Co 
South Bend, Ind., will address the 
convention of the Tennessee Auto 
motive Association to be held in 
Gatlinburg, Tenn., Sept. 30-Oct. 2 
. ‘ Other featured speakers will b: 
th t k Fred M. Sutter of Columbus, Ind 
e easy way 0 eep NADA first vice-president; Benson 
Ford, vice-president of Ford Moto! 
4 ~ S Co, and chairman of the Ford 
Driveways, Pits, Lifts Dealer Policy Board William H 
Gove, vice-president of EMC Re 
cording Corp., St. Paul, Minn.; D1 
Clean and Safe Kenneth F. McFarland, Topeka, 
Kan.; Vince Baker, controlled sell 
ing expert of Pueblo, Colo., and the 
Jarrett’s Heavy Duty Golden Concrete Cleaner Tarheel humorist, Edmund Hard 
ing of Washington, N. C. 
Penetrates the pores and cracks, dissolves oil and grease, loosens A program of entertainment 
dirt - fast. Restores the natural color. Won't harden or cake in the peculiar to the mountain environ- 
ment has been planned, as well as 
a mountain bus tour for the ladies 
attending. 
4nd Get Acquainted with Jarrett’s Car Appearance Products Meetings will be held in the 
Cherokee Theater, with convention 
Wite-Wall Koler-the De Greasol headquarters at Riverside Hotel 
Spra-Wite Super Car Wash Kwik eo 
Tire-Brite Super Duper Car Wash Plasto 
D-ice Fast Suds Fresh An’ Clean MIC Moves Albert Reuning 
eee Ceneeete Caener Albert B. Reuning has been 


keg. For the fastest and most economical job you ever did, 


order a keg today. Shipped in 25, 50, 100, 300, and 400 lb. kegs. 


G x named Richmond branch manager 
yy WG, of Motors Insurance Corp., suc- 
C CUE J ceeding the late R. E. Dougherty 
Pina mannace) Satisfaction Given - W/L 54 Promised Reuning, who joined the corpora- 


tion in New Orleans 20 years ago, 


CECIL H. JARRETT COMPANY, INC. had been manager of the Jackson, 


MANUFACTURERS OF CAR APPEARANCE PRODUCTS « NEWTON, N.C Miss., branch since 1949 
(More News Briefs on page 171) 
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rt to B) 20FIT |ONLY 
“BEAR” ALINEMENT 1\-TORQUE 
| GUARANTEES 
PERFECT SEALING! 


Now ... no more cylinder leaks when 

you install TRU-TORQUE safety cups 

because TRU-TORQUE and only TRU 

F TORQUE has the new self-centering 
ow expander. This revolutionary metal ex- 

y pander holds the cup lip firmly against 
the cylinder wall permitting the use 

of a softer, better sealing, best-grade 


AO rubber cup. 
And . . . TRU-TORQUE safety 


cups assure gentle action, too! A 

wm, specially designed spring which 
—— centers around the stem of the cup 
: greatly reduces the ex- 
No matter how small your f panding angle and elimi- 
pa pcan es. here's your chance METAL nates the severe action 


to get into big profit alinement , 
EXPANDER caused by ordinary steep 
under the nationally-advertised , y i 


“BEAR” Sign! The new “Bear” expander angle cups. 
#128 set is so simple, so 
accurate and so fast you can SEND FOR YOUR 


easily make hundreds of dollars 

net profit during the first year FREE CATALOG! 
And it takes up no more space 
than a small tool board! DON’T 
DELAY ANY LONGER! Ask your OTTO 
Jobber for details. Bear Mfg. Co., = 


Rock Island, Illinois. 1200 RECO AVE. « ST. LOUIS 22, MO. 








in one month,. 


SERVICING 
RADIATORS! 


—Neyland's, Baton Rouge, La. 
“My new Inland equipment and the 
wonderful job it does has attracted 
nearly a $4,000-a-month volume!” 


MANY MAKE OVER $8,000 A YEAR! “We 4 t the rate « ————"c0- 

$1 i H kK t r Iu | lal ‘ j ight 

' fe by Mc( ain-Richards, Monroe, La nug? 
a meron HITTIER, cat 

20,000,000 Radiators Need Servicing Yearly! { t { er ¢ : s owe eamutsenenr w 

I increased ty decreased 7 

\ ‘ ] 

I { t i { t lea tf ‘ P ‘ t<el 

I ' t t tt idiat ‘ cKs-UP 

& BA 
Inia UR SERVIC TURNOVER 


INLAND MFG.CO. [iT] PROFITABLE 


11086 Jackson St., Dept. SA-? Omaha 2, Nebr 

World Largest Ma facturer y scone ‘ & 

wee foe 1! WOUR ORDER 
“SOLD EXCLUSIVELY BY MAIL"’ alles ects Be yee ° 


eeueee eee eee th r alan Large or Small eee Filled 


INLAND MFG. CO., Dept. SA-9 


1108 Jackson St., Omaha 2, Nebr. " and Shipped the Same Day 


Please send new free book, ‘Blueprint for Profits.” 





tate Ask your jobber for FREE (2 Removal Tool— or write direct 


(PLEASE PRINT) 


ADDRESS "Eo _—EEEOE——EOE————EEE 
ZONE STATE WHEEL MFG om 8) 


we H 
TITLE amen 
want 
If dealer, make of car sold v ste Parts 
Are you now operating a radiator shop [ y KOKOMO. INDIANA ANUP AC TURE WHITTIER, CALIF. 
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You might want to take to the 
ditch if you met this conglomera- 
tion headed toward you! They’re 
the “Imps” of Omar Temple. 
Charleston, S. C. They have ap- 
peared at many Shrine conven- 
tions, the latest being a few days 
ago at Memphis, Tenn. A member 
is O. Dale Smith, president of 
Dixie Chevrolet at Florence, S. C. 





News Briefs 
Continued from page 168) 





Power Equipment Gets 
Bigger Public Nod 


A™ conditioning, automatic 


transmissions, power brakes 
and power steering grew greatly in 
popularity this year, according to 
Roy Abernethy, vice-president of 
distribution and marketing fo! 
American Motors Corp 

In a report on power equipment 
installed on 1956 Rambler, Nash 
and Hudson cars, Abernethy said 
power brakes showed the greatest 
increase from 11.6% in 1955 to 
61.6% in 1956. 

Automatic transmissions were 
installed on 60.9% of the 1956 
models, against 55.5% a year ago 

All-Season air conditioning went 
into 6.7% of the cars this year, 
compared with 6.6% in 1955 

Power steering was specified fo1 
7.5% of the cars in 1956, while only 
3.2% of the 1955’s had it 

“The rising popularity of these 
convenience features indicates that 
the car-buying public each yea! 
becomes more concerned with com- 
fort and ease of operation,’ Aber- 
nethy said 


More than three billion gallons 
of petroleum fuels was used dur- 
ing last year by farm tractor 
alone. The greater portion—83.7‘ 
was gasoline. The balance was 
comprised of kerosene and an as- 
sortment of other fuels. 








OVELY 


din Miller 


co-starring in MGM's 


“THE OPPOSITE SEX” | 


in CinemaScope and Color 


a famous actress —famous motor parts 


Naniey 


vaive parts 
Airchrome VALVES, SPRINGS, GUIDES—and TIMING CHAINS 


Manley Valve Corporation, | 5th St. & Fairmount Ave., 
Philadelphia 30, Pa. Supplier to leading original 
equipment manufacturers. District Sales Representa- 

P 


tives: Lawrence M. Hirsig Co., Jacksonville; J. 5S. 
Connell Co., Dallas. 
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EARN BiG PAY 


Earn While You Learn 


DIESEL MECHANICS, AUTO MECHANICS 
WELDING, BODY AND FENDER REPAIR 


Train in our modern shops. 

You learn with tools on real equipment. 
Master a trade with a real future. 
Many of our graduates earn $100 

per week and up. 


THOUSANDS OF MECHANICS NEEDED! 


*50,000 NEEDED 


The nation's requirements for new mechanics now is 
nearly 50,000 a year, as motor vehicle registrations 
begin mounting beyond 60,000,000. It has been esti 
mated that mechanics graduating from schools number 
only around 10,000 a year 


*Southern Automotive Journal for January, 1956 














@ DAY AND NIGHT CLASSES APPROVED FOR VETERANS 
@ WRITE FOR FREE BULLETIN DEPARTMENT NO.7 


NASHVILLE AUTO-DIESEL COLLEGE 


226 7th Avenue, North, Nashville 3, Tennessee 

















CARBURETOR CLEANER 


COLD IMMERSION 


CARBON DIGESTIVE SOLVENT 


Extra heavy duty engine parts, jet turbine, 


diesel engine and 4 barrel carburetor cleaner 








SELF-EMULSIFYING 
SCOURING SOLVENT 
even eliminates 
the “elbow grease” 
KIT U.S. PAT. 2,318,842 








\M MEDIATE OE 
1 pect OR A ; 
5 CAR | Pret soc ec GD 7 


GUNK CHICAGO CO. « CHICAGO, 38 
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the only oil filter 
that REMOVES 
SLUDGE AND ACIDS! 


L FILTER 


e Foridium ANODE 


AMAZING ANTI-ACID FERIDIUM 
ANODE COMPLETELY NEUTRALIZES 
DAMAGING CARBON DIOXIDE 
AND SULPHURIC ACID! 





16 FEET OF ACCORDION-PLEATED 
FILTERING ELEMENT TRAPS 
ASPHALT AND CARBON AS FINE AS 
5 MILLIONTHS OF AN INCH! 











Feridium is an exclusive LEE 
development. Independent labora 
tory and road tests prove conclu 
sively that LEE FILTERS with the 
Feridium Anode will out-filter any 
popular filter. Most important, 
they cost no more! 


Write for Catalog 





“Absolutely 


INDISPENSABLE 


for efficient service!” 


/ 


AUTOMATIC 
TRANSMISSION 

FLUID CANSPOUTS 
/ Open sealed cans and 
dispense fluid, quick 

ly, cleanly and safely 
Provide rapid contin 
uous flow of fluid 


Ps 


CL 


SWINGSPOUT 


DISPENSING 
EQUIPMENT 


Model 5SJD (above 
with long flexible 
shaft for hard-to 
reach openings. Mod 
el 5SJA (below) for 
more accessible open 
ings. You'll want 
both 


OL CANSPOUT — Model 
5S. The world's most 
popular sealed - can 
oil dispenser. For 1 or 
5 quart cans. Made of 
nickle - plated steel 
with hardened steel 
cutter 


Efficient for round and 
rectangular cans alike! 


MILLIONS IN USE DAILY... 
SEE YOUR 
JOBBER NOW! 


SWINGSPOUT MEASURE CO. 1538 Esperanza St., Los Angeles 23, Calif 
REPRESENTATIVE: Aaron & Bell Co., 730 Peachtree St., N. E., Atlanta, Ga 


Made by the world's largest 
manufacturer of o:! dispen 
equipment 


a4 
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This new regional sales office and 
warehouse of the Du Pont Finishes 
Division has been opened in At- 
lanta, Ga., to serve the Southeast. 
Including the warehouse area, 
which has the most modern ma- 
terials-handling equipment, the in- 
stallation covers 30,000 square feet 
on a two-acre plot about four miles 
from downtown Atlanta. For many 
years the offices were situated on 
Peachtree Street. 


Southerners to Attend 
Used-Car Meeting 


of used-car dealers from 
the South are expected to 
attend the 10th annual meeting 
of the National Independent Auto- 
mobile Dealers Association at the 
Hotel New Yorker in New York 
Oct. 21-23. 

Final plans were completed re- 
cently by President Stacy Rowell 
of Miami, Fla., Chairman of the 
Board Ray Miles of Norfolk, Va., 
and Convention Chairman Harry 
Gottlieb of Brooklyn, N. Y. 

Speakers will include Mayor 
Robert F. Wagner of New York 
City, Commissioner Joseph P. Kelly 
of the Bureau of Motor Vehicles, 
New York City, and Paul M. May- 
er, vice-president of No-Cal Corp 

Entertainment will include cock- 
tail parties each evening, a banquet 
dinner on Tuesday, floor show and 
dancing. A luncheon and fashion 
show have been arranged for the 
ladies. 


White Truck Distributors 
Grow in the South 


BRANCH office of the White 
Motor Co. has been establish- 
ed in Big Spring, Texas, by Sid 
Bolding Motors, Inc., according to 
National Sales Manager N. O 
Gresham 
The distributorship for White 
and Autocar at Springfield, Mo., 
has been taken over by L. T 
Thompson, former branch manager 
for the company at Fort Worth, 
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B..: for sales, best for 
profits, best for your customers 
—that's Kimco rebuilt Clutch 
Plates and Clutch Pressure 
Assemblies. Precision-made 
throughout. Matched, balar 
tested to assure top 


performance 


Go Kimco all the way! Write 
today for catalog and price 
list on Kimco Clutch Plates ar 
Clutch Pressure Assemblie 
and the whole Kimco line 


of rebuilt 


AUTO PRODUCTS, INC. 
© Memphis, Tenn. 


1520 Texas St. 


co. 


Boost your 
replacement business 
with 


 RIMCO 


REBUILT 


clutch plates 
and 


Gclutch pressure 


assemblies 
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GMC Truck Council 
Meets in Pontiac 


N INETEEN members of the GMC 
Truck & Coach Division’s new- 
ly-elected dealer council] gathered 
in Pontiac, Mich., Aug. 27-28 to 
discuss dealer-management mat- 
ters. Moderator of the meeting was 
R. C. Woodhouse, general truck 
sales manager. 

Southern members of the coun- 
cil are: Mack Forrester, Amarillo, 
Texas; George M. Greene, Jr., 
Nashville, Tenn.; Howard K. Groff, 
Jacksonville, Fla.; William  T. 
Male, Charleston, W. Va.; D. S. 
Miller, Jr., Durham, N. C.; H. E 
Watson, San Antonio, Texas, and 
Millar White, Oklahoma City, 
Okla 


Kentucky Dealers to Hear 
Three NADA Officers 


oe officers of the National 
Automobile Dealers Association 
will address the convention of the 
Kentucky Automobile Dealers As- 
sociation at the Sheraton-Seelbach 
Hotel in Louisville Nov. 11-12 

peak at Monday’s 
Frederick M 
Ind., first 


Scheduled to 
business session are 


Sutter of Columbus, 


vice-president of NADA; Walter B 


Cooper of Fort Collins, Colo., re- 
gional vice-president and chairman 
of the public relations committee, 
and Edward A. Sahli of Beaver 
Falls, Pa., chairman of the truck 
committee and young executives 
steering committee 

O. C, Jordan, vice-president, 
Universal C.I.T. Credit Corp., 
Louisville, and T. J. O'Neil, exec- 
utive director of sales and adver- 
tising staff of Ford Motor Co., are 
also among the speakers to be fea- 
tured. 

Messages on factory relations, 
public relations, shop operations 
answers to dealer financing prob- 
lems, panel discussions and other 
timely projects are expected to 
provide members with an informa- 
tive and interesting program. 


Steady Market Anticipated 
By Associates’ Oare 


oo of Associates Invest- 
4ment Co. for the first six 
months of this year were $9,780,976 
after taxes, an increase of 11% over 
the same period last year, Robert 
L, Oare, board chairman, reported. 

The company realized a $743,- 
793,969 volume of finance busines 
purchased in this year’s first half, 
a decline of 4.7% from the same 


period in 1955, but 45.5% higher 
than in 1954. 

“Prospects for the last half of 
this year are very good,” Oare de- 
clared. “We anticipate that a 
steady automobile market will be 
maintained throughout the third 
quarter. The appearance of the 
new models in the last quarter 
should stimulate retail sales.” 





EWING FULLY AUTOMATIC 


STEAM CLEANERS 


H the ‘‘original’’ low-price 
Steam Cleaner! 
NO MOVING PARTS 


Quick, dependable 
supply of steam or 
warm water in 2 min- 
utes. For cleaning jobs 
or wash rack. Solution 
does not pass through 
coils. Economical to op- 
erate. 

Improved Model C 
shown has 80 - gallon 
per hour capacity. Op- 
erates on any type 
gos. Fully automatic. 


NO MOVING PARTS. 

$454.50. Other Model. 

up to $1464,75. 10% 

down, up to 36 months 

0 balance. 
America's most complete line of oil and 
90s eperated steam cleaners for 30 years 


EWING MANUFACTURING CO. 





Box 875 Oklahoma City, Okla. 








The PIONEER Too) 


FOR INSTALLING VALVE SEAT RINGS 
The Biggest 


THE FIRST... 


MOST PRACTICAL, SIMPLEST, 


VERSAL tool of its kind made 


EVERLASTING .. . 


2> years ago are still in 
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and still the MOST POPULAR, 
MOST UNI- 


the first tools made over 
service 

K. O. LEE COMPANY 
ABERDEEN, SOUTH DAKOTA 





(- 
alg 


THE 
BIG 











VACUUM MODULATOR 
DIAPHRAGM 


POWERGLIDE 1950-1954 


‘Transmission Engineered ' 
and identified by the big 


43 WEST 6Ist ST., NEW YORK 23, N.Y. 


ITEM of the MONTH 


Automatic Transmission Parts 





Our Products are 


>») INDUSTRIES, INC. 








SOUTHERN AUTOMOTIVE JOURNAL for September, 1956 





but there are about 300,000 more 
families in the state who “need 


Finance Executive Sees Next Year pee psn Rior biggie yoni 


“This two-cal market 1 a pel 


As Booming for Franchised Dealer manent thing. Once a family be 


Ww a market potential next 
year of over 20,000,000 cus- 
tomers for new or used cars, there 
is every indication that 1957 will 
be a “good automobile year,” the 
Georgia Automobile Dealers As- 
sociation was told Aug. 27. 

Alan G. Rude, executive vice- 
president of Universal C.1.T 
Credit Corp., said that about 
11,000,000 persons will be com- 
pleting their payments on cars 
during the year, while another 
4,000,000 cars will be junked 

“When you add to these 
15,000,000 potential customers all 


Vice-President Rude 


the others who will be in the 
market to buy cars,” he told the 
annual convention at Savannah, 
“all indications are that you should 
have an excellent market in 1957, 
that you should be able to sell 
millions of cars and sell them at a 
profit.” 

Rude said business in general 
was expanding in a friendly and 
favorable climate. He described 
automobile dealers as a prime 
factor in the national economy 

“We are not at the end, but at 
the beginning of a great period of 
growth,” he declared. “We need to 
remind ourselves day after day 
that the great American adventure 
is still young and our needs and 
opportunities, both as a nation and 
as individuals, are unlimited.” 

Rude said it was the responsi- 
bility of sales finance companies 
such as Universal C.I.T., which ha 
helped more than 15,000,000 Amer 
ican families purchase cars in the 
last 15 years, to see that “sound 
and equitable” credit terms are 
maintained for the good of the 


come accustomed to the econd 
automobile business automobile, you will never be 
He said the Georgia car market, able to confine them to one auto 
as well as the national market, mobile in the future. They re more 
was constantly expanding. He likely, in fact, to want a third. Thi 
fixed the Georgia rate of growth means that to the extent you ex 
in the number of potential cus pand your two-car market, you 
tomers at about 10,000 a year will have repeat busine with it 
Only about 88,000 Georgia fam resultant expansion in sale and 
ilies now own two cars, he added, ervice.”’ 








prove car needs 
and they'll buy 


CHECKING FOR LEAKS 
IN THE COOLING SYSTEM 


Anticipate and correct your customer's winter cooling system 
troubles with a Stant Tester. Build profits and customer con- 
fidence by sales of new caps, hose, clamps, chemicals, radiator 
and water pump repairs... when you show him the need. The 
use of the Stant Tester is a “must” with your Guaranteed Winter 
izing Program. Protect yourself before you install the coolant. 


money-making tool 


Use this accurate rugged instrument for long 
trouble-free service. There’s years of engi- 
neering research behind it. Exclusive Stant 
features: wear-proof, accurate cams and cam 
lugs... convenient right angle design . . . ac- 
curate, no guess-work, fool proof gauge 
manual relief valve... heavy cast adaptors. 
Write for catalog today... naming jobber 
STANT MANUFACTURING CO., INC. 


Connersville, Indiana 


Used on America’s Finest Automobiles 
as Standard Equipment for a generation 
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Trucks Get Big Spot 
At National Show 


\) eee truck exhibits, repre 
] senting products of 11 U. S 
truck manufacturers, will occupy 
the entire first floor of the New 
York during the Na- 
tional Automobile Show, Dec. 8 
through 16, the Automobile Man 
ufacturers As 
last month 


Coliseum 


ociation announced 


Passenger-car exhibits will be 
on the third floor 
of the huge new exhibition build 
ing 

The truck display area also will 


econd and 


feature dramatic decorations and 
pecial displays on highway tran 
portation topics, coordinated with 
the over-all show theme of “A 
merica on the Move.” 

Truck exhibitors in the show 
the AMA announced, will be Chev 
rolet Motor Division, Diamond T 
Motor Car Co Dodge Division 
Ford Division, GMC Truck and 
Coach Division, International Har 
vester Co., Mack Trucks, Inc., Reo 
Motor In Studebaker-Packard 
White Motor Co. and Willy 
Motors, Inc how 


Corp 


This will be the { national irers as a group 


A British truck whose body can be raised as a platform ten feet into 
the air is claimed to be the fastest and safest way of carrying baggage 
and other freight from plane to flight buildings. At the touch of a lever 
inside the cab, strong “scissor’’ power-operated cross arms lift the body 
fo the correct heights, and a “drawbridge” swings down over the roof, 
flush with the plane’s door. The truck has been bought by Pan Ameri- 
can World Airways for use at London airpirt. The manufacturer is 


Rootes Group, London. 


to be held by the manufac- II. The last show 


ince World War York also 





b 
All The Jo 

Does up to trim. 
abrasive 


Fibergles. 


moldings, 
up to 80°/. 
solder, 


Sands behind drip 
Very fast cutting, 
savings even on apne ‘ 

¢ or aryl: 
surface coats (we 


fe, for 
SAVE WINDSHIELDS _ Fast, sate 


i 
in scratches and wiper rubs 
9 


STRAIGHT LINE. | 
DUAL- ACTION OR ore. 2D PT su yu 


; for Demo. 


remov 


JR Air. Electric. 


DETROIT SURFACING MACHINE CO. 


1245 East Eight Mile Road Detroit 20, Michigan 
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> Quaker Supreme 


\ q HYDRAULIC BRAKE FLUID 


SS) Qlueker profitable always guaranteed 
~ " a] safe for all brake systems! 


\aq 95 
— @,) 7 J @,)\ \) , —@ 


NEFITS 
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Uuaker Supreme Chemical Corp. 


MONTGOMERY, ALABAMA 
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Shortage of Mechanics Offers Threat 
To Highway Program, Executive Says 


MMEDIATE steps must be taken to 
expand the nation’s supply of 
trained automobile mechanics if 
motorists are to receive full benefit 
of the recently approved federal 
highway program, President C. A 
Benoit, Jr., of Permatex Co., as- 
serted last month 

“To meet the tremendously in- 
creased demand for automotive 
service that will undoubtedly stem 
from a  41,000-mile interstate 
superhighway system,” he urged 
that school administrators and the 
automobile industry initiate an 
aggressive program of recruiting 
and training a growing number of 
young men for automotive main- 
tenance careers 

Stressing the 
stepped-up vocational 
program on a country-wide basis, 
he pointed out that motor vehicle 
registrations have _ practically 
doubled since World War II, with 
the result that currently the na- 
tion’s automotive service force of 
700,000 represents only one me 
chanic for every 83 vehicles in op- 
eration. 

“With approximately 83,000,000 
vehicles expected to be on the 
highways by 1966, the supply of 
mechanics during the next ten 
years must be enlarged to a mini 
mum of 1,000,000—a net addition 
of 300,000,” Benoit stated. Accord 
ingly, 30,000 additional mechanic 
will be required annually even to 
maintain the present ratio of one 


urgency of Aa 
training 


Jack L. Reberts has been appoint- 

ed sales manager of the Master 

Parts Division of Airtex Products, 

Inc., Fairfield, Ill., succeeding 

Donard Levine. Roberts was form- 

erly sales manager of Wausau 
Motor Parts Co. 
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mechanie per 83 vehicle 

In contrast, he said, only 10,000 
mechanics are now being grad 
uated from vocational schools a 
year. And even those who have 
completed training courses, he 
added, will not develop into skilled 


technicians until after a three- or 


four-year apprenticeship 


automatic 
steering, power brakes, air condi 
tioning and other developments 


The serious shortage of trained 


mechanics to handle the constant- 
ly increasing volume of service 
business was attributed to a num- 
ber of factor 


Among them he cited the grow 


ing complexity of new cars, truck 
and buses. As a result, h 
out, a mechanic of today must be 
better qualified and undergo more 
thorough training to service ef 
ficiently such new 


e pointed 


features as 


transmission, powel! 








W0-300A 


BACK-UP STOCK FOR RE- 
PLACEMENT ON DISPLAYS 
Packed 10 to a box 


Sold thru the Jobber 


UPREME AUTOMOTIVE MFG 


Here's the WO-300A Assortment — all brand new 
with 200 different gaskets in 28 different 
numbers! 


It provides complete coverage. There's a place 
for every gasket to keep every gasket in its 
place. No more hunting for those eleusive sizes 
no more gaskets hiding all over the shop 
The right gasket is right at your fingertips 
because this metal rack comes with numbered 
hooks for lightning-fast identification. Each hook 
accommodates up to 100 gaskets. The display 
rack is made of metal — beautHully lacquered 
in blue — a permanent display that yeu can hang 
within easy reach. The rack also features a per 
manent car guide which tells you at a glance the 
car, model, year AND THE GASKET THAT FITS! 


Here's the WO-100A Assortment — all brand new 
with 100 different gaskets in 12 different num- 
bers! The rack includes all sizes for all GM cars 
(except Cadillac), all Chrysler Product cars as 
well as Ford and Mercury. 

Metal hooks hold up to 100 gaskets per hook 
The display rack is made of metal ~ beautifully 
lacquered in blue — a permanent display that 
you can hang within easy reach. The rack also 
features a permanent car guide which corre 
sponds to the numbered hooks. It tells at a glance 
the car, model, year AND THE GASKET THAT FITS! 


BOTH RACKS ARE INDIVIDUALLY CARTONED 


Write for Catalog 


spect Place, Brookiyn 16, NY 
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Insist on VELLUMOID/ 


THE FIRST NAME IN GASKETS 


There is no substitute for quality. Use Vellumoid 
for all oil, water and gasoline connections. 
Southeastern Representatives 
Lawrence M. Hirsig Co., Jacksonville 2, Florida 








BLITZ 
BATTERY CHARGERS 


Are Money Makers For Any Shop 


because they are priced right and 
fully guaranteed. 


THIS BUSHING ASSORTMENT 
COVERS 90% OF YOUR NEEDS 


Champ-ltems No. 681 Rubber 
Grommet and Bushing Assort 
ment, Shock Absorbers, Sta 
a Links and Spring aon A complete line of chargers. 
les for all cars. 96 assorte 
bushings List price $5 00 per 6 & 12 Volts. Fast & Slow 

) ' Battery Wheeler Trickle Chargers 
eusornment Battery Charging Stands 
ORDER FROM YOUR JOBBER Jumpers Warning Signals 


Battery Carriers Emergency Starting 
Cables 


Battery Power Units 
CHAMP-ITEMS, INC. LEE Write today for new catalog, 
CHAMP-ITEMS prices and details 
oxen awe oe . BLITZ ELECTRIC CO., Inc. 


St. Louis 14, Mo ane 5717 Wentworth Ave., Dept. B, 
CHICAGO 21, iLL. 























FRONTIER EH, work 


(R) 


HEADLININGS 
FLOOR MATS 


Best Built—Best Buy DOOR PANELS 


The bench you can depend on. Of complete 
steel construction — heavy duty top — 12 6° SEATS 
gauge. Legs set solid on the floor without bolts. FOR 


More for your MONEY. Improve your work FABRIC 
area. Back and End Stops and Drawers LEATHER 


available. 
& PLASTICS 


Sizes: 5’, 6° of 10’ long 
34” high 
28” deep 


Wood tops are also available. EASILY AND SAFELY 
Baked on Green or Gray enamel finish. CLEANS AND RESTORES COLOR 


WRITE FOR DESCRIPTIVE LITERATURE 


FRONTIER JENSEN products 


MANUFACTURING COMPANY 4119 BROADWAY KNOXVILLE, TENN. 
P. O. Bon 12266 Dallas, Texas 
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A. S$. Holmes Moves Up regional manager of the firm 
With AC Division George R. Work, formerly re 
gional manager in Kansas City, 
S. HOLMES has been named succeeds Holmes in Los Angeles 
fAe director of national accounts and Robert C. Jones, Jr., has been 
for AC Spark Plug Division of appointed to the Kansas City post 
General Motors, Edgar H. Fran Jone was formerly assistant re 
cois, replacement sales manager gional manager in Los Angel 
announced. He succeeds Lloyd M 
Steward, recently appointed direc- NADA Keeps Roland Hughes 
tor of quality control 
Holmes, regional sales manager Roland Hughes of Jone 
in Los Angeles since 1950, started Ark., has been reelected a director 
with AC in 1922 as a salesman in of the National Automobile Deal 
Atlanta, Ga., where later he wa ers Association 


boro, 





Appointment of William A. Wright 
as manager of original equipment 


and industrial sales for World Bes- & 

tos in the southeastern region has 

been announced by General Man- AY. | VE TIME (q) 
ager R. A. Riley. 


7 MAKE MONEY <= 


ll 


Dealer Panel Forum 
Planned by Texans 


A DEALER panel program with 
George R. Ranes of Rane 
Motors, Inc., Dallas, Texas, as 
moderator will highlight the 39th 
annual convention of the Texa 
Automotive Dealers Association in 
Austin Sept. 23-25 

The open forum program, to 


which the Tuesday morning se 
lightning-fast, 


ion will be devoted, will present Foolproof 
te Accuracy AMMETER-VOLTMETER 


an opportunity for each dealer 
enter into the discussion, accord 


g to To J. Crooks, TADA man- 
Pe I ‘et aren ell ‘ W “1 > 4 SPECIAL SNAPS AROUND CONDUCTOR 
ag i S nm ALLOY 


Charles F, Turbiville, Turbivill STEEL TONGS 


Motors, San Antonio; Al Parker TONG a flow without disconnecting or 
Al Parker Buick Co Houstor oo other sond . . . 
ark ter opening reconnecting a single wire 


John Nash, Capitol Chevrolet, Inc ae 
Austin, and Joe Bob Kinsel, Kinsel Exclusive with Auto-Test! The only AC- 
Motors, Inc., Beaumont PUSH. CURATE DC METER of its type on the 
Monday’s speakers will include SUTTON k day! ; ain 
_ : SWITCH market today! Auto-Tong completely 
Travis Elliott, nationally known aaa checks a car or truck — in seconds! Pays 
ee gga Rg oe Po oo for itself in slashed labor costs and prof 
me w e “Money ) e 
Bank Other speakers that day 
will be Gov. Allan Shivers; Alan , @ Tests both 6 and 12 v. systems 
G. Rude, executive vice-president 
of Universal C.LT, Credit Corp 
and Earl O’Keefe, president and u 
treasurer of Southwestern Invest ae tS" ea ® Lightweight, one-hand operation 


FOR CARS 
and TRUCKS (Pat. Pending) 


— instantly detects all current 


vrrent 


itable new business. 


@ The use of our instrument never 
changes circuit conditions 


ment Co., Amarillo. ¥ iy b 
State Highway Engineer DeWitt ’ — oe — overloads without 
C. Greer will speak on Tuesday anger of burnout 
afternoon, as will Frederick J ‘ ® Guaranteed for a full year! 
2 . ©, 





sell, NADA executive vice-presi- 
dent. Bell will discuss the new 
good faith” law’s meaning and 


what the future holds for dealer direct. 
Lorge, Easy VOLTAGE 


in this regard to Reod JACKS 
A feature of the annual dinner smeean 
Tuesday will be an address by SCALES 4POUTION Sturdy Molded ” 
. . Current—fled SELECTOR evueeer 
Morris Frank, followed by a Voltege—Block) SWITCH CASE 


! “s ‘ , > , for chowe of Oust proof & 
musical program with well-known ont al ae INCORPORATED 
600 $. Michigan Ave. Chicago 5, ill 


Replace slow, cumbersome equip- 
ment now! See your jobber or write 








concert artists. 
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STOP LIGHT 
SWITCHES 


HYDRAULIC 
_) BRAKE HOSE 


OOS 


/ CUT TIME--COSTS 
with PIT-BAR'S 


LONGEST WEARING LAMB'S WOOL— 
SYNTHETIC-CHAMOIS PRODUCTS 


MASTER «a Pre 


money, you need Pit-Bor's 


| ( . fully guerontee 4 car woth 
| ; ond car polish products— 
- Pit-Ber features the most 
\ ~ complete line ovorleble 
ee |) | bh yew 
_ as ‘ dealer, jobber monulocturin esen 
Sete ; tiwe of write direct for co 


and PARTS 


“4 


ofits 


Ws 


yj 


Yj 
44444444 





6441-43 North Figueroa St 





\ for all popular cars and trucks 7 ai-43 North Figueras St 








WW ELIMINATE CARBURETOR TROUBLES” 
- CAUSED BY EXCESSIVE 


WHEEL 


. CYLINDERS FUEL PUMP PRESSURE 


) a Ye Find 


MASTER ‘ 
CYLINDERS : COMBINATION 


MASTER FUEL PRESSURE REGULATOR-FILTER 

Depend on the complete lines of "STOPS FLOODING, STALLING, ROUGH IDLING. CUTS FUEL WASTE 

these other famous MASTER parts : _ O-REG feeds the full and correct amount of filtered 

uel to the carburetor at minimum pressure under any 

BALL & ROLLER BEARINGS © DRAG load, at all speeds and extreme weather temperatures. Exerts 

LINKS © WATER PUMPS @ KING BOLT (Siivier Panis) a maximum 2 Ibs. p.s.i., —— fuel pressure on the car 
MS 


buretor float valve and seat 
SETS © COIL SPRINGS © FUEL PUMPS provides the proper float level under 
@ TIE ROD ENDS } all driving conditions. FILT-O 
, REG fits in the fuel line of any 
make or model car, truck, tractor 
or stationary gasoline engine. Fac 
FREE! Easy-reference BRAKE CYLIN- tory set. No adjustment necessary 
DER & PARTS CAR APPLICATION CHART. INSTALL FILT-O-REG ON YOUR NEXT 


Big 22 x 35 wall chart shows part num- TROUBLE ENGINE! Complete Satis 
Jaction Guaranteed 


ers for all cars and trucks. | DOES THE JOB! 


MASTER PARTS DIVISION Send for Illustrated Folder or 


AIRTEX PRODUCTS INC FAIRFIELO, ILLINOIS ORDER FROM YOUR JOBBER r 
Alondra Sales, Inc., 959 Crenshaw Bivd., o Soates 19 
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« 
cylinder engine represents a sub 


6-Cylinder Powerplant : a = 
; tantial part o 1e total marke 
Still Shoves Along The majority of sixes are sold 


| THIS modern-day horsepower along the Atlantic Seaboard; in the 
race, the lowly six-cylinder en- New York metropolitan market 
gine is still doing quite well for it areas alone, sixes represent 26.7' 
elf against the much-publicized of the annual total number of cars 
V-8, according to M. C. Patterson, old 
president, Dodge Division of In Philadelphia Boston and 
Chrysler Corp Chicago, sixes have maintained a 
At ceremonie marking com one-in-ten (10°) ratio of prefer 
pletion of the four-millionth six ence. In areas apart from. the 
cvlinder engine produced by major metropolitan markets, about 
Dodge since 1927, Patterson 2 of car buyer till prefer the 


pointed out that the smaller six x, Patterson pointed out 





V. H. Sutherlen, 42, was named 
general sales manager of Oldsmo- 
bile Division of General Motors 
Aug. 29 to succeed G. R. Jones, 
who retired Sept. 1. In 1954 Suth- 
erlen was elevated to southwestern 
regional manager at Dallas, Texas. 


Dealers Are Cautioned 
On Time Prices 


EALERS have been warned by 
D the American Finance Con- New KD 5 2 complete 
ference that recent court decisions 
make it urgent that there be a 4 bl 
definite agreement with credit mirror assem y 
buyers on the amount of the time 
price at the time of a credit sale KD 52 Mirror Assembly for medium size 

The time price is the difference trucks. K-D offers mirror protection for 
between the price a cash buyer vehicles of all sizes. There's KD 71 West 
pays and the price a credit buyer Coast Mirror for big trucks KD 51 Big 
pays. While it is perfectly legal to Boy Mirror for commercial vehicles and 
charge this difference to cover the pickups KD 52 for “in-between” sizes 
increased cost of credit sales, it 
must be a bona fide price agreed 
upon by both the seller and buyer 


KD 52 and KD 51 are alike except for 
the range of vertical and horizontal ad 


justments. Both have the same double 


at the time of the sale and clearly , ble al 5Y. ~ BY” 
. > th > cet > $s j f. 
understood by both of them to be strength replaceable glass 9/, x 9'/2 
rectangular mirror head. Both give 


a time price and not an interest 


charge steadfast picture of the rear vibra 
According to AFC, “Whenever tion eliminated by outer and inner arms a 
possible, dealers or their sales of heavy seamless steel tubing, and a new assembly ) 
managers should make sure that design. Both inner arms are heavily plated. There's 
at the closing of each sale, the 
time price is understood and 
agreed upon by the customer. All Both mirror assemblies are completely adjustable! 
time sales contracts should be com- KD 52 has horizontal adjustment of 15'/,” to 17'/,” 
pletely filled out, including the vertical adjustment of 17” to 213/,”. KD 51 has 
91/."" 


360 pivot of mirror head mounting tube and swivel 


mounting bolt in mirror head of KD 52 and KD 5] 


time price, when signed by the horizontal adiustment of 8” to vertical } 


customer.” adjustment of 14%,” to 19” aan” 


Peyton Watson, J. B. 6] KD 71 JUMBO TRUCK MIRROR 
Cook Succumb 7 a pn ‘. fe 


To well - known outhern 
wholesalers died last month 
Peyton J. Watson, Sr., of Consol- 
idated Automotive, Jacksonville, 
Fla., and Jesse Burns Cook of J ; 
B. Cook Auto Machine Co., Mem- a 78 ly 
phis, Tenn & oT rim) // , \ STOTT 

30th were veterans in the part IKelD) DAMP JOMUIPAIN WY . 
busing 1910 ELM STREET - CINCINNATI 10, OHIO 
WAREHOUSES, BOSTON -. CHICAGO . LOS ANGELES 


and had seen their firms’ interest 
NEW YORK - PHILADELPHIA - SEATTLE - TORONTO 
expand widely in their region 


KD 51 


le. Rey 


and equipment wholesale 
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ADVI 


Thia listing of Advertisera and Manufacturers’ Agents ia published as a conventence, and not as a part of the advertising contract 
Kvery care will be taken to indew correctly. However, no allowance can be made for errora, or for failure to insert We will appreciate 


your calling to our attention any corrections or omissions promptly. Only manufacturers’ agents are listed on opposite page 
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MANUFACTURERS? AGENTS 


REPRESENTING OUR ADVERTISERS 
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THE HIRSIG ORGANIZATION 
SALUTES 


THE INDUSTRIAL 











COVERAGE MAKES SALES 


Seventeen Hirsig District Managers cover the Southeast 
rendering complete and effective service to jobbers and 


manufacturers on all Hirsig lines. 


Bruce T. Brantley B. W. (Larry) Hirsig Fred H. Butts 


The Hirsig organization covering all of the ten South- 
eastern states is directed from headquarters in Jackson- 
ville by these men to assure planned co-ordinated sales 
effort. 
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HASTINGS 
Yess Cogttaeet 
PISTON RINGS 


How many fimes have you done this ? 


Thousands of times a week, for the last 20 years, good mechanics have staked 


reputation and income on this top-performing steel ring set... Hastings Steel-Vent. 


WHY ? Because Steel-Vent is the only steel piston ring set In your shop, choose and use Hastings Steel-Vent 


that offers you all these advantages first choice of good 


engineered by replacement specialist 
, ‘ . mechanics for two decades. 
Engineered Exclusively for Replacement Service A 


generation of good mechanics can testify that Hastings Steel HASTINGS MANUFACTURING COMPANY + HASTINGS, MICHIGAN 


Hastings Ltd., Toronto 


Vent ring sets are Motor Engineered to handle the problems 
Piston Rings, Casite, Wear Reduce f 


that you meet in re-ring, re-bore and re-sleeve jobs. 


Immediate Stop to Oil-Pumping — Stee!-Vents seat right 


now, make perfect contact with any cylinder wall—tapered, 

out-of-round or re-bored 

Precision Oil Control—Steel-Vent oil rings deliver the ’ ie “aa -a- 
special lubrication worn engines need in vital friction areas, 

including the all-important compression ring “‘wear zone.” 


In addition, the patented, side-opening spacer with extra 
wide vents assures proper drainage, prevents clogging. S T E E L - Vv E N T 
PISTON RINGS 


Longer Ring Life—A flexible, low-tension inner-spring 
works only against Steel-Vent’s two steel sections, provides 
soft-pressure contact that reduces wear. And, Steel-Vent rail TOUGH On oll-pumping 


design gives a hairline contact that reduces drag to a minimum, GENTLE on cylinder walls 





] 10-Op. INNER-RING augments pres- 
sures to improve sealing efficiency 
and conformability; also takes up 
weor as it develops over tens of 
thousands of miles of operation. 


° Wemands Advanced 


2 10-Up CAST-IRON RING 
with its gentle mating ac- 


tion of graphitic 1 ts 3 : i : | if “a a . 
5 MM tompression Ring 


=} ‘ ) 
© aie h Performance, T00! 


3 10-Up CHROME PLATED RAIL pro- 
vides an added barrier against 
blow-by and a superior oil wiping in compression rings as never before 
action by placing additional con- ; : 
suct sing on the cylinder well. control-of-oil and sealing-against-vacuum in today’s and tomorrow's 


IT ICKER SEATING ... LONGER LIFE! You need both today 


Phe increased demands for 


new family of engines again emphasizes the importance to 
a I I 
you of Ramco Engineering Leadership. For, in the Rameo 10-Up 
compression ring, you have the answer and have had it 
for over 15 years! You'll find this years-ahead ring performance in 
#h ; ; é | F 
to do the job right ha both Rameo 10-1 p Sets for older cars in Rameo C-9 Sets 


for the newest family of engines. Ramsey Corporation. St. Louis 8 Mo. 
F I 


Copyright 1954, Kamaey Corp 


YmeeC PISTON RINGS 


thats All there ts Fo #/ 





